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Building Homes Out of Houses 


As I settle down to write on a subject which 
touches the root of that which is most sacred to 
every individual, regardless of race, creed or place 
of habitation, I am reminded of a day more than 
a year ago when I noticed from the added bright- 
ness that shone thru the vitrex paned windows of 
my little hut in the Meuse Valley that the sun had 
eome out for the first time that week. I put on 
my boots and set out to climb a hill that on a 

\ dear day, with the aid of field glasses, was said to 
command a view of the entire territory marked by 
the first battle of the Marne. 

Thad just reached the outskirts of what had been 
the village when I met a group of six enlisted men 
who told me they had come across the hills fifteen 
kilometers because they had heard that there was 
an American girl here who had fixed up a place 
where ‘‘fellers could hang around almost like 
home.’’ As I offered to go over and do the same 
for them I didn’t have time to realize the tremen- 
dous compliment involved. In fixing up a hut I 
had nothing more to draw upon than they did nor 
did I have access to stores full of wicker furniture, 
soft rugs and delicately toned materials. There 
were no stores—indeed, in this shell swept region 
rough planks were guarded as closely as the King’s 
jewels in London Tower, against the day when 
nails, saw and hammer could be procured from some 
more fortunate camp. These men, I knew, wanted 
me to help them soften the corners of their shanty- 
like structure by making shades ’for their cluster 
tandle holders out of tar and tissue paper, to tack 
up an imitation wall paper border by using that 
wonderful waxy-leafed vine that grew in spite of 
gas and powder over the crumpled ruins, to rip 
open and paint a simple design on an empty sugar 
or flour sack to serve as a window hanging. They 
tould make tables. and benches and place them at 
my direction, but they needed me to create out of 
almost nothing the sort of a place where they could 
forget the mud, rain and monotony of war and sit 
own and write the simple, beautiful thoughts that 
they sent to the mother or sweetheart ‘‘ back home.’’ 


So these three pair of ‘‘buddies’’? came back 
to my hut for a cup of chocolate. I took them into 
Jy Kitchen, model in layout, if not in equipment, 

» for T knew they would enjoy helping use the make- 
shift utensils. We ate and talked and soon were 
talking of home. After a while I asked, ‘‘ What 
are you going to do when you get back home??? 
The answer was characteristic of many that had 
ag before, and from men of about every station 
m life. ‘‘I’m going to make the rest of the life 
of my little mother easier for her.’? The pursuit 
of business and the accumulation of wealth were 
spoken of only as a means of bringing comforts.to 
those who represented the richest possession on 
‘arth, the home makers, This sentiment was not 
confined to my camp alone, but as is now universal- 
'y known, was the guiding thought of every Amer- 
soldier in France, 


e Temember that the very first man who had an- 


[By Agnes M. Olson] 


swered my rather casual question in this way had 
surprised me. I couldn’t believe that he had neg- 
lected his mother, so I asked how he was going to 
‘‘make it up to his mother.’’ ‘‘ Aw,’’ he answered, 
‘just little things. I used to scold if I had to wait 
five minutes for dinner to be set on the table, or if 
she forgot to send my laundry, when I should have 
taken it myself.’’ Another said ‘‘My wife was 
willing to do the washing herself, but I wouldn’t 


even have plumbing brought into the cellar when — 


she wanted to wash there rather than in the kitchen 
or on the back porch. I used to say we’d save 
that money toward building a new house. But 
things are going to be different, just you wait and 
see.’? 

I didn’t try to comfort these men. I knew that 
the wives and mothers at home were regretting that 
they had ever fussed at the disorderly rooms, the 
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muddy floors, even the late hours of the men who 
had gone to an uncertain fate with a song on their 
lips. It is always death or a sudden crisis that 
brings to mind and causes regret for the thousand 
little selfish shortcomings which with a little fore- 
thought would never have been committed. 

And now with the army back home and scattered 
as civilians in every hamlet and city thruout the 
United States how are these resolutions, spoken 
and unspoken, going to work out? There isn’t a 
soul in the civilized world, no matter how remote 
and alone, but that the world struggle touched him 
and a reaction took place. During the present pe- 
riod of readjustment—for what ‘is reconstruction if 
not a readjustment to the attitudes and problems 
developed by the war—each individual is showing 
his mettle by the way he swings into place in mak- 
ing the progress of the world justify the tremendous 
cost of war. Reactions are not quickly detected 


nor easily acted upon, especially when arising from 
individual effort thruout the entire country, but 
resolutions formed under such scourging tests are 
not easily cast aside or postponed for action. 
Neither can the world forget its lesson even if 
labor and internal difficulties temporarily seem to 
confuse and darken the clear horizon which history 
shows to follow a universal cleansing. 

So when each individual settles back to his peace 
time occupation regardless of whether he was ac- 
tively connected with the war or not, he has within 
him something more than just his knowledge of his 
trade, business or profession. The service man is 
ambitious to make up for lost time in regaining 
his place in the world in order to build his life along 
the lines he has mapped out. The average civilian, 
weary of the strain of ‘‘ giving until it hurts,’’ of 
labor troubles and production shortage, is looking 
forward to the time when he can truthfully say 
‘Business as usual.’’? In the meantime everyone 
who is helping bring back the good old days is 
back in his old place enlightened by valuable ex- 
perience and pulling hard for business readjustment 
in order to reach the goal planned in prewar times. 

How is the lumber business going to increase 
sales when very little building is being done, when 
people are responding slowly to any advertising 
that may be going on? The answer is very easy 
when given a moment’s thought. Change the 
method of reaching them. Create new wants! Sell 
homes, not lumber. Make use of the key that opens 
every pocket book in the world! Reach people by 
representing the finished product, not the raw ma- 
terials. An artist does not capitalize his brush 
and paint when seeking an order for a painting. 
He dwells on the delights and comforts to be 
gained by having a painting to look at when tired 
or discouraged, which will recall a cherished friend 
or a happy memory. He speaks of the joy this 
painting will give to others and the lasting satis- 
faction to the individual that comes from being 
useful to others. 

So the lumber dealer will look into his method 
of selling and decide to capitalize the very useful 


wr 


commodity that he has—a commodity which, when , 


rightly considered, may be more important in the 
eyes of the world than the renowned cradle which 
features in the well known statement, ‘‘The hand 
that rocks the cradle rules the world,’’ for without 
the shelter furnished by a home there would be no 
family life. Knowing as we do that the thoughts 
and ambitions of men center around the home and 
that separations and dangers result in strengthen- 
ing ties and intensifying ambitions to improve 
home conditions, thé lumberman has a boundless 
selling field with endless codperation offered if he 
but fall in line and make use of his opportunity in 
the most helpful and efficient way. 

But by sitting back of his desk writing an ad- 
vertisement—‘‘See me when ready to build’? and 
thinking, ‘‘Shueks, when men want to build they 
know I’ve got the lumber and will come here for 

(Concluded on Page 42.) * 
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” . i is welcomed by carpenters and 
California WW hite woodworkers in all branches 
of the factory trade. Its soft 
° fibre makes it exceptionally 
Pine | umber easy to work and easy on tools 
and when nailed into place it 

(The Wood that has no substitute) stays put. 





| Retail Dealers and Factory Buyers. 


who are “sticklers” for uniform quality and who value 
the talking points applicable to lumber that saves car- 
penter time will welcome our California White Pine 
Bevel Siding, Lath, General Yard Stock and Factory 
Lumber. 
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Hardwood Specialists 


Write us any time for anything in Douglas Fir 


Hard Maple, Birch, Long Timbers 


Soft Grey Elm, Basswood Our Specialty 


: | Can always furnish for quick 
Also shipment long timbers any 


Hardwood Piling, Ties, size up to 110 feet long. 


Cedar Poles and Posts. Can Surface Timbers 
Up to 24” x 30” 


Mail or wire us your inquiries 
Tipler -Grossman 
The Westpo ompan 
Mensiecrver, Lumber Co. stport Lumber Company 
Northern Hardwoods Lumber NL Lath 


503 Bellin-Buch ° © Sales Office: 
Green Bay, ~ Building, +. Wisconsin 1406 Northwestern Bank Building veal 
e , Oregor 





Portland, Or 
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Red Cedar Shingle Manufacturers 
Take Progressive Step 


The manufacturers of red cedar shingles, in de- 
termining to pack their product so that four bun- 
es will cover a ‘‘square,’’ or 100 square feet of 
roof area—when the shingles are laid with a speci- 
fied exposure to the weather—have taken a very 
mportant forward step. Broadly speaking, there 
has been no general understanding as to just what 
area a thousand shingles will cover and only too 
frequently the generous salesman has figured a 
thousand shingles to each 100 square feet, thus 
Placing shingles at a disadvantage in the matter 
of price as compared with other roofing materials 
priced on a unit which just covers 100 square feet. 
The decision to change the basis of shingle 
packing comes at a fortunate time. Retailers’ 
Stocks of shingles as well as supplies at mill points 
or in transit are unusually limited. Generally the 
attitude of the retail trade is favorable to the 
Square’’ unit of selling and the red cedar shin- 
gle manufacturers can secure the aid of the re- 
tailers by careful and well considered promotion 
Work. The retailer must be fully acquainted with 
the advantages to him of selling by the square. 
a The red cedar shingle manufacturers have wisely 
— to make even more aggressive their adver- 
ing campaign which not only boosts Rite-Grade 


mnie in particular, but also all shingles in gen- 





. Furthermore, shingles as a siding material 
are to receive special attention. 

vith the ultimate consumer, the retailer, the 
shingle 
“gold ?? 


salesman and the shingle manufacturer 
on the merit of wood shingles the future 





of the industry will be assured. The shingle manu- 
facturers by careful manufacture, grading and 
packing, backed up by a wise and complete adver- 
tising campaign which neglects no part of the field 
can secure this desirable result. 


THE INTERSTATE Commerce Commission has laid 
down a general principle that demurrage as a rule 
is assessable only for delay which the shipper can 
avoid and does not accrue because of the reconsign- 
ment of lumber to a point which at the time happens 
to be inembargo. This point is reaffirmed in docket 
No. 10388, where demurrage of $390 was collected 
on a car of lumber from Arkansas, reconsigned to 
South Akron, Ohio. 


Retailers’ Associations Urge Use 
of Standard Order Form 


In the news columns this week the AMERICAN 
LUMBERMAN reproduces a form of order blank 
which has been adopted by retail associations in 
five States—Indiana, Michigan, Ohio, Pennsylvania 
and New York. The quotations made from the 
letter sent out by one of the association secretaries 
indicate the purposes to be accomplished by the 
blank. In general these purposes seem to have had 
adequate embodiment in the form with one excep- 
tion. 

The courts have held that in general a carload 
shipment of lumber is a unit and must be accepted 
in toto or rejected in toto by the buyer. This is, 
of course, in the absence of any specific agreement. 
The buyer and seller are not limited in their right 
of contract upon this subject. But the rule stated 
is applied by the courts unless some other rule is 
set up in the contract of sale. 

The specification of the order in this particular 
is in a single line across the bottom which reads 
as follows: 

All material not up to grades and specifications 
whether in part or whole carloads will be unloaded and 
held at shipper’s expense and disposition. 


Now, just what does this language mean? Does 
it mean that if any part of a shipment is not up 
to grades and specifications, whether the shipment 
constitutes a whole carload or merely part of one, 
the entire shipment will be treated as specified ; 
or, does it mean that the buyer, finding a part of 
a earload satisfactory, will use that part and hold 
the part carload at shipper’s disposition as stated 
in the order? The language is not sufficiently spe- 
cific to constitute an express agreement upon this 
subject in view of the court decisions referred to. 

It will be noted that the order form is minus 
the provision which usually appears in manufac- 
turers’ orders, that all agreements are conditioned 
upon strikes, fires and other conditions not under 
control which might interfere with shipment. Pos- 
sibly this omission has occurred because in the past 
no manufacturers’ order within the recollection of 
the AMERICAN LUMBERMAN has ever provided that 
when these acts of Providence happen to the buyer 
instead of to the seller they may be used as a 
reason for not carrying out the contract. 

In the main, however, this order form appears 
to be directed toward the responsibility of the 
manufacturer for actions of the traveling repre- 
sentative. The position is taken (and it appears 
to be a fairly tenable one) that if the traveling 
salesman does not have authority to bind his prin- 
cipal in a definite contract of sale, he should ob- 
tain that authority by wire, so that the contract 
may be completed at the time when the retail 
buyer is ready to place it. This avoids the situa- 
tion which has occurred with annoying frequency 
where an order given the traveling salesman is re- 
turned after a delay of weeks unaccepted, with the 
statement that the stock is all sold and the prices 
have advanced. 

The present is considered a sellers’ market, but 
in the face of the situation these retail buyers 
assert they have certain rights which they wish to 
maintain. They may perhaps meet with more op- 
position in the introduction of the uniform purchase 


order form than would be the case if lumber were 
more plentiful and orders for lumber more scarce. 
It will, however, be interesting to see how the man- 
ufacturers react toward this concerted movement 
upon the part of a portion of the lumber buying 
power of the nation which in its aggregate repre- 
sents a very considerable proportion of the lumber 
purchasers of the country. 


Less lumber moving in transit means that more 
lumber in retailers’ and wholesalers’ stocks will 
be necessary. 


THE FEDERAL Trade Commission is likely to get 
you if you sell goods abroad which are not up to 
the sample. It is now proceeding against an Amer- 
ican leather exporter for shipping an inferior grade 
of leather known as ‘‘kip’’ when the sample shown 
was calf and the shipment was billed as calf. The 
proceeding is under section 4 of the Export Trade 
Act which, as the commission interprets it, applies 
to individuals as well as to corporations organized 
under the Export Trade Law. 
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Shows How to Nail Wood Boxes 
to Increase Their Strength 


The AMERICAN LUMBERMAN reported in the last 
issue a Chicago meeting for the study of packing 
boxes and the promotion of better packing methods. 
It hopes that this campaign will spread all over 
the country in order that loss and damage from 
improper packing, which represents an enormous 
national waste, may be reduced. The National 
Association of Box Manufacturers is doing good 
work along this line and has just issued a nailing 
schedule for wooden boxes which gives the sizes of 
nails to use in the four groups of woods and for 
the various thicknesses of box stock. This leaflet 
emphasizes that the strength of the box is in nearly 
every case limited by the holding power of the 
nails rather than by the strength of the wood. To 
restate this, when a box fails it is because the nails 
fall out rather than because the wood breaks. The 
more nails used, and the more judiciously they are 
placed, the stronger is the box. 

This leaflet also gives a list of forty-five woods 
which are used for box manufacture, with their 
classification into the four groups which have been 
established by the tests of the Forest Products 
Laboratory. 

Group one, which is the largest group, includes 
the softwoods—of which white pine, basswood, 
cedar and cottonwood may be considered the most 
prominent examples. Group two consists of woods 
slightly harder, such as southern pine and hem- 
lock. Of the third group, gum, ash and soft maple 
may be considered typical woods; while group four 
includes the very strongest and hardest woods— 
such as beech, hard maple, oak and rock elm. 

This nailing leaflet is the size of an envelope 
enclosure and is also supplied in the form of a 
10 x 12-inch wall card, which should be displayed 
in every shipping room in the United States. 

Free copies of this nailing schedule in either 
form may be obtained upon application to the Na- 
tional Association of Box Manufacturers, 1553 
Conway Building, Chicago. The wide distribution 
of this leaflet is a very desirable and necessary 
feature of the campaign for the more intelligent 
use of the wood box as a shipping container; and 
of course the lumber industry is very anxious that 
wood boxes shall continue to be used and that they 
shall be used intelligently, so that they may fulfill 
their functions with satisfaction to the shipper, 
the receiver and the transportation companies. 


The Hardwood Industry in Front 
Ranks of Associated Effort 


The remarkable progress that has been made in 
the development of codperation thru associated 
effort in the lumber industry never has been more 
clearly demonstrated than in the annual meeting of 
the American Hardwood Manufacturers’ Associa- 
tion held in Memphis this week. Characterized by 
an intense earnestness and seriousness of purpose, 
this meeting of hardwood manufacturers oceupied 
two days in hearing reports of work already accom- 
plished and plans for further constructive effort 
that place this association right up in the first ranks 
of the industrial organizations of the country. In 
fact, in at least one respect this association is far 
in the lead and is blazing a path that might well be 
followed by others with profit to their members. 

While not by any means the only valuable service 
rendered or constructive work accomplished for its 
members, the open competition plan of the associa- 
tion probably has accomplished more good for the 
hardwood industry than any other one effort of a 
lumber association. ‘‘ Knowledge is power’? is a 
saying trite but true, and certainly knowledge of 
conditions in the industry as made available to 
members of the open competition plan thru sales 
reports and frank discussions of problems, has done 
more than any other one thing to rescue the hard- 
wood industry from the slough of despond into 
which it had fallen and stabilize it on a substantial 
basis that makes it what it rightly should be—one 
of the truly great industries of the country. 

Another important accomplishment of the year 
just passed that has been of the greatest impor- 
tance to the industry was the signing ox a treaty 
of peace between opposing factions and the adop- 
tion of a single standard of inspection rules for 
hardwoods. The big broad gaged men at the 
head of the two associations involved have made 
history for themselves and for their industry in 
accomplishing this harmonizing of differences and 
bringing about a peace that was so urgently needed. 

Without a dissenting voice the association at 
this meeting made an important change in its pro- 
gram of trade extension and adopted a flat rate of 
assessment for dues that will guarantee ample 
funds for the prosecution of the enlarged program 
of activities that has been mapped out. 


That the membership is both satisfied and grati- 
fied with the accomplishments of the last year was 
demonstrated in the unanimous continuation of the 
official personnel for another year. This is a de- 
served tribute to President R. M. Carrier and his 
able assistants, who have labored incessantly and 
unselfishly in behalf of the industry. 

The American Hardwood Manufacturers’ Asso- 
ciation in its second annual convention has demon- 
strated beyond cavil that it has ‘‘arrived’’ and will 
continue to prove a powerful factor in the upbuild- 
ing of the hardwood industry. 


Making Chimneys and Flues Safe 
Against Fire 


The AMERICAN [LUMBERMAN has on numerous 
occasions pointed out that wooden dwelling con- 
struction is often blamed for fires for which de- 
fective chimneys and flues are really responsible. 
The combination of a wooden dwelling and a 
leaky chimney construction is a bad one. 

Brick and ordinary lime plaster in a chimney 
deteriorate faster than does wood in a house. In 
time, cracks appear in the chimney and let soot 
thru, which accumulates on the outside and 
finally is fired by a spark. A continuous fire clay 
lining is the best investment that can possibly 
be made in chimney construction. 

The National Fire Protection Association has 
a leaflet on ‘‘Chimneys and Flues’’ which covers 
this subject very thoroly and is deserving of wide 
distribution. It is supplied by the association at 
$1.25 a hundred, or $12 a thousand, and in addi- 
tion to detailed instructions and illustrations of 
proper chimney design has a model chimney and 
flue ordinance for adoption by cities, towns and 
villages. The ordinance provides for a chimney 
inspector and for certificates cf inspection, fol- 
lowing the usual plans of building inspection and 
certificates. 


American Building Specialties 
in England 


The Cabinet Maker, of London, in commenting 
upon rapid house building in England, says: 

“Meanwhile, on a site at Newton, South Wales, 
building almost equally rapid has been going forward 
on a system well known in America, but uncommon in 
this country. The construction of the house was be- 
gun three weeks ago, and it is stated that within thirty 
days from the day on which the first sod was cut the 
house will be complete in every respect and ready for 
occupation. The material is composed of wooden slats, 
something like a Venetian blind, with a water-proof 
backing like linoleum. This is put over a wooden 
frame and then plastered in stucco. Few bricks are 
used, and the cost is very low.” 


Now, just what American product. is here de- 
scribed? It sounds partly like Compo board, or 
more like the wall board which is surfaced with 
dove-tailed slats for receiving the plaster. At any 
rate, the completion of dwellings ready for occu- 
pancy within thirty days after the ground is first 
broken is not considered phenomenally fast work 
in America. 


‘*THE STEAM that propels you up the hill of 
advancing prices and prosperity and the brake that 
lets you safely down the other side’’ is the way 
one speaker described the open competition plan of 
the American Hardwood Manufacturers’ Associa- 
tion at the annual meeting in Memphis this week. 
An apt illustration that correctly tells the story. 


Time Taken for Attending Conven- 
tions Is Well Invested 


Many lumbermen, altho willing to admit the 
value of trade gatherings for ‘‘the other fellow,’’ 
hedge a good deal when it comes to attending the 
meetings themselves. Pinned down to giving a 
definite reason most of them would say that they 
can not spare the time. There are of course in- 
stances where this is a perfectly valid excuse for 
non-attendance. It should be remembered, how- 
ever, that—just as with money—there is a big 
difference between spending time and investing it. 
Time consumed pitching horseshoes or playing 
checkers may fairly be said to have been ‘‘spent,’’ 
unless the pleasure and companionship incident to 
the pastimes are deemed adequate returns. Not 
so, however, with time consumed attending gath- 
erings of men engaged in the same line of busi- 
ness for the discussion of trade problems and 
practical methods for increasing profits, or reduc- 
ing costs—which amount to the same thing. 

The AMERICAN LUMBERMAN does not intend at 
this time to go over old, familiar ground and set 
forth the many reasons why lumbermen should, by 
their presence and participation support their 





trade organizations to the fullest extent possible 
but will cite just one instance that will perhaps 
make a deeper impression than a column of ab. 
stract discussion. At the annual meeting of the 
Southern Sash, Door & Millwork Association, helg 
at Atlanta, Ga., a few weeks ago, Secretary ©, RB 
Harman in his address said that he personally 
knew of a member, there present, who if asked 
would affirm that he had made more than $1,000 
from a few remarks that he had heard at the last 
preceding meeting of the association. The speaker 
then said that every other member of the associa. 
tion who attended its meetings likewise could profit 
to a greater or lesser degree, if he would follow 
the simple formula: ‘‘Keep your eyes open and 
your ears to the ground.’’ 

The convention season is at hand, and every 
lumberman should begin to plan to attend the an- 
nual meeting of his State association; and, if 
possible, also that of the national association Tep- 
resenting his particular branch of the industry, 
Here is a good resolution that it is not necessary 
to wait until New Year’s day before making, ~ 


Federal Urban Loan Bank Proposed 
Has Some Weak Features 


A bill has been introduced in the House of Rep. 
resentatives for a Federal urban mortgage bank on 
behalf of the United Real Estate Owners’ Associa- 
tion (which name undoubtedly represents the inter- 
ests of dealers in real estate more directly than 
of those owners of real estate for other purposes 
than purchase and sale). The copy of the bill at 
hand shows that it is quite comprehensive and for 
the most part carefully drawn. 

Briefly to describe its provisions. The Secretary 
of the Treasury, the comptroller of the currency and 
the governor of the Federal Reserve Board are to 
constitute a Federal urban mortgage board, of 
which the Secretary of the Treasury shall be chair- 
man. It is to organize as a corporation the Federal 
urban mortgage bank, with headquarters in Wash- 
ington and such branches as may be provided. This 
bank is to be governed by a board of directors, 
including the three members of the mortgage board 
and two other members to be appointed for five 
years by the President and confirmed by the Senate, 
these two appointed members to be designated 
respectively as president and vice president of the 
bank. 

Stock in the corporation in shares of $100 par 
value is to be sold to the general public and to 
what are termed in the bill ‘‘member corporations.’’ 
Just what corporations shall be eligible to member- 
ship will probably be designated by the board, and 
presumably these will be city banking institutions 
or other financial institutions dealing in city mort- 
gages. The bank is to commence business when 
its subscribed cash capital amounts to $1,000,000, 
and the volume of its capital is unlimited. 

The bank is authorized to loan money to member 
corporations upon their notes, secured by collateral 
consisting of approved real estate mortgages, the 
amount of such loans to be not more than 80 per- 
cent of the unpaid and undelinquent principal of 
the collateral mortgages, and the mortgages them- 
selves to be not over 70 percent of the appraised 
value of the mortgaged property. Such mortgages 
must run for not less than ten years nor more than 
fifty years and must be placed at not to exceed 6 
percent annual interest to the borrower, and no 
additional charge of any sort is allowed except not 
to exceed 1 percent for the title and insurance 
policy. They may provide for annual instalment 
payments upon principal not to execed 2 percent. 
No one mortgage can exceed 10 percent of the 
aggregate gross assets of the borrowing member 
corporation, and no such member corporation can 
borrow a total exceeding twenty times the par value 
of the capital stock in the Federal urban mortgage 
bank which it owns. 

In several respects the bill resembles the Federal 
Reserve Banking Act. The net profits, after making 
proper reserve for doubtful debts, are to be devoted, 
to the extent of 10 percent, to the accumulation of 
a reserve or surplus until such surplus fund is equal 
to the outstanding capital stock of the bank. 
Stockholders will receive an accumulated dividend 
of 7 percent. After the total reserve or surplus 
has been reached and after the 7 percent dividend 
to stockholders has been paid, 90 percent of all the 
profits are to be paid into the United States treas 
ury as a franchise tax. 

The capital funds of the bank would act as 4 
revolving fund, thru its power to issue and sell 
bonds in denominations of $20 to $1,000, to rum 


‘ for not less than ten years nor for more than fifty 


years and to be subject to recall after ten years. 
The bonds may equal in amount the total of loans 
on mortgages, which means that the bonds may not 
exceed 80 percent of the value of the morgen 
held as security. The bonds issued by the mer 
shall be considered paper issued by the Governmen 
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and shall be lawful investments for all trust funds 
and be acceptable as security for public deposits. 
Both the bonds and the entire capital and income of 
the bank itself, except its real estate, shall be 
exempt from all forms of taxation. 

In one particular the bill appears to be weak. 
It requires that the mortgages must be upon prop- 
erty which has a net income sufficient to pay the 
interest and specified instalments on principal 
together with all taxes, maintenance and operating 
expenses of the property. In other words, the bene- 


fits of the bill are restricted to income property as 
distinguished from residence property. It operates 
to the interest of a landlord, but not to the interest 
of the owner who makes use of his own property. 
The man who owns a house and rents it can give a 
mortgage which will be accepted under the provi- 
sions of this bill if the rental provides a sufficient 
income to meet the requirements. It would appear 
from the text of the bill, however, that if he lives 
in his house, even tho the rental which he otherwise 
would have to pay and is able to pay is still avail- 


able for the operation of the property to the final 
extinguishment of the mortgage, he is excluded from 
the provisions of the bill. 

The AMERICAN LUMBERMAN believes that it is the 
home owner rather than the real estate operator in 
the large cities who should be benefited by any 
action taken by the Federal Government. It should 
promote home ownership rather than landlordism. 
It may be that this feature of the bill was not 
intentional, but at any rate the defect should be 
corrected. 





REVIEW OF CURRENT LUMBER TRADE CONDITIONS 


In the Hardwood Field 


From the standpoint of demand the hardwood 
situation continues most excellent, but from the 
standpoint of supply it is more acute than ever. 
The southern hardwood territory has suffered from 
about two months of almost continual rainfall, 
which has made the woods well nigh impassable 
and has seriously tied up logging operations, and 
reports show that only about 20 percent of a nor- 
mal log crop is coming out of the woods at pres- 
ent. The mills consequently are very short of logs; 
practically all of them have had to curtail their 
production to an absolute minimum and many 
have been foreed to close down entirely. As a re- 
sult of this abnormal condition the log market, as 
one lumberman expresses it, has ‘‘ gone entirely out 
of reason,’’ with prices at high levels that would 
formerly have been beyond belief. But even at 
that the mills are willing to pay any costs to se- 
cure a log supply sufficient at least to keep them 
from closing down entirely. This high cost of 
logs, whether they are gotten out independently 
or are bought on the open market, is the first rea- 
son for the present high price of lumber, and is 
of course entirely beyond the control of the mills. 
The situation is very critical indeed, and there 
seems to be no relief in prospect until a month or 
two of fair weather has dried up the woods into 
a workable condition and has stimulated log pro- 
duction; and then it will be some time before 
the lumber can be available in shipping dry con- 
dition. The stocks now at hand at the mills are, 
as everyone knows, at rock bottom, and there is 
more than enough demand to absorb everything 
offered, with buyers not asking the lumberman to 
name his price but outbidding each other for sup- 
plies. These being the facts there appears to be 
no possibility of avoiding a hardwood lumber and 
veneer famine for the next four to six months; and, 
altho prices already are higher than the lumber- 
men really want to see them, it is certain that 
the cireumstances outlined will force them even 
higher. 


Conditions on the Cypress Market 


New cypress lists are reported to have been is- 
sued, marking up prices $5 to $10; but these 
higher prices have not in the least abated the 
heavy inquiry nor are the mills in the market now, 
any more than they were. Their production has 
been near normal for some time, but they have 
been moving out the lumber as soon as shipping 
dry and there has been nothing left for stock. 
Much business goes begging, whether it calls for 
prompt or for future delivery, because the mills 
will not commit themselves any farther ahead than 
they already have. The manufacturers say they 
will enter the new year with the lowest stocks on 
record, and expect conditions next year which will 
prolong the present situation indefinitely. Cer- 
tainly they see no chances for replenished stocks. 


With the Southern Pine Mills 


Instead of the usual Christmas holiday of more 
or less length many millworkers in the southern 
pine country will have only Christmas day this 
year, the great demand necessitating continual 
operation. Only a few mills, evidently, will make 
any extended shutdown, and then only to make 
absolutely necessary repairs and overhaulings to 
prepare for an arduous working season ahead. The 
general market condition continues to improve and 
18 entirely abnormal for the time of year. Prices 
on most items have shown a slight increase during 
the week, in response to the overwhelming demand. 
The fact that a greater volume of orders is not 
evidenced by the mill reports for the week ended 
Dec. 6, being only 10 percent above production at 
152 representative mills, compared with a much 
higher showing in most other districts—does not 
Indicate that the southern pine industry is lagging 
behind the rest so far as demand for its products 
1S concerned, but merely reflects an overfilled con- 
dition of the order files which causes the manufae- 
turers to go slow in accepting new business. The 
character of orders received and the class of lum- 

going out indicate both that despite the late- 
ness of the season much building is going on in va- 
Tous parts of the country and that the retailers 


are stocking up with all possible speed in anticipa- 
tion of a heavy business in building materials next 
year. Most of the orders, in other words, are for 
building lumber. Demand for ceiling has shown 
considerable improvement during the last couple 
of weeks; the call for roofers was greater last 
week; the amount of siding sold was not as heavy as 
a week or two ago, but there has been a strengthen- 
ing in price; the board market has been especially 
good and large orders for sheathing boards have 
been received; and there has been a heavier run on 
shingles and lath than for some time. The dimen- 
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sion and timber market, too, has been especially 
good during the last week, and a large number of 
inquiries is circulating; however, the mills are 
taking on only enough cutting to last them until 
after the holidays. : 


North Carolina Pine Conditions 


There has been no abatement in the heavy de- 
mand for North Carolina pine that has prevailed 
for some weeks and the mills are foreed, by reason 
of inability to speed up production and disinclina- 
tion to sell ahead further than they have already 
done, to turn down much otherwise attractive busi- 
ness. Still the business accepted by forty-four 
representative mills during the week ended Dec. 
6 totalled 59 percent above the week’s production, 
a large proportion of it running to the upper 
grades and, naturally under the circumstances, ac- 
companied by price advances on these. This heavy 
demand for upper grades really is a thorn in the 
side of the industry, most of the production being 
of lower grades, which are comparatively station- 
ary in movement and in price. Good rough lumber 
is very scarce and many mills have withdrawn it 
from the market entirely, and dressed lumber is in 


a similar position. Factory flooring, sizes and 
roofers are the most active items in the dressed 
lumber market, and the stocks are such that further 
advances thruout the dressed list are assured before 
the end of the year. 


In Douglas Fir Territory 


The west Coast mills are generally closing down 
as a result of the embargo against everything but 
livestock, perishable freight, food, fuel and Gov- 
ernment and railroad supplies which during the 
last few days was clamped on by all the transcon- 
tinental railroads reaching the Coast. This is the 
crux of the acute car shortage from which the 
mills in the West have for so long suffered. For 
months the car supply available for lumber ship- 
ments has not been more than 40 percent of normal 
and lately has been much less. This embargo, 
which the railroads declare imperative because of 
accumulation of freight, shuts west Coast lumber 
out of practically all markets and hence cripples 
the entire industry for as long a time as it is effee- 
tive—at least two weeks, it is expected, and likely 
longer—and this at a time when the mills were 
working at utmost capacity under pressure of the 
heaviest volume of business ever offered. In order 
to satisfy the insistent demand for lumber which 
has prevailed thruout the fall and thus far imto 
the winter the mills have been cutting at capacity 
and this, together with the acute ear shortage 
which in the meanwhile has prevented shipment 
of a large proportion of the sold stocks, had al- 
ready brought about a state of physical conges- 
tion at the mills; and this embargo is ‘‘the straw 
that broke the camel’s back.’’ The mills, over- 
whelmed with business and holding heavy order 
files and sold but unshipped stocks, for some time 
have practiced a policy of limiting acceptances, 
and this latest development can hardly result in 
anything else but increased difficulty for the time 
being in placing orders. 


The Western Pines Situation 


There is a good demand thruout the middle West 
for western pines, especially in the form of shop 
lumber, but very few mills are on the market and 
those that are have very little stock to offer. Re- 
ports from the Inland Empire indicate that most 
mills there will not come on the market actively 
until spring. The California white and sugar 
pine manufacturers also will stay in more or less 
retirement for some time. Most of the mills have 
been closed and there are practically no unsold 
stocks to occupy the attention of the operators 
during the winter. Stocks of factory lumber, for 
instance, will quickly be cleaned up, it is said, and 
many of the mills are sold as long as six months 
ahead on that grade. 


The Trade in Redwood 


Conditions in the redwood industry are much 
the same as in the others; there is a large demand, 
but the mills are low on stocks and unwilling to 
take on any further business before the bottom 
of the present order files is seen. They are suffer- 
ing from a car shortage which holds back many 
shipments already long overdue, but buyers, in- 
stead of canceling their orders as they normally 
would probably do, are pressing the mills to ac- 
cept more. Every item of redwood appears to be 
in demand, and—to illustrate the great need for 
supplies—as the manufacturers’ planing mill facil- 
ities are inadequate to handle all the orders for 
dressed stuff many yards buy the rough lumber 
and surface it themselves. There are many for- 
eign inquiries for redwood, but being sold far 
ahead on clears the mills take little interest in 
the export trade just now. 


The Condition of Softwood Stocks at a Glance 





Association Production Shipments Orders Production Shipments Orders 
————_Week Ended Dec. 6 Jan. 1 to Dec. 

Southern Pine........ 78,129,000 75,914,000 85,890,000 3,635,381,000 3,525,410,000 3,509,282,000 
West Coast....... .. 77,921,000 55,681,000 61,588,000 3,462,374,000 3,306,383,000 3,454,093,000 
Western Pine........ 12,946,000 14.675,000 13,275,000 927,715,000 859,949,000 925,375,000 
North Carolina Pine.. 9,697,000 8,979,000 15,380,000 398,968,000 373,158,000 413,090,000 
Northern Pine....... 4,000 5,488,000 2,852,000 152,319,000 223,512,000 132,136,000 
California White and 

Sugar Pine........ 6,864,000 6,126,000 6,075,000 328,225,000 245,263,000 201,922,000 
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QUERY AND COMMENT 


LAYOUT FOR SMALL PLANING MILL 

We are going to put in a planing mill shortly and 
as we are new at the business do not know what is 
the handiest arrangement of the machines and thought 
perhaps you could help us out with suggestions. 

Our machinery will be a 20-inch double surfacer and 
matcher, resaw and rip saw ; power for the present will 
be supplied by an electric motor. 

We intend to manufacture boards, dimension floor- 
ing, finish etc., with this plant.—INnquiry No. 98, 

[The above inquiry comes from Missouri. The 
chief thing to keep in mind in arranging machinery 
is the proper routing of the work in process. This, 
however, throws no light on the three machines 
mentioned, inasmuch as the wide variety of work 
to be turned out with this limited equipment in- 
volves in some cases the use of all three machines; 
in others the use of any two of the three, and in 
others the employment of only one. If the ma- 
chines are arranged with special reference to any 
one product they will not be in the best possible 
position for other kinds. For all practical purposes 
they may as well be set so that they can be run 
from a single line of shafting, leaving them, how- 
ever, sufficiently far apart to afford ample passage- 
way for the movement of stock between any two. 

To these three machines there should be added 
a cross cut saw table with modern end gage’ equip- 
ment for trimming lumber to exact lengths, as well 
as for general cross cutting work.—EpITor. | 


TRUCK WHEELS WANTED FOR POLE RAILS 

Kindly let me know if you have the name of a firm 
manufacturing or selling truck wheels which are 
shaped to run along round logs which are used as 
rails. I have seen this equipment used, but can not 
find a manufacturer of such wheels.—INnQuiry No. 108. 

[The above inquiry comes from Minnesota. But- 
terworth & Lowe, Grand Rapids, Mich., are head- 
quarters for pole road equipment and the Sanford- 
Day Iron Works, Knoxville, Tenn., also manufac- 
ture these wheels. If this inquiry reaches any oth- 
ers who can supply the equipment the address of the 
inquirer will be supplied upon request.—Ep1ToR. | 


LONDONER WANTS MAPLE FLOORING 
We are very anxious to form a connection with a 
first class shipper of maple flooring and should be very 


glad if you could mention our name to any likely 
manufacturers. 

At the moment we can place large orders for this 
material and our object, if possible, is to act as sole 
representative for a shipper and we in return would 
sell only his goods.—Inquiry No. 70. 


[The above inquiry comes from a well established 
firm of timber agents and brokers in London, Eng., 
whose address will be supplied upon request.— 
EDITOR. | 


GETTING RID OF COCKROACHES 

We are having an awful time at our boarding house 
with roaches. The buildings are simply overrun with 
them and we have tried almost everything imaginable 
even to scalding them with a steam hose. We thought 
possibly that you might know of some effective method 
whereby we could get rid of the pests. Any informa- 
tion you can give us will be greatly appreciated.— 
Inquiry No. 61. 

[The above comes from a south Atlantic coast 
manufacturer. The problem of cockroaches ap- 
pears to be the general problem of vermin, which is 
much more of a problem in the South than in the 
North, altho never anywhere entirely absent. 

It is practically impossible to get rid of cock- 
roaches or water bugs as they are sometimes called 
as long as their breeding places are left unmolested. 
The cracks in loosely constructed wooden buildings 
are an invitation to cockroaches because they give 
free gateways to and from the hidden spaces inside 
the walls where they loiter in their hours of retire- 
ment. The first thing to do is to take off the base- 
boards and when they are nailed back again, nail 
them with an absolutely tight stopping beneath of 
either putty or felt strips. See that all chinks 
around water pipes are securely closed and use 
erack filler upon all other cracks. So handle all 
food and all garbage as to prevent their access to 
sustenance. It is rather hard work starving cock- 
roaches, but it can be done. 

Local spraying with suitable insecticides is of 
service, altho not a permanent remedy. The best 
liquids for this purpose are manufactured by the 
destructive distillation of wood and particularly of 
pine and are sold under trade names of chloro- 
naphthalene and similar titles. Lysol, a soap-like 
liquid disinfectant, obtainable at any drug store, 
is of much the same nature. Most of these spray- 
ing applications in making themselves disagreeable 
to the cockroaches also have to a considerable ex- 
tent a similar effect upon the inhabitants of the 
building. The Federal Railroad Administration 
has taken advantage of this fact to increase the 
discomforts of railroad travel at the present time. 
The writer recently made a trip in a sleeping car 


and his rest was disturbed by an exceedingly dis- 
agreeable odor which the porter assured him was 
not in the car at all, but simply floated back from 
the sleeper ahead which had been sprayed recently 
with such a vermin preparation. 

The use of borax and sugar or similar roach 
powders freely sprinkled about the corners and 
eracks of rooms is a very popular expedient and 
there are several poison preparations of this sort 
which are quite effective in temporarily reducing 
the number of roaches. 

The Du Pont de Nemours Powder Co. includes 
in its very wide line of chemical products some 
which it advertises as useful for insecticidal pur- 
poses, and its service department will undoubtedly 
be glad to supply information as to how they may 
be effectively used in fighting cockroaches. It has 
been asked for this information.—EDITOR. ] 


IS THERE MARKET FOR HARDWOODS? 

I am cutting a lot of hardwood and would like to 
know if there is any kind that there is a market for, 
instead of cutting into cordwood. 

I have a lot of timber and want to clear most of it. 

Please give me all the information you can.— 
Inquiry No. 109. 

[The above letter from a down State [Illinois 
point was referred to the AMERICAN LUMBERMAN 
by the National Lumber Manufacturers’ Associa- 
tion. 

The AMERICAN LUMBERMAN is pleased to assure 
the inquirer that there are certain kinds of hard- 
woods for which it is possible to find a buyer at the 
present time without any great amount of search, 
and at reasonably satisfactory prices unless the 
seller is a hard man to satisfy in that- respect. If 
there is any kind of hardwood which can not be 
sold without any extensive use of the most advanced 
psychological methods being taught by the schools 
of salesmanship, the AMERICAN LUMBERMAN does 
not know that species of wood. 

The inquirer does not state what kind of hard- 
woods he has, nor what the size is, and it is quite 
possible that on the whole they are better adapted 
for cordwood than for lumber. On the other hand, 
it is quite possible that some very salable lumber 
may be represented in the timber he refers to. 

The letter is really much more important to the 
lumber industry than appears on the face of it. It 
is typical of the lack of knowledge of lumber and 
of lumber markets which exists in the minds of a 
good many people who have had nothing to do with 
lumber or lumber manufacture, but who do have 
somewhat to do with timber and who have a great 
deal to do with the future of our timber supply. 
Quite a number of people recently spent the better 
part of a week (in a tristate forestry conference) 
in considering ways and means for the improve- 
ment of forestry in Illinois, Indiana and Ohio. 
Obviously, the first thing to do in promoting the 
conservation and reproduction of forests in these 
or any other States is to get into the minds of the 
general public an appreciation of the fact that a 
good tree does actually have market value, and that 
the sapling of good species, even tho no larger than 
a man’s leg, is already quite a number of years ad- 
vanced on the way toward becoming a good tree. 

It is very likely that no very considerable propor- 
tion of the hardwood trade of the United States will 
write to the AMERICAN LUMBERMAN asking for this 
inquirer’s address in order that they may offer to 
buy hardwood lumber from his small tract of tim- 
ber, for which there may or may not be any avail- 
able sawmill in the neighborhood. The AMERICAN 
LUMBERMAN will, however, enter into further cor- 
respondence with him and if he has any good saw 
timber will endeavor to see that he gets a fair value 
for it.—EDITOR. ] 


GARAGE DOORS WANTED 

We are in the market for a carload of 4-0/8-0 
garage doors and we understand that you have a de- 
partment whereby you can advise us as to where we 
can purchase an order of this kind. If so, please give 
us your list.—INnquiry No. 81. 

[The above inquiry comes from an Iowa millwork 
dealer whose address will be supplied upon re- 
quest.— EDITOR. } 


CEDAR BLOCKS WANTED 

I have a manufacturing proposition that will re- 
quire large quantities of cedar blocks. These may be 
waste pieces from the mill. I would prefer the Port 
Orford cedar, but any blocks with a strong odor would 
do.— Inquiry No. 92. 

[The above inquiry comes from a teacher of 
manual training in an Iowa city. The specifica- 
tion as to odor would include both southern red 
cedar and the incense cedar of California. The in- 
quirer does not state what would be large quantities 
in his opinion, nor what sizes of blocks are desired. 
This, however, would appear to offer an outlet for 
some cedar waste. The address will be supplied 
upon request.—EDITor. ] 


WINDMILL TOWER PLANS WANTED 

We have a customer who wants to build severa) 
windmill towers of timber construction, about 32 feet 
high, 4x6 legs, to carry a 12-foot wheel. If you have 
a plan of a tower, wish you would send us one— 
INQuiIRY No. 85. 

[The above inquiry comes from Wyoming. Most 
of the windmill companies furnish plans for tower 
construction and the inquiry has also been referred 
to the architectural service department of the Na. 
tional Lumber Manufacturers’ Association.—Ep,} 
TOR. | 


SECOND GROWTH HARDWOODS OFFERED 

We have a quantity of second growth hardwoods 
running from 6 to 15 inches on the stump. It con- 
sists mostly of the smaller sizes with the larger trees 
scattered thru it. The trees are generally tall, straight 
and sound. The varieties are principally white and 
black ash, silver birch, cherry, poplar, oak, hemlock, 
balsam etc. 

We could cut this to any thickness in rough lumber 
and our shipping facilities are good. We are somewhat 
at a loss, however, to know how best to dispose of it, 
as there is practically no local market for it.—Inquiry 
No. 83. 

[The above inquiry comes from a Michigan point 
not far from Cadillac and from a concern which 
is not listed in the lumber reference books, but 
which from its letter may be assumed to have 
sawmill facilities. 

If this land is not needed for agriculture all of 
this smaller timber is much more valuable on the 
stump than for utilization at the present time. 
It is well on the way toward making saw timber 
of commercial sizes and should be considered in 
the nature of a timber investment whose yearly 
growth shows a better profit than stocks and 
bonds. 

For the product of such of this timber as it 
would be more profitable to use at the present 
time, and particularly including the larger 
diameter and also such smaller trees as it might 
be desired to remove for the purpose of thinning, 
there should be no difficulty in finding a sale at 
the present price and demands for hardwoods. 
Some of our readers will probably be interested 
in suggesting uses which they may have for such 
stock and the sizes into which they would like 
to have it manufactured for such uses. The ad- 
dress of the inquirer will be supplied upon re- 
quest.—EDITOR. | 


SUITABLE INVENTORY TIME 

Can you advise the customary date upon which 
lumbermen, both wholesale and retail, inventory 
their stocks in this climate or vicinity? We have 
been inventorying on Feb. 1, because that is the 
date set for the closing of the books of all our in- 
stitutions, but in our department we find that in 
taking inventory at this time not only is the weather 
very severe and unsuitable for work of this kind, 
but also a lot of our stuff frequently snowed under, 
and inventory taking is, therefore, very expensive. 
We wondered if you had any information that we 
could obtain as we would like to write to our genera} 
office specific information, if such can be had, show- 
ing that other lumbermen do not find it advanta- 
geous to inventory at this severe season.—Inquiry 
No. 74. - 

[The above inquiry comes from Zion City, Il, 
and from the institutional department which oper- 
ates its lumber yard. It is somewhat unfortunate 
if the lumber is so stored that a moderate snow 
fall would interfere seriously with finding out how 
much lumber is really on pile. The chief difficulty 
would apparently be in finding out just where the 
bottom of the pile is located, : 

This and other difficulties in inventorying in the 
winter time would disappear if proper preliminary 
work were done in advance. By counting the tiers 
in piles of lumber cut to uniform width and mark- 
ing say every tenth tier with a dab of paint at the 
corner of the pile selected, it is possible to do the 
actual inventorying at the proper time quickly, by 
taking the number of tiers as revealed by these 
bench marks and multiplying by the number of 
board feet in each tier. This advance work can be 
done very rapidly in seasonable fall weather and 
inventorying on Jan. 1 or Feb. 1 thereby loses 
much of its tedium and discomfort. . 

Probably at least 90 percent of all retail lumber- 
men inventory at least twice a year and probably at 
least 75 percent of this number do this work as of 
Jan. 1, the midwinter dull season, and July 1, when 
summer dog days interfere materially with the 
volume of business.—EDITor. | 





DiscoLoraTion of casein on heating to 212 dé 
grees Fahrenheit is due to the presence of — 
and indicates that the curd was not very thoroly 
washed. Absence of such color change indicates 
well washed curd, except in the caso of natural sour 
casein precipitated from very sour milk. No 
coloration is then noticed, because all the 
has been converted into lactic acid. 
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SALESMEN AND YARDMEN CONFER 


BELLINGHAM, WaSH., Dec. 13.—A conference of 
the sales department and line yardmen of the 
Bloedel Donovan Lumber Mills was held at the Ho- 
tel Leopold in this city on the evening of Dec. 9 
and was attended by fifteen yard managers and de- 
partment heads, all connected with the Columbia 
Valley Lumber Co., distributor for the Bloedel 
Donovan Lumber Mills. It was the largest repre- 
sentation of the kind since the company inaugurated 
its annual banquets, which are designed to put the 
salesmen and the managers in touch with the head 
officials. ’ 

Those attending the conference and banquet 
were: 

Vice President J. J. Donovan; Secretary J. H. Pren- 
tice and General Superintendent C. L. Flynn, of the 
Bloedel Donovan Lumber Mills; State Representative 
D. F. Trunkey, who has charge of the local retail 
yards of that company; W. C. Mason, Charles E. 
Castle, John McMahon, William Eager, J. C. Lindsey, 


‘all of Bellingham; Mr. Mulson, of the Ferndale yard. 


The following from out of town were present: 


W. L. Conner, J. A. Farmer, and H. Perry, all of 
Wenatchee; E. BE. Le Valley, Cashmere; G. BE. Church 
ill, Dryden; J. W. Young, Monitor; R. A. Thompson, 
Waterville; M. F. Hohne, Douglas; L. Fitzgerald, 
Withrow; C. C. Boatman, Mansfield; H. Stowell, 
Okanogan; H. J. McMahon, Tanasket; J. A. McEvay, 
Seattle; J. J. Leary, West Seattle; W. C. Milner, 
Seattle, general manager of the Columbia Valley Lum- 
ber Co. 

The Columbia Valley Lumber Co. has thirteen re- 
tail yards where it had one seven years ago and in 
the interval has originated many new ideas in sales 
promotion, among them being the construction of 
cold storage warehouses, for which it has provided 
plans and specifications free of charge to the ap- 
plicant. This has proved popular in fruit districts. 


INVESTIGATE CAUSE OF BIG FIRE 


CLEVELAND, OnI0, Dec. 15.—Investigation of. the 
alleged incendiary origin of a fire that did $85,000 
damage to the yards and plant of the Edgewater 
Lumber & Supply Co. is being made by the fire 
marshal’s office. The move is being made follow- 
ing statements that flames were said to have bro- 
ken out in different places in the plant when the 
fire was discovered. The plant is located in Lake- 
wood, just beyond the boundary of Cleveland 
proper. Firemen from Lakewood and Cleveland 
fought the flames thru the night and most of the 
following day before the fire was under control. 
Considerable damage also was done to the plant 
of the W. G. Myers Lumber Co., on the opposite 
side of the railroad. A. R. Teachout, president of 
the Edgewater company, estimated that more than 
1,000,000 feet of finished lumber was damaged. 
Rebuilding will start at once, according to D. W. 
Teachout, secretary of the company, with the office 
buildings separate from the main plant. The entire 
damage is covered by insurance. 


GOVERNMENT OFFERS 70,000,000 FEET 


PorTLAND, ORE., Dec. 13.—Seventy million feet 
of fully mature timber on both sides of the Breiten- 
bush River, a short distance above Detroit, Ore., 
and within the Santiam national forest, has just 
been put up for sale. The tract contains about sixty 
million feet of Douglas fir of fair size and quality 
and about nine million feet of sugar and western 
white pines, noble fir, western red cedar, hemlock 
and silver fir. The minimum prices per thousand 
named in the invitation for bids are $1.60 for 
Douglas fir, noble fir and cedar; $3 for the pines; 
and 50 cents for the other species. 


MILL PLANTS ENDANGERED BY FLOOD 


_Hartiessure, Miss., Dee. 15.—Sawmill opera- 
tions in this section have been practically at a stand- 
still since last Monday morning, due to very heavy 
tains, causing the worst floods since 1900. Log 
toads are washed out, no freight has gone out over 
the lines north, and it will probably be several 
days before lumber is moving at a normal rate. 

In Hattiesburg, the large plant of the J. J. New- 
man Lumber Co. was forced to suspend operation 
Tuesday because of the backed up water from 
Leaf and Bouie rivers flowing into the boiler 
room. The water reached a depth of several feet 
around its plant, and the damage to its property 
will be several thousand dollars. Most of its em- 
ployees lived near the mill and all were driven away 
from their homes, 

_ The plant of the McInnis Lumber Co. in Petal, 
Just across the river from Hattiesburg, has been 
Surrounded by flood water and has been forced to 
cdl down. The extent of damage is not yet 
real miles of track of the Gulf & Ship Island 
z toad north of Hattiesburg has been covered by 
rater and no trains have gone thru to Jackson 
oo Monday. The Mississippi Central had sev- 
Washouts and traffic on that road has been 
ee for several days. The Southern Rail- 

Y has been unable to operate trains between 











Hattiesburg and Meridian since last Monday, but 
expected to resume traffic today. 

Production from. this section for December will 
certainly be considerably lower than for the last 
few months. Practically all items of lumber have 
been advancing and orders have been very hard to 
place with the mills, and with the falling off of pro- 
duction it is hard to tell where prices will stop. 


MASSACHUSETTS HOUSING EXPERIMENT 


Boston, Mass., Dee. 17.—The sixth annual re- 
port of the homestead commission of Massachusetts, 
just issued, takes occasion to score the system of 
inflation of values used by professional house 
builders. The report also states that the commis- 
sion is not at this time favorable to Government 
ownership of houses, State or municipal, but is in 
favor of completing its first experiment begun at 
the city of Lowell in order to gain further light 
on the problem, wuich it says private capital up 
to date has failed to solve. The commission about 
two years ago bought a 50-house tract at Lowell 
and erected twelve houses on it, which it has sold 
to private owners, factory and other employees. 
Last year the legislature failed to give it an ap- 
propriation to keep up the work and now the com- 
mission asks for one of $100,000 to complete the 








Ben Franklin on “Croakers” 


There are croakers in every country, al- 
ways boding its ruin. Such a one then 
lived in Philadelphia; a person of note, an 
elderly man, with a wise look and a very 
grave manner of speaking; his name was 
Samuel Mickle. This gentleman, a stranger 
to me, stopt one day at my door, and asked 
me if I was the young man who had lately 
opened a new printing-house. Being an- 
swered in the affirmative, he said he was 
sorry for me, because it was an expensive 
undertaking, and the expense would be 
lost; for Philadelphia was a sinking place, 
the people already half-bankrupts, or near 
being so; all appearances to the contrary, 
such as new building and the rise of rents, 
being to his certain knowledge fallacious; 
for they were, in fact, among the things 
that would soon ruin us. And he gave me 
such a detail of misfortune now existing. 
or that were soon to exist, that he left me 
half melancholy. Had I known him before 
I engaged in this business, probably I never 
should have done it. This man continued 
to live in this decaying place, and to de- 
claim in the same strain, refusing for many 
years to buy a house there, because all was 
going to destruction; and at last I had the 
pleasure of seeing him give five times as 
much for one as he might have bought it 
for when he first began his croaking.—Au- 
tobiography of Benjamin Franklin. 











work, which was undertaken not as a public char- 
ity or as a scheme of State owned houses but purely 
as an experiment. 

The report says the country is in great peril, 
that Americanization is the great problem of to- 
day, that the two fundamentals of making true 
Americans are knowledge of the English language 
and acquaintance with American standards of liv- 
ing, and that proper and healthful housing and 
the owning of one’s own home are important ele- 
ments of the solution. 


RESEARCH AND NATIONAL FORESTS 

Mapison, WIs., Dec. 15.—A local section of the 
Society of American Foresters has recently been 
organized for the purpose of promoting a free ex- 
change of ideas on technical matters relating to 
forestry, with particular reference to forest utiliza- 
tion and forest products. Regular and special 
meetings will be held weekly during the coming 
winter, at which papers on leading subjects will be 
read, followed by general discussion. The organ- 
ization is in connection with the United States 
Forest Products Laboratory. 

An open meeting was held last Wednesday night 
at the University Club. A supper was served, fol- 
lowed by an hour of informal sociability. O. M. 
Butler read a paper on ‘‘ Research in Forest Prod- 
ucts in Relation to National Forest Administra- 
tion’’ and this was followed by a general discus- 
sion of the relations of the laboratory to the work 
of the national forests. 

It is expected that these meetings will prove 
of real interest and value to those who attend and 
that the broader point of view which will result 
will be of distinct benefit to each individual and 
the work of the laboratory as a whole. 





ANNUAL REPORT ON MICHIGAN FORESTS 


Lansing, Micu., Dec. 15.—The annual report 
has been prepared by the Public Domain Commis- 
sion, which has the management, control and dis- 
position of public lands, forest reserves and for- 
est interests, encourages immigration and the de- 
velopment of agricultural lands, and directs the 
State game, fish and forest fire commissioner. The 
total receipts for 1919 were $38,170.55. Of par- 
ticular interest is the showing made in regard to 
timber reserves and efforts to increase the timber 
supply. The total acreage of State lands under 
the control of the commission is approximately 
650,000 acres. Of this total 385,000 has been set 
aside for forest reserve development, and of this 
amount 150,000 is now under the direct manage- 
ment, designated as follows: Higgins Lake For- 
est, Houghton Lake, Lake Superior, Fife Lake, 
Ogemaw, Presque Isle and Alpena. 

During the year 1,526 acres have been planted on 
these reserves with 2,457,300 trees, and 40 miles 
of fire lines established. There have been 8,244 
acres reforested, including 12 acres in the nursery; 
10,000,000 seedlings raised, 44 miles of telephone 
line constructed, 578 miles of fire line, 16 feet 
wide, opened. Eleven lookout towers, 60 feet high, 
have been placed upon the reserves for forest fire 
protection. A new State forest, designated as 
Pigeon River forest, 6,388 acres, was opened during 
1919. At least a half dozen other reserves will be 
placed under administration in the near future. 


TO PREACH ON STANDARDIZATION 


New York, Dee. 15.—Plans are complete for 
the annual meeting of the American Metric Asso- 
ciation to be held in St. Louis, Dee. 29 and 30. 
A ‘‘Metrie Special’’ will carry members of the 
association from New York to St. Louis, and a stop 
will be made in Buffalo in order that members of 
the party may attend church. Clergymen of vari- 
ous denominations there will preach to these metric 
advocates and have been asked to take as their 
text: Proverbs 20:10 ‘‘Divers weights and divers 
measures, both of them alike aré abomination to the 
Lord.’’ The World Trade Club of San Francisco 
and the Metric Association of New York, in co- 
operation with hundreds of other influential organ- 
izations thruout the United States, are urging the 
adoption of metric standardization for the uni- 
formity of weights and measures. 


COMPANY BUYS VIRGIN TRACT 


New Or.eEans, La., Dee. 15.—With the inten: 
tion of erecting a modern band mill and to con- 
struct a logging road into the timber, the J. Ey 
Smoot Lumber Co., of Avoyelles Parish, recently 
purchased for $750,000 a 15,000-acre virgin tract of 
timber which it is estimated will cut 150,000,000 
feet. This is at the rate of $50 an acre whic 
compared with $1.25 an acre for similar land sol 
a number of years ago, indicates-a remarkable 
increase in value of timberland in that section. 
The tract lies between Bordillon and Marksville, 
being bounded on the north by the Red River. For 








a long time the property had little value because 


it was practically swamp land, but more recently 
it had been improved by the construction of a drain- 
age canal. It is estimated that the timber will 
keep the mill busy for probably ten years. 


EXPORT STATEMENT SHOWS GAIN 


Ba.timoreE, Mp., Dec. 15.—The statement of ex- 
ports from this port for October, which was given 
out last week, shows a material gain over the pre- 
vious month. Oak boards figure in the statement 
with not less than 1,640,000 feet, of a declared 
value of $100,670, accounting for almost one-half 
of the total shipments. ‘‘ Hardwood boards’’ stood 
second with 566,000 feet, of a declared value of 
$53,581, with ‘‘other manufactures of wood’? third 
and implement handles fourth. The rest of the 
items are all small, which indicates that exporters 
continue to exercise care in venturing into the for- 
eign markets and placing themselves at the merey 
of the conditions that prevail on the other side. 
The October movement of course represents a big 
gain over the corresponding month of 1918, which 
came just before the signing of the armistice, when 
the movement was under the most serious handi- 
caps. The comparative statement is as follows: 

—October, 1919—- —October, 1918— 





Quantity Value Quantity Value 
Sawn timber, ft.. 96,000 $6,400 ...... ...., 
Boards, fir, ft.... 64,000 8,500 44,000 $008 
DS See 1,064,000 100,670 158,000 10,339 
Poplar, ft..... 149,000° 12,898 40,000 2, 
EE SP ete 441,000 . 22,084 
Hardwood, ft.. 566,000 53,581 1,000 4,465 
Other lumber.. ....... Eee © cave 18,150 
La, ee Pete ee rs ar reere 599 
Implement  han- 

_ SP Rr po eee 3,511 
BOONGD6 foc cdess 182,350 SGGO views, esa 
Other manufac- 

tures of wood.. ....... , 2 eee 306 





Totals, ft...1,939,000 $220,757 744,000 $67,952 
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LAST MINUTE NEWS FOR ALL LUMBERMEN 


Michigan Interests Acquire Coast Mill 
[Special telegram to AMERICAN LUMBERMAN] 

ABERDEEN, WaSH., Dec. 16.—The National mill 
at Hoquiam, with 3,000 acres of timber in the 
eastern end of the county, comprising the entire 
stock, equipment and holdings of the National 
Lumber & Manufacturing Co., was sold Saturday 
for a consideration of about $1,500,000 to W. T. 
Culver, representing the Stearns Salt & Lumber 
Co., of Ludington, Mich. The negotiations for 
the transfer, one of the largest mill sales ever 
made on the Harbor, have been in progress since 
October between A. L. Paine, manager of the 
National company, and Mr. Culver, vice president 
of the new owning company. Mr. Culver as- 
sumed the management. Finch & Campbell 
Estates, of Spokane, and Wick Estate, Youngs- 
town, Ohio, are named as the chief stockholders, 
with Mr. Paine as the heaviest individual stock- 
holder. 

Equipment to make possible the utilization in 
the manufacture of byproducts of the large 
amount of waste burned by the mill will be 
installed by the new owners. An increase in 
capacity of the box and veneer plants is also a 
possibility. The present plant already is well 
equipped, about $75,000 having been spent in 
improvements during last year. 

A. L. Paine, retiring manager, has announced 
that he will continue to make his home in Ho- 
quiam. W. B. Mack will continue as assistant 
manager, and no change in the operating staff of 
the mill, of about 450 employees, is being con- 
sidered. 

The National mill was founded in 1899 on part 
of the present site by a group of Hoquiam men 
who furnished capital of $3,000 to start the plant 
as a berry box factory. J. A. Acteson, Dr. T. C. 
Frary and John Sutoff were associated in the 
venture. The success of the mill attracted the 
attention of Finch & Campbell, mining men, and 
of owners of farms using the National boxes. 
Later the stock was taken by Henry Wicks, an 
eastern magnate. The capital was increased to 
$500,000 in 1916 and a large mill was built. O. 
C. Fenlason, now of Raymond, was manager until 
1904, being succeeded by Mr. Paine. A second 
increase in capital was made in 1913 to $1,500,- 
000. The Stearns Salt & Lumber Co., the new 
owner, is interested in other lumber and furni- 
ture mills, salt mines and Kentucky timber and 
coal lands. 


Ask Funds for Laboratory at Madison 


{Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Dec. 16.—Robert Ash, assist- 
ant to Attorney L. C. Boyle, general counsel for 
the National Lumber Manufacturers’ Associa- 
tion; Chester Hogue, representing the West 
Coast Lumbermen’s Association; J. C. Nellis, as- 
sistant secretary of the National Association of Box 
Manufacturers; and C. C. Smatterbeck, of the for- 
est products section of the Railroad Administration, 
today appeared before the House committee on 
agricultural appropriation bill, and _ strongly 
urged the necessity for providing adequate ap- 
propriations for the work of the Forest Products 
Laboratory at Madison, Wis. 

The committee was asked to provide $500,000 
for this important work. Mr. Ash pointed out 
the great value of the work of the laboratory in 
showing lumbermen and wood using industries 
how to avoid waste. In view of the diminishing 
forest resources, he pointed out, the importance 
of this work could hardly be overstated. 

Already the organization of highly trained ex- 
perts developed at Madison during the war has 
been largely disbanded, and it will be still fur- 
ther impaired unless sufficient funds are pro- 
vided to enable the laboratory to develop a well 
ordered program of constructive experiments and 
investigations. 

Mr. Hogue talked along the same general 
lines. 

On behalf of the box industry Mr. Nellis told 
of the splendid constructive work of the labora- 
tory during the war in experiments with wood 
boxes, stating that it is the one great central 
source to which the industry and the publie can 
turn for exact information regarding the con- 
struction of boxes, the types of boxes best 
adapted to various uses ete. He called attention 
to the fact that during the war the standard 
canned goods box specifications formulated after 
extensive tests at the Forest Products Labora- 
tory were adopted by the National Association 
of Box Manufacturers, National Canners’ Asso- 
ciation, National Wholesale Grocers’ Associa- 
tion, United States Food Administration, Quar- 
termaster Corps of the Army, the Navy Depart- 
ment and the American Society for testing ma- 
terials. 





He added that the reports of the laboratory 
were the basis for the general specifications of 
the War Department for all purposes. Already, 
Mr. Nellis said, the former efficient box testing 
organization is practically disbanded since money 
available for the work has been insufficient to 
warrant keeping trained engineers on box testing. 
Constructive and continuous box testing can no 
longer be done at the laboratory. Mr. Smatter- 
beck discussed the importance of the wood preser- 
vation work of the laboratory. 

Officials of the Forest Service will appear at 
later hearings on behalf of more liberal appro- 
priations for the many vitally important lines of 
work which the laboratory has developed but 
must abandon or largely curtail unless a substan- 
tial increase in the appropriation is provided by 
Congress. 

A. G. T. Moore, assistant secretary of the 
Southern Pine Association, was expected at to- 
day’s hearing but was unable to appear. 





Roofing Makers Alleged Unfair 
[Special telegram to AMERICAN LUMBFRMAN ] 

WASHINGTON, D. C., Dec. 18.—The Federal Trade 
Commission has charged nineteen concerns engaged 
in the manufacture and sale of composition felt 
base roofing material in formal complaints, with 
practicing unfair methods of competition. 

The following companies are cited by the com- 
mission : 

Pioneer Paper Co., Los Angeles; Western Elasterite 
Roofing Co., Denver; Sifo Products Co., St. Paul; 


~ 


Oertell Roofing Manufacturing Co., East St. Louis; 
Stowell Manufacturing Co., Jersey City; Beckman 
Dawson Co., Chicago; Durable Rooting Manufacturing 
Co., Portland, Ore. ; McHenry Millhouse Manufacturing 
Co., South Bend, Ind.; International Roofing Manu- 
facturing Co., Chicago; Amalgamated Roofing Co., 
Chicago ; The Chatfield Manufacturing Co., Cincinnati ; 
H. W. Johns-Manville Co., New York ; Keystone Roofing 
Manufacturing Co., York, Pa.; The Barrett Co., New 
York; Patent Vulcanite Roofing Co., Chicago; Philip 
Carey Manufacturing Co., Lockland, Cincinnati, Ohio; 
H. F. Watson Co., Erie Pa.; The Paraffine Companies, 
Inc., San Francisco, and the Weaver Roof Co., Los 
Angeles. 


May End Federal Housing Corporation 
[Special telegram to AMERICAN LUMBERMAN | 

WASHINGTON, D. C., Dee. 17.—During considera- 
tion in the House today of his bill to abolish the 
United States Housing Corporation, Representative 
Clark of Florida declared that ‘‘ grafters are graft- 
ers, whether Democrats or Republicans, and you 
will find them about equally distributed in this 
Housing Corporation.’’ Mr. Clark discussed in 
considerable detail the extravagances which he 
charged against the corporation, declaring among 
other things that the project intended for navy 
yard employees in this city, consisting of 588 rooms, 
cost $685 per room. Representative Langley of 
Kentucky, chairman of the committee, in the com- 
mittee report favoring the passage of the bill 
declared that ‘‘no private corporation in the world 
would have lasted any length of time with so top 
heavy an organization as was created for the man- 
agement of this Government outfit, with the at- 
tendant overhead expenses. ’’ 

The bill, which did not pass today, provides that 
all buildings constructed by the Housing Corpora- 
tion in Washington be turned over to the ‘public 
building commission, including the dormitories on 
the union station plaza for women war workers, 
and that they be operated as long as needed to 
house these workers, provided they are operated 
without cost to the Government. All property ac- 
quired by the corporation, under the bill is to be 
sold thru the Treasury Department ‘‘with as little 
expense as possible. ’’ 








Many Rate Change Applications Filed 
[Special telegram to AMERICAN LUMBERMAN ] 

WASHINGTON, D. C., Dee. 17.—The Interstate 
Commerce Commission today pronounced its ap- 
proval of fifteenth section applications Nos. 8720 
and 8759, filed on behalf of roads for which E. B. 
Boyd, W. J. Kelly and Eugene Morris are agents, 
seeking approval for the filing of increased com- 
modity rates from central territory, including Tlli- 
nois points on the Mississippi River, to points in 
trunk line territory, including Virginia cities and 
Northeastern territory, also points in Canada east 
of Toronto, and class and commodity rates from the 
same points to points in Canada east of Toronto. 
The necessary schedules may be filed on ten days’ 
notice to the commission and the public, and to 
become effective must be in on or before Dee. 31. 

The Seaboard Air Line has filed fifteenth section 
application No. 8960 to cancel certain schedules 
applying on milling in transit of lumber at Savan- 
nah, Ga., Gumberry, N. C., and Warfield, Va., stat- 
ing that there is no movement of lumber to these 
points. 


Car Shortage Embargoes Coast Shipments 


[Special telegram to AMERICAN LUMBERMAN] 

PorRTLAND, ORE., Dec. 15.—The Oregon-Wasgh- 
ington Railroad & Navigation Co. and Norther 
Pacific Railroad placed embargo on all shipments 
of freight with the exception of fuel, perishables 
livestock and foodstuffs. The embargo will prae. 
tically stop rail shipments of lumber from mills 
of Oregon and Washington. The shortage of ears 
is responsible for the embargo, railroad officials 
declare, with no prospect for immediate relief, 
During the last three months over 9,000 more ears 
have traveled east than returned to the Pacific 
Northwest. There is said to be a plethora of empty 
ears in eastern yards but no effort is being made 
to move them westward. 

A special meeting of the West Coast Lumber- 
men’s Association will be held in Portland Friday 
to discuss the situation. All members of the agso- 
ciation and all consumers affected by the car short- 
age have been urged to wire their senators and 
eongressmen and the Railroad Administration off- 
cials appealing for immediate relief. 








Labor and Farmers Oppose Cummins Bill 
[Special telegram to AMERICAN LYMBERMAN] 

WasuineTon, D. U., Dec. 17.—The best guess 
tonight was that in his forthcoming special message 
to Congress dealing with the transportation ques- 
tion President Wilson would announce that the 
period of Federal control of the railroads will be 
continued until April 1 at least. This feeling was 
quite generally expressed on Capitol Hill. By that 
date both Senators and Representatives hope to 
be able to finally pass general railroad legislation. 
Senator Cummins is still hopeful that the Senate 
will pass the Cummins bill by Saturday night, when 
party leaders plan to adjourn for the holiday 
recess. The bill can not pass until it is radically 
amended, but Senator Cummins appears willing to 
stand for important amendments in order to get it 
thru, the understanding being that the conferees 
of the Senate and House, in that event, will remain 
here during the recess and endeavor to get together 
on the numerous clashing features of the Esch and 
Cummins bills. If the President sends in his 
message meanwhile and announces a postponement 
of the return of the railroads for a period of 
months beyond June 1, it will not be so important 
for the Senate to pass railroad legislation of some 
kind before adjournment Saturday night. 

A delegation of labor representatives and farm 
organization officers visited the Senate interstate 
commerce committee today and uttered strong pro- 
tests against the Cummins bill. Samuel Gompers 
was the principal spokesman. The delegation was 
opposed more especially to the antistrike provision 
of the Cummins bill, but Mr. Gompers criticised it 
generally. Senator Cummins told the delegation 
frankly that no change would be made in this 
provision if he could prevent it. He also indicated 
that he was prepared to fight for other highly 
important features the delegation did not like. 
‘“‘Tf men can not obtain justice in any other way 
they are going to strike,’’ said Mr. Gompers. ‘‘The 
result of antistrike legislation can be only injurious 
in every respect.’? While opposing Government 
ownership of railroads Mr. Gompers declared that 
Federal control should not be relinquished until it 
had a thoro test. Therefore he asked that the 
Railroad Administration be continued for ‘‘at least 
two years.’? H. D. Willis, of the brotherhood of 
locomotive engineers, also urged the extension of 
Federal control. 

Fred J. Chamberlain, representing State granges 
in Washington, Oregon, Idaho and Colorado, de- 
clared four-fifths of the American people are abso- 
lutely opposed to the Cummins bill. He declared 
Government ownership is the only solution of the 
railroad problem. George P. Hampton, of the 
Farmers’ national council, told Senator Cummins 
the public welfare would be served if he withdrew 
his bill and substituted one extending Government 
control. He opposed rushing any railroad pill thru 
Congress. During the course of his remarks Mr. 
Gompers took occasion to agan denounce injune- 
tions. Speaking of the injunction against the coal , 
strike order he said: ‘‘The injunction has not 
produced one ounce of coal. The object was t 
secure continuity of production but experience 
shows that injunctions do not accomplish peso 
There seems to be a feeling in the air that _— 
should not quit their employment in agreement WI f 
each other. But I want to say that enactment & 
such a measure as is here proposed will meet wit 
the gravest consequences. ’’ 


wana 


THERE Is a shortage of 38,000 teachers for 8 
publie schools of the United States, according 
estimates based upon a questionnaire recently sen 
out by the National Education Society. 
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RETAIL COMPANY MANAGERS IN CONVENTION 


Dayton, Ou10, Dec. 15.—On Dee. 3 and 4 the 
Peter Kuntz Associate Lumbermen held their 
fourth convention in this city at the Miami Hotel. 
There were more than one hundred members in 
attendance and it was one of the most interesting 
and instructive meetings ever held. 

The visitors first registered at the office of the 
Peter Kuntz Co. in the Commercial Building and 
in the evening attended Keith’s Theatre. 

On Thursday morning everybody assmbled 
ready for business. A number of interesting dis- 
plays had been prepared, among them being a large 
drawing showing the kind of yard kept by the 
Peter Kuntz Associate Lumbermen with attractive 
flower boxes in front of the office windows, a mo- 


tor truck delivering lumber and a general spick 
and span appearance. Another drawing pictured 
a run down lumber yard with lumber scattered here 
and there and spider webs ornamenting doorways 
and places where lumber should be piled, while 
the front of the yard was given over to advertis- 
ing Jew clothing stores and chewing tobacco. ‘The 
purpose, of course, was to impress on all ‘in attend- 
ance the advisability of keeping a clean, attractive 
yard. 

As may be seen in the accompanying illustra- 
tion a large map was prepared showing the dis- 
tribution of the yards of the Peter Kuntz Asso- 
ciate Lumbermen in Ohio and Indiana. This shows 
that the central part of Ohio is thickly studded 


with yards. Among those who made addresses were 
Ray Albaugh, N. J. Kuntz, Thomas Tarkleson, 
Horace Ballinger, Homer Ballinger, C. J. Schuh, 
J. A. Payne, Peter Kuntz. These addresses were 
along the line of accounting, salesmanship, insur- 
ance and similar subjects, all of which must be 
studied carefully by retail lumbermen in order to 
build up and maintain a successful business. 

One of the interesting features of the convention 
was the adoption of a road sign to be placed along 
the different roads leading into the towns in 
which the yards are located. All the signs will be 
alike and will be erected in the same manner. An 
order has been placed for 20,000 of these signs, 
which are expected to prove good advertising. 
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MAP SHOWING LOCATION OF YARDS OF THE PETER KUNTZ ASSOCIATE LUMBERMEN IN INDIANA AND OHIO 





MAKES PLEA FOR STALWART AMERICANISM 


At the annual meeting of the Southern Sash, 
Door & Millwork Association held at Atlanta, Ga., 
Nov. 12, Secretary C. B. Harman delivered an ad- 
dress which contained so much of interest not only 
to the members of the organization but to the in- 
dustry at large that the AMERICAN LUMBERMAN is 
glad to pass on to its readers some of the good 
things said. 

The oceasion being the fifteenth anniversary of 
the organization of the association, an event in 
which Mr. Harman played a prominent part, it 
Was quite natural that he should fall into a remi- 
mscent vein. It is interesting to note that the or- 
ganizing of the association took place in the same 
hotel at which the fifteenth annual was held, and 
even more interesting and pleasing that every one 
of the fifteen men present at that first meeting is 
still living, altho only two—Mr. Harman and 
George E. 'l'oale—were present at the recent annual. 
Eleven of the fourteen original concerns (one of 
which had two representatives present at the birth 
of the association) are still in operation. From 
this small] beginning has grown the present strong 
organization, having 96 members—78 active and 18 
associate—the largest membership list it has ever 
had. The first ‘officers of the infant association 
were: David Woodward, Atlanta, Ga., president; 
J. H. O'Neil, Rome, Ga., vice president; J. D. 
Wood, Birmingham, Ala., secretary. Mr. Harman 
was chairman of the first board of directors. 

_ ‘For a long time,’? said Mr. Harman in speak- 
ae of those early days, ‘*we did more wrangling 
8 anything else, and discussions were rarely 
eard about anything except prices and grades. 
i Would run up to the meetings, hold short morn- 
ten _— afternoon sessions, run back home and try 
p oe the other fellow to an order for a carload 

oors and sash, which seemed to be our sole 


thought. We talked doors and sash, dreamed about 
them, and in fact sold a lot of them, in those days.’’ 

Mr. Harman said he was proud of the standing 
of the association thruout the lumber and wood- 
working industries, it being, according to the best 
information at his command, the largest, and cov- 
ering the largest territory, of any organization of 
its kind in the United States. 


Deplores Labor’s Trend Toward Radicalism 


Earnestly warning his hearers of the menace of 
the present trend of organized labor toward un- 
bridled radicalism Mr. Harman said that in his 
judgment we are facing the most momentous crisis 
in the world’s history. ‘‘ At the present time,’’ said 
he, ‘‘we see organized labor manifesting the spirit 
of force, flouting the law, and undertaking to de- 
stroy the very foundations of liberty and order 
unless its demands are acceded to. If workmen 
are right in their demands, as good and honest 
citizens we should see that they are granted; if the 
principles for which they are contending are just 


and are such as are contemplated by the Constitu-- 


tion of the United States, they should have them; 
but if not they must understand that they shall not 
have them, and that if they violate the law they 
will be punished the same as other offenders. ’’ 
Referring to the exposé, appearing in the AMERI- 
cAN LUMBERMAN of Oct. 18, of the book advocat- 
ing revolution and syndicalism written in 1912 by 
William Z. Foster, secretary of the steel strike com- 
mittee of the American Federation of Labor, Mr. 
Harman said: ‘‘Everywhere and in every line of 
work organized labor is striking, retarding and 
reducing production, and doing everything else 
ugly that is imaginable. I hold in my hand a re- 
print from the AMERICAN LUMBERMAN, a copy of 
which I sent to every one of you a few daysago. If 


you haven’t done so please read it; and read it 
carefully, so that you may see and know what Mr. 
Foster of the American Federation of Labor has 
been teaching the workingmen; read what he says 
a man should do to get what he wants; read what 
he says should be done to men, women and children 
who come in their way; see what he tells our sol- 
diers to do to their officers, and how he tells the 
workingmen to seize your plants by force and op- 
erate them for their benefit. Again I urge you to 
read the article referred to. This reprint must be 
authentic; otherwise the AMERICAN LUMBERMAN 
never would have dared to publish it. 

[The article referred to by Mr. Harman is ‘‘ Your 
Country and Mine—The Danger Facing It,’’ which 
appeared in the AMERICAN LUMBERMAN of Oct. 18. 
The demand for copies was so great that the 
AMERICAN LUMBERMAN reprinted the article sepa- 
rately, and many thousands of copies have been dis- 
tributed by commercial organizations, business con- 
cerns and individuals all over the country. Copies 
are still available, and as long as the supply lasts 
the AMERICAN LUMBERMAN will be pleased to send 
reprints to interested persons, without charge.— 
Ep1ror. | 

Concluding his remarks upon this subject, Mr. 
Harman said that he was far from advocating the 
underpayment of workmen; or unjust treatment of 
them in any form. ‘‘On the contrary,’’ said he, 
‘*treat them right and pay them every cent you can. 
But, in Heaven’s name, can you not do something 
to teach them, and to show them that the American 
Federation of Labor is tearing down law and order 
and the Constitution of this dear country of ours; 
and can you not do something toward letting our 
representatives know and see just where organized 
labor, as now conducted, is leading us?’’ 
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REALM OF THE RETAILER 


Ready to Work for a Local Retailer as for the Cattiest of 


Uncle Sam’s Postoffice Is as 


Last fall one of those big Chicago mail order 

catalogs came to our house; an immense book con- 
taining thousands of pages and tens of thousands 
of illustrations. It was nearly the size of the old 
fashioned family Bible, but we presume such cat- 
alogs are more faithfully read than are the Bibles 
in the same households. We ourselves were much 
interested in the huge book even tho we had not 
asked to be honored by such a gift. We have no 
sympathy with the somewhat childish scheme of 
rying to weaken mail order concerns by getting 
every person to send for a catalog and then making 
a big bonfire of the collection. This seems to us 
little else than a confession that on straight mer- 
chandising the ‘‘cat’’ house is in the stronger 
position and can not be met except with night 
rider tactics. However, we had the book thru no 
solicitation on our part and we had no intention 
of ordering goods; so after looking it thru curious- 
ly and acknowledging that it had pulling power 
in a merchandising way we looked about to see some 
way in which it could be utilized in a legitimate 
effort to reduce the H. C. L. About that time we 
purchased several bushels of apples; so the head 
barker of the Realm descended to the basement and 
wrapped apples in the pages of this widely read 
literature. We can recommend it unstintedly for 
this purpose. Unless the apples are extra large 
the page is of about the right size. If you begin 
at page 1 with the first apple you can tell when 
you get thru just how many apples you’ve wrapped 
by noting the number of the last page. Since each 
sheet has two pages and it requires a sheet to an ap- 
ple the right number can be found by dividing 
the last page number by two. It’s almost as 
good and quite as accurate as an automatic reg- 
ister. 


The ‘‘Realm’’ Is on a Catalog Mailing List 


But much more interesting to us than the use 
we finally made of the catalog is the fact that it 
came to us at all. It goes without saying that the 
Realm makes no purchases from catalog houses. 
Nevertheless our name is on their mailing list, 
and we receive a catalog that must cost a large 
amount of money to produce, even in quantities. 
This big concern made a not inconsiderable invest- 
ment in us; and as a commercial institution it knows 
what it is about. We can prove it. Last year the 
sales of this concern amounted to two hundred mil- 
lion dollars. A few weeks ago one of the em- 
ployees told me that sales this year would run 
fifty millions or more over last year. 

It is somewhat instructive to consider the means 
used by this concern in selling its thousands of dif- 
ferent articles and in taking in its millions of dol- 
lars. There is the big catalog that describes all 
the articles briefly and that names an exact price 
for each one. The catalog merely lists some ar- 
ticles while it features others. There is the guar- 
antee of quality; and this guarantee has been main- 
tained long enough so that it has established in the 
public mind a large measure of confidence. There 
is the department of correspondence that answers 
questions and complaints fully and promptly. 
And there is the big mailing list. ' 

Altho we are acquainted with one or two catalog 
executives we are not in their confidence as to the 
working methods of their concerns. We don’t 
know what they consider the most valuable asset. 
There are so many things that are vital to the 
operation of the business that it would be hard to 
guess what they would hold to longest. For in- 
stance, they must have factory production at rea- 
sonable cost, and they must have a system of re- 
shipment that will be reasonably prompt and not 
prohibitively expensive. These are things that are 
common to all kinds of business. But the catalog 
merchant finds that he must give a whole lot more 
attention to the mater of reaching the public than 
does the retail merchant with a store on the public 
square and a show window in which he can display 
goods to attract the person who is passing by. 


The ‘‘Cat’’ Man Loves and Works the Postoffice 


Considered in this way I suppose the mail order 
man sets large store by his mailing list. After 
he has made all his preparations for large produc- 
tion and shipmexts he is confronted with the fact 
that his line ef contact with the buying public is a 
single track affair; none other than the track thru 
the postoffice. The mailing lists must be perfectly 
enormous affairs; and while doubtless some effort 
is made to weed out of this list those people who 
are wholly undesirable from the point of view of 
catalog merchants the names must be swept to- 
gether rather indiscriminately. The catalog men 





Catalog Concerns 





must depend on their knowledge of human nature 
to sell goods to every person whose name they can 
get. That they do sell vast quantities of goods by 
means of their mailing lists and thru correspond- 
ence is made evident by the annual reports of busi- 
ness done. 

If Montgomery Sawbuck and their kind can make 
such huge sales by employing the mails in a legiti- 
mate way it is not exactly apparent why more 
retailers do not add the mails to their selling equip- 
ment. They want to have nothing to do with the 
methods of the vile, blankety-blank ‘‘cat’’ men? 
Nonsense. They would be glad to have something 
to do with the golden results the ‘‘cat’’ men man- 
age to achieve. And while we dislike the general 
principle of mail order merchandising and believe 
it does not do for the community the vital services 
that a local merchant should and can do, and while 
we suspect some ‘‘cat’’ concerns of downright 
fraud and trickery, there are not many people left 
who truly believe a business of a quarter of a bil- 
lion gross annual sales can be built up on a foun- 
dation of deceit, not to say plain lies. The meth- 
ods of the big mail order houses—that is to say the 
methods of buying, advertising and selling—con- 
sidered in their larger forms are perfectly square 
and decent and legitimate. They are available to 
any merchant who cares to use them. 

We say, of course, that an alien firm which pays 
no local taxes and contributes in no way to the up- 
building of the local community is not doing all 

















“A Chicago catalog came to our house” 


that a mercantile concern which is getting fat off 
the community ought to do. The mail order man 
replies in this fashion: ‘‘The local retailer does 
so small a volume of business that he must charge 
a wide margin of profit in order to live. If, then, 
people buy from a mail order house that sells at a 
low margin of profit enough extra money remains 
unspent in the community to pay for all the com- 
munity betterment that a local retail concern would 
do.’’ If the mail order man really saved a com- 
munity money by selling at lower prices, quality 
and service considered, there would be force in 
this argument. But whether or not we argue with 
the proponent of ‘‘cat’’ merchandising, the fact 
remains that most of us are anxious to extend our 
markets and to enlarge the volume of our sales. 
We are confident enough that already we offer 
superior values and service for the money asked. 
We are little worried about these mail order claims 
any more, and the allegations of our ‘‘cat’’ com- 
petitors merely make us smile. But it is apparent 
that our own prosperity and the service we can be 
to the community are involved in increasing the 
volume of our trade. 


But the Local Retailer Overlooks the Mails 


Perhaps there are merchandising methods that 
belong strictly to old fashioned retailing that can 
be developed more fully; but why not take a crack 
at the methods of our mail order friends? They 


say the big catalog concerns value their mailin 
lists at millions of dollars. I’ve heard it said that 
certain houses have more complete mailing lists jn 
any given community than any local merchant has, 
Mr. Montgomery Sawbuck’s mailing lists of people 
in or near Podunk might not be of much value to 
Bill Jones, the Podunk lumber retailer, for Bil) 
wants a special list containing people likely to buy 
lumber. Tenants and the like might buy groceries 
from Sawbuck, but they are not likely to be hea 
lumber buyers. The point is that Bill has to have 
a hand picked list and nobody can make it quite go 
well as Bill can. Bill wants to know more about 
a man than just his name, while it appears that 
Sawbuck will take a chance on any name so long 
as it has a living man attached to it. 

Bill complains that gathering this list is a big 
job. So it is. He complains that keeping it up to 
date will require quite a lot of work. So it will, 
He complains that after he has it up to date he’)? 
have to worry and spend money over the right kind 
of mail matter to send out to these possible custom- 
ers. So he will. Bill doesn’t seem to be able to 
care for the idea. He might pass it up and let 
Friend Sawbuck do the work. Friend 8. will do 
it, anyway, and if Bill isn’t completely and en- 
thusiastically sold on the idea he’ll probably not 
make a success with it. Like other important jobs 
this one isn’t to be done merely by going thru 
the motions. This calls to mind a story of a negro 
soldier; a true story, by the way, told by a Red 
Cross man who served in France. 

The Red Cross man saw a forlorn looking darky 
and deciced to see if he couldn’t cheer him up. So 
he asked the boy what the trouble was. 

‘Oh, I’s all right, boss,’’ the darky said. ‘‘Dey 
ain’t nothin’ wrong with me. I like dis ahmy, 
But, boss, I don’t get no pay. No, suh. I go up 
to de man at de window and he says, ‘What name, 
niggah?’ and I says, ‘John Lee.’ And he says, 
‘Dey ain’t no niggah in dis ahmy named John 
Lee.’ And, boss, I cain’t talk back to dat white 
man. How come all dis? Well, I don’t zactly 
know. But one day down in No’folk where I live 
a lot of culled boys come along and start puttin’ 
up some tents. Now I like doze boys and [I start 
helpin’ ’em. And one gives me a pair of britches, 
and one gives me a pair of leggins, and one gives 
me an old shirt, and one gives me a hat. 
stayed with doze boys fo’ couple weeks, and one 
day everybody say dey’s goin’ away. I’m a heap 
sorry and I begin sayin’ goodby; but a white man 
dey calls de captain comes along and says, ‘ Where 
you get dat goodby stuff, niggah? You’se goin’ 
right along.’ And, boss, I cain’t talk back to dat 
white man. So we get on de train and ride a while, 
and then de boys get ready to get on a boat. And 
den I says to an officer, ‘Scuse me, but where’s 
de boat fo’ No’folk?’? An’ he says, ‘You ain’t 
goin’ to No’folk, niggah, you’se goin’ to France.’ 
Well, I can’t talk back to dat white man, so here 
I is in France. I like dis ahmy. I like dis wah. 
But, boss, I don’t get no pay.’’ 

The Red Cross man informed headquarters that 
the army had a soldier who had never been enlisted 
and that he’d better be signed up pretty quick, 
which he was. And after that the paymaster had 
some money when John Lee presented himself. 

The reason we dragged this story in must be 
obvious. A lot of us do the work, or at least go 
thru the motions, of using modern methods, but 
we ‘‘don’t get no pay.’’ 


A Mailing List Is the Start of Trade Building 


The value of a mailing list that is wisely used 
does not necessarily lie solely in combating mail 
order competition. It can be used for that; but 
it can be used to foster trade in a community 
where few or no mail order goods are sold. I 
visited a little town in Indiana one time where & 
lively lumber yard is located but where there 18 20 
newspaper. Neighboring towns had newspapers, 
but each one of the sheets covered but a small cor- 
ner of the dealer’s territory. So he made up a list 
of the people who should come within his ‘‘spheré 
of influence’? and sent to each family a copy % 
a sort of house organ which he printed once & 
month. This little publication contained all sorts 
of building notes and news and it was cramm ; 
full of personal interest. It was something jo 
every person would at least look thru upon recelp ~ 
and most people would read it thru. It cost ait 
a bit in money to publish the thing and to mail : 
out, for each copy required a 1-cent stamp. ad 
the dealer had no idea of stopping it. He © 4 
use it as effectively as a circular letter. He 
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push any side lines that needed a boost and he 
could preach the gospel of good building. 

Altho the Realm has made it a practice to study 
methods of publicity for a good many years, we 
are surprised every once in a while to see how much 
interest there is in a sheet made up of bright and 
friendly personalities. A few weeks ago we were 
sitting in the lobby of Hotel LaSalle. Lying on 
the chair upon which we sat was a little bulletin 
that had a fresh and friendly look. Upon inves- 
tigation it proved to be the house organ of the 
hotel. The first page stuff was interesting but not 
especially exciting; consisting of a letter from 
Japan and such stuff. But on the inner pages were 
notes and news about the departments and the 
employees; for instance, some man or other who 
works somewhere or other has a new baby daughter 
and is going around with his chest out; a page 
was calling ‘‘Mr. Cox’’ or some similar name, 
and a little girl asked her mother if he was saying 
‘‘Christmas Box;’’ and so on thru the dozens of 
departments of the great hotel. I read the sheet 
thru, tho I knew none of the people and don’t ex- 

ect to know them. It was a revelation of a bit of 
life which had never occurred to me as existing, 
and I looked at it with the same interest as a 
passer by looks in thru a lighted window. 

It is possible to utilize these slants of human 
interest in turning people’s thoughts toward build- 
ing and remodeling; it is a use of publicity which 
the local dealer can make but that is out of the 
reach of the mail order man. 


Friend Postal Card Wants to Work for You 


Uncle Sam will help a man with publicity in a 
good many ways. A dealer once told me he wanted 
to send out some special announcements about coal, 
back in the days when coal was to be had. It was 
about some big shipments of a certain kind of coal 
that he expected to get in and he wanted to induce 
people, if possible, to place their orders early and 
to save, as far as possible, a double handling of 
the stuff. With winter orders waiting he could 
send the stuff directly from the car to the cellar as 
fast as the cars came in. He had a very large and 
well selected list of users and he wanted to notify 
these persons individually. Newspaper ads would 
not serve, so it meant a circular letter including 
paper, envelope, printing and postage. I asked him 
why he did not use postal cards, if they were large 
enough to carry the message. Uncle Sam would 
sell him the ecard and would deliver it, all for a 
cent. Printing the post card would hardly cost 
more than mimeographing the letter, and folding 
the letter would be cut out. This dealer followed 
the suggestion with wholly satisfactory results and 
at about one-fourth the estimated cost of the 
letters. 

But if a person begins discussing details there is, 
no place to quit. Personal letters, circular letters, 
house organs, printed circulars, samples, post cards 
and all the rest can be used as the case seems to 
warrant. Effectiveness will be measured largely 
by the way these efforts are tied together in a con- 
tinuing campaign, and it will be the job of each 
retailer to decide what purposes he wishes to ac- 
complish and what means will best accomplish 
them. 

The Realm says a lot about publicity, and we 
give due notice that we’ll probably say a lot more. 
But at the end of this ride on our favorite hobby 
we want to quote a few paragraphs from ‘‘ Curtis 
Service,’’ a lively, wise and interesting house or- 
gan published in the interests of Curtis woodwork. 
The article is by H. T. Becker: 


‘*Put Uncle Sam on Your Pay Roll’’ 


‘Tf these institutions (mail order houses) should 
have their plants and stock burned to the ground, 
they could start up again in business, retaining 
their hold on their tradé by means of their mailing 
lists. The value they place upon their permanent 
records of names is shown by the fact that these 
records are kept in fire proof cases, in fire proof 
vaults, and are.insured for mililons of dollars. 

‘‘The advent of the mail order house into the 
lumber business, almost under the local dealer’s 
nose, has caused the retail dealers of the country 
to wake up. Most of them have learned from ex- 


perience that cutting prices and profits is not the 
way to deal with this bugaboo. Why not best it 
fairly, using its own weapons—and perfectly legi- 
timate weapons they are? Uncle Sam is just as 
willing that the lumberman should use the postal 
service for his profit as that the catalog houses 
should do so. By planning ahead the smaller dealer 
can give himself the same strong foothold that the 
mail order houses attain. Recent statistics show 
that mail order houses do two billion dollars’ worth 
of business a year. A stupendous sum, you say. 
On the other hand, the people of the United States 
earn—and spend—twenty-seven billion dollars a 
year. So the proportion is not bad. Do you get 
as much as you might of the other twenty-five 
billion? 

‘‘That this is an age of advertising is a thought 
that has become almost axiomatic. Applied to re- 
tail lumber dealers as a class, however, the state- 
ment would scarcely be true. Some retail lumber- 
men have been slow to adopt the daring methods 
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of modern business, thru a conservatism due, 
no doubt, to the knowledge that their line was an 
ultimate necessity. Like the undertaker, they 
would ultimately get the business anyway. 

‘‘The records the mail order houses value so 
much are the names of the people in your locality, 
people you know personally. You are at the scene 
of action. At the ‘‘psychological moment’’ you 
could clinch your sale with a personal call, or a 
telephone conversation. More than that, you are in 
a position to know when the ‘‘ psychological mo- 
ment’’ occurs. These advantages the mail order 
house does not have. Yet even without them, see 
the business they obtain by means of a mailing list! 

**Tt is an interesting fact that most lumber 
dealers keep a coal mailing list, but very few keep 
a lumber mailing list. One lumber dealer said he 
considered a mailing list circularized once a month 
the best artillery for trade getting a lumberman 
could use, and that any live lumber dealer could 
do a great deal of work along this line if he would 
put himself to it. He has had a list for four years 
and, while it may cost some money and like every- 
thing else requires some work, he thinks it pays, 
and that it offers an exceptional opportunity for 
carefully planned advertising.’’ 


Merry Christmas! 


It occurs to us that this article will appear in 
the Christmas number of the Greatest Journal. 
Contrary to our usual custom we haven’t made it a 
Christmas article; this isn’t because we are getting 
too old and dyspeptic to feel a pleasurable excite- 
ment over the children’s holiday. On the contrary. 
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THIS SHOWS THE FORM OF PIECH PRICE LIST SUGGESTED BY E. L. DYNES, PRESIDENT OF THD DYNES-POHLMAN LUMBER CO., INDIANAPOLIS, IND. 


Thick- 


The little folks get a heap of fun out of Christmas 
in spite of wars and strikes and the high eost of 
living. And if we older folks can’t quite dis- 
sociate our pains and pleasures from. the general 
illness and cussedness of the world we can feel a 
certain satisfaction that at least part of the throes 
of reconstruction are over. And for that matter 
we, too, can have a lively time without half trying. 
We must see to it that everybody in our town is 
warm and fed on the great day, and that’ll give us 
a solid basis for satisfaction. Then all the foxy 
grandpas can go out and slide down hill with the 
youngsters and the rest of us can find or invent 
pleasures suited to our varied ages and dignities. 
Almost everybody should be happy but the turkeys, 
and from the turkey’s point of view Chrisamas is 
something like lightning; if he hears the thunder 
he knows he isn’t going to be hit, and if he lives 
to check the twenty-fifth on his calendar he knows 
the roaster isn’t going to claim him before New 
Year’s, at least. And for that matter it is no 
small station for a turkey to be the center of in- 
terest and desiré on one of the great days of the 
year. 





Opinions on Piece Price List Sought 


The AMERICAN LUMBERMAN presents herewith a 
form of piece price list suggested by E. L. Dynes, 
president of Dynes-Pohlman Lumber Co., Indian- 
apolis, Ind. As related in a previous article, Mr. 
Dynes feels that there is a very great need in the 
retail field for such a price list. Practical experi- 
ence has shown that selling by the piece is possible, 
for the Dynes-Pohlman Lumber Co. two years ago 
successfully sold by the piece at two of its yards. 
The practice has now been discontinued, however, 
for the reason that it took a good deal of time to 
revise prices each time the market changed and un- 
der present conditions prices are continually chang- 
ing. With a universal piece price list changing 
prices would make selling by the piece not difficult. 
Mr. Dynes would have the piece price list (or piece 
price actuary) progress by dollar jumps from $50 
to $400, with the odd widths and lengths to be used 
in taking care of hardwood, ripped, cut stock and 
some items from the Pacific coast. 

The form suggested, as shown by the illustration, 
is a simple one and has many features to recom- 
mend it to retail lumbermen. By putting a price 
on each piece the figuring of board footage would 
largely be done away with and consequently the 
chance of error, which is always present in such a 
case, would be done away with. In fact such a 
piece price list would reduce office work to some 
extent by making extension in feet no longer nec- 
essary. For example, assume that twenty pieces 
1x1, 12 feet long, are sold. By turning to the piece 
price actuary it is seen that the price of a 1xl, 12 
feet long, at $50 a thousand is 5 cents and there- 
fore twenty would be $1. The multiplications 
might not always be so simple as those followed in 
the ordinary methods of extending prices but all 
multiplying could be done by an adding — 
provided sufficient care were taken with the deei 
points. 

Naturally, such a piece price actuary could be 
made as elaborate as desired, or it could be made 
rather simple. Such an actuary should be just as 
‘*fool proof’’ as possible to avoid the chance of 
errors. That means, of course, that the tables 
should be very compiete and leave few calculations 
to be done by the operator. However, the size of 
the actuary could be m@terially reduced by start- 
ing the prices at $1 a thousand and running them 
up to $100. Then if the price of a piece at $220 
a thousand were desired the price at $22 could be 
taken and the decimal point moved one place to 
the right, thus automatically giving the price at 
$220. In case of sale at $223 the price at $3 would 
have to be added to the $220 price. 

In view of the increases in the price of lumber 
and other building materials it may well pay re- 
tailers to change the method of selling, or rather 
of pricing, that which is offered for sale. The 
AMERICAN LUMBERMAN would like to have the opin- 
ions of other retail lumbermen upon this subject, 
and suggestions as to the form and extent of a 
piece price list (or actuary) are invited. 
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Building Homes Out of Houses 


(Continued From Front Page) 
it,’’ or in case there is a competitor in the vicinity, 
believing that all trade is secured if local con- 
tractors and carpenters keep one informed on who 
comes to them, he is by no means covering the field 
or capitalizing the opportunities offered. 

Anticipate the needs of the people; create the 
thought in their mind that improving the home is a 
necessity, not a luxury; show that waiting until 
a more favorable time will mean fewer years for 
enjoying the closer companionship resulting from 
comfortable, happy homes; bring out that physical 
wear and tear caused by poor arrangement of work- 
ing space, poor light, uncomfortable living and 
sleeping quarters, do not tend to lengthen life. 

These ideas can scarcely be developed most ef- 
fectively thru advertising, for the problem of each 
family varies in some manner from that of every 
other family. Because of this fact the only profit- 
able and thoro method of procedure is individual 
contact—sense the situation for each family, dis- 
close to them their need for a new or improved 
home. Show them that you are prepared to render 
them expert advice and competent service in attain- 
ing what they may know tho in a vague way, that 
they wanted to have at some time—maybe even at 
the present time if the inconvenience of completing 
details were removed. 

Right Person Can Be Found 

It is obvious that the retail lumberman himself 
can not give this service, nor can he assign any of 
his regular force to take on extra work, especially 
work which requires special knowledge of house 
planning and a personality which inspires confi- 
dence and satisfaction. One need not look far to 
find a capable person, for in every community, large 
or small, there is a woman of the right age, expe- 
rience and temperament to develop this service de- 
partment along the lines which will not only in- 
crease sales of lumber for houses, but by giving sat- 
isfaction on the first order will aid in making a 
regular customer as a result of the good will created. 

That making a specialty of service is a profitable 
adjunct to any business has been so successfully 
proved by large corporations and independent busi- 
ness houses as to need no comment further than 
to recommend that one watch the spreading of the 
idea to every conceivable industry. In its early 
stage it is nothing more than salesmanship in its 
best form, combined with the knowledge that it is 
human nature to return kindness for kindness. De- 
veloped to its finest point the requirement for meas- 
uring returns of resulting sales is done away with 
in the bigger field that is presented by good will 
returns. Possibly the best known example of the 
service department which operates entirely apart 
from the selling end of the organization is the ex- 
tension department of the International Harvester 
Co. Managers from offices all over the world de- 
clare this to be the biggest asset the company has, 
yet it gives scientific and educational advice ex- 
clusively with never a mention made of machinery. 

Personal service is offered by some of our great 
department stores to accommodate patrons who 
write from most any inaccessible spot in the world 
a general description of their needs and receive 
within a short time merchandise which they know 
will pass inspection by the most fastidious. The 
total sales resulting from this branch of retail 
selling are usually small compared with the counter 
sales for the same length of time, yet the service 
is maintained due to the estimate of the value of 
good will which will result in added sales on per- 
sonal visits. 

The suggestion being proposed to the retail lum- 
berman, however, resembles these only in the recog- 
nition of the value of service, and is based upon 
the fact that profitable selling results from prop- 
erly conducted approach to a desired customer, in 
order to disclose his need for the home which will 
result if he chooses to make use of your service. 
That the development of a home is essentially 
woman’s sphere needs no argument. That women 
should be the authority consulted on subjects re- 
lating to home development is but another logical 
step which men will be as willing to admit as that 
women should plan as well as prepare the meals 
for the family. That competent women can be 
found to fill this need can be proved by using rea- 
soning distinctly feminine. Was there ever a need 
or an emergency which woman failed to fill? 

During the war there were in the United States 
fifteen hundred women draftsmen working for rail- 
roads, ship yards and architects. A large per- 
centage of these will be excellent representatives 
for selling homes. There are numerous colleges and 
universities from whose home economics depart- 
ments are graduated women thoroly trained not 
only in house planning but all the related subjects 
which make for the well rounded development of 
the home. There also are the women who, after a 
few years of teaching, desire the change which 


business offers, provided an outlet can be found 
to recompense their experience. Aside from these 
technically trained people are the larger groups 
of thoroly practical women found in each com- 
munity who, at the present time released from work 
which provided an outlet for energy, such as the 
responsibilities of Red Cross and Liberty Loan 
drives offered, find that home duties and church 
work are not enough to keep them occupied. 
Among these women there is sure to be one of the 
type who will be cordially welcomed by the busy 
housekeepers and who will dignify the new re- 
sponsibility given her by her connection with the 
lumber company, by her familiarity with the needs 
of the townspeople and her own experience as a 
‘*good housekeeper.’’ She may ‘‘drop in’’ some 
morning on iirs. Brown just after the groceryman 
has left a peck of apples and a bushel of potatoes 
and show her that by having properly constructed 
fruit and vegetable bins in the cellar she can get 
the advantage of the better prices which come 
from quantity buying and thus save the cost of 
installing the cold cellar. She may sit next to Mrs. 
Hendricks at ladies’ aid some Friday. Mr. Hen- 
dricks, she knows, placed an order the first of the 
week for a new cattle barn and a corn crib. ‘‘I 
supposed the next building done at your place was 
to be the house you talked about a few years ago,’’ 
she will say. Can’t you picture the tired expres- 
sion on Mrs. Hendrick’s face as she shifts the baby 
to the other knee and answers, ‘‘ We’ve been need- 
ing to build a long time, the rooms are too small 
and the kitchen so inconvenient for me but I 








“<*Tell some one how I wanted the plans drawn up’” 


never can find the time to sit down and mark out 
the way I’ve planned it all in my mind as I knead 
the bread and peel the potatoes. Set plans may 
be all right for some people but I know just. what 
I want and if I only could tell some one how I 
wanted the plans drawn up we could manage the 
paying part, for John wants me to have it con- 
venient. ’’ 


Much Can Be Done With ‘‘Horse Sense’’ 


There is still another desirable type of woman 
to be found in any community—the ‘‘only daugh- 
ter.’’ She has taken music lessons galore, helps 
her mother a little with the housework in the morn- 
ing, calls, with her sewing bag, on her young mar- 
ried friends in the afternoon, drives the car for 
her mother and father as they go out to visit the 
old farm place, yet is vaguely restless in her earn- 
est efforts to be useful to someone. Who better 
than she could drive around the countryside help- 
ing busy housewives get the fruit cupboard, the 
enlarged back porch, the extra bedroom, the closet 
space, the hardwood floors, the new addition to the 
house and all the other improvements which even 
the best of houses require as new needs develop. 
You say she isn’t trained. Give her a chance to 
show how quickly she can add to her already good 
education. There are numerous accurate books and 
magazines, Government bulletins and agricultural 
extension leaflets on the related subjects of the 
home. Some universities conduct excellent corre- 
spondence courses on house design and planning. 
The county home demonstration agent will help her 
get started on the right course of study, but so 
much ean be done with plain horse sense! 

To enumerate further is unnecessary. Each 


dealer knows his territory and will be able to an. 
alyze the type of woman who will fill his needs, 
The main thing is to have the bigger vision of the 
possibilities of the lumber dealer as the ‘‘ keeper’? 
of the home life of his community and with this 
charge in view work for the prosperity and gel¢ 
satisfaction which will result from reaching out 
and serving the needs of his fellow townsmen. 





PLAN IMPROVEMENTS AND ADDITIONS 


VicksBurG, Miss., Dec. 15.—Two announee- 
ments of interest are made by Houston Bros., hard- 
wood manufacturers of Vicksburg. One is the re. 
tirement of Frank B. Houston from the firm and 
the other is the plan to spend,$500,000 on improve- 
ments and additions to the business. The businegg 
will be continued under the same firm name style 
and names of Houston Bros., and George T. Hous. 
ton & Co., with George T. Houston as the control. 
ling factor in the business. 

The Houston Bros. hardwood mill at Vicksburg 
is one of the biggest of its kind. It is a double 
band and resaw mill. To this plant is to be added 
a modern veneer plant, box factory, planing mill 
with dry kiln, a tie and timber mill, new machine 
shops, warehouses ete. The wholesale depart- 
ment will be enlarged to include the operating and 
handling of the output of outside mills. The retail 
department is to be enlarged to meet the heavy lo- 
eal demand and a full line of building materials js 
to be carried and a fleet of motor trucks added for 
delivery service to the surrounding countryside. 

The company’s timber holdings are extensive 
and include most all of the varieties of hardwoods. 
They are located along the Sunflower and Yazoo 
rivers and their tributaries and are bordered and 
crossed by the Yazoo & Mississippi Valley Rail- 
road. Timber lands and farm lands will be con- 
solidated under one department and as fast as the 
timber is removed the company purposes to improve 
and sell the land to settlers. 

The Chicago office of George T. Houston & Co. 
will be transferred to Vicksburg and the local 
office will be enlarged to house the combined busi- 
ness of the two offices and the additional depart- 
ments as planned. The plant and yards here con- 
tain about 160 acres with exceptional harbor facili- 
ties, bordering Lake Centennial, and furnish ample 
space for the extensions now under way. The 
monthly payroll of the mill is now about $40,000. 


NOVEMBER BUILDING OPERATIONS REVIEWED 


The last two months of the year invariably show 
a slowing down in construction work in the north- 
ern half of the United States, as well as reduced 
volume of permits issued for projected enterprises. 
Hence it occasions no surprise to note that, accord- 
ing to statistics compiled by the F. W. Dodge Co., 
building contracts awarded during November in 
the territory north of the Ohio and east of the 
Missouri rivers, amounting to $221,450,000, is 29 
percent less than the total for October—altho some- 
what in excess of the average of the monthly totals 
for the first ten months of the year. 

The November total brings the aggregate of con- 
tracts awarded during the expired eleven months 
of 1919 up to $2,332,902,000, against a total for 
the corresponding period last year of $1,631,929, 
000—33 percent of which was for Government work. 
Even taking into consideration the increased con- 
struction costs, the figures indicate a total volume 
of construction for the expired eleven months of 
1919 somewhat in excess of the average annual 
volume of the five years previous to this year. 

Permits for new projects issued during Novem- 
ber, in 193 cities thruout the United States report- 
ing to the American Contractor, numbered 30,563, 
representing aggregate cost of $149,643,956, com- 
pared with 40,004 permits, totaling $155,516,860, 
in October (175 cities reporting). In view of the 
steel and coal strikes, and the further fact that 
at best relatively little new building is projected, 
as a rule, in November and December, the showing 
is decidedly encouraging. Even with the reduc- 
tion from the preceding month that has been noted 
the volume of building permits issued during No- 
vember, 1919, shows the unprecedented gain of 717 
percent compared with the same month of 1918; 
due, of course, to the fact that during the first half 
of November, 1918, the wartime building restrie- 
tions were still in effect, tho considerably modified 
from the rigid ban originally imposed. However, 
even with the restrictions, the volume of actual 
building was by no means negligible, and permits 
for new work were issued quite freely the latter 
half of the month, following the signing of the 
armistice. 








THIS country will not be a good place for any 
of us to live in unless we make it a good place for 
all of us to live in—Theodore Roosevelt. 
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~ West Coast Shingle Manufacturers Meet 


Double Assessment to Provide $100,000 Promotion Fund—wWill Pack and Sell 
Shingles by Square Instead of by Thousand 


SEATTLE, WASH., Dec. 11.—Yesterday and today 
have been devoted to the third annual Shingle 
Congress held under the auspices of the shingle 
branch of the West Coast Lumbermen’s Associa- 
tion, under the direction of Secretary J. 8. Wil- 
liams, who has made such great success of these 
meetings in the past. This meeting was no excep- 
tion. Owing to the stormy weather on the Pacific 
eoast, with which the railroads, not expecting any- 
thing so wintry as this in so balmy a climate, were 
not prepared to cope, all trains reaching Seattle 
were delayed and the annual meeting of the Shin- 
gle Congress to transact business scheduled for 
yesterday forenoon was postponed until this morn- 
ing, but yesterday afternoon the first session ot 
the congress was held. The meetmg place was in 
the convention room of the New Washington Hotel, 
Seattle, and the attendance of wholesalers and 
others interested was large. 

At these meetings several things that will have 
an important bearing on the industry were decided 
upon. One is, doubling the assessment for asso- 
ciation and Rite-Grade shingle work, from $100 
to $200 a machine the coming year as a minimum, 
altho the assessment will be based on the output 
at 5 cents a thousand. It is expected this will raise 
a fund of $60,000 for advertising purposes and a 
total of about $100,000, the balance to be used for 
other features of the Rite-Grade movement, com- 
batting antishingle legislation, employing inspec- 
tors ete. 

Another action of interest was the decision to 
arrange the packing of shingles in the future so 
that four bundles will cover one hundred square 
teet of surface, and they will be sold on this basis 
instead of by the thousand when the new plan is 
fully established. 


WEDNESDAY AFTERNOON SESSION 


The first session of the Congress was called to 
order Wednesday afternoon by W. J. Patterson, 
chairman, who introduced the different speakers 
and conducted the meeting in a businesslike way. 
Mr. Patterson is a banker and capitalist of the 
Grays Harbor country and is interested in a num- 
ber of lumber and shingle manufacturing concerns 
in that section. In calling the meeting to order 
Mr. Patterson referred to the old days when it 
was necessary for the banker to keep a close watch 
on the shingle mill operator. In introducing the 
first speaker of the Congress, Col. Roland H. Hart- 
ley, lumber and shingle manufacturer, of Everett, 
Wash., the chairman spoke of his Americanism 
and of the brave fight Col. Hartley made three 
years ago for the nomination for governor of 
ev on a plain American open shop plat- 
orm. 

For Liberty Under the Constitution 

His topic on the program was ‘‘ Back to the Con- 
stitution—Back to the Republic.’’ Col. Hartley 
stated that his own future was of little importance 
compared to the future of this country. He be- 
lieves the time now here when every man with a 
drop of red blood in his veins should speak out 
and take a stand on one side or the other. Busi- 
hess men have got to take an interest in politics, 
he declared, and must see that men with back bone 
are elected to office if the Constitution is to be 
maintained and the nation of which all true Amer- 
icaNs are so proud, is to continue functioning. 

An Americanism that is honest and broad is 
wanted, continued Col. Hartley, and the trouble is 
today that the constitutional rights of life, liberty 
and the pursuit of happiness are not protected. 
He believes a man has the right to go to work 
Wherever he pleases, for whom he pleases and at 
what wages he pleases and until this right is guar- 
anteed there will be no peace in this country. In 
conclusion he declared: f 
‘ As long as there is life in this carcass of mine 
; aM going to fight for this right.’’ 


Combatting Antishingle Legislation 


_R. S. Whiting, architectural engineer of the Na- 
tonal Lumber Manufacturers’ Association, Chi- 
cago, told of the development and present status 
of the efforts to legislate the use of wood shingles 
= of many cities thruout the country and what is 
bein’ done to prevent this. He told of the work 
ae done by the National Lumber Manufactur- 
: ssociation in promoting the use of wood shin- 
a and in combating antishingle laws and 
b oe He cited a number of instances where 
to “yt commissioners and fire chiefs endeavored 
thee shingles ruled out of cities. He believes that 

People prefer wood shingles and that they do 





not realize or know about the antishingle legisla- 
tion that is proposed in many cities before it is 
passed and becomes a law. He told of work done 
by the National Association in Indianapolis and 
in Kansas City and maintained that statements by 
the substitute people that most fires originate from 
wood shingle roofs were true only because of the 
greater use of shingle roofs, but that the greatest 
damage of fire is done in congested districts where 
shingles are not used. Not long ago he found in 
an advertisement of a brick association a state- 
ment that a certain number of States have pro- 
hibited the use of wood shingles. This advertising 
was called to the attention of the local advertising 
club and by that organization to the committee of 
the national organization that handles and investi- 
gates false and misleading advertising statements. 


Codperation of Retailers Needed 


Mr. Whiting said that he hoped some day that 
the shingle people and the insurance people would 
be able to get together and believed that even now 
fire tests of shingles made by the underwriters are 
more favorable to shingles than formerly. He re- 
ferred to the apathy on the part of retail lumber 
dealers to handling shingles as a discouraging fea- 
ture of the situation. Many dealers, he said, take 
the attitude that they are not interested in particu- 
larly whether shingles or substitutes are sold but 
when told that the next move is likely to be a fight 





W. J. PATTERSON, ABERDEEN, WANSH.; 
Who Presided at the Sessions 


against wood siding the dealers then become more 
interested. He believes that if the people had the 
say the result would be more favorable to wood 
shingles as it is usually politicians that have been 
elected to city councils that decide these matters. 
He suggested there should be distinction made be- 
tween shingles for siding and shingles for roofing, 
and spoke highly of the Rite-Grade movement. 


Working to Make Shingles Fireproof 


At the request of Seeretary Williams Mr. Whit- 
ing told of the progress made in testing treated 
shingles, a work that was undertaken by Dr. Her- 
mann von Schrenk, of St. Louis. Dr. von Sehrenk 
addressed the first Shingle Congress two years ago, 
at which time the shingle manufacturers contrib- 
uted to a fund to cover the expense of making these 
tests, which were completed by the Underwriters’ 
Laboratory in Chicago, maintained by the insur- 
ance companies for the purpose of making tests 
of this sort. 

A shingle manufacturer present suggested that 
a prize be offered by the shingle branch of the 
West Coast Lumbermen’s Association—say $500 
—to be given to the chemist who finds a success- 
ful treatment for shingles—to make them fire re- 
sisting, more durable and less likely to ignite. 


Shingles Cheap Protection for Farm Products 


C. L. (‘*Farmer’’) Smith, agriculturist for the 
Oregon-Washington Railroad & Navigation Co., 
Portland, Ore., a veteran farmer, who has ad- 
dressed many previous Pacific coast lumber con- 
ventions, made a patriotic talk that made a hit 
with the shingle men. His subject was ‘‘ The Cow’s 


Bungalow.’’ He declared he knew it would be 


cheaper for farmers to cover their $20 hay with 
red cedar shingles than with $20 hay, for at least 
25 percent of the hay left unprotected has very 
little value in creating a cow’s eud. He also 
declared that $20 hay and $50 grain were poor 
material to warm up the weather of the last few 
days for the benefit of the cow. He dwelt upon 
the benefit of associated effort. 


Fought for and Believes in America 


He told of his learning Americanism when a 
boy during the few months that he was able to go 
to school and from books that he read before he 
was sixteen years of age, and in 1861 he put on a 
blue uniform and spent four years in camp and 
field to prove that his country should remain as it 
was. Said he: 

When any man tells me the world owes him a living 
I tell him he is a liar. This country does, however, 
give him an opportunity to earn a living. There are 
opportunities in this country to earn a livelihood and 
something above that, and any man who says he can’t 
admits he isn’t as smart as I am, or else he is a liar. 
These stories about the poor downtrodden working 
man and working slaves are all bunk. 

In conelusion Farmer Smith said that he had 
fought for the constitution and the flag in 
1861-65, and as long as there was life in his body 
he would gladly go out and fight again for the 
same principles. 

His address was loudly applauded. It closed 
the first session of the Congress. 


THURSDAY MORNING SESSION 


J. B. Adams, field manager of the Northwestern 
Fruit Exchange, Seattle, was introduced as the 
first speaker Thursday morning by Chairman 
W. J. Patterson. Mr. Adams told of the experi- 
ence of the fruit people in getting their selling 
organization going. It was realized, he said, soon 
after organizing ten years ago that the matter 
of grades had to be standardized before an ad- 
vertising campaign could be entered upon to ex- 
pand the market. His organization markets 
apples, mostly of Washington, Oregon and Idaho, 
An assessment is now made for advertising pur- 
poses of 5 cents a box, which would be about 
equal to 20 eents a thousand on shingles. He 
told how recently Jonathan apples started to de- 
cline in price, so in a few days by telegraph 
$75,000 was raised and spent in advertising in 
the daily newspapers thruout the United States, 
not having time to get in magazines. The whole 
fund was devoted to advertising Jonathan apples, 
and in a short time the price was brought up to 
where it was at the beginning of the selling. 


Possibilities of Association Advertising 


Mr. Adams told of an organization of Italian 
onion growers in the vicinity of Walla Walla, 
Wash., which by the expenditure of 6 cents a 
sack raised the price of onions $1.25 a sack. This 
advertising was done in trade papers only. Mr. 
Adams believes there are three essential things 
in work of this sort; viz., standardization; adver- 
tising and orderly distribution. He thought that 
shingle manufacturers did not advertise as much 
as they should, that shingles should be advertised 
as a leader and not as a side issue with lumber. 
His experience among the farmers in the North- 
western States is that they have nearly all 
become wealthy and the first thing they think of 
is building better homes and barns. Because of 
this situation, he declared, there could be no more 
appropriate time for advertising than at present. 

A committee on resolutions was appointed by 
Chairman Patterson, consisting of E. C. Miller, 
Aberdeen, Wash.; Col. Roland H. Hartley, Ever- 
ett, Wash., and E. C. Knight, of Vancouver, B. C. 


Urges ‘‘Square’’ Packing of Shingles 


J. S. Williams, secretary of the shingle branch 
of the West Coast Lumbermen’s Association, de- 
livered a very logical and intensely interesting 
address on the subject, ‘‘Shall Shingles be 
Packed and Sold by the ‘Square’?’’ The situa- 
tion, which has worked out so much to the dis- 
advantage of the shingle manufacturers, was 
dealt with in detail, By selling shingles at so 
much a thousand the industry has recently been 
working under a handicap because substitute 
roofings, sold on the basis of so much a square 
seemingly sell for less than shingles. Also there 
is no settled understanding as to how many 
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shingles are required to cover a given area of 

roof surface. 

Advocates Selling Shingles by the ‘‘Square’’ 
After a lengthy discussion of the merit of sell- 

ing shingles by the square, and the number re- 

quired to cover a square, Mr. Williams went on 


to say: 
A third consideration is the continuous probability 


of running foul of State weights and measures acts. _ 


States have on their statute books laws stipulat- 
wey Aa all goods be sold net count. A change in 
administration may at any time put in officials who 
would demand enforcement of such statutes to om 
‘letter. Three controversies of this nature have already 
been waged in the past and only after strenuous efforts 
were our present practices permitted. Many of you 
will remember the difficulties we had in California, 
Kentucky and New York. In the territory in which 
cedar shingles have rapidly been supplanting a 
further difficulties have arisen, thru the custom = 
packing cypress shingles one thousand net, full 4,00 
lineal inches. The cedar people have been subjected to 
the criticism that their shingles were short count. 
This doesn’t aid in adding prestige for red cedar 
shingles, despite the fact that their custom of packing 
was firmly established in other regions. 

The Attitude of the Retail Trade 


fore instituting a proposal of this kind it is quite 
set that the disposition of the retail trade toward 
the proposal be ascertained. A questionnaire was sent 
to all secretaries of retail associations asking them 
to ascertain from their members how they viewed the 
proposal. While full replies were not received, one 
secretary was unfavorable and seven were favorable to 
tae proposal. Individual yards show the poll divided 
about as follows: 50 percent favorable, 30 percent 
unfavorable, 20 percent neutral. Of those reporting 
unfavorably, the main objection was that it would 
entail effort on their part to acquaint their trade with 
a new packing custom. It is my opinion that a full 
presentation of all the factors would win over 75 per- 
cent of those offering objections. But a very few were 
radically opposed. The questionnaire showed further 
that 414 inches is by far the most common distance 
shingles are laid to the weather. If the shingle manu- 
facturers act favorably upon the general proposal, it 
is my opinion that the matter of details necessary to 
accomplish the “square” unit be left to a committee 
of representative manufacturers. 


Should Give Change Wide Publicity 
And if the idea is adopted, uniform announcements 


. should be made thru all the trade journals, and by each 


mill and wholesaler to all their customers and salesmen. 
The announcement should be so carefully written that 
all who read it would be convinced of the correct 
motives prompting the change. Each bundle should be 
labeled or stenciled with the covering capacity of 
shingles at the general exposures to the weather. This 
would avoid confusion and incorrect computation 
methods completely. It would be futile to attempt 
making any change in our packing practice, tho unless 
a healthy majority of the mills were favorable to the 
change. Dealers rightfully would be agitated if there 
continued to be two standards. But if a large majority 
of the mills did institute the change the balance would 
be forced to follow and the practice would be uniform. 

I hope I have convinced you that establishing the 
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“square” unit is a desirable thing to do, and the ques- 
tion of its adoption should be given your most careful 
thought and attention. 


_ Should Change Packing Method at Once 
Mr. Williams thot that if a change is to be 


made it should be made at once, as shingle manu- 
facturers all over the country now have light 


- stock. N.C. Jamison, of Everett, was strong for 


making the change, declaring it would do good 
to the industry in general and also be of great 
value to the Rite-Grade movement. Several tele- 
grams were read from eastern and southern lum- 


bermen and secretaries of associations of retailers 
favoring the idea. As stated elsewhere in the 
report of the business meeting of the shingle 
branch of the West Coast Association, the plan 
of packing shingles so that four bundles would 
cover a ‘‘square’’ was favorably acted upon, and 
a committee appointed to arrange the details and 
put it in force. 


THURSDAY AFTERNOON SESSION 


The final session of the shingle congress Thurs- 
day afternoon was devoted largely to interesting 
and patriotic talks, trade matters being put aside 
for the time. The addresses were all wholesome 
and instructive and timely as well. 


Radicals Endanger Industrial Progress 

E. B. Fish, of Everett, Wash., financial secre- 
tary of the Anderson System, who for several 
months has been making talks on Americanism 
in logging camps and mills and before chambers of 
commerce and other civie bodies in Washington, 
Oregon and British Columbia, made a splendid 
talk, telling of his own experience as union work- 
man, as a metal worker in the plant of the 
Sumner Iron Works, Everett, Wash., how he re- 
fused to go out on a strike during the war period, 
and of the efforts of the union workmen to intimi- 
date him because of the course he pursued. He 
is of the opinion that the cause of the present 
industrial unrest is an attempt to force Bol- 
shevism on the people of this country by foreign 
radicals, agitators and anarchists, who seem to 
have hypnotized many of the workmen of this 
country. At heart, he said, these workmen are 
sound, but they have been misled. However, 
he believes that the ordinary labor leader is ten 
years behind the times compared to the ordinary 
employer. He did not believe every man who 
struck to be a Bolshevist, but he deplored the 
action of a well organized minority of working- 
men going to Washington and holding a club 
over the Government of the United States. 


Must Stand Square for Americanism 

Mr. Fish believes that the fight is now being 
extended from the economic to the political field, 
and that it is up to whatever party that attempts 
to succeed the coming year to see that its plat- 
form is straight and square on Americanism. 
Among other pertinent things Mr. Fish said: 

You can’t make Americanism by paying big wages. 

The day is rapidly coming when any bunch of rad- 
icals can’t insult Uncle Sam as they are’ now doing. 

If I were an employer there wouldn’t be a d 
I, W. W. working for me. How many slackers and 
Reds at heart are working for you right now, when 
precious boys who offered their lives in France for 
their country are walking the streets of Seattle hungry 
and jobless? 

There are some things more important now than 
making shingles and making money and you have got 
to fight it out some time, for if the Bolsheviki get con- 
trol they’Il take your pot away from you and shoot 
hell out of you at the same time. 

He pleaded for the working man and urged 
employers to be human and to care for the men 
and protect them against the radical leaders. 
He also told of the work that he and Mr. Ander- 
son are doing in furnishing reading matter to the 
mills and logging camps. 


Tells of Welfare Work in Lumber Camps 


John ‘Anderson was called upon also and spoke 
briefly of the work that he and Mr. Fish are 
doing. Mr. Anderson prior to three years ago was 
a mill operator in Clarke County, Wash. He 
started this work at the suggestion of Lloyd 
Wentworth, E. D. Kingsley and other Portland 
lumbermen three years ago. He said that he 
came here quite young and loved the country, and 
at his sawmill he erected a flagpole at the top of 
which he maintained an American flag and had 
speakers come from Portland and other places 
to address his men. He urged employers to pro- 
vide comfortable places for their men to live 
while at work in the mills and camps and to pro- 
vide privacy for those who wish it. 


Asks Support for the Loyal Legion 

George Sypher, of Seattle, an organizer of the 
Loyal Legion of Loggers & Lumbermen, ex- 
plained its workings to the shingle men and told 
how it is helping solve labor troubles by a fifty- 
fifty proposition. He hoped that the shingle men 
would join with the lumbermen and get behind 
the Four L’s. He said that there are over one 
thousand returned soldiers looking for positions 
in Seattle now and that only a few days ago a 
number of American working men going out to 
work at a logging camp in western Washington 
were driven away by a band of foreign laborers 
who had organized a soviet and displayed about 





the camp the flags of this soviet organization. 


Resolutions of the Shingle Congress 
E. C. Miller presented the resolutions for the 
committee, with the exception of the one on 
Americanism, which was presented by Col. 


Roland H. Hartley, of the committee. 


Resolutions were adopted commending the work 
of the Loyal Legion of Loggers & Lumbermen and 
pledging. support thereto, and declaring for ‘‘ay 
Americanism that is at all times unselfish, virile ang 
upstanding.’’ The right under the Constitution 
of every citizen, whether belonging to a union of 
not, to work when and where he pleases, without 
intimidation from any source, was vigorously af. 
firmed. Touching upon strictly trade matters the 
following resolutions were passed: 


WHEREAS, The greatest good for the shingle indus. 
try can be accomplished thru harmonious codperatiye 
action on the part of all factors in shingle production 
and distribution, be it 
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Resolved, That this congress go on record unani- 
mously favoring the work done by the shingle branch 
of the West Coast Lumbermen’s Association; and that 
we urge every manufacturer, wholesaler and shingle 
salesman to codperate in the Rite-Grade movement 
and all the other activities of the shingle branch of the 
aforesaid association. 

WHEREAS, The present practice of packing shingles 
and their sale by the “thousand” unit subjects shingles 
to very unjust price competition with substitute roof- 
ing materials that are packed and sold on the “square” 
basis, be it 

Resolved, That this meeting go on record favoring 
the immediate adoption of the “square” unit of packing 
and selling shingles. 

The final speaker of the congress was Frank 
Branch Riley, of Portland, formerly an attorney, 
but who the last two years has been making a 
series of addresses thruout the East on the won- 
ders of the Pacific Northwest for the Pacific 
Northwest Tourist Association, funds for which 
to the extent of $100,000 are contributed bi- 
ennially by the legislatures of Washington and 
Oregon and the legislature of British Columbia. 
Mr. Riley is a splendid speaker, a sort of a 
‘*Chauncey Depew,’’ a natural after dinner wit 
and lecturer. He declared that he was always 
crazy about the wonders of the Pacific North- 
west, and, altho a practicing attorney, when 
asked by the tourist association to go to the 
East and tell about this wonderful country, he 
made peace with his family, farmed out his 
clients, and started and has been at it since. 

At the conclusion of Mr. Riley’s most interest 
ing talk a rising vote was given W. J. Patterson, 
the busy banker of Aberdeen, Wash., who had 
devoted two days to acting as chairman of the 
meeting. This concluded the third annual shin- 
gle congress. 


EXHIBITS ‘‘SQUARE’’ PACKED SHINGLES 

Two bundles of shingles, made by the Columbia 
Shingle Co., Kalama, Wash., packed on the 
‘“square’’ basis, were exhibited in the convention 
hall, One bore the following inscription: 


This bundle of clears contains twenty-two double 
courses and when laid 4% inches to the weather will 
cover 25 square feet. Weighs 5 pounds less than 4 
standard clear bundle. Based on present prices, a 
“square” of extra clears can be sold retail at New 
York for $1.25 less than 1 thousand clears, and the 
dealer makes the same profit. 


The other was labelled as follows: 


This bundle of perfections contains nineteen pe 
courses and when laid 5% inches to the weather ‘ie 
cover 25 square feet. Weighs 2 pounds less per ban 
than the standard (5 to the thousand) perfect il 
bundle. Based on present prices a “square” of Lag oe 
tions can be sold at retail in New York for $3.3 oe 
than 1 thousand perfections, and the dealer makes 
same profit. 
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SHINGLE MAKERS TO BROADEN THEIR MARKET: 


SEATTLE, WASH., Dec. 11—The annual meeting 
of the shingle branch of the West Coast Lumber- 
men’s Association was called to order this morning 
by E. C. Miller, of Aberdeen, Wash., in the ab- 
gence of President John McMaster of Seattle. The 
first thing on the program, the report of the pub- 
licity work done by C. P. Constantine, of Botsford, 
Constantine & Tyler, Seattle, the official publicity 
adviser of the Rite-Grade shingle movement and 
of the association. The report was replete with 
valuable information and data regarding the re- 
sults of advertising campaigns to promote the sale 
of different kinds of products. Mr. Constantine 
believes that advertising is the best means of tak- 
ing up the slack and recommends that the Rite- 
Grade movement spend at least $60,000 during the 
eoming year in advertising, exclusive of the asso- 
ciation’s expenses. He emphasized the great need 
of building homes, of which he declared there were 
over one million needed, as stated recently in a 
review of the situation published in the AMERICAN 
LUMBERMAN. He emphasized the great possibili- 
ties for the use of cedar shingles in the years to 
come and pointed out how the advertising that is 
now being done would teach the coming genera- 
tion that red cedar shingles are better than sub- 
stitutes. 

A couple of telegrams were read that had been 
received that morning, one from the California 
Fruit Growers’ Exchange, Los Angeles, which 
stated that thirteen years ago that organization, 
which handles the Sunkist oranges, began adver- 
tising, and had marketed an output of 9,900,000 
boxes of oranges, and that for the year ending 
Aug. 31 last it marketed 54,500,000 - boxes of 
oranges and expended during that year $524,000 in 
advertising. 

A telegram from the Walnui Growers’ Associa- 
tion, of Los Angeles, was also read, stating that 
that organization last year marketed 12,000,000 
pounds of walnuts and expended $125,000 in ad- 
vertising. It was organized five years ago when 
its output was 2,000,000 pounds. 


Using Nails That Lengthen Life of Roof 


Gus Carlson, of the C. B. Lumber & Shingle Co., 
Everett, Wash., said that shingles are the best roof 
covering a new building, threepenny galvanized 
ble in fastening them on. He used recently, in 
covering a new building, three penny galvanized 
nails and even these did not hold as well as they 
should, and yet it was difficult to get these at hard- 
ware stores. He pointed out that a few dollars 
expended for better nails amounted to very little 
in fastening down a roof to last fifty years. 

P. H. Olwell, with the Jamison Lumber & Shingle 
Co., Everett, Wash., suggested that some handy 
arrangement a shingler might carry suspended 
around his neck to hold the nails would be an ad- 
vantage, as the men dislike to carry galvanized 
nails in their mouths and therefore dislike using 
these nails, which are necessary if a roof is to stay 
on for a long period. He thought that if the mat- 
ter was called to the attention of the manufacturers 
of nails they would have made some device of this 
sort. 

The President’s Annual Address 


In taking the chair, President John McMaster 
briefly reviewed the last year, which he said was 
a very eventful one for shingle manufacturers as 
it had brought about higher prices than ever be- 
fore in the history of the industry. The associa- 
tion accomplished a great deal of good and is work- 
ing in harmony with its brethren across the line 
in British Columbia and in general the work has 
been most successful. He believed that the ad- 
vertising should be kept up continuously even 
when apparently not needed, at the present, as it 
would help to tide over the poor years, which are 
Sure to come sometime. The president compli- 
mented the directors on their work and emphasized 
the need of arrangements being made for more 
funds for Rite-Grade advertising during the com- 
img year. During last year $50,000 had been ex- 
pended, while $100,000 should have been used. Mr. 
MeMaster has been president of the association 
Simce it started, but believed that someone else 
should be chosen to head the association this com- 
ing year, as he felt that he must retire. He stated 
that the association has eighty-two Rite-Grade 
mills in its membership and fifty-five that are not 
in the Rite-Grade movement, making a total mem- 
bership of one hundred and thirty-seven as com- 
pared with sixty the first year of the association. 

Since the organization of the association, Presi- 
dent McMaster pointed out, $174,528 had been 
ns for association dues and advertising and 

at during that time over 1,000,000 copies of liter- 
ature had been distributed. In conclusion he com- 
—* the splendid work of Secretary J. 8. Wil- 


The Report of the Secretary 


annual report touching upon the activities 
e shingle branch for the last year, Secretary 


Tn his 
of th 


J. S. Williams declared that the confidence of a 
rather small group of shingle manufacturers re- 
sponsible for the existence of the shingle branch 
has been proved, by the results accomplished, to 
have been well founded. Sixty new members have 
been added to the association the last year, making 
a total of one hundred and thirty-seven mills now 
affiliated or more than 50 percent of the red cedar 
shingle production of the world. There is also 
greater codperation among many mills that were 
formerly members somewhat from philanthropic 
motives, but now have become enthused with their 
association as a definite, tangible means of genu- 
ine accomplishment, the secretary declared. He 
referred to the effective work done by the associa- 
tion’s traffic department under the supervision of 
L. 8S. McIntyre, and by Shad O. Krantz in the pub- 
licity department. The secretary recommended 
that the service of the shingle branch be extended 
to include free checking of all expense bills and 
free collection of all overcharges, which he hoped 
would be brought about very soon. 


Urges Hearty Support of Rite-Grade Plan 


In his report Secretary Williams devoted a 
good deal of attention to the Rite-Grade plan, 
which has proven its value to the shingle indus- 
try during the time it has been in operation. 
Before taking up that phase, however, he alluded 
briefly to the institution of a daily shingle mar- 
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ket report, which has been very useful to the 
mills, keeping them in close touch with the mar- 
ket situation. ‘‘The shingle braneh is just be- 
ginning to find itself,’’ said the secretary. 
‘*Standards of manufacture have been estab- 
lished that meet with favor from both manu- 
facturer and retailer.’’ He alluded to the excel- 
lent work of the inspection department which now 
comprises five inspectors against three at the 
beginning of the year. Most of the mills 
in Washington and Oregon are now mark- 
ing all shingles found up _ to _ standard 
with the ‘‘Rite-Grade Inspected’? mark, and 
this broad distribution is rapidly increasing the 
prestige of the product so branded. Urging still 
stronger support of the plan Secretary Williams 
said: 

Every Rite-Grade mill should take time and trouble 
to “sell” every one of its salesmen as well as every 
retail and wholesale customer. If they are not en- 
thusiastic over Rite-Grade, find out why. If they have 
valid objections, tell the association officers about them. 
If their objections are not well grounded, take the time 
and’ trouble necessary to make them actively enthusi- 
astic. If the Rite-Grade plan is a means or instrument 
for the betterment of the shingle industry, let’s make it 
the best instrument possible. Let us establish a na- 
tional consciousness that Rite-Grade means true to 
grade shingles, good roofs, good siding; in fact, that it 
means progress in the shingle industry. 


Gives Data as to Appropriation Needed 


Discussing advertising promotion plans for the 
coming year Secretary Williams said that the 
advertising department had tentatively estimated 
$60,000 as the minimum appropriation neces- 
sary adequately to impress upon prospective 
home builders the desirability of specifying Rite- 
Grade inspected red cedar shingles, and added: 

There are at present 500 machines under Rite-Grade 
contract. Based upon production of these 500 ma- 
chines, advertising would cost about 1% cents a thou- 
sand, or approximately $120 a machine per year. 

Inspection, overhead, fighting adverse shingle legisla- 
tion, cost of the shingle congress, dealers’ service and 
miscellaneous are estimated to require an additional 


$31.000. Based on 500 machines this amounts to 
abpout % of a cent a thousand, or $72.80 a machine per 
year. 

The total sums estimated necessary adequately to 
further the Rite-Grade advertising and association 
work are, based on 500 machines, about 19/10 cents 
a thousand production, or $192.80 per upright machine 
per year. This is so nearly the equivalent of $200 a 
machine per year that I recommend most strongly 
your establishing this basis for next year’s dues. In 
terms of actual production this is but 2 cents a thou- 
sand, or at present prices but 4% of 1 percent of the 
value of your product. I am sure that an expenditure 
of 2 cents a thousand will produce four times the 
results that your present expenditure of 1 cent a 
thousand is producing. 


Recommends Increased Dues for Advertising 


There followed a considerable discussion of the 
secretary’s recommendation regarding dues and 
charges for the coming year. E. E, Case, Raymond, 
Wash., shingle manufacturer, believed the recom- 
mendation of ‘2 cents a thousand was very mod- 
erate, as everything going into shingles has greatly 
increased in cost, and, as advertising is the life 
of the business and the association has been trying 
to see how little advertising expenditure it could 
get along with, he was of the opinion that the as- 
sessment for the Rite-Grade movement should be 
5 cents a thousand and that money should be raised 
now while the shingle manufacturers are making 
money. 

‘“We should advertise now to carry ourselves over 
the lean times that are coming sometime. It has 
been demonstrated that the Rite-Grade movement 
is the best thing that has ever been done in the 
shingle industry and I think we should now pro- 
vide funds for advertising in the proper manner 
and I would suggest that the assessment be made 
5 cents per thousand.’’ 


Association Provides Larger Funds for Publicity 


L. G. Humbarger, Markham, Wash., thought the 
assessment should be based on the thousand instead 
of on the machine, as has been the case heretofore, 
as often mills are not able to run on account of 
ear searcity, labor troubles or something of that 
sort and did not pay as much as the mills that 
operate all the time. 

Mr. Case suggested a minimum of $300 a ma- 
chine and in final settlement a payment of 5 cents 
a thousand on output during the year. E. C. Miller, 
Aberdeen, Wash., agreed with him as did a number 
of members, it being the general sentiment that 
the present is the time for advertising. After con- 
siderable discussion, however, it was finally decided 
to make the assessment $200 per machine as a min- 
imum with a final settlement on a basis of 5 cents 
per thousand on the shingles made. 


Advertising Will Insure Market for Shingles 


H. B. Wyckoff, of Portland, Ore., former secre- 
tary of the shingle branch who has been in the 
East for several years selling shingles, said that 
he was mighty glad to be again back on the Coast 


among his old friends. He said he was more of a- 


believer in Rite-Grade shingles now, since he had 
had an opportunity to see them thru the eyes of 
the dealer, than ever before. He suggested that 
the grades should be impressed on the dealer. Pat- 
ent roofings are now getting in because of the 
ability to deliver quickly and also because sold at 
a lower price. There is more profit for dealers in 
handling substitute roofing and less room is re- 
quired to carry the stock. He believes that the 
only thing that would bring the dealer back to 
shingles is pressure from the consumer brought 
about by advertising. 

N. C. Jamison, Everett, Wash., declared there 
should be a premium of 15 cents for stars and 25 
cents for clears for Rite-Grade inspected, over ordi- 
nary shingles, as it takes better material to make 
the Rite-Grade shingles, and, in his opinion, at 
the present prevailing premium, there is a loss in 
manufacturing compared to making regular shin- 
gles. 


MEET TO DISCUSS ‘‘SQUARE’’ PACKING 


Owing to the time arriving for calling the morn- 
ing session of the Congress to order, the shingle 
branch meeting adjourned to meet at the conclu- 
sion of the congress during the afternoon, when 
Secretary Williams’ recommendations for selling 
shingles by the ‘‘square’’ were taken up and dis- 
cussed at length. 

E. C. Knight, Vancouver, B. C., moved that it be 
put in effect as soon as possible and that the mat- 
ter be referred to a committee to work out the 
details. and get it going. E. C. Miller favored 
changing the size of the shingle bundles so that 
four bundles would cover one hundred square feet 
and supported Mr. Knight’s motion. President 
McMaster said that he would like to see all shingles 
made of the same thickness and hoped it would 
be brought about sometime. The secretary said 
that 5/2 shingles are increasing in use, according 
to statistics he had obtained. 

E. E. Case advocated caution in making any 
radical changes with regard to the ‘‘square.’’ 
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John Dunlop, Lytell, Wash., suggested adding two 
more courses to the bundles and making only three 
bundles to cover the ‘‘square.’’ As it is now, four 
bundles, or one thousand shingles, cover about 
110 square feet, and it is necessary to reduce the 
number in each bundle and bring them down to 
just sufficient to cover a ‘‘square.’’ 

Frank Nash, secretary of the Association of 
Shingle Manufacturers of British Columbia, said 
the British Columbia manufacturers met and dis- 
cussed this proposition and had decided that they 
could not go into it alone but he felt sure they 
would follow whatever action is taken by the 
shingle branch of the West Coast association. 

On finally taking a vote on the matter the plan 
to change the packing so that four bundles should 
cover one hundred square feet was acted upon 
favorably. This completed the business of the 
shingle branch and it adjourned late Thursday 
afternoon to be followed by a meeting of the 
trustees in the evening. 


ELECTION AND TRUSTEES’ MEETING 


The election of trustees for the shingle branch 
for the ensuing year resulted in the adoption of 
the recommendations of the nominating commit- 
tee, as follows: 

District trustees: Columbia River district—H. J. 
Bratlie, Ridgefield, Wash.; Centralia district—W. A. 
Carlyle, Onalaska, Wash. ; Willapa Harbor—E. E. Case, 
Raymond, Wash.; Grays Harbor—E. C. Miller, Aber- 
deen, Wash. ; Seattle—John McMaster, Seattle Wash. ; 
Everett—G. A. Bergstrom, Everett, Wash. ; North of 
Everett—F. H. Jackson, Clear Lake, Wash. 

Trustees at large: H. A. LaPlant, Lyman, Wash. ; 
R. W. Comegys, Duvall, Wash. ; Paui R. Smith, Seat- 
tle, Wash. 

The trustees held their annual meeting tonight 
and honored the veteran shingle manufacturer, 
president of the association since its organiza- 
tion, John McMaster, Seattle, by making him 
‘thonorary president of the association for life.’’ 

E. C. Miller, Aberdeen, Wash., was elected 
president. Mr. Miller is president and general 
manager of the Grays Harbor Shingle Co. and 


was one of the organizers and strong backers of 
the shingle branch and the Rite-Grade movement 
and his election to the presidency insures the 
continuation of the energetic and progressive 
policy. 

The committee that will work out the details 
of the plan for packing shingles in selling them 
by the ‘‘square’’ is expected to take the matter 
up at once and very soon it will no doubt have 
an announcement to make to the trade. President 
Miller will also shortly issue a statement to the 
trade outlining details for further betterment of 
the shingle industry and the Rite-Grade move- 
ment. 

The members of the association and the trus- 
tees give great credit to Secretary J. S. Williams 
for his steady and persistent efforts in behalf of 
the shingle industry. He was reélected secretary 
by the trustees with a generous increase in salary 
as a fitting testimonial to the value of his 
services. 





WEST COASTERS HOLD IMPORTANT MEETING 


Raise Association Dues to Five Cents a Thousand Feet—Car Shortage Is Discussed at Length and Steps 


Tacoma, WASH., Dec. 12.—The meeting of the 
West Coast Lumbermen’s Association in the 
parlor of the Tacoma Hotel here today, despite 
the inclement weather, was well attended by 
Washington millmen. Another meeting will be 
held by the association a week from today in 
Portland for the purpose of bringing the Ore- 
gon members together to consider the same things 
that were brought up at today’s meeting. 

A number of matters of interest to the north 
Coast lumber industry were considered and acted 
upon today, of especial interest being the raising 
of the dues of the association from 3 cents a 
thousand feet to 5 cents a thousand, which is in 
line with the action taken by the shingle branch 
of the association at its annual meeting yester- 
day in doubling its dues. This indicates a healthy 
condition of the lumber and shingle industry on 
the north Coast. Events have been working in 
this direction for several years and now both 
organizations will have ample funds to carry 
on their work as they should in keeping with 
general business conditions and also the import- 
ance of the industry itself. 


Car Shortage Receives Consideration 

Heavy snowfall interfering with railroad op- 
erations along the Columbia River prevented the 
attendance of President R. S. Shaw, of Astoria, 
Ore.; and F. B. Hubbard, of Centralia, Wash., 
vice president of the association, for years past 
one of the best liked and most respected members 
of the organization, presided at the meeting. The 
first thing taken up was consideration of the car 
situation, together with the recent ruling chang- 
ing the method of car distribution to mills from 
the long used basis of mill capacity, to the ability 
of the mills to load. This change was protested 
by the association and the order putting it into 
effect was suspended to permit of the associa- 
tion’s presenting arguments on the matter. This 
was explained by Secretary R. B. Allen. As- 
sistant Secretary R. B. Brown said that it was 
reported that the order had been issued to help 
out southern Idaho and other Inland Empire mills 
that have large stock on hand in shipping condi- 
tion awaiting ears. The feeling was expressed 
that the Inland Empire mills were getting more 
than their share of cars, as empties coming to the 
Coast for lumber pass thru that section first. It 
was reported for the week ending Nov. 29 that 
the average allotment of cars per mill in the 
Inland Empire was twenty-three and on the Coast 
eleven and three-tenths. 


Take Steps to Secure More Empties 


John C. Roth, who has charge of the car dis- 
tribution for the Railroad Administration, was 
present and was asked his opinion. He stated 
that he had put into effect years ago the present 
plan of distributing cars on the basis of mill 
capacity and it was a delicate matter for him in 
his position to Sdy anything regarding the pro- 
posed change. Regarding the car supply he 
said he had for months been hopeful of an im- 
provement, which had not come, so now he would 
not make any prophecy as to the future. The 
shop men’s strike and then the coal men’s strike 
and now the bad weather had all tended to pre- 
vent improvement. Considerable discussion of 
the car situation followed, it being the general 
opinion that the Coast mills were not receiving 
thir share of cars considering the importance 
of the industry, and on a suggestion of Thorpe 
Babcock, Hoquiam, Wash., which was adopted, 





Taken to Secure More Empties 





an organized campaign will be carried on, of edu- 
cating the people interested in receiving lumber 
to the need of the industry for more cars. Not 
only will lumbermen on the Coast put the matter 
up to their congressmen and senators and to offi- 
cials by letter and by telegram but buyers of 
Coast lumber in the middle West and the East 
and particularly in the farming regions will be 
asked to help and congressmen and senators from 
those sections will be given data showing that 





F. B. HUBBARD, CENTRALIA, WASH. ; 
Who Presided at Meeting 


the scarcity of cars is helping make the price 
advances in lumber that the people in their dis- 
tricts have to bear. 

At the suggestion of E. A. Poyneer, Everett, 
Wash., the association also went on record as 
protesting against the change in the plan of car 
distribution, but, as Maj. E. G. Griggs stated, 
there must be a supply of cars on the Coast before 
any plan of distributing means anything. 

At the suggestion of J. J. Jennelle, Centralia, 
the association went on record as favoring the 
pooling of, freight cars. 

Secretary Allen presented a statement showing 
the distribution of association funds preparatory 
to bringing up the proposition approved by the 
trustees of raising the dues the coming year from 
3 cents to 5 cents a thousand, out of which the 
association’s contributions to the National Lum- 
ber Manufacturers’ Association would be in- 
ereased from 1 cent to 1% cents. This was as 
follows: 


Distribution of every dollar paid to West Coast Lum- 
bermen’s Association by member mills: 
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Tells of National’s Building Code Work 

Chairman Hubbard and Secretary Allen both 
testified to their belief in the great value of the 
National association and of the need of furnish- 
ing it with more funds. That the members pres- 
ent should understand just what the National 
is doing, R. S. Whiting, architectural engineer 
of the National, who was present, was called 
upon and he told briefly of the activities of his 
department. He stated that there are 1,340 cities 
in the United States with a population above 
five thousand and that only 180 of these have 
building codes now, but that many, particularly 
smaller cities, are now adopting codes or chang- 
ing existing ones and it keeps his department 
busy to see that the use of lumber is not legis- 
lated against. His department has developed a 
standard building code that is being adopted in 
many cities without change and with some modi- 
fications in other cities. 

Secretary Allen told of the work done by 
C. E. Paul, engineer of the National Lumber 
Manufacturers’ Association, who spent some time 
in the Douglas fir regions last summer. He de- 
scribed a test recently made to prove the fire 
resisting qualities of fir. A fir timber 12 by 12 
inches in size under severe heat stood forty-two 
minutes, and then its failure was due to the iron 
caps holding it giving way. <A steel column failed 
in twenty-two minutes. A concrete cap has now 
been designed and in another test, a southern 
pine post or column with a concrete cap, stood 
for over two hours. This test changed the idea 
of underwriters as to mill construction. Mr. 
Allen referred to the work Mr. Isherwood of 
the National is doing and highly complimented 
its work in general under the supervision of Dr. 
Compton, its manager. 


Compliments National on Work for the Industry 


Chairman Hubbard said that as one of the 
‘‘real things’’ was present he would like to have 
R. H. Burnside, Portland, former president of the 
association, a director of the National and a mem- 
ber of its executive committee, tell the meeting 
something about what the National is doing. 
Mr. Burnside explained that in the past, because 
of the distance from the headquarters of the 
National in Chicago, there had been a sort of an 
apathy towards that organization on the part of 
fir manufacturers. He emphasized, however, the 
great need for the National and complimented its 
management under Dr. Compton, and pointe 
out that many things regarding taxes and other 
matters, greatly affecting the industry, were be- 
ing looked after and straightened out by Dr. 
Compton because of his knowledge of depart- 
mental affairs. Mr. Burnside approved of the 
increasing of the West Coast association dues and 
of also increasing the association’s contribution 
to the National. He hoped that it might be ar 
ranged for owners of timber and logging oper 
tions who do not manufacture lumber, to com 
tribute the extra one-half cent toward the National 
fund. Regarding the West Coast Lumbermens 
Association, when the dues were increased be 
three cents in June, 1916, it was then thought > 
dues were high. Sinee then the output of t 
association has increased 51 per cent and it now 
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— . 
has 202 members representing approximately 90 
reent cf the output in the territory of the as- 
sociation. With the cypress manufacturers pay- 
ing $1 a thousand dues, the Southern Pine Asso- 
ciation members 10 cents a thousand; and West- 
ern Pine Manufacturers’ Association members 5 
eents, Mr. Burnside believed the West Coast asso- 
ciation could well increase its dues to 5 cents a 
thousand. 
Vote to Increase Support of National 


Walter B. Nettleton, Seattle, a recent convert 
to the value of the National due to his recently 
having been in Chicago at the time of one of its 
meetings and having attended it, offered an 
amendment to the bylaws of the association pro- 
viding for the 5-cent dues and it was voted with 
practically no opposition to adopt the amend- 
ment. A similar vote will be taken at the Port- 
land meeting next week. 

A dramatic touch was given the meeting when 
Maj. E. G. Griggs referred to the dastardly at- 
tacks made at Centralia on four former service 
men during the Armistice Day parade, one of 
those killed—Dale Hubbard—a nephew of Chair- 
man Hubbard. Maj. Griggs declared that be- 
eause of the great principle involved and also 
because the assassination of these men hit closely 
the lumbermen of the north Coast, he favored 
the association contributing $1,000 as a begin- 
ning of a movement to aid in the prosecution of 
the criminals. 

Provide Funds to Prosecute 


In telling of the need of funds for the prosecu- 
tion Mr. Hubbard, overcome by emotion, almost 
broke down. He stated that the Amcrican Legion 
post at Centralia had so far received only $6,800 
to aid in the prosecution and that the I. W. W.’s 
have a fund of $100,000 for the defense. He de- 
elared the salvation of the country lies with the 
American Legion and if it can eliminate the 
radical element in this country it is up to the 
lumbermen, particularly on the Pacific coast, to 
aid it in every way possible. He stated that 
many mills in southwestern Washington are con- 
tributing on a fifty-fifty basis with their em- 
ployees. One small mill raised $235 among its 
employees and the mill company duplicated the 
contribution. The motion to contribute from the 
general funds of the association the $1,000 was 


passed unanimously, it being understood that it 
is but a first payment to the prosecution fund. 
A resolution expressing the situation will be 
drafted by the secretary. Mr. Hubbard stated 
that the three banks in Centralia, the Farmers 
and Merchants, the Centralia State Bank and the 
First Guaranty Bank, would gladly receive and 
acknowledge contributions to the fund for the 
prosecution of the murderers. 


Tells of Accident Prevention Organization ~ 


Dr. J. S. Kloever, chairman of the State acci- 
dent prevention board, stated that the recommen- 
dations of the association’s committee, of which 
B. W. Sawyer, of Seattle, was chairman, were 
adopted by the board. Where plants had a safety 
engineer in their employ devoting practically all 
of his time to this work, the board decided to 
leave the matter of safety devices entirely to 
him. Where, however, a concern is subscribing 
to the services of a branch of the National Safety 
Council and had advice from a safety engineer 
there will be a safety inspector visit the plant or 
a safety committee at the plant appointed. The 
owner of the plant is made entirely responsible 
for the maintenance of the safety committee and 
for the carrying out of its instructions. The 
committees have no authority but can recommend 
to the management changes needed and a record 
must be kept of these recommendations open to 
the inspection of the State board. 

B. W. Sawyer supplemented the report, telling 
of the work given to the recommendations by the 
practical men on the committee. He also added 
that the Seattle safety council, of which he is 
president, would be glad to loan its expert safety 
engineer to any community desiring to form a 
similar organization. 

E. P. Blake, of Seattle, representing the log- 
gers of the safety committee, stated that the 
logging standards adopted were generally speak- 
ing like the ones in California, fitted to local 
conditions. He paid a high compliment to Dr. 
Kloeber and his associate on the State board 
and declared they are not working for their own 
glorification, as is often the case with State offi- 
cials. He also said that the present compensa- 
tion law should be entirely redrawn, as it was 
one of the first ever adopted by any State and 
that now a much better law could be framed. 


Discuss Eastern Sizes in California 


R. W. Congdon, of the Puget Mill Co., Seattle, 
who has just returned from some time spent in 
California, said that he investigated the pros- 
pects of getting eastern sizes for lumber used 
among the California yards and in many places 
he found eastern sizes in stock and being sold. 
He was also given a number of orders for lumber 
cut to eastern thickness. Many dealers said they 
would not object to the eastern sizes if their 
competitors would all use them. Mr. Congdon 
said he found all kinds of sizes in stock at 
various yards and he firmly believed that there 
would be no trouble in getting eastern sizes into 
general use in California if all manufacturers 
would codperate in the matter. 

Secretary Allen stated that a resolution had 
been received from the San Joaquin Valley Lum- 
bermen’s Association protesting against the 
eastern sizes. 

Hear Reports.on Eastern Market Conditions 

S. L. Johnson, of Seattle, who has been ‘‘hob- 
nobbing with the wise men of the East,’’ ac- 
cording to the chairman, was called upon to give 
his observations. He said he had been in the 
East over two months and was told everywhere 
by dealers that they never have had such a 
volume of business as during the year just closing 
and they are now fearful that they will not be 
able to get sufficient lumber to take care of their 
trade next year. The opinion he found was di- 
vided as to the wisdom of the present high prices, 
many fearing that it would restrict next year’s 
building operations. 

Ralph Angell, sales manager of the Willapa 
Lumber Co., Portland, Ore., who makes his head- 
quarters in New York and who was present at 
the meeting, said he was afraid anything he might 
say would result in another advance in prices. 
He was recently in Boston where he found that 
dealers now believe that they will have to get 
much of the coming year’s supply of lumber 
from the Pacific coast. Native spruce is small in 
size and is being used largely for pulp wood and 
the only reason it is liked by the lumbermen of 
that section is because it is being shipped in on 
a low freight rate and can be obtained in thick 
sizes. Lumbermen there are beginning to feel 


(Concluded on Page 64) 





BANQUET FOR RETIRING PRESIDENT 


SeaTTLE, WaAsH., Dec. 13.—John McMaster, the 
pioneer shingle manufacturer of the Pacific North- 
west, was given first place as guest of honor last 
evening at an affair expressing such a testimonial 
of respect and affection as comes to few men in any 
walk of life. It was a surprise to, him—a com- 
plimentary dinner given by upward of three score 
wholesalers of lumber and shingles. The dining 
toom of the Metropolitan Club had been beauti- 
fully decorated; and as the noted guest, accompa- 
nied by his two sons, William C. McMaster and E. J. 
McMaster, was escorted to the head table, the en- 
tire assemblage arose and enthusiastically sang, 
‘For He’s a Jolly Good Fellow.’’ As the eve- 
ning progressed, tribute after tribute was spoken 
attesting the sterling worth of the man, emphasizing 
the success he had made by setting the highest 
standards in business and adhering to them rigidly. 


Expresses Appreciation of Honor 


Mr. McMaster himself spoke briefly and feeling- 
ly, saying that if he himself had been renowned in 
selence or politics or some other field, he could un- 
derstand the attention that was being paid to him. 
‘This evening,’’ he continued, ‘‘we have heard a 
great deal about the Irish, the bolsheviki, and the 
I. W. W., but as yet not one word about the Scotch. 
For my part I’d like to wear the kilts, as did my 
ancestors. But let it be understood that I did not 
learn the shingle trade from my ancestors. My 
grandfather was a tailor. I did not inherit wealth. 
T recall that in Canada years ago there was a Me- 
Master of large fortune who had endowed a li- 
brary; and here at last I thought was one of my 
own people who was wealthy. But I found out 
later that he was an Irishman. From my ancestors 
I have inherited pure blood and a strong constitu- 
tion—otherwise I would not now be standing before 
ce as a boy, at the age of 71. It is said, you 
ma: that oats are feed for horses and food for 
: otchmen ; and we can all testify that they make 
rose horses and fine men. For my part, I always 
ave oatmeal for breakfast—the only one in my 
omy who does—and (indicating his two sons) 
a can see the difference. I am glad and happy 
—. 80 many of my friends here, and I am espe- 
a nf proud to note that all of them are 100 per- 

n Americans. ’? Mr. MeMaster brought his 
rgd to a close by quoting, ‘‘If I knew you, and 
you knew me, ’tis seldom we would disagree.’? 
pe the. graceful speeches were made in the course 

© evening. Henry Carstens, of Carstens & 





JOHN McMASTER, OF SEATTLE, WASH. ; 
Honorary President for Life 


Earles, sketched a quarter century in retrospect, 
going back to the time when *A*s were offered at 
88 to 92 cents f. o. b. Seattle, and no takers. It 
was then, he said, that John McMaster, responding 
to some inherent quality, came forward determined 
to make a good shingle. ‘‘He has been making 
them ever since,’’ said Mr. Carstens, ‘‘and thruout 
the time to which I refer I have never known him 
to imply or to lend himself to an untruth of any 
kind.’? 

Edward I. Garrett, president of the Puget Sound 
Machinery Depot, referred to the guest in these 
words: ‘‘He says what he means, and does what 
he says he’ll do; and I don’t know how any man 
ean do better than that.’’ 

Col. Roland H. Hartley, of the Clough-Hartley 
Mills, Everett, was introduced as ‘‘The man whom 
we’d like to see the next governor of the State of 
Washington.’’ He was given a reception only sec- 
ond to that of Mr. McMaster himself. Col. Hartley 
drew an intimate portrait of the guest of honor, 
as a man who had always been good and whole- 


with a number of appropriate stories. 


some, who had always spoken words of encou 
ment and good cheer, who believed that ‘‘ friends 
eut more ice than all the money in the world.’’ 
Frank Branch Riley, of Portland, Ore., delivered 
a typical address, brimful of humor. John Erick- 
son, railroad contractor, one of the builders of the 
Milwaukee extension into the Olympic Peninsula, 
spoke his word in praise of Mr. McMaster. Corwin 
8. Shank, of Seattle, counsel for the John McMas- 
ter Shingle Co., spoke of the monument, more en- 
during than stone or marble, builded into the hearts 
of men. Thomes S. Shields, manager of the Si- 
monds Manufacturing Co., convulsed his hearers 
The toast- 
master read a letter from J. W. Spangler, of the 


Seattle National Bank, an] a telegram from J. J. 


Donovan, of the Bloedel Donovan Lumber Mills, 
each expressing regret at inability to attend. 

The toastmaster of the evening was Louis R. 
Fifer, of the Chas. W. Johnson Lumber Co., who 
officiated gracefully and skilfully, interweaving 
into his remarks a number of humorous stories and 
two appropriate poems. The dinner was under the 
management of a committee of wholesalers chosen 
from among the membership of the Pacific Coast 
Shippers’ Association, including W. C. Lawton, of 
the W. C. Lawton Lumber Co.; Robert S. Wilson, 
of the Robert S. Wilson Lumber Co., and Lloyd L. 
Hillman, of Carstens & Earles. The occasion was 
a return courtesy for the luncheon given to the 
wholesalers last August by the John McMaster 
Shingle Co. and several similar functions at the 
Kenmore mill. It fell appropriately on the day 
marking the close of the Red Cedar Shingle Con- 
gress and the election of Mr. McMaster, by the 
trustees of the shingle branch of the West Coast 
Lumbermen’s Association, as ‘‘honorary president 
for life.’? 


As was set forth in the elaborate menu card at 
the dinner: 


Shingles, shingles, cut from the cedars grand; 

Cut from the heart of the forest king to meet the whole- 
saler’s demand ; ul 

Friendships, friendships, made by the heart of the 


man 
Whose loyal heart and royal hand are shown in his 
every plan. 


Pioneer of the Northwest, 

Beloved of the wholesale clan, 

We've feasted with zest at his behest; 
We honor this all around man. 

So here’s to the mill at Kenmore, 

To the cedar, the forest’s king, 

And here’s to the owner of Kenmore, 
For he’s of kings, THE KING! 
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MEMPHIS, TENN., Dec. 16.—The second annual 
of the American Hardwood Manufacturers’ Asso- 
ciation was called to order at 11 o’clock this morn- 
ing, with the largest attendance in the history of 
this organization. 

R. M. Carrier, who occupied the chair, introduced 
W. M. Fitzhugh, president of the Memphis Cham- 
ber of Commerce, who welcomed the lumbermen to 
Memphis in a highly humorous manner. M. W. 
Stark, first vice president of the association, made 
a graceful response to the hearty welcome of Mr. 
Fitzhugh for the lumbermen. 

President Carrier in his annual address extended 
a warm welcome to all guests and members and a 
special welcome io two guests, President Goodman 
and Secretary Fish, of the National Hardwood 
Lumber Association. 

‘*T am talking,’’ he said extemporaneously, ‘‘to 
the largest gathering of hardwood lumber pro- 
ducers ever assembled at one time. Appreciation 
of the magnificent service rendered by this associa- 
tion is shown clearly by the large attendance. We 
have made a net gain in membership of 127, or an 
increase of 45 percent.’’ 

President Carrier said some members were dis- 
posed to slow down in the matter of advertising 
and trade extension work because of the prosperous 
conditions which make these seem unnecessary at 
this time. He declared, however, that these activi- 
ties should be increased rather than curtailed be- 
cause there will be a day when lumbermen will need 
all the publicity they can secure and all the 
prominence that can be given to their wares. 

‘*The automobile industry,’’ he continued, ‘‘is 
better advertised today than ever before because 
automobile manufacturers appreciate the necessity 
of keeping their products prominently before the 
public. The sales end of our business is just now 
the easiest and most pleasant phase thereof but 
conditions will change and we must keep our prod- 
uct before the public and do more extensive and 
intensive advertising and trade extension work than 
ever before.’’ 

The open competition plan started the year with 
ninety members and ended it with 208, an increase 
of 220 percent, according to President Carrier, who 
declared that practically all members of the asso- 
ciation are now identified with this department. 
He regretted that it had been impossible during 
the brief space of one year to accomplish all the 
things desired but asserted that it was the inten- 
tion of the association to establish an audit system 
by which all orders filed under the open competition 
plan would be kept as they should be. 


Plans of the Association 


The association also plans, he said, to conduct 
test inspections to the end that uniform grades will 
be shipped. He characterized these tests and re- 
sultant inspections and shipments as extremely im- 
portant. 

‘*Qur stock reports,’’ he declared, ‘‘keep us 
informed of stocks of lumber on hand so that we 
can cut the right thicknesses and avoid being long 
on one and short on the other. For the first time 
in the history of the industry we do not have to 
be guided by guesswork or rumors but all know 
the actual facts which are furnished by the stock 
reports.’ 

He pleaded for liberality and generosity on the 
part of the membership in the matter of assess- 
ments, pointing out that, because of the deprecia- 
tion of the dollar, it was necessary for the asso- 
ciation to have larger revenues. 

‘<The greatest accomplishment in the histéry of 
the hardwood lumber industry was the adoption of 
the single standard of inspection,’’ he said. ‘‘The 
old controversies are no more as there is just one 
rule. And I appeal to all of you not to dig up any 
of the past but to look at this question in its larger 
aspects and codperate as heartily as possible with 
the officials and members of the National Hardwood 
Lumber Association. We have had and still have 
enough troubles without fighting among ourselves 
and I want to see this association and the National 
association work together harmoniously.’’ 

President’s Recommendations 


Among the recommendations made by President 
Carrier were the following: 


1. That, since the bookkeeping department had be- 
come, owing to income taxes and other matters, the 
most important department of the industry, a com- 
mittee be appointed to establish a uniform system of 
bookkeeping. 

2. That an-insurance department that will keep 
members properly informed as to all matters bearing 
on how policies under which they are insured be 
created. 








In conclusion, he said that he had enjoyed be- 
ing president of the association during the last year 
because it had been a great year, by virtue of the 
prosperous eondition of the industry. But he at- 
tached, he said, even more importance to the fact 
that he had enjoyed ‘‘such loyal and generous sup- 
port from officers and members as no other presi- 
dent of any organization had ever been given.’’ 


Report of Secretary 


Secretary-manager John M. Pritchard, in his an- 
nual report, declared that 1919 had been a most 
eventful year and had ‘‘clearly demonstrated the 
wisdom of bringing all hardwood manufacturers 
into one strong organization to deal with our prob- 
lems.’’? He reviewed briefly the events leading up 
to the union between the membership of the Ameri- 
can Hardwood Manufacturers’ Association and 
the Hardwood Manufacturers’ Association of the 
United States and asserted that this step had met 
with the ‘‘approval of the industry,’’ as indicated 
by the rapid enlargement of membership and as 
also reflected in the fact that ‘‘our association now 
has the numerical strength which makes it a recog- 
nized authority for dealing with all questions 
pertaining to the welfare of the industry.’’ 





R. M. CARRIER, SARDIS, MISS. ; 
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Mr. Pritchard reviewed briefly the unusual con- 
ditions prevailing in the hardwood lumber indus- 
try growing out of the necessity of converting it 
from a peace to a war footing and then back again 
from a war to a peace footing. 

Unusual weather conditions during the earlier 
part of 1919 were so unfavorable that production 
of hardwood lumber was extremely limited and 
when it became apparent that there would be a big 
demand for hardwood lumber on account of the 
prosperous condition of the American people, buy- 
ers ‘‘stampeded the market’’ and soon absorbed 
all available stocks, ‘‘causing thereby the rapid 
advance in prices and feverish condition that has 
prevailed ever since, because it has not been pos- 
sible, on account of the many conditions over 
which manufacturers have had no control, to in- 
crease production sufficiently to keep pace with 
this great demand, which, when it did come, came 
from all sources, both domestic and foreign.’’ 

‘¢ At no time since the inauguration by the found- 
ers of this organization of an advertising and trade 
extension campaign have results shown with such 
telling effects as during 1919,’’ he said, and re- 
ferred to the manner in which the gum lumber in- 
dustry had literally been picked up out of the ditch 
and placed in a position so respectable that this 
lumber is now being sought for all purposes. He 
pointed out that, in addition to the heavy advertis- 
ing campaign, conducted by Crosby-Chicago, a vast 
amount of follow-up work was being done thru the 
offices of the association in behalf of all hard- 
woods, and added that the ‘‘trade extension work 
of the organization is constantly broadening.’’ 

Mr. Pritchard did not believe it possible to lay 
too much emphasis on the open competition plan or 
upon the value of the statistics compiled and dis- 
seminated thru its instrumentality. Continuing he 
said: 

This work has not only been most successful and 
beneficial, but also the most complete and compre- 


a 


Hardwood Manufacturers In Annual Meet 


Great Gathering of Hardwood Lumber Producers Outlines Constructive Policies 
Reports Indicate Remarkable Gain in Membership 


hensive of any work of like nature ever attempted or 
accomplished by any organization. It brings direct 
direct and tangible results and no hardwood many. 
facturer can afford to be outside of this department, 


Uniform Grading Wins Approval 


He referred to the agreement between the exeeu- 
tive committees of the American Hardwood Many- 
facturers’ Association and the National Hardwood 
Lumber Association which had resulted in ‘“bring- 
ing about uniform rules for the grading and meas. 
urement of hardwood lumber’’ and added: 

We believe without question that this was the most 
popular action ever taken by the organizations repre. 
senting the hardwood industry. Apparently, it has 
met with the approval of all branches of the industry 
and it is to be sincerely hoped that the harmonious 
relations thus brought about will be forever maip- 
tained. 

After giving the personnel of the inspection de- 
partment, composed of a chief deputy and three 
deputies, and after stating that he himself had 
acted as chief inspector, Mr. Pritchard declared 
that ‘‘every effort has been made to bring about 
a uniform, fair and impartial application of the 
rules,’’ and observed that the following detailed re- 
port, showing the work of the inspection depart- 
ment, indicated that it has met with success; 


Number of reinspections............. 276 





Number of feet reinspected.. 3,174,884 
Number of original inspection Sie 

Total footage inspected.............. 1,601,000 
Total lumber handled... ..% 22 ...005, 4,775,964 


Footage reinspected by chief......... 39,676 
Percentage of total.....scceesessess 9 of 1% 

Inspection work was done in the principal cities 
of the United States. 

The commercial rotary veneer department, Mr. 
Pritchard said, had been very active thruout the 
year, adhering to its uniform terms, sales code and 
inspection rules, and codperating actively in pro- 
viding statistical information especially adapted 
to that branch of the industry. 

Referring to the Rotary Cut Box Lumber Manu- 
facturers’ Association, which was organized early 
in the year as a department of the American asso- 
ciation, Mr. Pritchard said that ‘‘while this was 
the last important branch of the industry to or- 
ganize, it has been, since its inception, one of the 
most active of all the departments’’ and ‘‘has, in 
a brief space, established uniform terms, sales 
code and inspection rules and instituted a system 
of statistical reports adapted to its needs.’’ 

Mr. Pritchard also reported that ‘‘ progress has 
been made by the earnest efforts to create proper 
interest in the importance of the dimension branch 
of the hardwood industry’’ and declared that ‘‘this 
would prove one of the most vital features’? of 
the work of the association in future. 

In conclusion, Mr. Pritchard declared that the 
suecess of the association had been largely due to 
the loyal and efficient work of President R. M. Car- 
rier and to the splendid coéperation and support 
that had been given him by all the other officers of 
the association and by the chairman of the various 
committees. 

The association, according to the report of R. H. 
Darnell, treasurer, enjoyed gross receipts during 
the year of $171,232.65 while it spent $160,858.63, 
leaving a balance in bank Dec. 15 of $10,374.02. 
Total assets were placed at $28,055.94 and total lia- 
bilities at $16,327.70, leaving assets over liabilities 
of $11,728.24. 

Report Reviews Association Activities 


F. R. Gadd, manager of statistics, reserved his 
main report of the year for the open competition 
plan meeting. The feature of the report he sub- 
mitted today was the showing with respect to the 
rapid growth of the membership and the quantity 
of lumber being produced by the firms identified 
with the association. He pointed out that there 
were 293 members Jan. 1, 1919, that 144 new 
members were received during the year—the largest 
number in the history of any hardwood lumber 
organization—that there had been 27 —_ 
dropped from the rolls because of death, disso 
tion of business, falures or other causes, leaving My 
net gain of 117 and bringing the total Dee. 15, 191%, 
to 410. This membership, it was shown, 18 8¢ i 
tered over two-thirds of the United States, he 
specific information as to the various classes wer 
to the quantity of lumber produced by each 18 8 
herewith: ; 

Class A (Manufacturers of hardwood jumber)—33 
members, with a cut of 1,707,428,119 feet. P 

Class C (Manufacturers of commercial rotary 
neers) —24 members and 46,005,247 feet. 95 

Class D (Manufacturers of dimension stock)— 
members and 27,029,776 feet. 
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Class D (Manufacturers of rotary cut box lumber)— 
28 members and 48,207,021 feet. 

The total production for all classes of member- 
ship was shown to have been 1,829,670,163 feet. 

Mr. Gadd dealt in a general way with the activi- 
ties of the association thru its various departments, 
with particular reference to the part it had taken in 
putting the forest products questionnaire in its 
present shape and to the meetings—both general 
and group—that had been held under the auspices 
of the association looking to a thoro understanding 
of this document. He said in this connection that a 
further conference on this questionnaire between 
representatives of the hardwood lumber industry and 
the Treasury Department was necessary and that 
it had been arranged that this should be held at 
Washington beginning Monday, Jan. 12. 

The advertising committee, thru C. L. Harrison, 
chairman, made an earnest plea for even larger 
activities than heretofore in both advertising and 
trade extension work, declaring that present pros- 
perity would not always remain and that other in- 
terests offering products in competition with lum- 
ber are intensely active in keeping their commodities 
before the public. Results accomplished from the 
advertising and trade extension activities, he said, 
had been highly gratifying. 

Actual inquiries during the year, he said, in proof 
of the contention that these activities had produced 
results, were four times as heavy during the year 
just ended as during that preceding, while ‘‘foun- 
dations had been laid for permanent prosperity for 
these two woods.’’” 

The committee called attention to the fact that 
the Southern Cypress Manufacturers’ Association 
recently voted an assessment of $1 a thousand feet 
on the cut of its entire membership for trade ex- 
tension work, and also to the activities of the 
Portland Cement Association which is taxing its 
members 5 cents a barrel or 3 percent of its selling 
price for the same purpose. It attributed the pop- 
ularity of substitute roofings to the splendid trade 
extension activities in their behalf and declared 
that a single producer of southern pine had during 
the last year expended more money in advertising 
its products than the entire association had ex- 
pended. 

‘<To keep our place in the sun of the consumers’ 
favor,’’ the report continued, ‘‘and to maintain a 
market, the volume of which taxes our producing 
capacity and thus insure stable and adequate 
prices, we must not be niggardly in our apportion- 
ment of funds to the work in hand nor treat our 
trade extension fund as a donation or charitable 
contribution. We must recognize it for what it 
really is—a premium paid for the insurance of the 
greatest possible measure of prosperity under fa- 
vorable and unfavorable conditions to the great 
industry to which we belong.’’ 


General Plan for Trade Extension 


The committee then outlined the following gen- 
eral plan of trade extension work: 


First. The expansion of the present oak and gum 
departments into a trade extension department, 
under the specific direction of a department man- 
ager who shall be designated ‘assistant secretary 
in charge of trade extension.’’ This plan contem- 
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Plates a ne 


Ww commi c mn ¢ - 
extension ¢ ttee to be known as the ‘‘trade 


member committee” and to consist of at least one 
factured hp resenting each species of wood manu- 
representin the membership and one member each 
veneers: the the Sawed and sliced veneer, the box 
pert at € dimension stock producers and the ex- 
Prepare the iWill be the duty of this committee to 
advise the . annual budget for trade extension, to 
partment assistant secretary in charge of the de- 
activinnt 2nd to have general charge of all the 
es growing out of trade extension work. 


Second. The department shall be financed by such 


appropriation out of the general revenues of the 
association as the board of directors shall decide 
upon, and which shall be sufficient to enable the 
work to be carried on efficiently. It is obviously im- 
possible to fix upon any budget at this time, but 
after functioning for a year, the needs of the de- 
partment can be closely ascertained and therefore 
it is recommended that, after the present year, a 
definite budget be presented at each annual meeting 
to be considered by the membership for approval 
or modification. 


The committee feels it proper to say that with 
all expenses vastly greater than heretofore it would 
be decidedly a backward step if a low rate of dues 
should be decided upon and it hopes that the sum 
decided on for trade extension work alone will 
represent not less than 15 cents a thousand feet 
on the 1919 cut of the membership. 


Third. The trade extension department shall con- 
tinue and expand as much as is deemed expedient 
the present advertising policy of the association, 
but shall pay especial attention to and give particu- 
lar consideration to the promotion of such grades 
and species as are now or shall be found to be 
out of line with their real and economic values. 


Fourth. The expansion of the already tried out 
and successful scheme of attractive exhibits of the 
various major woods at expositions, fairs, building 
shows, etc., shall be aimed at by the department, 
and such booklets, samples and advertising litera- 
ture as shall best back up the advertising and the 
exhibits shall be prepared and distributed. 


Fifth. An efficient and aggressive correspondence 
bureau shall be maintained so that the prospects 
created by the advertising and exhibits may be fol- 
lowed up, buyer put in touch with seller and direct 
—— with the consuming public kept up at all 

mes. 

Engineering Bureau Suggested 


Sixth. An engineering bureau shall be created to 
conduct and direct research work on the structure, 
availability, adaptability and exploitation of wood 
in lines now threatened by substitutes and for de- 
veloping new fields of use, even if it means invading 
the strongholds of other materials less adapted than 
wood for the purpose intended. It is urged that 
this bureau shall codperate cordially with the Forest 
Products Laboratory which is doing such magnifi- 
cent research work under Government supervision 
and that if necessary the full force of association 
influence and support be exerted to bring about an 
increased recognition by the Government of the 
needs of this important institution. 


Seventh. The department shall also undertake to 
collect and maintain a reference library and such 
vital historical information as shall furnish a com- 
plete record of the industry in all its branches. It 
is interesting to comment in passing that if a 
bureau of this character had been in operation, 
the recent conferences in regard to the forest ques- 
tionnaire would have been unnecessary, as full, re- 
liable and historical data would have been already 
compiled and available for instant use. 


Eighth. The establishment and practical opera- 
tion of a national market for hardwood dimension, 
which subject is now having very earnest attention 
on the part of the best informed and most pro- 
gressive manufacturers of the industry. Like the 
packers who waste only the squeal of the pig, the 
steel mills which make slag into cement, and many 
other industries which have learned to make a 
profit out of their waste heaps, we must eventually 
learn to work our timber so closely into merchant- 
able goods that only enough actual waste is pro- 
duced to fire our boilers. 

Ninth. The foreign market shall be thoroly can- 
vassed by this department and export demand built 
up on a solid foundation by creating interest in 
American hardwoods thru advertising and other 
means that will present themselves as the situation 
is studied. 

Tenth. The department shall build up with the 
legal and technical branches of our Government, 
especially the Forest Service, close cordial and sin- 
cere relationship along lines of proper conduct of 


the industry for the mutual advantage of the timber . 


owner and the public. It must be ever kept in mind 
that we are converting a natural resource that is in 
large part irreplaceable and that because of doing 
so we are in a measure responsible to the public 
and can therefore very properly be guided by and 
submit to the control of the authority vested by the 
public in its servants, the Government officials and, 
by having our “‘house in order” at all times, insure 
to our life the protection and encouragement that 
the Government extends to all legitimate industries. 


Approve Increased Assessment 


At the conclusion of this report, Mr. Harrison 
offered a resolution, which had been approved by 
the board of directors at the meeting held here yes- 
terday, providing that the assessment for all pur- 
poses be made 25 cents a thousand feet and that 15 
cents a thousand be made available for expenditure 
during 1920. This was referred to the resolutions 
committee for later action. 

The report of the membership committee, sub- 
mitted by W. A. Ransom, chairman, showed a total 
of 410 members. There were 293 at the beginning 
of the year, 144 new members were received, twenty- 
seven were dropped from the roll, leaving the net 
result already given. 

John W. McClure, chairman of the assessment 
committee, said that total producton for 1918, 
on which assessments for 1919 were based, 
amounted to 1,741,700,211 feet, with 528,053,939 
teet of oak and 398,839,829 feet of gum. Mr. Me- 
Clure, in submitting this report, suggested that the 
present method of handling assessments, handed 
down by the old Gum Lumber Manufacturers’ As- 
sociation, be revised for the reason that it is im- 
possible, with production so widely scattered, for 
assessments to be properly handled under this plan. 
He predicted ‘that the production for 1919, on 
which the 1920 assessments are to be levied, would 
be greater. 

S. B. Anderson, chairman of the committee on 
terms, said that the terms adopted by the associa- 
tion are not being enforced by as many as three 


members of the association, that he favored the 
terms used by the veneer manufacturers, thi 
days net cash, and expressed the view that, With 
market conditions as they are at present, it would 
be possible to enforce any terms desired. He 
thought there should be some action on this subjeet 
but that, even if there were not, the terms now 
bearing the approval of the association should be 
adhered to by all members. 


Report of Cost Committee 


W. B. Burke, in presenting the report of the cost 
committee emphasized the belief of that body that 
a determination of costs is fundamentally related 


C. L. HARRISON, CAPE GIRARDEAU, MO.; 
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to manufacturing efficiency. Cost accounting is a 
necessary part of the business of lumber manu- 
facture and the committee expressed the opinion 
that money spent in this direction is well spent and 
that it brings very large returns. Consequently 
the committee recommended that the association 
continue during the coming year the study of a 
true cost accounting system with a view of adopt- 
ing same for use by the members. 

R. L. Jurden, chairman of the legal committee, 
reviewed the activities of the association from a 
legal standpoint and showed wherein L. C. Boyle, 
retained as counsel, had handed down numerous 
opinions on matters brought to his attention, in- 
cluding unfair practices indulged in by certain 
buyers; use of the statistics and other data of the 
association by other organizations not entitled to 
them; various phases of the open competition plan; 
whether or not it would be proper in collating mar- 
ket publications of the association to emphasize the 
high prices in the manner of their publication; the 
relation of the association to the industrial sta- 
bilization plan outlined by Secretary Redfield, of 
the Department of Commerce; numerous phases of 
the forest products questionnaire and the methods 
employed by the United States Administration in 
its purchasing policy involving crossties. 

Mr. Boyle, according to the committee’s report, 
advised the association not to take any action as 
an organization against the alleged unfair practices 
of buyers or against the use of its statistics and 
data by other organizations not entitled to them as 
this latter problem is now being solved by another 
lumber body compiling statistics and data of its 
own. 

The report also dealt with the activities of the as- 
sociation in connection with the forest products 
questionnaire, relating that representatives of this 
body, with the aid of Attorney Boyle, and in con- 
junction with members of other organizations, sat 
in conference with representatives of the Internal 
Revenue Bureau for ten days ‘‘working out the 
form of this instrument.’’ Mr. Jurden further 
stated that, while the questionnaire entails a con- 
siderable amount of labor, it does not entail any- 
thing like as much as it would have entailed had 
not representatives of the hardwood lumber indus- 
try given it so much attention in the making. He 
also pointed out that the work done at Washing- 
ton resulted in putting the questionnaire in such 
form that ‘‘it called for ‘no more information than 
is proper for a complete audit of the tax prob- 
lem. 

Nothing definite was accomplished in regard to 
removing the inequalities resulting from the meth- 
ods of the United States Railroad Administration 
in purchasing cross ties, the report set forth, for 
the reason that it was understood that the railroads 
would. be returned to private ownership Jan. 1. 
‘‘In the event the President, in his forthcoming 
announcement, does not turn the railroads back to 
their owners on Jan. 1, as heretofore planned,’’ 
the report continues, ‘‘it is the purpose of: our 
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committee again to take’up this tie policy and see 
if equity and justice can not be achieved.’’ 

J. W. Mayhew, chairman of the committee on 
foreign trade relations, said that his appointment 
had been so late that he had not had time to ac- 
complish anything definite or tangible. He sug- 
gested that Julian Arnold, American commercial 
attache, Pekin, China, could tell some very inter- 
esting things. 

Adjournment was then taken for luncheon. 


TUESDAY AFTERNOON SESSION 


The overshadowing features of the afternoon 
session were the addresses by Julian Arnold and 
L. C. Boyle, counsel for the association. , 

Mr. Arnold declared that the whole tendency in 
business circles in the United States was to turn 
to South America and to neglect China, where the 
opportunities for development are so much greater 
that there is no comparison whatever. Said he: 

The biggest market is in the Far East, including 
India, China and Japan, with their enormous popu- 
lations and with their equally big needs. China is 
looking ahead instead of backward and is ready to 
embark upon a great industrial era. Modern 
schools are being established and the Chinese are 
being educated: out of the old idea of learning the 
classics and neglecting business. 

There are more coal resources in China than in 
the United States and the Chinese are desirous of 
opening up the mines. China also wants to develop its 
railways because that country is severely handi- 
capped by lack of transportation facilities. There 
are only 6,500 miles of railroad in that vast empire. 
They want rails and other materials with which to 
build their roads. There are twenty-six modern 
xotton mills in China and there is such tremendous 
impetus to the textile industry there that China 
can take care of the entire output _of the textile 
manufacturing plants in the United States. 

Hundreds of millions of dollars are being ex- 
pended in rebuilding towns and cities. The Chinese 
need your flooring and interior trim as well as other 
forest products and I assure you gentlemen that the 
greatest possibilities for trade development in the 
entire world are in China. 

Mr. Arnold suggested to the advertising commit- 
tee that moving picture films be prepared showing 
the use of hardwood lumber in construction work, 
saying that he could use these to tremendous ad- 
vantage in China. In conclusion he said: ‘‘Chi- 
nese sentiment strongly favors America. Chinese 
are anxious to do business with us. We have their 
good will. Let’s cash in on that asset.’’ 

Mr. Arnold was limited to only five minutes and 
when he took his seat, Mr. Boyle, whose address 
was to come next, created tremendous applause 
when he yielded the floor to Mr. Arnold for fifteen 
minutes, at the same time characterizing the ad- 
dress of the latter as the most able and the most 
inspiring he had ever heard in the short space of 
the time allotted. 

The main fact emphasized by Mr. Arnold, on his 
second appearance, was the transition that is now 
taking place under which the population is rapidly 
passing from agricultural to industrial pursuits. 
He also laid stress on the fact that, owing to the 
rapid appreciation in the price of silver, the Chi- 
nese dollar is worth 10 percent more than the 
American gold dollar whereas a few years ago it 
took two and one-half of the former to buy one 
of the latter. ‘‘The purchasing power of the Chi- 
nese is therefore very great. There is no inflation 
of money. They are anxious for a great industrial 
evolution and they need the products of America, 
including machinery of every kind, lumber, auto- 
mobiles and other products of our factories. They 
are in a receptive mood and there is room enough 
in China for all the capital, labor and other assets 
of the people of the United States.’ 

L. C. Boyle urged that what is needed now more 
than almost anything else is a study of our Gov- 
ernment with a view to a better understanding of 
the instrument under which we live. ‘‘Men are de- 
fiant in groups of the laws of our land,’’ he said, 
and ‘deplored the fact that we do not pay more at- 
tention to ‘the Constitution ‘‘in which all our rights 
and liberties are enshrined.’’ 


The Transportation Question 


Mr. Boyle called attention to the fact that the 
lumber industry, of which the hardwood producers 
are part and parcel, provided 11 percent of all the 
_ freight tonnage originating in the United States 

and handled by the railroads, with the result that 
all lumbermen are vitally interested in a proper so- 
ot: of the problem of future railroad control. 

e: , 


The roads, whether properly or not, are under 
Government control. It is rumored around and 
whispered in Washington that they will never be 
returned to their private owners. I hope they will 
be returned as soon as possible. My contact with 
the Government has taught me that the Govern- 
ment should administer the laws of the land and 
Stay away from business just as far as possible. 
But I do not want to see the roads go back to 
private contro] Jan. 1 because, if they do, there will 
be serious impairment of transportation which will 
affect every hardwood lumber plant and every in- 
dustry in the United States. 


The Forest Products Questionnaire 


Attorney Boyle referred to the inequalities in the 
forest products’ questionnaire touching the hard- 


wood lumbermen because their industry is so diffi- 
cult, especially in view of the fact that all their 
woods are intermingled. He said: 


You should, therefore, because of this difficulty, 
arouse yourselves to see that these inequalities are 
removed. Nobody in Washington has any concep- 
tion of the facts regarding your industry nor have 
you. Previous taxation has been a rather unim- 
portant matter, but when it comes to taking 20, 30, 
40 and even 50 percent of your invested capital it 
is a serious matter and you should get the facts 
and see that they are recognized. Oil interests had 
expert units codperating with D. C. Roper, of the 
Internal Revenue Department, long before lumber 
interests were represented in Washington. Your 
whole capital, in plant and raw material, constitutes 
a single crop and when this crop is destroyed it is 
gone forever. You should therefore protest ear- 
nestly against any injustice being done the hard- 
wood lumber industry and codperate to the best of 
your ability with the unit that has been established 
by Mr. Roper. 

Mr. Boyle told members of the association for the 
first time that the forest products questionnaire was 
prepared by the best legal talent that the lumber 
industry could employ. ‘‘When it came to these 
lawyers,’’ he said, ‘‘it was a monstrosity. The 
time foy filing your questionnaire is almost up,’’ 
he said, and he urged upon all the lumbermen that 
they do one of two things: Return it to Wash- 
ington in incompleted form if you have not been 
able to complete it; or go to the regional repre- 
sentative of the Internal Revenue Department and 
secure his assistance in filling it out. 

He also suggested that there would probably be 
a change in the excess profits tax thru making the 
levy on sales or some other basis to prevent curtail- 
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ment of production on the part of those who are 
rapidly depleting their available timber supply and 
paying 50 percent of the profits to the Government. 

R. L. Muse, chairman of the governing committee 
of the hardwood dimension department, reported 
progress, saying that department was getting in 
shape for much more effective work. He referred to 
negotiations recently conducted with W. A. Bab- 
bit, secretary of the National Association of Wood 


, Turners, whose members consume large quantities 


of dimension stock, thru which codperation would 
be afforded, prices would be stabilized and con- 
sumption would be increased. gi 

Mr. Muse made the prediction that every manu- 
facturer of hardwood lumber in the United States 
would sooner or later become a producer of di- 
mension stock if for no other reason than to con- 
serve his resources. ‘‘Ninety percent of our oak 
is now produced in the South whereas a few years 
ago it was all secured from Indiana and other 
northern States. When the supply in the South is 
exhausted where shall we turn for another source?’’ 


Committee Appointments 


President Carrier, before adjournment, 
nounced the following committees: 

Resolutions—M. W. Stark, chairman; F. K. Conn 
and J. W. McClure. 

Nominations—C. L. Harrison, chairman; E. O. 
ee Leon Isaacs, R L. Jurden and James E. 

ark. . 


All of the delegates were the guests of the asso- 
ciation this evening at the fistic contests at the 
Phoenix Athletic Club, where they witnessed a 
‘battle royal,’’ a six-round bout and an eight- 
round contest. Comment among the lumbermen 
indicated pleasure over the fact that the entertain- 
ment committee hit upon this novel plan of enter- 
tainment and thus got away from the beaten path 
of dinners and speechmaking. 


an- 





WEDNESDAY MORNING SESSION 


The morning session of the second annual of the 
American Hardwood Manufacturers’ Association 
was given over practically altogether to the Open 
Competition Plan. 

F. R. Gadd, manager of statistics, submitted his 
annual report in which he dealt in a masterfy] 
manner with the origin, aims, meaning and applica. 
tion of this plan to the hardwood lumber situation, 
He emphasized that it can not be used except by 
organizations, for the reason that it is founded on 
cooperation, which is impossible in the cage of 
those attempting to handle their business inj. 
vidually. He referred to unsuccessful attempts 
that had previously been made to ‘‘work more 
closely in accord’’ but pointed out that thege 
efforts had failed because the results produceq 
were not sufficient to keep the plan in operation, 
He pointed out that there were several large organ. 
izations that had tried this plan but that these 
were so sectional in character that they could not 
afford an opportunity for all members therein to 
participate in any plan looking to the disseming. 
tion of actual, worth while information regarding 
stocks, sales and other phases of the business, He 
then related how the old Hardwood Manufacturers’ 
Association had conceived the open competition 
plan and put it into effect early in 1917, and how 
this plan had been inherited by the American Hard. 
wood Manufacturers’ Association from that organ- 
ization. 

It was taken over by the latter Jan. 1, 1919, he 
said, with 95 members, and had shown such rapid 
growth that it now had 313 members, counting ten 
applications which are on file. ‘‘The open compe: 
tition plan of this association,’’ he declared, ‘‘is 
probably the largest open competition plan in 
existence.’’ 

Mr. Gadd also dealt with the difficulties of build. | 
ing up this plan and putting it into successful 
operation, saying that the plan did not contemplate 
changing human nature but that it ‘‘ merely guides 
by a scientific and surprisingly simple method.’’ 

‘¢The open competition plan,’’ he added, ‘‘is a 
central clearing house for information on prices, 
trade statistics and practices,’’ and he pointed out 
that, while there is no agreement to follow the 
practices of others, ‘‘members naturally follow 
their more intelligent competitors if they know 
what these competitors are actually doing.’’ 


Describes Benefits of Open Competition Plan 


Among other striking statements contained in 
the report are the following: 


Competition or combination unrestrained has failed, 
but coéperative competition will not fail. It is in 
accordance with fundamental law. 

The stock and sales reports, issued regularly as they 
are, have the effect of keeping members of the plan in- 
formed as to the exact conditions of the market for 
hardwood lumber. They know just what prices their 
competitors are obtaining on each kind, grade and thick- 
ness and it goes without saying that such informa- 
tion serves to establish mutual confidence among the 
members. When the price is known to all, 
prices are removed from haggling and the quality of 
the goods becomes the prime consideration in the 
transaction. 

On a falling market the plan works well. It fore 
stalls panicky selling because, if you are going to cut 
your price, you had better cut it intelligently instead 
of ignorantly. That is the meat of the whole problem, 
to know conditions and know what your competitors 
are doing instead of guessing at what they are doing 
and getting scared and “starting something.” 

Values can not be changed arbitrarily and yalues 
can not be fixed arbitrarily. It is not in the province 
of organization to limit supply and it is impossible to 
create demand. But it is in the province of organiza- 
tion to secure information about the actual supply 
and the actual demand and an association can do this 
better than an individual can do it, because it is bet- 
ter qualified to get all the facts. 

Prices have advanced in the hardwood lumber in- 
dustry, as in the case of every article of common use. 
Prices .would have advanced from sheer economic 
pressure? had there been no plan whatever. It is felt 
by the plan members, however, that the advances have 
come about more easily because of each one’s knowl- 
edge of what his competitors were doing, as shown by 
the weekly sales reports, and because of better oppor. 
tunity afforded by the plan for a general discussion of 
any knowledge concerning conditions which go to make 
these changes a necessity. 

The open price plan, in a nutshell, consists of tell- 
ing your competitor what you are doing and the prices 
you are asking for your goods. It does not concern 
future prices but past prices. If you know what 
your competitor has done up to last week or last night, 
you are pretty close to knowing what he will do to- 
morrow and you can act accordingly, with intelligence 
and wisdom. b 

The stock report published by the association is bo 
most complete statistical report of its kind publish 
by any lumber association. This report shows the 
amount of stocks, green and dry, sold and unsold, © 
hand the first of each month, in every grade and th sis 
ness of all kinds of hardwoods. The purpose of i 
report is self evident. We have to gage our let 
our understanding, as nearly as we can tell, of this 
laws of supply and demand. We develop thru “- 
report the exact condition on each item, whether stor 
are long or short. It also enables members to inte 
gently gage their production. 


M. W. Stark, first vice president, who presided 
over the open competition plan meeting, read 8 
telegram from Wilson Compton, secretary-managet 
of the National Lumber Manufacturers’ Associa 


‘ tion, commending the American Hardwood Mant 


(Concluded on Page 61) 
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Short Cut to Figuring Building Cost 





Lumberman Prepares Estimator Which Eliminates Drudgery of i Labermes 
Figuring Bills of Material on Estimates 





-The AMERICAN LUMBERMAN is pleased to add 
to its list of calculators for the convenience of 
retail lumbermen a new book entitled ‘‘The Lum- 
bermen’s Building Estimator,’’ which offers a 
short-cut to the cost of the completed building. 
Its author, A. W. Holt, has been connected with 
the retail lumber business ever since he was a 
boy, and his father was a lumberman before him. 
Mr. Holt formerly personally conducted a lumber 
yard at Harlem, Mont., and altho he now lives 
in Menomonie, Wis., he still retains his interest 
in the Montana yard. He developed this method 
of figuring building costs in actual practice, and 
it was thoroly tested out before it finally evolved 
in the form of a leather bound book of 148 pages, 
of convenient pocket size, 514x814 inches 
over all. 

The basic principle of the book is new but very 
simple. The outside wall of a building of or- 
dinary frame construction contains so many 
board feet of studding, sheathing, siding, so 
many lath etc., for each square of surface. The 
approximate cost per square is, therefore, the 
same whether the building be large or small, and 
it is only necessary in finding the cost of the 
outside walls to multiply the number of squares 
by the unit cost per square. The same principle 


of cost per square can be applied to floors, upper 
ceilings, roofs, inside partitions etc., and thus the 
total cost of the completed building may be ar- 
rived at by figuring the number of squares and 
the unit cost per square in its component 
members. ‘ 

The book carries this idea out at all the possi- 
ble variations in price of lumber per thousand 
feet. The accompanying illustration of two pages 
of the book shows this for an outside wall on 
8-foot studs with box sills and with double 2x4 
plate and double studding at the corners. The 
area of the gables can be readily found from the 
table at the bottom of the second page. There 
are similar pages for other types of sills and for 
other heights of studdings up to 20 feet. There 
are figures for the various types of sheathing and 
for the various types of floor construction, in- 
cluding variations in the centering of joists and 
in the bridging. There are similar tables for 
roofs, for partitions, for cornices, for door and 
window openings etc. 

In assembling these figures a blank form is 
used which lists separately all the component 
parts of a dwelling and insures that nothing shall 
be overlooked. These blanks are furnished 
separately, a special form being provided ‘for the 


Building Rot * 


figuring of barns 
which will also 
answer for most 
other farm build- 
ings. In order to 
illustrate this use 
of the form the 
AMERICAN LuM- 
BERMAN has had 
Mr. Holt figure 
out the cost of the bungalow shown by the 
accompanying perspective and floor sketch 
and reproduces the figures of his Holtbid here- 
with. A facsimile engraving of the first portion 
of the form is given in order to show its ar- 
rangement and the balance of the bid is re- 
produced in type. This will give a very clear 
idea of how the assembling cost of the building 
is secured. 

In this particular bid the porches are covered 
with tin shingles, differing from the construction 
of the main roof. Where porch roofs are of the’ 
same construction as the main roef they are 
usually figured with the main roof. Here is a 
special instance and it is interesting to note how 
it is taken care of. The 96 square feet of porch 
roof are figured in with the walls as far as every- 
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thing but the shingles is con- 
cerned, so that under the title of 
‘*Porch and Other Roofs’’ there 
is nothing left to list but the tin 
shingles. 


No Detailed List of Material 
Necessary 

It should be emphasized that 
the cost of the building is ar- 
rived at without making up any 
detailed list of material. Retail 
lumbermen very well know that 
the first thing the prospective 
builder wants to know is the 
total cost. Having secured it, 




















he may or may not decide to 
build. He may also conclude to 
make the building larger or 








PERSPECTIVE OF FIVE-ROOM BUNGALOW ON WHICH MATERIAL COST HAS BEEN ESTIMATED 
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FLOOR PLAN OF BUNGALOW ON WHICH HOLTBID ESTIMATE HAS BEEN MADE 












smaller, or to change it in some 
of its parts. This book gives @ 
ready method of figuring the 
cost for him; or, if he makes 
changes in the size of the build- 
ing the effect upon the cost can 
be readily figured, because if, 
for example, he wants the build- 
ing longer it merely means more 
squares of side walls, of roof, 
floors and of certain inside par- 
titions. When the builder finally 
decides just what he wants 
there is then still plenty of time 
to make up the bill of materials. 
The Holtbid also acts as a check 
upon this work because the ma- 
terial bill should come out very 
close with the figures arrived at 
by the Holtbid method. 

It will be seen from what has 
been said that there is nothing 
very complicated about this 
method of figuring. The retail 
lumberman who buys a copy of 
this book can become familiar 
with it very quickly. After he 
has acquired this facility in its 
use it will be found so con- 
venient that he will wonder 
how he ever got along without it. 
(Concluded on second column 

of page 53) 
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HOLTBID Weil 2t.s 1. for Home No... no a <a Date Ck Be 1947. 
Made for 2+ Brey aa NORD CSN 
Size of, or variation from plan 2.2 aaabeniny AB digo Fak a OF) k YD FT ddce ch 
SPECIFICATIONS OF CONSTRUCTION ee Bes eee Bale 
MAG wauss 2x. Ae Studs No.2. Keudi LG. "oc. Double corners and Opgs. a — f 
ELE with Sheathing 1 x + a No... 23h. a nnn ate HOrizontal 2 (2 
/ V4 " Paper ... LD ide, OF a Hae cee BNE TN ee 2 LED | Za) Seminal 
es REA sinale ail f - Ig - i ilZzz— —_— Z 
aid 1902 5 SQUARES [Ze 651 a/5\57 
comer oaRns | (7 Decal x WO Inkl Dinas 4S n| ED 2186 
GIRDERS ate... x L£2.... Singh Triple, Death AZAIN. FT|LZ232)| 2/25) _F Lad 
. “= x Te ee F(a Se Renee | Meee Seen ee a 
BASEMENT POST : ZS. pes. 4 * C eens i? ene 8s ms Tae iz i BZ Fe 
2x 4.2... Joist No. Aftasa. Lla"oe. with 2 x 4 Bridging}. —. ae 6 20 | 
Subloor |x LLU No Fe Aak a! Pisgonal | 32 >—||_2ICs 
FIRST FLOOR [paper FO™ Le. pone | L aed res 
Finish Fjoor - (OY, ie ty vo Ll Lan ee re BR 3°! Z7Z 
ad ZL 355) 252 





























FACSIMILE OF FIRST PART OF HOLTBID FORM 








Inside Doors 
10 7 pgs. 1 3%” Doors No. 1 


Be RN a Sine de 6'o Cab wrest 9.54 95.40 
2 ‘Denes 1 %” Doors No. 1 
Ee oy gt SER EE ee 8.85 17.70 
Including aaiese Trim and 
all Finish Hardware 
Windows 
17 Opgs. Wdws. 24x28—2 Ft. 
< g ae e arear ar mC, 8.88 150.96 
Frames 
Including Frames, Trim, Sash 
Wts. ( 
Cellar Sash 
5 Opgs. 10x12—3 Ft. with 
K. D. frames & hdw....... 2.60 13.00 
Gable Sash 
3 Opgs. 24x2'! cut 3 Its wide 
PENG PUNO oie ic Bek weewne 3.96 11.88 
Main Stairs 
16 Steps 1x8 Tread and 1x8 
ert Pree eee 5.00 
No Lin. Ft. Rail. eee 
Newel..... | re Landing 
DD R54, 6/10 9-6.9.9.0-8 Balusters 
Cellar Stairs 
12 steps — Tread and 
1x8 Riser......sccsescees 9.00 
Base Boards 
280 Lin. Ft. No. 8828 and 8422 
: Ae ee eee 9.00 25.20 
Picture Molding 
230 Lin. Ft. Xo. 8265 Y. P.. 2.00 4.60 


Wainscoting 
None 















































































































































Price 
Price 7 
Ceiling and Attic Floor ow a ecnare | 
2x6 Joist No. 1 Hem 16” oc. 
wine aes Dez, 200 Bt i | 
0 \ 
| Re ae 46.00 5.80 i y, iy 
Ceiling under of Lath and 4 FRAMING MATERIAL FOR WALLS } \ 
a Rae rere 2.56 Price per square constructed as shown in cut. Multiply height 
11.76 Squares “11.97 140.77 Use table for main wall studdings, at price t 
Porch Floors 2x4 STUDDINGS 16 INCHES ON CENTERS 
2x8 Joist No. ” oc. with a — - at { 
5 x Bridging s aserenibss ie csherene aii yr SELLS i y a 
i Flooring 1x No. api aeed ee BOX SILL Taian as San cite ie 
4 O.de at. ) | . to 4 * } 
Porch Ceiling : $10 $20 $30 $40. $50 $60 bem 
eee Ce | ove 2x4 1.05 2.10 3.15] | 4.20 5.25 630° ‘i 
| Ceiling under of %x4 No. 2 _ z ’ FLATE. (ENDS Too) 1.16 2.21 3.26) 1].4.31 5.36 6.41 
i SERENE WE Siwion sob ciaa seesaw 58.50 7.52 1.26 2.31. 3.36} 2) 4.41 5.46 6.51 
+ ; : 1.6 Squares 10.01 16.02 1.37 2.42 3.47 3 4.52 5.57 6.62 i 
q gy dg : i an : A 2.52 3.57] 4) 4.62. 5.67 6.72 
2x4 Rafters No. m 24” oc. 47. 7 3 ) ; 5.78 6.83 
: Sheathing “1xAM No. 2 Hem mas wa av | : oo oo a6 : yeh 598 693 
% RES eateries: r ‘ : ms * : 
' Ot. - 2x4 STUDDINGS 1.79 284 3.89) 7] 4.94 5.99 7.04 | 
: Covered with Multi Sgles.. 5.50 DOUBLED AT ALL 1.89 2.94 3.99} 8! 5.04 6.09 7.14 
: No % added for waste....... RS CORNERS & OPCS. 2.00 3.05 4.10) 91.5.15 6.20 ne: 25 be 
Ape ore Roofz!'* Squares 12.14 259.80 5 Multiply by 1.14 for studs 12” 0, «. em 
gx Rafters No." 90... | RY WITH BOX SILLS FOR 2x8 JOIST. a 
; sgles ae wee: in 16.00 2.24 1 a oo a0 Mo — pee 
: - quares 5 
a Ridge Boards 
E 70 Lin. Ft. Galv. R. R. 4 1.07. 2:14-3:21 4.28 5.35 6.42 { ; Z 
Finials (80) ft............ 3.60 118 225 3.32) 11-439 546 653 | b 
Collar Beams 128 2.35 3.42) 2] 449 5.56 663 t 
20 pes. 2x4—8, 107 ft....... 42.00 4.50 1.39: 2:46 3.531 3| 4.60 5.67 6.74. 4 
x4 Studs No. 1 Hem 6” 0C., i 2 > 7 m §| 4.82 5.89 6.96 
Wall Qniet, Bork Sides ‘Lath nee =e ; 171 278 3.85). 6) 4.92 5.99 7.06 
and eee a 5.12 : 1.82 2.89 3.96 7 5.03 6. 10 7.17 
ay 15 Squares 8.88 133.20 He aes pated EE i eS 
5 Squares : 3.2 4 : i 9} 5.24 6.31 7.38 
Inside Finish of Outer Walls Multiply by 1.13 for studs 12” o. @ % 
Ww = Finish of Lath and Plas- X 
fipeersihntaneineses _ 2.56 WITH BOX SILLS FOR 2x10 JOIST, bpgalyecbiarsgs naan pop oun Staal — | ea 
; 14.4 Squares 2.56 36.86 Height of wall, 9.5 (9%) feet. ey Tew alts Wee AST) Seek, gee 
geet $10 $20 $50 $40 $50 S60] _$10_$20 $50 $40 $50 $60 te 
Baposed Cornic 1.09 2.18 3.27) 14.36 545 654] 1.10 220 3.30) [440 5.50 6.60 
. Lin, Ft. “2 Plancher No. eds 1.20 2.29 3.38! 11 4.47 5.56 ae 121 2.31 3.41) 1) 451 5.61 671 
geek Tin cle. 58.50 28.57 1.31 240 3.49) 2/458 5.67 676]. 132 242 3.52 2) 4.62 5.72 682 
None 142-251 3.60| 3| 4.69 578 6.87] 143 2.53 3.63) 3] 4.73 5.83 6.93 
pee Pg vag mpl , 1.53 2.62 371] 4| 480 589 698] 1.54 264 3.74) 4) 4.84 5.94 7.04 
F. Wt. No. 803" “gy ee 4.59 1.64 2.73 3.82) 5/491 600 7.09] 1.65 275 3.85] 5} 4.95 6.05 7.15 
; _ aaeargantamnrttene 2.70 3.00 1.74 2.83 3.92) 6| 5.01°6.10 7.19] 1.76 2.86 3.96/°6) 5.06 6.16 7.20 
me ee iss 294 4) 2/ Sue Gal 10] 1 3 1 a fF 
Say a Sire Ge Oe ied Sate 16 (4.02 .96 3. 4, 4 8 3 6.32 41 4 aA i 3 7.48 
a Tia We. ¢x0 No. 108 tt.. dn.00 ‘oi 207 3.16 425| 9| 5.34 643 7.52 | 2.09 3.19 4.291 9| 5.39 6.49 7.59 4 
Berge Boards 3 Multiply by 1.12 for studs 127 0. ¢. Multiply by 1.12 for studs 12” o. ¢. 
4 2 Lin. Ft. 2 oO. ; 4 
i y age? alee warn ial WITH BOX SILLS FOR 2x14 JOIST|WITH BOX SILLS FOR 2x16 JOIST. E 
; Chimneys, Inc. Lime : = Height of wall, 9.83 (9%) feet. Height of wall, 10 feet. 2, 
21 giret Double Flue 9x9 and vii en $10 $20 $30 $40 $50 $60 $10 $20 $30 $40 $50 $60 ; 
No. Lin. Ft. Flue Lining, 3 oe are 1.12 2.24 3.36 |448 5.00 672]. 1.13 226 3.39) [452 5.05 678 o 
Thimbles & Flashing....... 1.00 1.23 2.35 3.47] 1! 4.59 5.71 683 1.24 2.37 3.50) 1] 4.63 5.76 6.89 . 
} Porch Beam ee, 1.34 2.46 3.58] 2] 4.70 5.82 6.94 1.36 2.49 3.62) 2} 4.75 5.88 7.01 > 
BERET 2 ont wn a re 38 30 sts soe) tg ae ate an ig 
Hi gi dla ee ea 3.2 : y , | 4.93 6. ; 58°, 2, 3.84 97 6.10 7.2 “ 
; Bd Lin, ft. 1% x12 & \nldes.. oa 1.68 280 3.92) 5| 5.04 616 7.28] 170 283 3.96] 5| 5.09 6.22 7.35 - 
: 4 Porch Post i 1.79 2.91 4.03} 6} 5.15 6.27 7.39 1:81 2.94 4.07] 615.20 633 7.46 . 
} a Core and cased with No. 1.90 3.02 4.14' 7! 5.26 6.38 7.50 1.92 3.05 - 4,18) 7| 5.31 644 7.57 q 
8 yl PROBA epoxy 6.60 2.02 3.14 ° 4.26] 8| 5.38 650 7.62] 2.03 3.16 4.29) 8) 5.42 6.55 7.68 ‘ 
i 4 wide 1%, x10 and 1x8...... sae 2.13 3.25 4.37] 9| 5.49 661 7.73 2.15 3.28. 4.41] 9 5.54. 6.67 7.80 = 
Poroh Screen ; Multiply by 1.11 for studs 12/7 o. ¢@. Multiply by 1.10 for studs 12/7 0, es 
None 
Outside Doors : 
1 acre 1%” DoorsNo. Gizd 
eee ae ge M.C 2.35 
. r. 1 %” Doors No. 1 F aH Sa 
Ce eee 2.45 24.90 


FULL SIZE ILLUSTRATIONS OF FACING PAGES IN THE NEW ‘‘LUMBERMEN ’S 
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late Rai Concluded from 
: pene es ete The best is useful for fi be ioe ll EMBARGO CLOSES MANY COAST MILLS 
Colonnades Pee, - : suring barns, as we [Special telegram to AMERICAN LUMBERMAN] 
None ouses, there being tables for gambrel roofs SEATTLE, WaSH., Dec. 16.—All trancontinental 
1 No. Cased Opg.......... 4.49 48 well as Gothic roofs and also for stalls and railvend : hi . a th Pacifi t h 
No. é mangers. Both bungalow cornices with exposed oa one ne! See eee 
Including Jambs, Trim and rafters, and box cornices, are included in the 7°W placed an embargo on everything eastbound 
Finish Hardware tables with some very useful tables for concrete except livestock, perishable freight, fuel, food, 
Window Seats walls, floors and sidewalks. and Government and railroad supplies. For 
sidedoords While the last column of the Holtbid form —_— Ber: a, ae ie Lamar: 
None merely gives the pounds of nails required without pared weegelns raped tamper tapers 
Kitchen Cupboards specifying the size, the nail table in the book cently it has almost reached the vanishing point. 
None indicates both quantities and sizes required per The embargo is the last blow and mills ae ees 
Medicine Case square for the different construction units of the %°Berally closing down because of inability to 
a pe building on center spacing of 12, 16 and 24 move their product. The reasons given by the 
Ironing oa inches and at exposures of 4, 4% and 5 inches railroads are an accumulation of eastbound traffic 
Beamed Cetling for shingles, figured on a nail for every 3 inches O" all intermediate roads, resulting from adverse 
None of shingle run. : weather conditions; and the necessity for giving 
Shelving A great deal of work has been put upon the preferred movement to fuel. The Oregon-Wash- 
ER peor book to make it just right mechanically and ington first announced the embargo Friday, fol- 
“None. No foundation typographically. The line faced ecut-in index lowed by the Northern Pacific Saturday, and the 
Form Material gives instant reference to the contents and the Milwaukee and Great Northern yesterday, thus 
None red leather binding affords ample protection temporarily shutting out the west Coast from 
Nails against the constant wear and use which this Practically all markets. 
750 Lbs. total listed in Nail book is destined to have. It is impossible to predict how long the em- 
COlUMD «++ serereeeeee 5.50 41.25 The AMERICAN LUMBERMAN is now ready to  bargoes will last but the traffic department of 
Cost Price $1789.15  SUPply copies at $6 each, and will accept orders the West Coast Lumbermen’s Association an- 
Remarks: Above foundation. No paint. upon approval subject to return of the book after nounces that it would appear that the embargoes 
Note: All Trim to be Y. P. trim. examination. would last ten days or two weeks anyway. 


WITH 8 FOOT STUDDINGS 


given by lineal feet of wall and add for gables to get wall area. 


thereof, for price per square to compute. 


' 2x4 STUDDINGS 24 INCHES ON CENTERS. 





WITH BOX SILLS FOR 2x6 JOIST, 
Height of wall, 9.17- (9%) feet. 


WITH BOX SILLS FOR 2x8 JOIST. 
Height of wall, 9.33 (9%) feet. 



































































































































Following is a statement covering the situation 
issued tonight by Secretary Robert B. Allen, of 
the West Coast Lumbermen’s Association. 


With the heaviest volume of business ever offered, 
the lumber industry of the Pacific Northwest is 
practically prostrated by reason of the railroad 
embargoes against the loading of forest produ 
these embargoes having followed a period of months 
during which the industry has not been receiving 
in excess of 40 percent of its car requirements. The 
industry can not finance itself without returns from 
deliveries, and it can not make deliveries without 
cars, 

Mills generally are closing down for an indefinite 
period, and many thousands of men are needlessly 
being thrown out of employment at a season when 


















































































Co., Everett, Wash.; Bayside Shingle Co., Everett, 
Wash.; Hartley Shingle Mill Co., Everett, Wash.; 
Clough Shingle Co., Everett, Wash.; Brown McPhee 
Lumber Co., La Camas, Wash.; Snow Lumber & 
Shingle Co., Littel, Wash.; L. B. Menefee Lumber 
Co., Winlock, Wash.; the Atlas Lumber Co., 
McMurray, ash.; Jamison Mill Co., Everett, 
Wash.; A. P. Perry Lumber Co., McIntosh, Wash.; 
D. & M. Lumber Co., Dieringer, Wash.; McCormick 
Lumber Co., McCormick, Wash.; Falls City Lumber 
& Logging Co., Falls City, Ore.; Brighton Mills Co., 
Brighton, Ore. - 


$10 $20 $30 ; $40 $50 $60 $10 $20 $30 $40 $50 $60 they can not turn their efforts to other lines. 
ord —— The severe curtailment of lumber production is 
94. 1.88 2.82 3.76 4.70 5.64 96 1.92. 2.88] 3.84 480 5.76 i - inveluntary. For months past the industry has been 
1.03 1.97 2.91) °2)-3.85 4.79 5.73 1.06 2.02 2.98] 1) 3.94 4.90 5.86 it an Enumen te Ts caine ae —_ 
2N7 t or Pd - - : s y >. 
| 1.13 2.07 3.01 2} 3.95 4.89 5.83 1.15 2.11 3.07! 2; 4.03 4.99 5.95 / t lumber in all sections of the country north of the 
ke 122 2.16. °340F$} 4.04 498 5.92 1.25 2.21 3.17; 3| 4.13 5.09 6.05 it Ohio River. This heavy production and long con- 
132 2.26 3.20) 4) 4.14 5.08 6.02 1.34. 2.30 3.26} °4) 4.22 5.18 6.14 it tinued = ——- ee eee ee ee 
| 141 2.35. 3:29)--5:| 4.23 5.17 6.11 1.44 2.40 3.36) 51432 5.28 6.24 i CongeSen & ellen Bes D apa 
oo , : . OF. eee 2 os } financial blem, which the operators can no 
| 150 244 3.38} 6| 4.32 5.26 620] 154 250. 3.46 6| 4.42 538 6.34 eae ns ee 
) 160 254 348).°7) 4.42 5.36 630] 163 2.59 3.55) 7] 4.51 5.47 6.43 [ Primarily, the trouble is with the United States 
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RECENT HAPPENINGS AFFECTING INTERSTATE COMMERCE 


WOULD RESTORE I. C. C. RATE POWER 
[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Dec. 16.—Frank Carnahan, 
traffic secretary of the National Lumber Manu- 
facturers’ Association, today addressed a letter to 
members of the traffic committee calling attention 
to the fact that the railroads are trying to put 
thru many rate adjustments in the shape of freight 
rate authorizations and that the Railroad Admin- 
istration is receiving petitions from many shippers 
who desire that certain adjustments be fixed up. 

In view of this condition Mr. Carnahan feels that 
just as soon as it becomes certain that the Rail- 
road Administration is to be continued an effort 
should be made to pass over the President’s veto 
the Cummins bill restoring the prewar power of the 
Interstate Commerce Commission to suspend rates 
pending investigation. 

It is realized by leaders in Congress that it will 
not be possible to pass the Cummins bill over the 
President’s veto so long as doubt exists whether 
the railroads are to be returned to private control 
Jan. 1, 
It is known that Chairman Esch of the House 
committee on interstate and foreign commerce and 
other representatives and senators in close touch 
with railroad matters feel that legislation should be 
passed restoring the power of the commission over 
rates if Federal control is to continue even for a 
period of three months. Mr. Carnahan has pledged 
vigorous support whenever the matter is taken up. 





SOME RECENT I. C. C. DECISIONS 
WASHINGTON, D. C., Dec. 15.—The Interstate 


Commerce Commission has discovered that the 
Cornell wall board manufactured at Cornell, Wis., 
is a wood pulp board and entitled to the same 
rate as wood pulp: 

In another case the Illinois rate classification 
is reviewed, and some changes recommended, 
both in the classification and in certain com- 
modities, the recommendation on lumber being 
as follows: 

It is proposed to cancel the Illinois maximum scale 
on lumber and articles taking lumber rates, or arbitra- 
ries higher, and to supply sixth class, official classifica- 
tion, subject to specific commodity rates for the gate- 
ways. Where specific commodity rates are published 
from origin to destination, it is proposed to advance 
the rates in effect June 24, 1918, 1 cent per 100 pounds 
under the decision in the 15 percent case, plus 25 per- 
cent, subject to a maximum advance of 5 cents per 100 
pounds, under general order No. 28. 

The rates on lumber applicable between points 
within Illinois are lower in many instances than the 
rates applicable between points in Indiana, especially 
where the class basis applies in Indiana, which subjects 
some Indiana dealers to disadvantages, which is not 
sufficiently developed on the record to warrant a recom- 
mendation. 


RATES ON CEDAR PENCIL MATERIAL 


WASHINGTON, D. C., Dec. 15.—The Interstate Com- 
merce Commission has granted fifteenth section appli- 
cation No. 8619, filed by the Missouri Pacific Railway, 
for authority to file without formal hearing a tariff 
canceling commodity rates on cedar pencil material in 
earloads from Missouri Pacific stations in Arkansas 





-and Missouri to New York, Brooklyn, Jersey City and 


Hoboken via Memphis. An exception is made in the 
ease of Springfield, Mo., the commission denying author- 
ity to cancel rates on pencil material from that point. 


CHANGE RATES EX MOBILE, ALA, 
[Special telegram to AMERICAN LUMBERMAN] 

WasuHineTon, D. C., Dec. 16.—The Interstate 
Commerce Commission has granted the fifteenth 
section application, No. 8299, filed by J. H. Gle 
agent, seeking authority to file without formal hear. 
ing schedules providing for the cancelation of rates 
on lumber and articles taking the same rates, ex. 
cept staves and heading, in carloads, from Mobile, 
Ala., to various eastern points, and to increase the 
rates on staves and heading from Mobile to Vir. 
ginia cities (when originating on the Mobile & 
Ohio Railroad). The schedules may be filed on ten 
days’ notice to the commission and the general 
public. 

The commission also has approved for filing a 
schedule covered by the fifteenth section applica. 
tion No. 8358, R. H. Countiss, agent, to amend an 
item in tariff covering rates between points in east. 
ern territory and Montana, under the heading ‘‘ Ve. 
hicle Material, Unfinished Carload,’’ to restrict 
the application of rates covered to ‘‘other than av- 
tomobile wheels in the white, equipped with de- 
mountable rims or ball or roller bearings (or 


~ both).”? 


~~ 


ORDERS FURTHER HEARING 


WasHInGTon, D. C., Dec. 15.—The Interstate 
Commerce Commission last Thursday issued an or- 
der reopening for further hearing dockets No. 9598 
and No. 9599, Earle Cooperage Ce. v. St. Louis, 
Iron Mountain & Southern Railway Co. et al. The 
order was issued following a petition by the South- 
ern Hardwood Traffic Association. The proceeding 
also embraces seven fourth section applications, 








LATE NEWS FROM THE NATIONAL CAPITAL 


LABOR UNIONS TO EXCLUDE ‘‘REDS’’ 

WASHINGTON, D. C., Dec. 15.—The action of the 
leaders of the American Federation of Labor and 
affiliated and codperating organizations such as 
the ‘‘Big Four’’ railroad brotherhoods in adopting 
a resolution at a conference Saturday asking all 
local and international unions to drive out the 
Reds marked a new departure for labor which 
is recognized as epoch making. 

The text of the resolution follows: 

Whereas, The American Federation of Labor is an 


= institution, believing in American principles ; 
an 


WHobrEAS, An attempt is being made to inject a spirit 
of Bolshevism and I. W. W.-ism into the affairs of the 
American Federation of Labor; and 


WHEREAS, The American Federation of Labor is 
opposed to Bolshevism and I. W. W.-ism and to the 
responsible leadership that encourages such a policy ; 
therefore, be it 


Resolved, That this conference of representatives of 
trade unions affiliated with the American Federation 
of Labor and other organizations associated in this 
conference repudiate and condemn the policy of Bol- 
shevism and I. W. W.-ism as being destructive of Amer- 
— and impractical in application; and be it 

urther 


Resolved, That this conference urges and recom- 
mends to all international unions and subordinate locals 
thereof to take such action as may be necessary to 
purge the trade union movement of such persons hold- 
ing membership in or associated with the Industrial 
Workers of the World, the Bolshevik movement or any 
other organization which conflicts with the principles 
of the American Federation of Labor; and be it further 


Resolved, That this conference urges upon all affili- 
ated bodies that the first requisite of membership shall 
be citizenship in the country in which they are em- 
ployed and the acceptance Of the principle of collective 
bargaining arrived at thru conciliation and arbitration. 


on 


RAILROAD LEGISLATION DEBATED 


WASHINGTON, D. C., Dec., 15.—Many senators 
and representatives are convinced the Cummins’ 
railroad bill cannot pass the Senate in anything 
like its present form. The debate on the bill has 
developed all manner of opposition to various 
features. The advisability of attempting to sub- 
stitute the Esch bill for the Cummins’ measure, 
pass it, with certain features of the latter carried 
as amendments, and send it to conference be- 
tween the two houses is being considered by 
party leaders at both ends of the capitol. Fail- 
ure of the Cummins bill to pass, of course, would 
greatly delay general railroad legislation and 
leave the transportation interests in the air for 
months longer than would otherwise be the case. 

The railroad executives of the country, thru 
their organization, are fighting certain provisions 
of the bill. Organized labor is fighting the anti- 
strike provision. The Plumb plan advocates are 
conducting a most persistent propaganda thruout 
the country, which is reacting on the Senate and 
House. The railroad security holders are making 
a fight for their pet theories, and if reports are 
to be believed are prepared to spend millions in 
advertising to apprise the people of what they 
consider the evils of pending railroad bills. Sen- 
ator Norris of Nebraska has introduced a resolu- 


tion and had it referred to the committee on 
interstate commerce, calling for an investigation 
of propaganda against the bill by the railway 
executives and the security holders. Mr. Norris 
read into the record statements indicating that 
the railway executives are planning to spend 
$1,000,000 on a campaign of education, and that 
the security owners will go much further and 
spend $10,000,000. Senator Pomerene of Ohio 
gave notice that he desired to offer an amend- 
ment to the resolution to investigate the report, 
widely circulated some weeks ago, that the Plumb 
Plan League proposed to raise a fund of $4,000,- 
000 to promote the Plumb railroad plan. 

The organized business men of the country, 
thru the Chamber of Commerce of the United 
States, favor certain features of the Cummins 
and Esch bills and are strongly opposed to other 
features. In this situation it is not hard to be- 
lieve reports that many senators and representa- 
tives forsee the defeat of the Cummins bill in 
the Senate. 

For this reason the promised message from the 
White House on the railroads is awaited with 
keen interest. It is expected that President 
Wilson will send his communication to Congress 
this week. Some members looked for it last 
week, in view of the announcement of Mr. Wilson 
in May that he planned to return the railroads 
to private ownership about Jan. 1, 1920. With 
sixteen days left of December and no final an- 
nouncement as to the intentions of the President 
in this regard, railroad executives and security 
owners naturally are greatly disturbed, as are 
the great shipping interests of the country. Many 
shippers who earnestly desire to see the roads 
back in private control are now convinced it 
would be a ghastly mistake to return them with- 
out adequate new legislation. 


el 


DEBATE DROP IN FOREIGN EXCHANGE 


WASHINGTON, D. C., Dec. 15.—The foreign ex- 
change situation is coming in for increasingly wide 
discussion in and out of Congress. Members of dip- 
lomatic missions here are watchng developments 
with close interest. It is doubtful if there is any 
other question which is giving them more immediate 
concern. While many foreign countries are not af- 
fected seriously by the exchange situation and are 
not concerned to the extent that Great Britain, 
France and Italy are interested, not to mention 
Germany and Central Europe in general, neverthe- 
less most of them are feeling the pinch more or less 
and are certain to be affected seriously unless sta- 
bility comes in the near future. 

Confidence is expressed that the situation soon 
will begin to right itself and that the downward 
trend of international exchange can not long con- 
tinue. This doubtless is based on hope primarily. 
It is recognized that restoration of confidence is 
the leading factor to be considered in looking for 
improvement in the situation. 

Administration officials feel that it is now large- 
ly a matter for private financial interests to work 


out, but the Government is doing everything possi- 
ble to back up and encourage all efforts looking to 
improvement in the international finance situation. 





TO CONFER ON PROPOSED RATE INCREASE 


WASHINGTON, D. C., Dec. 15.—At a conference 
held last Thursday in the office of L. C. Boyle, gen- 
eral counsel of the National Lumber Manufactur- 
ers’ Association, for the purpose of discussing the 
legislative program and the proposed freight rate 
increase when the railroads are returned to private 
control it was unanimously agreed that a general 
conference should be called of representatives of 
large shipping and industrial traffic organiza- 
tions immediately after the legisaltion is submitted 
to conference between the Senate and House for 
the purpose of considering the formulation of a 
program to submit to Congress and also for the 
purpose of considering the attitude which should 
be taken by the shippers and the dealers in respect 
to the proposed rate increase. Generally speaking 
the representatives at Thursday’s conference took 
the position that the carriers should not be denied 
an increase in the rates if it can be shown that they 
are entitled to one, but that the question is of so 
much importance involving as it does a further in- 
crease in the cost of living and the burdens of in- 
dustry, that a very careful examination should be 
made into the cost of and the necessity for an in- 
crease. It was also understood that the general 
conference is to be called by Charles E. Elmquist, 
who represented the National Association of Rail- 
road Commissioners, at such time as may be ex 
pedient. It was the sense of the conference that 
those who attend the general conference later on 
should come to it with authority to act for their 
respective associations upon the legislative pro- 
gram, as well as upon the proposition of a rate 
increase. 

In addition to Attorney Boyle and Mr. Elmquist, 
those who participated in Thursday’s conference 
were: OC. E. Cotterill, general counsel, Southern 
Traffic League; R. G. Cobb, traffic manager, Cham- 
ber of Commerce, Mobile, Ala.; M. M. Caskie, 
traffic manager, Chamber of Commerce, Mont: 
gomery, Ala., and legislative committee, Southern 
Traffic League, and Frank Carnahan, traffic secre 
tary, National Lumber Manufacturers’ Association. 


A memorandum expressing the sense of the meet- 
ing is being addressed to the heads of large ship- 
pers’ organizations, requesting that they commun! 
eate with Mr. Elmquist, chairman of the committee, 
at 724 Highteenth, N. W., Washington, D. C., im- 
mediately whether they will attend such a general 
conference. This memorandum is being sent to the 
heads of the National Industrial Traffic League, 
Southern Traffic League, Southwestern Industrial 
Traffic League, National Shippers’ Protective 
League, National Live Stock Shippers’ Protective 
League, Southern Wholesale Grocers’ Association, 
National Livestock Exchange, National Associ 
tion of Railroad Commissioners and Carl D. Jack- 
son, chairman, legislative committee, National A® 
sociation of Railroad Commissioners. 
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MOVES MILL FROM ARKANSAS TO TEXAS 


DerMoTT, ARK., Dec. 16.—A deal has been con- 
summated here by which 8. W. Henderson, of 
Keltys, Tex., and H. G. Bohlssen, of New Caney, 
Tex., and their associates have purchased the mill 
and equipment of the Dermott Land & Lumber Co. 
These gentlemen have organized the H. G. Bohlssen 
Manufacturing Co., of which H. G. Bohlssen will 
be president and general manager, and which will 
have its headquarters at Ewing, Angelina County, 
Tex. It is the intention of Mr. Bohlssen to move 
the Dermott mill and equipment beginning in Janu- 
ary to Angelina County, Tex., where he will erect 
a first class modern hardwood mill with a daily 
capacity of 50,000 feet. The mill will be located 
at the town of Ewing, which as yet has not been 
designated as a postoffice but will be when this 
company begins work at that point. Ewing is 
located on the Angelina & Neches River Railroad. 
The mill at this point will be located in the heart 
of a very fine hardwood tract, which will make 
logging convenient and economical. The mill will 
have connection with the Cotton Belt Railroad and 
the Houston, East & West Texas Railroad at Luf- 
kin. The line crosses the Texas & New Orleans 
Railroad also, which will afford connection with 
the great Southern Pacific System. The equipment 
consists of a 9-foot band mill, heavy Pacific coast 
type, and all the equipment is modern and first 
class in every respect. The product will consist of 
mixed hardwoods, 50 percent of which will be a 
very fine grade of gum, the balance being prin- 
cipally oak and hickory. 

It is the intention of Mr. Bohlssen to erect a dry 


kiln with special features worked out by himself 
that will guarantee the drying of hardwoods without 
heavy deterioration. 





H. G. BOHLSSEN, NEW CANEY, TEX.; 
President H. G. Bohlssen Manufacturing Co. 


It is expected that the mill of the Bohlssen Manu- 
facturing Co. will be ready for operation early in 
May or not later than June, 1920. 

Mr. Bohlssen has sold his plant at New. Caney, 
Tex., to the Reliance Tie & Piling Co., of Houston, 
which company is moving the mill plant to Nacog- 
doches, Tex., where it will manufacture pine and 
hardwoods. 

Mr. Bohlssen will continue to make his residence 
at New Caney until the balance of his stock on hand 
there is shipped out and he is ready to begin active 
work at the new mill at Ewing. H. G. Bohlssen is 
recognized as one of the leading practical hardwood 
manufacturers in the South, while his associates are 
experienced southern pine lumbermen. 





THERE ARE two ways in which a manufacturer 
can get trained labor. One is to develop it and 
the other is to hire it away from other manufac- 
turers, which, of course, does not increase the 
visible supply. The news columns last week told 
how one southern manufacturer is coéperating 
with a negro industrial school in vocational train- 
ing coupled with actual plant experience. The 
pulp and paper industry is spending a good many 
thousand dollars in developing a text for voca- 
tional training in its industry to be used by edu- 
cational institutions and in ether ways. The 
young man who wants to learn about the lumber 
industry can acquire the knowledge only thru 
long and tedious experience. 











The president of your association requested me to 
address you on the forestry situation from the 
standpoint of the manufacturing lumbermen, and 
particularly to throw some light on the economic 
reasons, if there be any, why they do not reforest 
their cut-over lands unsuitable for agriculture. In 
complying with that request I am going to beg your 
indulgence if I go a little outside of that limitation, 
and express some views as a citizen as well, and par- 
ticularly as a loyal citizen of Texas. 

I am in sympathetic accord with you and all of 
the patriotic ladies and gentlemen engaged in this 
great and worthy cause for the public good, and I 
will summarize by stating categorically: 


-1. I believe in a forestry policy. 


2. It will require legislation to put into effect a_ 


comprehensive forestry policy. 


I do not believe it will solve itself. I feel very 
sure it will not. 


3 
4. Reforesting can be done successfully, by: 


(a) The small and large farmer (who lives 

» on and cultivates a part of the land), 

on woodlots and on that part of his 

land which is uncultivated and best 
adapted to growing trees. 

(b) By the State, in small or large tracts of 
non-agricultural, cut-over lands similar- 
ly adapted. 

(c) By the national Government in the same 
way in small or large tracts. But I 
am opposed constitutionally to the ex- 
tension in general of the Federal Gov- 
ernment into State affairs. Yet in 
many of the States the Federal Gov- 
ernment is a large timber land owner 
and it is in such cases already into it 
and therefore must take a leading part 
in reforesting. It of course can and 
must, therefore, lay out a compre- 
hensive general scheme of reforesting 
on its own account and assist in co- 
ordinating it with the undertakings of 
the States and individuals to the end 
that all may work together in team 
work towards the accomplishing of one 
desired end. 

5. In my opinion, our non-agricultural, cut-over 
lands can not and never will be reforested by 
large holders who do not live upon the land, 
and in this class comes the manufacturing 
lumberman, for the reasons: 


(a) The fire menace is too great and it grows 
annually, and it is not altogether by 
accident. There is a class of citizen- 
ship in every timber country that 
would, even if they were being threat- 
ened with being stood up against a 
wall and shot, burn the grass every 
spring, which kills the young trees. 
The individual has no police power 
and the legislature could not be ex- 
pected to furnish it for a private 
owner. This, of itself, makes it im- 
possible for such private owners to re- 
forest practically and successfully. 

(b) Nor is the grass burning the only menace. 
Another menace is “razor back’’ hogs 
running wild in the woods. They root 
up the young seedlings and destroy 


__ 
*Address delivered before the Texas. Forestry 
Association at Dallas, Nov. 14, 1919. 


Why Lumbermen Do N 


[By A. L. Clark, President Southern Pine Association, Dallas, Tex.] 


them. This assertion is capable of 
demonstration and proof. The private, 
non-resident timber owner of large 
tracts could not furnish the caretak- 
ing or possess the police powers neces- 
sary to protect himself against this 
menace. 

(c) Another and insurmountable difficulty to 
the large non-resident private owner 
reforesting is that long before he could 
hope to mature the forest, the county 
taxing boards would have taxed him 
out of existence and the accumulated 
amount of taxes he would have had to 
pay by the maturity of his young 
trees, would equal probably twice the 
value of the timber grown. Here 
again it is practically out of the ques- 
tion and futile for individual owners 
of large tracts, and especially non- 
residents of the county, to reforest. 
Such owners, in view of their past ex- 
periences, would be slow to gain con- 
fidence in taxing boards, even if the 
method were changed to a “yield tax.” 
That would change the method but 
would not change the people, and the 
fear would still exist that it would all 
be taken in the end. 

(d) No new forest could be matured during 
the lifetime of the present generation 
or probably the succeeding one. No 
revenue whatever could be obtained 
from it until it was matured. It would 
require caretaking during all the years 
it would be maturing, and would be a 
constant drain; and reforesting by 
non-resident owners of large tracts 
could not be expected to attempt to 
run the gauntlet of all the other haz- 
ards and menaces with this final big 
hurdle of unknown and immeasurable 
dimensions placed at the end of the 
road for their descendants. 


These suggestions, I believe, should point to the 
reason why lumbermen have not and why they feel 
they can not reforest their large areas of non-agri- 
cultural cut-over lands. They are as patriotic as 
the best of our citizenship and they will compare 
favorably as a class with our best and most loyal 
and capable leaders in the nation’s important in- 
dustries and with thinkers in other lines of en- 
deavor. The economic conditions are against them. 
They recognize this, and knowing they can not 
overcome them, the results are as we find them. 

Making specific application of the problem to our 
own State of Texas, I would first appeal to your 
sentiment of State pride, and arouse into militant 
action the ingrained and fervent loyalty to the 
foundation and principles laid down and reserved 
by our forefathers for us who were to follow them. 
Texas at the time it came into the Union had states- 
men of great ability and projected visions, who 
saw to it that all of the great domain of the State 
was reserved to itself, and no part of it went to the 
Federal Government. If there was one thing those 
forefathers did for us that was wise (probably 
wiser than they themselves understood at the mo- 
ment notwithstanding the great wisdom their acts 
bear testimony to), it was this great act which has 
been and is the foundation of our great free schools, 
universities and colleges, a thing that distinguishes 





ot Reforest 








Texas, and during all the years has distinguished it 
from any other State in the Union. It sheds and - 
has shed more glory upon it than any other one act 
of its long and glorious history. I hope the day 
may never come when our State and its people will 
fail in one evil moment to stand by and support this 
wisdom of our forefathers, who fought and died 
and bathed its very soil with their blood, that the 
fruits of this princely domain might forever be- 
long to their children and their children’s children, 
and all who live under her sunny skies and accept 
her sheltering protection and the benefits of the 
free education that this foundation provided, which 
up to this good day has been jealously cherished, 
but not too wisely protected. I could not, there- 
fore favor any policy of forsaking the wisdom of 
our forefathers and relinquishing the lands of this 
State to the Federal Government for the purpose of 
reforestation, for the reasons that: 

(a) If it was wise then for the State to own its own 
domain, it is wise now, and— 


(b) For sentimental reasons, which I think should 
also influence every loyal son of Texas, and— 


(c) On account of being wholly opposed to any en- 
largement of the powers of the Federal Government 
over affairs of the State. 

I think the State of Texas very unwisely and 
improvidently parted with the land when it dis- 
posed of the commercial timber. It could have re- 
served the fee and sold only the timber and the 
right to cut it. Then the land would have come 
back to the State so that no complications of own- 
ership, as at present, would have arisen, and the 
State would have been in position then to have im- 
mediately entered upon the land to reforest it. 

The Canadian Government to the north of us 
was much wiser than we. That Government does ~ 
not part with the fee. It grants a lease of the land 
for a stipulated number of years and a license to 
cut the timber at a stipulated price to be paid as 
eut and receives an annual lease rental. When 
the timber is cut or the lease expires, the land re- 
verts to the Government. This is very simple and 
it works entirely satisfactorily, and it was very 
wise. 

For the State of Texas to reforest now, it will 
be necessary for it to repossess the land suitable 
for reforesting, which it parted with. If at all 
possible, I am of the opinion that this should be 
done by and for the benefit of the ‘‘ Free School 
Fund,’’ which forever after that would own and 
reforest in perpetuity and receive the returns of 
timber sold. It would, in time, be an annual rev- 
enue producer. 

I thank you for the invitation to attend your 
meeting and for the honor of addressing you at 
the request of your president, who has unselfishly 
and patriotically devoted so much of his time, 
thoughts and efforts to this question—so big, so 
vital, and meaning so much to the well being, a 
— and comfort of those to come after 
and us. 
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NORTH CAROLINIANS HOLD MONTHLY 


NorFoik, Va., Dec. 15.—The monthly meeting 
of the North Carolina Pine Association, held here 
last Thursday, in the Chamber of Commerce, was 
not largely attended due to many southern trains 
having been taken off and travel thus being made 
difficult. . 

The meeting cast ballot of the association in 
favor of the recommendations made by committee 
on ocean transportation regarding Government- 
owned merchant ships as contained in Referendum 
No. 29 of the Chamber of Commerce of the 
U.S. A. 

The costs and values committee stated that re- 
purts from fifty-one mills showed their operating 
costs in October on rough lumber were $33.65 a 
thousand feet, an increase over the month pre- 
vious. It also noted an increase in the number of 
contributors to other information asked for and 
hoped this would continue. 

Traffic Manager W. J. Strobel reported as to his 
efforts to secure coal for the members; on the 
proposed increase in intrastate rates in Virginia 
and Carolina to be followed by general increases, 
which will be fought, and on the attempt that will 
be made to cancel the present water competitive 
rates. He declared the car supply had shown an 
improvement as to box cars but not as to flat cars. 
Mr. Strobel stated that in the event an increase in 
freight rates is asked for by the carriers, which 
request has already been turned down by the rail- 
road administration, he would urge that the in- 
crease be put on the class rates L. C. L. 

The inspection committee reported that it had 
hoped to have a meeting in Jacksonville during 
November as to uniform standards of dressed lum- 
ber but a meeting with committees from other 
associations could not be arranged. This will be 
looked after and arranged at the first opportunity. 

A letter was read from the National association 
regarding a ‘trip to be made by C. E. Paul to the 
southeastern territory in connection with the 
standardizing of sizes and grades. The secretary 
was instructed to ascertain if Mr. Paul could go 
to Goldsboro, N. C., and if so a meeting would 
be arranged with him and the inspection commit- 
tee of the association. 

The next communication read was from the Na- 
tional association regarding the conference to be 
held with Treasury Department officials in Wash- 
ington beginning Jan. 12, 1920, regarding the 
administration of revenue law. The association 
appointed the following committee to attend that 
conference: F. 8. Spruill, general counsel; G. L. 
Hume, and A. R. Turnbull. 

A communication was read from F. 8S. Spruill, 
general counsel, which is important to every mem- 
ber who is operating under the lease system. The 
letter in part follows: 

The Supreme Court of North Carolina, in the case of 


Morton vs. Pine Lumber Co., has rendered a decision 
of capital interest to the timber men whose deeds pre- 
scribe a term within which the timber must be re- 


moved with a provision for extension. It declares 
“that payment of the extension price to be effective 
must be made or tendered before the expiration of the 
first period and must be paid to the then owner of the 
title,” and that where extensions are sought in pursu- 
ance of the provisions in the deed and infants have suc- 
ceeded to the rights of the original land owners it will 
be necessary to begin proceedings in the courts far 
enough ahead of the expiration of the first period to 
permit the entering of a formal decree and the payment 
of ‘the money before the first term expires. 


Mr. Spruill stated it was probable that this rad- 


ical decision would be followed in other courts as ° 


the matter was a judicial one and not a statutory 
matter. He further announced that he would file 
a separate brief with the supreme court to the 
effect that payment of extension money can be 
made to the clerk of the superior court as ex officio 
guardian of infant heirs of timber. It was brought 
out that payments for extensions to guardians 
were considered sufficient but the decision above 
noted changes that condition. 

Mr. Spruill then drew attention to the fact that 
Attorney General Palmer had drawn a bill for the 
prevention of the spread of radical literature which 
bill had been introduced and is known as H. R. 
10650. This bill was read to the meeting and the 
following resolution was adopted by the meeting: 


Be it resolved, By the North Carolina Pine Associa- 
tion in regular meeting assembled : 


—— 


1. That we cordially endorse and approve of the pur- 
poses sought to be attained by the bill introduced in 
the lower house of Congress by Hon. Martin L. Davey 
on Nov. 17, 1919, entitled “A Bill Defining Sedition; 
the Promotion Thereof; Providing Punishment There- 


for ; and for other purposes. 


2. We urge upon our members of Congress in both 
houses to give their earnest support to this bill and to 
use their best efforts to bring about its immediate con- 
sideration and its early enactment into law. 


8. The secretary of this association is instructed to 
send copies of these resolutions to every member of Con- 
gress from Maryland, North Carolina, South Carolina 
and Virginia. 

All the members were urged to send separate 
wires to their representatives urging the passage 
of this bill at an early date. The danger from 
the spread of radical literature was duly stressed 
upon and the importance of real Americans get- 
ting together for the safety of the country was 
urged. Mr. Anderson stated there had been formed 
or would be formed a League of Nations or ‘‘No- 
tions’? and he thought it opportune at this time 
to form a League of Americans. This statement 
was received with applause. 

The treasurer’s report was read and the finances 
of the association were shown to be in good shape. 

The meeting decided to hold the next meeting 
early in February, the question of time and place 
to be left to the discretion of the executive com- 
mittee for it may be advisable to hold a meeting in 
January. 





SOUTHERN PINE 


New Or.eans, La., Dee. 15.—At an important 
meeting of the board of directors of the Southern 
Pine Association held at Memphis, Tenn., Dec. 5, 
Secretary-manager Rhodes submitted a large num- 
ber of matters to the directors for their considera- 
tion, and work which will considerably increase 
the activities of the Southern Pine Association was 
authorized. 

President A. L. Clark, of Dallas, Tex., presided. 
Because of the increasing interest being taken in 
the subject of forestry by the lumbermen the presi- 
dent was authorized to appoint a committee of one 
member, representing each State in which subscrib- 
ers to the association are located, for the purpose of 
definitely formulating a policy with respect to 
forestry which will represent the attitude of the 
southern lumbermen in future discussions regard- 
ing this matter. 

The results of the conferences held in various 
parts of the territory with Maj. Mason, timber 
valuation expert of the Treasury Department, were 
explained by R. M. Rickey, general accountant of 
the association. 

The report of the insurance committee, recom- 
mending the employment of an insurance expert 
to render advice to association subscribers regard- 
ing forms, rates and inspections, was approved by 
the board, and the secretary-manager was author- 
ized to establish the department immediately. 





PITTSBURGH CLUB 


PITTSBURGH, Pa., Dee. 15.—Neither the coal 
strike nor wartime prohibition was allowed to cast 
any gloom over the annual banquet of the Pitts- 
burgh Lumbermen’s Club, which was held on the 
evening of Dec. 11. On the contrary, it was an oc- 
easion when good fellows got together, with a zest 
sharpened by the fact that it was the first banquet 
held by the club since America’s entry into the war. 
Practically all the retail lumbermen in and about 
Pittsburgh were present, covers being laid for 
about 175 guests. A snappy program of vaudeville 
stunts, moving pictures, and individual and club 
singing enlivened the evening and furnished enjoy- 
ment for all. The decorations, reflecting the holi- 
day spirit, consisted of twenty-five Christmas trees 
shipped in from West Virginia, with minor embel- 
lishments, and appropriate favors for the ladies. 

The souvenir program and menu, captioned ‘‘A 
Living, Breathing Movie in Three Parts,’’ was a 
masterpiece ot wit and originality, and contributed 
in no small measure to the general merriment of the 
oceasion. It began with the caution: ‘‘First off, 
forget this— 

“My purse, be on thy guard; 
Prices have sure a-riz; 
Old H. C. L. is trying hard 
To put thee out of biz.” 
The four inside pages contained the following: 
SCENARIO 


This is going to be a real play; but nobody will be 
shot—not even half-shot ; it can’t be done. 

In Part 1 the mourners all get around the table and 
try to see who can eat the most. Several think they 
can, but find out they can’t. A few call for second 
helpings but don’t get ’em. 

In Part 2, directly after the stomach tablets have 
been passed, there begins a series of entertainin’ stunts. 
The purpose of these is to keep each one from brood- 
a eatin’ so much, and to help him forget his 
m 


Ty. 
In Part 3 each one demonstrates that he is still con- 
scious and able to move, by walking upstairs—if he 


ENJOYS BANQUET 


can. Then Terpsichore gets in her work, and the cur- 
tain falls—all but payin’ the bill. 

Part I 

Menu 


The tent is spread, the feast at hand, 
The oil of gladness here; 

The wine of inspiration, and 
Everything but the beer. 

Cream of Sawdust 
Lin Splinters Pine Knots Redwoodishes 
B&better Bass, guaranteed clear 
Frosted Dogwood Blossoms 
Mahogany Sirloin, with Hardwood Trimmings 
(Nobody but lumbermen can afford this) 

Fried Bungs Piece Stuff en Cream 
Sapling Turkey, excelsior stuffing 
Hackberry Sauce 
Longleaf Salad, S4S (that is, fully dressed) 
Quarter Sawed Ice Cream Pop’lar Cakes 
3rown Shingle Stain 
Part II 
Now, it’s Ho! and up goes the curtain, 

Watch for something new ; 
Your neighbor’s goin’ to be tickled, 
And you’ll be tickled, too. 

As the stunts come and go do not hesitate to ex- 
press your appreciation—but if the performance gives 
you a pain, send it by slow freight. Don’t be dis- 
couraged if the stunts are not done as well as you 
could do them. Be satisfied with whatever comes, like 
the lumberman who during the war advertised: ‘Boy 
wanted ; young or old, either sex.” 

Part III 
Dancing 
We're neighbors all, 
We're strangers none— 
Now ain’t it fine, 
Y’ son of a gun? 

Boys, do be careful. Just because you are lumber- 
men you don’t have to go around like you had wooden 
shoes on. Any man who steps on a lady’s train—will 
have to step some. But’s there’s her feet to be thought 
of. Don’t bark her pumps; they won’t heal over like 
trees do. 

And, ladies, treat the men right—treat ’em better 
than they deserve; treat ’em as tho they were human 
beings anyway. Be patient with ’em. They mean to 
be graceful, but they can’t. Forgive and forget, and 
go on dancing with ’em—they need the practice. 


DIRECTORS MEET 


Another important innovation was the decision 
of the directors to approve the establishment of a 
rail and equipment bureau, to be condueted in con- 
nection with the Southern Pine Association, for the 
interchange of second-hand machinery and equip- 
ment on a basis of plan submitted by L. B. Moses, 
who will have direct charge of the work. 

An increase in the subscription fees to the Na- 
tional Lumber Manufacturers’ Association, as 
urged by the board of directors of the latter asso- 
ciation, was approved. 

Mr. Rhodes submitted an interesting report re- 
port regarding the work of the department of 
safety first, which has created much interest among 
subscribers and their employees. This work was 
approved, and will be cousiderably enlarged. 

The work of the Forest Products Laboratory of 
the United States Forest Service was approved, 
and a resolution was passed endorsing the appro- 
priation being requested of Congress to maintain 
the work of the laboratory. 

The directors appointed Secretary-manager 
Rhodes as one delegate to attend the Nationa! 
Foreign Trade Council to be held in San Francisco 
May 12 to 15, 1920, with instructions to repre- 
sent the industry in the discussion of export mat- 
ters at that time. 

The programs for district meetings of the South- 
ern Pine Salesmen’s Service Association as pre- 
pared under the direction of L. R. Putman, adver- 
tising manager, were presented and approved. It 
was reported that the salesmen of subscribers 
manifest keen interest in the trade promotion work 
of the association, and are codperating actively 
with it. 

Dates for the fifth annual meeting of subserib- 
ers of the association were fixed for Feb. 24, 25 
and 26, at the Grunewald Hotel, New Orleans. Mr. 
Rhodes was authorized to see to the preparation of 
a program for a three days’ session, the annual 
meetings having heretofore occupied two days 
only. 

The worth of the cut-over land department, un- 
der direction of A. G. T. Moore, was briefly ex- 
plained to the directors by W. E. Guild, of Jack- 
son, and the plans in prospect for the continuation 
of that work were endorsed. 

A committee consisting of George Hicks of the 
Bowman-Hicks Lumber Co., Kansas City, Mo., At- 
torney L. C. Boyle, Washington, D. C., and R. M. 
Rickey, association accountant, was appointed to 
represent the association at a conference with offi- 
cials of the Treasury Department regarding the in- 
come tax, to be held in Washington Jan. 12. 





“REDS” SEEK NEW FIELDS FOR CONQUEST 


Toronto, ONT., Dee. 15.—Radical propagandists 
have been making their appearance recently in the 
lumber camps of Ontario and Quebec. Managers 
and foremen have been warned to be on the lookout 
for these gentry and they are not allowed to linger, 
once their identity is disclosed. They are mainly 


seeking recruits for what they style ‘‘ The Lumber 
Workers’ Industrial Union of the One Big Union,’”’ 
tho about every style of ‘‘red’’ in the category 18 
represented in the motley bunch. Little apprehen- 
sion is felt that they will be able to accomplish any 


great amount of harm, as strangers are being close- 
ly checked up and suspicious charavlers are prompt- 


ly invited to move on. 
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FORESTRY, TRAFFIC AND HOO-HOO MEETINGS 


Reforestation and Fire Protection Are Discussed — Southern Hardwood Traffic Body States Position on 
Railways and Elects Officers—Successful Concatenation and Banquet Held 


MASSACHUSETTS FORESTERS ELECT 


Boston, Mass., Dec. 17—Herman H. Chapman, 
professor of forest management at Yale University, 
in an address at the annual meeting of the Massa- 
chusetts Forestry Association at the Twentieth 
Century Club recently, urged greater investment 
of State funds in forest reclamation and develop- 
ment as a program that would yield certain return 
of big profits. 

He declared that white pine planted at a cost 
of $10 to $15 an acre and entailing an expense of 
but 20 to 50 cents yearly, would bring $400 to 
$500 in 40 to 50 years. 

Harvey N. Shepard, of Boston, an attorney, 
was elected president; Harris A. Reynolds, of Bel- 
mont, secretary; and Ernest B. Dane, of Brook- 
line, treasurer. Vice presidents were elected for 
each county. John S. Ames, of North Easton, and 
Henry F. Gould, of Watertown, were named mem- 
bers of the executive committee for three years. 
James Nowell, of Winchester, was elected trustee 
of the permanent fund and Harold Rowland, of 
Needham, auditor for two years. 





ANALYZES RETAIL OUTLOOK FOR 1920 


Detroit, Micu., Dec. 15.—Charles A. Bowen, 
secretary of the National Retail Lumber Dealers’ 
Association, in an interview on the outlook for the 
retail lumber business during 1920 has the follow- 
ing to say: 

The retail lumber distributers thruout the United 
States in almost all localities have found the last few 








medium that the public is beginning to have a better 
understanding of the lumber industry as it concerns 
the retail distribution. 

The constant unsettled condition of labor has had 
an unfortunate bearing on this year’s business of the 
dealers from two angles. One, the lack of labor and 
efficiency of labor in their own yards; and the other, 
the lack of mechanics in the building trades, which 
prevented considerable building which otherwise would 
have gone on. Lack of housing facilities seems to be 
apparent in all localities. Altogether the year has not 
been as satisfactory as it should have been, in face of 
the previous depression and lack of business for two 
preceding years. 


HOLD CONCATENATION IN FLORIDA 


TamMpA, Fua., Dee. 15.—Vicegerent John J. 
Earle, of this city, is credited with bringing Hoo- 
Hoo in Florida to life again by holding on short 
notice a corking concatenation here Dee. 2. While 
the litter of kittens was not large, the enthusiasm 
for Hoo-Hoo generated was great and will result 
in other concatenations in various parts of Florida 
shortly after the New Year. Letters and telegrams 
expressing gratification with Mr. Earle’s initiative 
were received from prominent members of the or- 
der in Georgia, Florida and Alabama, and were 
read at the banquet following the concatenation. 

M. M. Elledge, Scrivenoter, of Corinth,. Miss., 
expected to be present but was unable to attend; on 
the other hand E. D. Tennant, secretary-treasurer 
of the order, who was not expected to be able to at- 
tend agreeably surprised the local Hoo-Hoo by 
putting in his appearance at the last moment. 

The following officiated at the concatenation: 

Snark, E. D. Tennant; Scrivenoter, John J. Earle; 

















FLORIDA HOO-HOO MAKE MERRY 


months to be ones of active demand for their product, 
and in spite of increasing prices of lumber and the 
shortage of it, there seems to be continued heavy de- 
mand. On account of the inability of mills to ship 
all of their orders promptly during the last few 
months, and the lack of railway facilities, many deal- 
ers found frequently that their stocks were inadequate 
to fill the demand, altho this condition is rapidly be- 
ing overcome. Old orders are now receiving more at- 
tention and many back order files have been cleaned up. 

As to the length of time for the active demand, 
which it is thought will continue for a few months, 
there seems to be a considerable divergence of opinion. 
Many feel, from the information which they have and 
the investigations which they have made, that active 
demand will continue thruout the entire year of 1920; 
while others feel, and claim to have information which 
bears out their understanding, that by the middle of 
next year, 1920, the demand will begin to fall off and 
there will be a slackening of business. The financial 
interests seem to feel that the latter is inevitable un- 
der the existing conditions of currency inflation, and 
in view of the situation as it concerns labor. Next 
year will also see politics a big factor in business, and 
usually there is more or less depression in business 
pending a presidential election. 

The retail distributers themselves are not able to 
even guess at what the future is to bring forward in 
regard to price. Most of them have been astonished 
- the latter day increases, as it was felt there was to 
Th more or less stability of the market at this season. 
b ey are inclined to believe, however, that with the 

uilding public, it is not so much a matter of price 
me ix is of assurance that the price is not going to 
serge This assurance can not always be given. 
Most dealers continue to buy actively and are endeavor- 
ing to keep their stocks well filled. 

Much attention is being given by the dealers to their 

—— of doing business. With the help of the Na- 

shonal Retail Lumber Dealers’ Association, many of 
em now have a much better understanding of these 

costs than heretofore. 

ject dvertising to the public is also receiving more or 
Ss of their attention and it is thought thru this 


AROUND BA NQUET BOARD 


Custocatian, D. H. Austin; Senior Hoo-Hoo, Nash 
Powers; Bojum, George B. Broadhurst; Arcanoper, 
Charles H. Brown; Junior Hoo-Hoo, W. L. Blocks; 


Gurdon, C. H. Knowles; Jabberwock, L. D. May. 

Those initiated were M. P. Mickler, C. J. Con- 
neley, J. E. Anderson, C. F. Jones, C. L. Farring- 
ton and R. A. Raulerson. 

The concatenation was followed by an enjoyable 
banquet, at which Mr. Tennant spoke with enthu- 
siasm on ‘‘Hoo-Hoo in the South.’’ An excellent 
entertainment was furnished, two comedians of 
some repute, assisted by Collins’ Jazz Orchestra, 
keeping the assembled Hoo-Hoo in a cheery mood. 





STATE STAND ON RAIL LEGISLATION 


MeEmPHIs, TENN., Dec. 15.—The Southern Hard- 
wood Traffic Association is in favor of as prompt 
return of the railroads to their owners as laws can 
be passed that will afford proper protection to ship- 
pers and as will safeguard the interests of the own- 
ers of the roads, according to J. H. Townshend, 
secretary-manager. It is opposed to the following: 

Guarantee of returns to the railroads after they 
are turned back. 

Interstate Commerce Commission being given 
power to establish minimum rates. 

The rate making zones proposed in the Cummins 
bill. 

Creation of a transportation board, for the rea- 
son that this will conflict with the powers of the 
Interstate Commerce Commission. 

Any change in the long and short haul clause in 
the present act to regulate interstate commerce. 

Consolidation of competing systems of railway. 


PENNSYLVANIA FORESTERS MEET 


PHILADELPHIA, Pa., Dee. 15.—The annual meet- 
ing of the Pennsylvania Forestry Association was 
held last week at its offices, 1012 Walnut Street. 
Much eredit was given to returning soldiers in his 
report by the recording secretary, F. L. Bitler. 
He said they brought back with them more correct 
ideas of the value of forests, and now see the need 
of proper conservation, and their influence was be- 
ing felt. He considers the fate of the chestnut 
tree as sealed, as no remedy, natural or artificial, 
had been found for the blight. In the report of 
the general secretary, Samuel Marshall, it was 
pointed out that forestry was becoming one of the 
greatest movements of the day, and is no longer 
considered a fad by the general public, who are 
clamoring for outing grounds in all parts of the 
State. It was resolved to work for the inclusion 
of a fire pledge in hunters’ licenses. The officers 
elected were: president emeritus, Dr. J. T. Roth: 
rock; president, Henry 8. Drinker; vice presidents, 
Robert S. Conklin, William S, Harvey, J. Freeman 
Hendricks, Albert Lewis and Samuel L. Smedley. 
The general and recording secretaries were re- 
elected and several lumbermen are now on the 
board of directors. 





TRAFFIC MEN NAME COMMITTEES 


MEMPHIS, TENN., Dec. 15.—Nominating com- 
mittees to select two tickets for the annual election 
of officers of the Southern Hardwood Traffie Asso- 
ciation were named by James E. Stark, president, 
at a meeting held here late last week. They are: 
Frank May, chairman, and R. E. Dickerson and 
Fred Grismore; and H. B. Weiss, chairman, and 
M. H. Brown and W. E. Hyde. These men will 
name a president, thirteen vice presidents and seven 
new directors. 

James E. Stark, president, will not consent to be 
a candidate for another year, as he is now com- 
pleting his third term in that capacity. 

The number of vice presidents to be elected is 
unusual and is the direct result of the decision of 
the officials of the association to relieve the presi- 
dent of some of his duties by making the vice presi- 
dents heads of specific departments. . 

The annual meeting will be held Jan. 20, 1920, 
as previously announced, while the election of offi- 
cers will immediately precede the seventh annual 
of this body. 





NORTHWEST FOREST PROTECTORS MEET 

SPoKANE, WASH., Dec. 13.—‘‘ This has been one 
of the most disastrous years in the point of forest 
losses the North Idaho Forestry Protective Asso- 
ciation ever has experienced,’’ announced W. D. 
Humiston, of the Potlatch Lumber Co., Potlatch, 
Idaho, at the annual meeting held here this week. 
‘*The actual destruction of timber was not so 
great as in 1910, but the area burned over was 
greater and the cost was greater this year,’’ he 
said. ‘‘The inefficiency of labor is one of the 
greatest contributing causes. The dry season and 
the high winds also were responsible.’’ 

““We have to depend on what we call the wobbly 
element for our help and those men are notoriously 
inefficient,’?’ W. A. Fenn, of the district forestry 
office at Missoula, said. ‘‘We haven’t 40 percent 
of our old efficiency.’’ 

An expenditure of approximately $116,000 for 
fire fighting was reported by the Pend Oreille Tim- 
ber Protective Association for 1919, according to 
the statement of T. L. Greer, secretary-treasurer 
of the organization. 

The Potlatch Timber Protective Association re- 
ports a financial loss by fire of $22,153 during 1919. 
This includes sixty-six fires and covered 1,211,150. 
acres. 

The total number of fires in the territory of the 
Clearwater Timber Protective Association was 
seventy-four, entailing a cost of $22,164 for fire 
fighting for the year. The total season’s expenses 
were $46,603. The timber loss for the territory 
was 3,635,000 feet. 

Plans for the use of airplanes for patrolling the 
timber of the Pacific Northwest in codperation 
with the War Department were discussed exten- 
sively at the meeting of the North Idaho Protective 
associations. W. D. Humiston and C. S. Chapman 
drafted resolutions, which were adopted by the 
meeting and follow in part: 

‘*We urge favorable action on the request of 
the Secretary of Agriculture for an increase of 
$100,000 in that item of the Weeks law providing 
funds for codperation with the various States in 
forest fire protection. 

‘*Report has been made to the War Department 
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by Col. H. H. Arnold, outlining plan for air patrol 
of the forests of ‘the Northwest. We urge adop- 
tion of this report. 

‘¢We urge that a special appropriation of $60,- 
000 be made available for the Federal Forest 
Service to be used in coéperation with the air serv- 
ice. 

‘‘We urge approval of increases in the appro- 
priations of the weather bureau, which will be used 
to perfect the service. 

‘*Insect depredations are causing increasing 
apprehensions. We urge approval of the appro- 
priation providing for funds to study means for 
combating insect infestations.’’ 





YELLOW PINE BODY NAMES SECRETARY 

CINCINNATI, OHIO, Dec. 15.—Dwight Hinckley, 
president of the Yellow Pine Wholesalers’ Associa- 
tion, announces the selection by the executive com- 
mittee of Arthur L. Behymer, of this city, to fill 
the vacancy caused by the recent death of W. L. 
Goodnow as executive secretary of the association. 
Mr. Behymer has been connected with the official 
family of the Cincinnati Chamber of Commerce for 
a number of years and for the last year or more has 
been manager of the division of manufactures of 
the chamber. He will take charge of the work of 
the association Jan. 1, 1920. He is well known 
among the manufacturers of Cincinnati, particu- 
larly lumbermen, and has a wide knowledge of asso- 
ciation work. 

President Hinckley also announces that he is in 
correspondence with a number of prospects for 
speakers at the national meeting of the association, 
Jan, 30, in this city, and he hopes to be able to 
announce the full program in two or three weeks. 
He says that it is planned to have men of national 
importance here to talk to the members on economic 
and trade matters of interest to all lumbermen at 
this time, and that it will be worth the time of 
every member to attend the meeting. 





HOO-HOO APPOINTS NEW SECRETARY 


Sr. Louis, Mo., Dec. 16.—H. R. Isherwood, tor 
the last three years in charge of the retail service 
department of the National Lumber Manufactur- 
ers’ Association, is the new secretary-treasurer of 
the Concatenated Order of Hoo-Hoo. Mr. Isher- 
wood took hold of his new duties yesterday, suc- 
ceeding Emerson D. Tennant, who has held the 
office since September, 1915. 

Mr. Isherwood has been a member of the Order 
for three years. He was initiated at Burlington, 
Iowa, and his number is 29,516. His work with 
the National association has necessitated his at- 
tendance at many mectings of retailers, who have 
found his help invaluable, and he has a wide ac- 
quaintance. He is recognized as a man of broad 
vision and an organizer of ability, qualities needed 
further to develop Hoo-Hoo. 

A new field of work in the trade extension de- 
partment of the National Lumber Manufacturers’ 
Association was opened by Mr. Isherwood when 
he went with that organization. His chief duty 
was to give retail lumber dealers of the entire 
country service helps in increasing their business, 


hints as to advertising in the local newspapers etc. 
This service was given to the retailer to assist him 
in broadening his market to aid the industry in 
giving the customer the right wood for his special 
need. 

Mr. Isherwood went to the association from the 
Sawyer Lumber Co., Sawyer, Wis., of which he was 
general manager. There he developed many orig- 
inal selling ideas, He was with the Sawyer com- 
pany for ten years. One of his activities with that 
concern was the Sawyer Community Club, which 
brought the farmers into closer connection with 
the city folk. Previous to that he was with Brit- 
tingham & Hixson of Deerfield, Wis. It will thus 
be seen that he has had a wide experience in the 





H. R. ISHERWOOD,. ST. LOUIS, MO. ; 
New Secretary-Treasurer of Hoo-Hoo 


retail lumber business. Mr. Isherwood is enthu- 
siastic over the prospects for the future of Hoo- 
Hoo, and enters upon his new work with great 
optimism. 

Mr. Tennant has been a member of the Order 
for about fifteen years. He was Vicegerent Snark 
at Winnipeg for four years beginning in 1908. He 
was made a member of the Supreme Nine at Ashe- 
ville, N. C., in 1912, being elected Junior Hoo-Hoo. 
He was made Senior Hoo-Hoo at St. Louis in 
1913 and Snark at Winnipeg the next year. He 
was elected Secretary-treasurer at San Francisco 
in 1915. When he took charge the Order had $17 
in its treasury and owed $19,000. Now it is clear 
of debt and has a bank balance of about $2,500. 





EVANSVILLE CLUB ELECTS 
EvANSVILLE, IND., Dec. 15.—At the regular 
monthly meeting of the Evansville Lumbermen’s 
Club, held last Tuesday at the New Vendome Ho- 
tel, Joseph Waltman, of the Evansville Band Mill 








Co., was reélected president and William S. Part. 
ington, of Maley & Wertz, was reélected secretary. 
treasurer, J. C. Greer, of the J. C. Greer Lumber 
Co., being elected vice president. Directors chosen 
were George H. Foote, of the Evansville Band Mil} 
Co.; Gus Bauman, of Maley & Wertz; Henry 
Kollker, of the Mechanics Planing Mill Co.; ang 
Louis A. Holtman, of the Universal Manufactur. 
ing Co. 

Discussion waxed warm over the housing prob- 
lem, tho no definite plan was worked out to meet 
the urgent need here. This question will probably 
come up again at the next meeting which will be 
held Jan. 13 at which time the new officers wil} 
be installed. 





ADOPT OFFICIAL RETAIL ORDER BLANK 


GranD Rapips, Micu., Dec. 15.—Fred A. McCaul, 
secretary of the Michigan Retail Lumber Dealers’ 
Association, has sent out to the members a state- 
ment entitled ‘‘Facts Concerning Official Order 
Blank,’’ together with sample copies of the form. 
The Michigan association representative met with 
representatives of four other State associations 
(Ohio, Indiana, New York and Pennsylvania) re- 
centy at Columbus, Ohio, and adopted the order 
blank. In the statement sent to Michigan retailers 
the following eight reasons are set forth why re- 
tailers should use the order blank: 


I. It is a contract, thereby binding on seller and 
buyer. 
II. It states specifically how you will handle of 
grade stock. 
III. It establishes a uniform discount and time of 
payment. 
IV. It specifies how many pounds a carload shal} 
contain. 
V. It gives you the bill of lading with the invoice. 
VI. It gives you definite, agreed date of shipment. 
VII. It makes the salesman a real salesman with au- 
thority ; as his signature for his company is 
what you are asking to make it a contract, 
VIII. It gives you, thru your association, worlds of 
information that could not be collected in any 
other way. 


Retailers are strongly urged by the association 
to use this order blank. Regarding it the state- 
ment says: 


“It will not be a success and can not be put across 
if you, and every retailer in the five States, do not use 
it exactly as outlined. 

“For instance, supposing a manufacturer took an 
order from you at low prices, turned around a little 
later and sold your neighbor or anybody in the other 
four States at a higher price and shipped the high 
priced stock, not yours. How easy it would be to get 
this information thru your association and attach pay- 
ment of your neighbor’s car. 

“Again: How many times a year have you placed 
an order with a salesman, in good faith, he in turn 
mailed it in to his firm and the firm, after waiting 
one, two or three weeks, wrote you back, “Sorry, stock 
is all sold; market has advanced $1 to $10 a thou- 
sand etc.,’”’ and then you have to go thru the same 
preliminary again. ° 

“I contend that if the salesman has not the au- 
thority to sign an order after naming your prices and 
making an agreed date of shipment, you should let him 
telegraph in when quoting you and get this authority.” 


OFFICIAL ORDER BLANK. Adopted by Indiana, Michigan, Ohio, Pennsylvania and. New York State Associations 
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WHAT THE ASSOCIATIONS HAVE IN PROSPECT 


Forty-Three Meetings Scheduled — Northwestern Lumbermen to Hold Three-Day Session—Lumbermen’s 
Club of Memphis Elects Officers— Evansville Club Urges War on Bolsheviki 


Jan. 7—Lumber Section, Toronto Board of Trade, 
Toronto. Ont. Annual. 

Jan. 8—Philadelphia Wholesale Lumber Dealers’ Asso- 
ciation, Union Le gue, Philadelphia, Pa. Annual. 

‘an. 9—Lumbermen’ Credit Bureau, Toronto, Ont. 
Annual. 

Jan. 9—Wholesale Lumber Dealer’s Association, Toron- 

Ont. Annual. 

Jan. 18—Indiana Hardwood Lumbermen’s Association, 
Claypool Hotel, Indianapolis, Ind. Annual. 

Jan. 14-16—Nebraska Lumber Dealers’ Association, 
Rome Hotel, Omaha, Neb. Annual. 

Jan. 15-16—Southern Illinois Retail Lumber Dealers’ 
Association, Cairo, Ill. Annual. 

Jan. 16—Pacific Coast Shippers’ Association, Seattle, 
Wash. Annual. 

Jan. 16—California White & Sugar Pine Manufacturers’ 
Association, San Francisco, Calif. nnual. 

Jan. 20—Southern Hardwood Traffic Association, Mem- 
phis, Tenn. Annual. 

Jan. 20-22—Ohio Association of Retail Lumber Dealers, 
Dayton, Ohio. Annual. 

Jan. 20-22—Union Association of Lumber & Sash & 
Door Salesmen, Dayton, Ohio. Annual. 

Jan. 20-22—Empire State Association of Wholesale 
Lumber & Sash & Door Salesmen, Onondaga Hotel, 
Syracuse, N. Y. Annual. 

Jan. 20-22—Northwestern Lumbermen’s Association, 
Minneapolis, Minn. Annual. 

Jan. 20-22—Retail Lumber Dealers’ Association of the 
State of New York, Syracuse, N. Y. Annual. 

Jan. 20-22—Mountain States Lumber Dealers’ Asso- 
ciation, Brown Palace Hotel, Denver, Colo. Annual. 

Jan. 21i—American Hardwood Manufacturers’ Associa- 
tion Open Competition Plan Meeting, Hatel Gayoso, 
Memphis, Tenn. 

Jan. 21—Southwestern Hardwood Manufacturers’ Club. 
Gayoso Hotel, Memphis, Tenn. Annual. 

Jan. 2i—New York State Forestry Association, Hotel 
Ten Eyck, Albany, N. Y. Annual. 

Jan. 21-22—Retail Lumber Dealers’ Association of 
Indiana. Annual. 

Jan. 28-29—Pennsylvania Lumberman’s Association, 
Bellevue-Stratford Hotel, Philadelphia, Pa. Annual. 

Jan. 28-29—National Lumber Exporters’ Association, 
Hotel Commodore, New York City. Annual. 

Jan. 28-830—Western Retail Lumbermen’s Association 
(Canada), Royal Alexandra Hotel, Winnipeg, Man. 
Annual. 

Jan. 28-80—Southern Forestry Conference, New Or- 
leans, La. 

Jan. 28-30—Southwestern Lumbermen’s Association, 
Muehlebach Hotel, Kansas City, Mo. Annual. 
Jan. 29-30—Northern Hemlock & Hardwood Manufac- 
turers’ Association, Pfister Hotel, Milwaukee, Wis. 

Annual, 

Jan. 30—Yellow Pine Wholesalers’ Association, Hotel 
Sinton, Cincinnati, Ohio. Annual. ‘ 

Jan. 30—West Coast Lumbermen’s Association, Seattle, 
Wash. Annual. 

Feb. 3-4—Michigan Retail Lumber Dealers’ Association, 
Detroit, Mich. Annual meeting. 

Feb. 3-5—Illinois Lumber & Builders’ Supply Dealers’ 
Association, Hotel Sherman, Chicago. Annual. 
Feb. 4-5—Canadian Lumbermen’s Association, Mont- 

real, Que. Annual 

Feb. 4-5—Southeastern Iowa Retail Lumbermen’s As- 
sociation, Ottumwa, Iowa. Annual. 

Feb. 5-6—West Virginia Lumber & Builders’ Supply 
Dealers’ Association, Bluefield, W. Va. Annual. 
Feb. 10-12—American Wood Preservers’ Association, 

Hotel Sherman, Chicago. Annual. 

Feb. 11-18—Retail Lumber Dealers’ Association of 
Pennsylvania, William Penn Hotel, Pittsburgh, 
Pa. Annual. 


‘Feb. 12-18—National Association of Railroad Tie Pro- 


ducers, Chicago. Annual. 

Feb. 17—Northern Wholesale Hardwood Lumber Asso- 
ciation, Milwaukee, Wis. Annual. 

Feb. 17-18—Ontario Retail Lumber Dealers’ Associa- 
tion, Hamilton, Ont. Annual. 

Feb. 17-19—Wisconsin Retail Lumbermen’s Associa- 
tion, Hotel Pfister, Milwaukee, Wis. Annual. 

Feb. 19-21—Western Retail Lumbermen’s Association, 
Boise, Idaho. Annual. 


Feb. 21—Massachusetts Lumber Dealers’ Association, 
Bancroft Hotel, Worcester, Mass. Annual. 


Feb. 24-26—Southern Pine Association, Grunewald 
Hotel, New Orleans, La. Annual. 


March 1-138—Mississippi Valley Exposition, St. Louis, 
Mo. Annual. 


MASSACHUSETTS DEALERS TO MEET 

SPRINGFIELD, Mass., Dee. 15.—Announcement 
has been sent out that the annual meeting of the 
Massachusetts Lumber Dealers’ Association will 
be held in Worcester at the Bancroft Hotel on Feb. 
21, 1920. The banquet committee, consisting of 
L. H. Chase, Roscoe Bicknell and Charles Baker, is 
taking care of the arrangements for the convention. 








PLANS OF UNION SALESMEN 

Dayton, Ont0, Dee. 15.—Secretary A. W. Bockel, 
of the Dayton branch of the Union Association of 
Lumber & Sash & Door Salesmen, announces that 
im connection with the annual meeting of the or- 
ganization to be held in conjunction with that of 
the Ohio retailers, the salesmen will hold their ban- 
quet on the night of Jan. 19, prior to the opening 
of the State convention. 

The Dayton committee has arranged to entertain 
the members of the association in the spacious din- 
mg room of the Rike Kumler Department Store 
and there will be prominent speakers to address the 








members and good music to entertain them. The 
Dayton committee consists of Howard Rowe, chair- 
man, J. E. Artz, Lou Anderson, O. W. Bloom, 
M. G. Mozier, W. R. Nixon, W. B. Stewart, John 
Urban, and A. W. Bockel, secretary. 


INDIANA HARDWOODMEN’S ANNUAL 

INDIANAPOLIS, IND., Dee. 15.—Official announce- 
ment has been made by Edgar Richardson, secre- 
tary-treasurer of the Indiana Hardwood Lum- 
bermen’s Association, that practically all details 
have been completed for holding the annual con- 
vention of the organization here at the Clay- 
pool Hotel, on Jan. 13, 1920. The directors will 
meet in the morning, while the business session 
will be held in the afternoon, closing with a ban- 
quet at 7 p. m. in the Riley Room of the hotel. 





CANADIANS CHANGE DATES 


TORONTO, ONnT., Dec. 15.—The Ontario Retail 
Lumber Dealers’ Association finds that on account 
of the hotel accommodation at Hamilton, Ont., 
being all occupied by another convention on Feb. 
10 and 11, 1920, the date of the annual meeting of 
the association will have to be postponed. The 
dates which have now been decided upon are Feb. 
17 and 18. 

The Lumbermen’s Section of the Toronto Board 
of Trade has decided to postpone its annual meet- 
ing from Friday, Jan. 2, until Wednesday, Jan. 7. 





NORTHWESTERN LUMBERMEN’S PLANS 


MINNEAPOLIS, MINN., Dec. 15.—Secretary Adolph 
Pfund, of the Northwestern Lumbermen’s Associa- 
tion, has made a preliminary announcement of the 
thirtieth annual convention of the organization to 
be held here Jan. 20-21-22, 1920. The West Hotel 
will be convention headquarters, but owing to 
changes in hotel interior and to accommodate the 
exhibitors the sessions of the convention will be 
held in the assembly room of the Court House a 
few block away. 

Secretary Pfund advises that a splendid program 
is fast taking shape, which will include many speak- 
ers of note and discussions of practical subjects 
that will be of benefit to all who will attend the 


convention. Because of the crowded condition of 
the hotels those intending to attend this conven- 
tion are advised to make their reservations in ad- 
vance—now. 
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MEMPHIS CLUB ELECTS OFFICERS 


MEMPHIS, TENN., Dec. 15.—J. V. Rush, head of 
the Rush Lumber Co., of Memphis, will preside over 
the Lumbermen’s Club of Memphis during the en- 
suing year. He was elevated to that office at the 
annual election at the Chamber of Commerce Build- 
ing Saturday evening, Dee. 13. 

Other officers chosen at the same time are: 

First vice president—W. F. Holzgrafe, of May Bros. 

Second vice president—W. N. Coulson, of the Coul- 
son Lumber Co. 

Secretary-treasurer—J. Clayton Johnson. 

Directors—J. T. Jones, Cherokee Lumber Co.; H. 
W. Baker jr., Baker-Matthews Lumber Co., and J. W- 
Welsh, of the Welsh Lumber Co. 

The successful candidates pledged their best ef- 
forts to maintain the traditions of the club and ite 
previous high standard. They will be inducted at 
the first semimonthly meeting to be held in 1920. 





APPROVE ANTI-RED LEGISLATION 

EVANSVILLE, InD., Dec. 16.—The Davey bill pend- 
ing in the lower branch of Congress providing for 
punishment for ‘‘Reds’’ and Bolshevists in the 
United States has been heartily endorsed by the 
Evansville Lumbermen’s Club and a copy of the 
resolutions adopted by the club has been sent to 
Representative Martin L. Davey, author of the bill. 
The resolutions were framed by the committee on 
resolutions and publicity of the local club, of which 
Former State Senator William B. Carleton is chair- 
man, and were signed by the president of the elub, 
Joseph Waitman, and William S. Partington, secre- 
tary and treasurer. 


PHILADELPHIA WHOLESALERS’ ANNUAL 

PHILADELPHIA, Pa., Dec. 15.—Secretary William 
H. Fritz, of the Philadelphia Wholesale Lumber 
Dealers’ Association, announces that the annual 
meeting of the organization will be held at the 
Union League Club on the evening of Jan. 8, 1920. 
As yet, no plans have been formulated for the pro- 
gram to be carried out. 





ZONING CONFERENCE CONSIDERS VITAL PROBLEMS 


At the zoning conference held in Chicago this 
week city planning and city zoning experts, as well 
as many other public spirited citizens in all walks 
of life, debated the subject of zoning in its relation 
to housing and to industrial and commercial devel- 
opment from every angle. The conference was of 
special significance to the lumber industry because 
zoning not only affects the lumberman’s personal 
interests but because it is calculated to exert a 
very potent influence in promoting the public wel- 
fare. 

Speaking generally, the purpose of the conference 
was educational; being designed to make clear what 
zoning is and what its probable effects will be 
when carried into practice. If one were to judge 
from definitions and explanations of experts and 
from the experience of New York City and St. 
Louis, both comprehensively zoned, one would say 
unhesitatingly that the statement that ‘‘zoning is 
designed to protect all the people in all their 
rights’’ is well within the truth. Some of the evils 
of haphazard development are shown by the fact 
that in Chicago, for example, a very costly school 
building often is hardly more than erected in a 
residence neighborhood before an objectionable 
industrial development drives out the homes and 
destroys the investments of both individual citizens 
and the public. 

Zoning permits the widening of streets in indus- 
trial zones, the regulating of traffic in residential 
neighborhoods and the development of merchandis- 
ing along street car lines. In fact, zoning is caleu- 
lated to make the city efficient industrially and 
commercially, taking full account of the fact that, 
after all, good, quiet and comfortable homes con- 
tribute’ greatly to the main purpose by making a 
healthy citizenry. By making investments secure 
property values are stabilized and development is 
made logical and orderly. By recognizing and 
giving ample protection to all the factors that 
contribute to the growth and development of a city 
zoning contributes greatly to its progress. On every 
hand evidence is ample that without zoning the 
home builder’s investment is inseeure because it 
may be destroyed over night by the entry of a 


factory, a public garage or some other objection- 
able institution. Prospective home builders, being 
well aware of this danger, hesitate to invest in 
homes. 


The transportation question is an element in zon- 
ing that receives large consideration. Some of the 
difficulties of transporting people from home to 
work and from work to home are lessened by the 
more even development encouraged by proper zon- 
ing. Congestion is discouraged by the development 
of trading areas readily accessible from residential 
neighborhoods; and zoning also serves to make 
possible residence near to employment, especially of 
factory workers. 


One fact to be stressed with respect to the pro- 
posed zoning of any city is that the subject should 
be thoroly discussed and fully understood before 
an attempt is made to frame either law or ordi- 
nance; and when framed such law or ordinance 
should be specially adapted to the needs of the 
particular city in which its provisions are to become 
effective. Zoning is not designed to favor any one 
class at the expense of any other, and it need not 
jeopardize any vested interests. 





BOOSTS HOUSING PLAN AS MODEL 


Burrao, N. Y., Dec. 16.—The city of Lockport 
is acquiring fame as the result of its housing pro- 
ject, under which it is planned to raise $1,000,000, 
one-half by popular subscription. The intention is 
to build 300 or more homes for working men and 
when the half million is raised the remainder wil} 
be borrowed. The plan will: be used as a model 
before the national housing conference which has 
been called by the American City Bureau, of New 
York. To the conference will be invited officers of 
chambers of commerce and boards of trade of the 
country. George Grove, housing expert for the 
bureau and in charge of the home building work 
at Bridgeport, Conn., during the war, was in Lock- 
port last week and said that the city’s plan shows 
the way to all other cities with a similar problem. 
By last Thursday the fund had reached $402,800. 











60 


AMERICAN LUMBERMAN 








‘ 


DECEMBER 20, 1919 








(Pont Dearborn National Bank | 


Chicago. Illinois 
U. S. Lepositary 








Capital -- $ 3,000,000 
Surplus- - 1,000,000 
Deposits - - 60,000,000 
OFFICERS: 


WILLIAM A. TILDEN, President, 

HENRY R. KENT, Vice-Pres. WM. W. LeGROS, Cashier. 
JOHN FLETCHER, Vice-Pres. CHARLES L. BOYE, Asst. Cash. 
EORGE H. WILSON, Vice-Pres. ROBT. J. McKAY, Asst. Cash. 
MARCUS JACOBOWSKY, Vice-Pres. WM. E. McLALLEN, Asst. Cash. 

CHARLES FERNALD, Vice-Pres. W.J. FICKINGER, Asst. Cash. 
E. C. TUBBS, Vice-Pres. EDWARD N. HEINZ, Asst. Cash. 
WM. L. McKEE, Vice-Pres. and Mér. Foreign Exchange Dept. 


Fort Dearborn Trust & Savings Bank 


WILLIAM A. TILDEN, Prest. EMIL C. ROSE, Cashier. 
JOHN E. SHEA, Vice-Pres. E. H. LENNERT, Asst. Cashier 
STANLEY J. MILLER, Vice-Pres. FRANK M. FORREY, Secretary & 
HERBER® C. ROER, Vice-Pres. Trust Officer. 

FRANK LINCOLN JOHNSON, Manager Real Estate Loan Dept. 
¥ JOHN M. PEARSON, Manager Safe Deposit Vaults. 











| 





Lyon, Gary & COMPANY 


208 SOUTH LA SALLE STREET 


CHICAGO 


INVESTMENT BANKERS 
TIMBER. AND TIMBER SECURITIES 


For. twenty-seven years we have 
continuously been dealing m timber 
and making loans to lumbermen.. 


OUR EXPERIENCE AND SERVICE ARE AT YOUR 
TOMES ce hy DISPOSAL 








The Red Cedar 
Shingle Quality 


| 





“Horseshoe” Brand 


Good sellers for the Retail Yard because 
evenly sawn, 100% vertical grain, 100% clear, 
free from sap, closely packed, plainly 
branded and cut from live timber. 


We can furnish any American or B. C. grade 
of Shingle in mized cars with Cedar Siding. 


Reynolds Company, 
Limited 
VANCOUVER, B. C. 








GOSS AND RAWSON 
CONSULTING TIMBER ENGINEERS 


EFFICIENCY IN 
TIMBER PRESERVATION Dry Kitn Desicn 
PLANT OPERATION Dry KitN OPERATION 
Speciat DesiGn Mict OPERATION 


504 WHITE BUILDING, 603 YEON BUILDING, 
{ SEATTLE, WASH. PORTLAND, ORE. 








BURT E. STEENSON 


TIMBER ESTIMATES 


VENEER & PANEL MANUFACTURERS’ ANNUAL 


At the recent annual meeting of the National 
Veneer & Panel Manufacturers’ Association, 
held at the Congress Hotel in Chicago, many mat- 
ters of vital importance to the industry were dis- 
cussed. President S. B. Anderson, of Memphis, 
Tenn., in his annual address said that all lines of 
trade should take advantage of the prosperity 
that is now prevailing and prepare for the lean 
years, which as a rule follow years of prosperity. 
Two of the vital concerns of the industry just now 
were the scarcity of veneer logs and the high prices 
that it is necessary to pay for them. Logs cost two 
or three times as much as they did a few years 
ago, and even tho the manufacturer is willing to 
pay the price, they are scarce at any figure. Presi- 
dent Anderson said that the labor shortage was 
making it imperative that more improved machin- 
ery be used. He said no man who owns his own 
home becomes a socialist agitator and that the 
disturbers are men who have acquired no property. 

A report on logging supply and logging condi- 
tions, as given by different members from differ- 
ent parts of the country, indicated a very serious 
situation, as but few logs are offered tho prices 
are high. Poplar logs were described as being 
out of sight, bringing something like $100 a thou- 
sand for good logs for the veneer mills. The situ- 
ation in the Memphis territory was represented 
as being so serious that it is difficult to carry on 
business at all. Some mills are shut down and 
others face a shutdown because of the short log 
supply. A story of distress—rain, high water, 
mud, floods, and what-not—was told, showing that 
business in the woods was nearly paralyzed. Log- 
ging conditions in the North were not reported 
as serious. 

The report of the traffic committee told that 
the association in its fight to have veneers and 
panels take the same rate as lumber had suc- 
ceeded before the Interstate Commerce Commission 
in having such a recommendation made, but for 
some reason has not been able to get the rate put 
into effect. A committee was sent to Washington 
to see if something could not be done, but no suc- 
cess was met with. There was considerable dis- 


cussion on the Government surplus veneer stock 
situation and judging from what was said no one 
in the veneer trade had been able to learn just 
exactly what the Government had to offer and from 
what was known about the veneers and panels held 
by the Government the stocks were now in very 
bad shape. 

The meeting was addressed by John W. O'Leary, 
former president of the Chicago Association of 
Commerce, who discussed industrial conditions, 
and he laid all the blame for the industrial unrest 
to agitators. He said that most strikes were fo. 
mented by forces that kept out of sight and that 
many men on strike did not know what they were 
striking for, but only knew that orders came from 
some mysterious force. The mysterious forces 
were anarchists and bolsheviks who were well sup. 
plied with funds. Another speaker was William 
B. Colver, chairman of the Federal Trade Commis- 
sion, and his talk dealt with the history, organiza. 
tion and methods of the commission and with cer. 
tain laws relating to business. He eriticised the 
excess profits tax, declaring it to be a clumsy, 
wasteful and unbusinesslike way of raising reve- 
nue. He declared that it costs $5 to collect $1 of 
that tax, which as a matter of business, is a poor 
showing. The explanation he gave is that the 
people pay $5 in the form of higher prices for 
each $1 the Government receives from the tax, 
The high prices can be traced to the conditions 
that produce excess profits. The journey, he said, 
was somewhat roundabout but nevertheless it leads 
back to the excess profits conditions, and when the 
Government receives $1 the public pays $5 in the 
form of high prices. The speaker declared him- 
self opposed to the excess profits tax because it is 
wasteful. An address on ‘‘Income and Excess 
Profits Returns and Taxes,’’? was made by Arthur 
Andersen, a Chicago accountant. At the annual 
dinner in the evening, the following officers were 
re-elected: 

President—S. B. Anderson. 

First vice president—D. Maris. 

Second vice president—N. M. Wilson. 

Third vice president—O. C. Lemcke. 


Treasurer—E. H. Defebaugh. 
Secretary—Howard Young. 
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NORTHEAST MISSOURI RETAILERS IN CONFERENCE 


MoBERLY, Mo., Dec. 15.—Elimination of trains 
and slow schedules served to delay the eighth an- 
nual convention of the Northeast Missouri Lumber- 
men’s Association which met here last Saturday 
afternoon and evening. But despite this fact about 
twenty-five retailers were present and about twice 
that many representing wholesalers, manufacturers, 
commission men and others in allied trades, 

J. T, Cross, of the Cross Lumber Co., who is mayor 
of Moberly, welcomed the visitors. In the course 
of his talk Mr. Cross urged the lumbermen to do 
all they can to see that the coal mines are operated 
on an all-year-round basis, thus making the work- 
ers contented and enabling them to procure their 
own homes, saying that no one can do this work 
better than the lumbermen. He declared there is 
too much waste in the lumber business in towns 
where competition is strenuous, and where there are 
three or four yards more money is spent to secure 
business than is necessary. He urged lumbermen 
to get together to remedy this evil. Mr. Cross also 
touched upon the credit feature of the lumber busi- 
ness. 

The response to the addréss of welcome was de- 
livered by President John D. Robey, of Monroe 
City, who took occasion to thank Robert Kingsbury, 
of Moberly, who succeeded V. D. Orcutt as secre- 
tary-treasurer three weeks before the convention. 
J. ©. Frank, of Madison, discussed ‘‘Things I 
Don’t Know About the Lumber Business,’’ in which 
he talked about the League of Nations, scoring the 
Missouri senators for their stand on the treaty. 
He compared the prices of lumber in 1894, 1914 
and Dec. 1 of this year and charged that they 
were high. However, he did not make any com- 
parisons between lumber and other commodities. 

A round table discussion followed Mr. Frank’s 
talk in which W. M. Johns, of Sedalia, retailer ; 
Charles F. Church, of Rock Island, IIl., sash and 
door salesman; C. J. Harris, president of the C. J. 
Harris Lumber Co.; J. 8. Murphy, assistant sales 
agent of the Jamison Lumber Co., Kansas City; 
President Robey; ©. E. Smith, of Palmyra; and 
others joined. After all was said it was agreed that 
what was needed by the retailer was ‘‘warm feet 
and a cool head.’’ It was felt that the lumbermen 
should carry normal stocks and it was agreed that 
the crest in the prices of lumber had been reached. 

J. R. Proctor, of California, president of the 
Central Missouri Lumbermen’s Association, spoke 
on ‘‘ Benefits I Derive from My Lumber Associa- 
tions.’’ 

As the Kansas City train had not arrived, the 
meeting adjourned to rooms in the Merchants Ho- 
tel for the banquet at 8 o’clock, the toastmaster 


being A. M. Mounce, sr., of the Mounce Lum- 
ber Co. ( 

The nominating committee recommended the elec- 
tion of the following officers for the coming year, 
and this recommendation was duly adopted: 

President—Ben Dobyns, Shelbina. 

Vice president—Frank Arrington, Keytesville. 

Secretary-treasurer—R. L. Kingsbury, Moberly. 

Directors—S. W. Arnold, Kirksville; W. F. Wiggin- 
ton, Moberly, and J. C., Frank, Madison. 

Moberly was selected for the 1920 meeting place. 

L. F. Ross, of Kansas City, spoke on ‘‘ Handling 
Short Length Lumber.’’ In discussing ‘‘ Inven- 
tory,’’? J. R. Moorehead, secretary-manager of the 
Southwestern Lumbermen’s Association, pointed 
out that the amount to be paid to Uncle Sam this 
year would depend a great deal on the way inven- 
tories were taken and that it could no longer be 
taken just as the lumbermen thought best, because 
of the collection of income taxes. Mr. Moorehead 
recommended that inventory be taken at cost 
or market, whichever is the lower. 

Rev. Robin Gould, pastor of the Fourth Street 
Methodist Church of Moberly and a chaplain of a 
regiment in the 89th division, made a happy talk. 

The ladies were taken care of by a committee 
composed of Mrs. Cross, wife of the mayor, and 
Mmes. E. N. Wood, W. F. Wigginton, W. L. Barr, 
M. M. Martins, J. T. Jones and A. E. Richardson. 
After meeting in the parlors of the Merchants Ho- 
tel they visited one of the theaters. 





INFLATED PYTHON GUARDS LUMBER PILES 


PHILADELPHIA, Pa., Dec. 12.—Ingenuity has 
saved John Carberry, who has a lumber yard at 
Thirtieth Street and Columbia Avenue, quite a lit- 
tle lumber recently. As a result of the shortage of 
fuel and the handy substitution of wood when it 
could be procured at night, there had been a lot 
of lumber going out of the yard that did not ap- 
pear on the charge slips. Last week an itinerant 
cireus showed near the yard, and when a report 
got about that a 20-foot python had escaped, Mr. 
Carberry let it be known (after the circus had 
gone), that it had been seen about the piles of 
lumber. Several neighbors claimed to have seen 
it too, and for a few days every piece of lumber 
was accounted for. Then one of the neighbors 
got more daring than the rest, and when he dis- 
covered the sinuous form under a pile of lumber, 
proceeded bravely to tear down the pile and cap- 
ture it—but ‘‘it’’ proved to be one of Mr. o 
berry’s inner tubes, which he had inflated an 
used successfully to protect his lumber. 
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Hardwood Manufacturers in Annual Meet 


(Concluded from Page 50.) 
facturers’ Association for the splendid service it is 
rendering in behalf of the hardwod lumber indus- 
try and wishing it prosperity and success. 
Improvements in Statistical Methods Planned 


Mr. Stark stated that the work of the open com- 
petition department would be further refined during 
the year, including auditing of the books of the 
313 members of the plan. He added that the Fed- 
eral Trade Commission had approved the standard- 
ization of grades and that this work would be 
further pushed during the coming year. He ex- 
pressed the hope that it would be possible to get 





M. W. STARK, ST. ALBANS, W. VA.; 
Who Presided at Open Competition Plan Meeting 


up graphic reports of stocks and sales instead of 
using the tabulated forms. He also reported that 
the questionnaire used by the association in secur- 
ing information for use in the open competition 
plan was so complete that it had the endorsement 
of the important statistical organizations and 
others that seek to secure full economic facts. 

‘‘The open competition plan,’’ he declared, 
‘*will be just as valuable to the members when 
prices are falling as it is when they are rising, 
and some of those whose judgment I value highly 
are of the opinion that it will prove even more 
helpful on a falling than on a rising market.’’ 

It developed during the open competition plan 
meeting, thru information that was submitted to 
all the members, that wholesalers continue to fur- 
nish the bulk of both inquiries and orders in all 
the territories, Eastern, Memphis, Little Rock, Jack- 
son, Miss., and Southwest, the former ranging from 
45.7 to 60 percent and the latter from 35 to 57.1 
percent. 


Hardwood Statistical Situation Summarized 


The following information was also developed 
in this way: 

That it would require only twenty-nine to forty-three 
days for the members to ship out total orders, working 
under normal conditions and assuming that all orders 
on their books are ready for immediate shipment. 

That hardwood production for November was 75 
percent of normal in the Eastern and Memphis terri- 
tories, 73 percent in the Little Rock and Jackson and 
50 percent in the Southwestern, with a general average 
for all territories of 72 percent. 

That estimated production for all territories was 68 
percent for the 60-day period beginning Dec. 1. 

That present stocks in all territories are only 29 
—T of normal compared with 31 percent as of 

v. 1, 


That the percentage of normal log supply banked at 
the mills is: Seventy-two percent in Eastern, 44 per- 
cent in Memphis, 21 percent in Little Rock, 21 percent 
in Jackson and 18 percent in the Southwestern, giving 


— of only 46 percent of normal for all terri- 
S. 


That there are no indications of a diminishing de- 
mand for hardwoods and that there is not enough 
Stock now on hand or being produced at the mills 
to take care of requirements, so that, with many in- 
quiries coming in, with unprecedented conditions in 
unsold Stocks, and with production at a very low point, 
& good business for the next five or six months is cer- 
tain to continue. 


Members Enthusiastic Over Success of Plan 


, When the meeting was thrown open for general 
diseussion, F. K. Conn declared that he. would not 
be Without the open competition plan reports for 
any consideration and expressed the hope that the 
Plan would be further developed and expanded 

bringing in additional members. 

Louis Carr, of the Carr Lumber Co., Pisgah 
Forest, N. C., spoke in favor of personal efforts 
to bring new members into the association, thus 
imereasing the effectiveness of the service rendered. 
— _ Hutchinson, Hutchinson Lumber Co., 

;untington, W. Va., declared lumber prices are 
high but agreed that this was a relative proposi- 








tion and that it was to be considered only in the 
light of what prices manufacturers of other prod- 
ucts asked for their wares in which lumber was 
used. 

‘*The open price plan,’’ he said, ‘‘ furnishes the 
steam that pulls you up the hill and it likewise 
furnishes the brakes that ease you down the hill. 
It is an indicator of what is coming and therefore 
performs a very valuable service. All should co- 
operate and not leave it to the 313 members of the 
open competition plan of the American Hardwood 
Manufacturers’ Association to bear the entire bur- 
den while those outside the association secure prac- 
tically as large benefits as those who put up the 
money.’’ 

Heavy Rains Have Curtailed Production 

E. B. Norman, of Holly Ridge Lumber Co., 
Louisville, Ky., which owns four mills in Louisiana, 
said that ‘‘unprecedented weather had seriously 
interfered with logging and that indicated produc- 
tion in that State was only about 40 percent of 
normal, while mill stocks were about 25 percent 
of what they should be.’’ 

Mr. Gadd stated in this connection that the 
South was a ‘‘wet’’ and not a ‘‘dry’’ region, 
pointing to rainfall of 17 inches in the Little Rock 
territory during October as compared with 6 
inches, the heaviest previous maximum rainfall 
for that month. 

W. I. Barr, of Greenfield, Ohio, supplemented 
the statement of Mr. Gadd, saying that there had 
been one rain after another, in fact almost con- 
tinuous rain, especially during October and Novem- 
ber, thruout Mississippi and Alabama. ‘‘As a 
result,’’ he said, ‘‘manufacturers in those States 
have logs only one or two weeks ahead of the 
mills.’? He referred to the fact that he had paid 
any price asked for hauling logs but that it was 
impossible to get enough at any price. He declared 
that all operators in the Mississippi delta were 
suffering from similar conditions and emphasized 
that, with winter at hand, there would be no log- 
ging of consequence during the next several months. 

Mr. Gadd said, in this connection, that the mills 
in the southern hardwood area were going into 
the winter with the smallest reserve supply of 
logs in their history. 

W. H. Hopkins, of the New River Lumber Co., 
Cincinnati, called attention to the inflation of 
currency and said that every lumber manufacturer 
who made a profit of $1 a thousand before the war 
must make $2 now to secure the same returns and 
that, when the Government took 40 percent in 
taxes, it was necessary to make $3.50 for every 
dollar made before the war. 


Favor Issuance of Graphic Charts 


EK. A. Lang declared he thought the open price 
plan worth more to the members than all the fea- 
tures of the association’s activities cost, and ex- 





F. R. GADD, OF MEMPHIS, TENN.; 
Manager of Statistics 


pressed approval of the idea of issuance by the 
association of graphic reports covering stocks, sales 
and price fluctuations. 

Mr. Stark commented on the favorable and en- 
thusiastie reception of the open competition plan 
of the association but declared that this organiza- 
tion is accomplishing many other things. He said 
further that it was anxious to accomplish much 
more in order that it might be ‘‘ well rounded’’ in 
its activities and in its value and its service to the 
members. 

Graphic charts, showing the average production 
per month of each of the major items on the hard- 
wood list, the average stocks and the average sell- 
ing prices for each month in the year, were ex- 
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Fix Your Credit Loss 
in Advance 


You ean state pretty accurately every 
item in your over-head expense but one 
—your eredit loss. That you can only 
guess at. And how often you miss the 
mark, you, only, know! Because of 
present conditions, your credit loss ’is 
more of a problem than ever. 

If the year’s total covered credit losses ex- 
ceed a certain previously agreed upon per- 
centage of your gross sales, we repay the 
excess. 

Thus your credit loss for twelve months is 
determined in advance and nothing can-in- 
crease it. 

The cost of Credit Insurance is small com- 
pared to the security afforded. 


Over $9,500,000 paid to-our 
policyholders 
The American Credit~ Indemnity Co. 
OF NEW YORK 


415 Locust Streeti14i Marquette Bldg.80 Maiden Lane 
St. Louie, Mo. Chicago, II. New York, N. Y. 








GILBERT NELSON & CO. 
Public Accountants 
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hibited thruout the meeting of the association and 
these attracted most favorable comment. It is 
impossible, however, to convey the information on 
these charts to readers of the trade press except 
thru photographie reproduction. 

P. E. Gilbert, chairman of the committee on cot- 
tonwood, said that production during the last year 
had been 67,300,000 feet of log run and gave the 
following information regarding the relations be- 
tween stocks on hand and prices: 

Stocks on Average Stocks on Average 

hand ices hand prices* 

Jan. 1....17,600,000 $38.00 Aug. 1... 9,600,000 46.75 
Feb. 1....11,400,000 38.25 Sept. 1... 9,900,000 50.00 
March 1.. 9,000,000 89.25 Oct. 1....10,600,000 52.00 
- 8,200,000 41.75 Nov. 1... 9,571,000 52.50 


May 1.... 9,393,000 39.50 Dec. 1 
June 1... 7,760,000 41.75 Dec. 11... 


*Based on No. 3 common and higher, f. 0. b. cars, Cairo, Ill. 
Below. 











Every “SECURITY” Silo sale means $60.00 
to $270.00 worth of lumber—plus the profit on 
the fixtures. Many SECURITY dealers sell 
from 10 to 60 silos every year. 


Silo 


S ecurity Fixtures 


make best silo for lumber dealers. Best door. 
Best anchorage. Best ladder. SELLS FOR 
LEAST MONEY. Now is time to start. Write 
today for full particulars. 


Chicago Warehouse & Silo Fixture Co. 


327 So.LaSalleSt. CHICAGO, ILL, 
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KNUDSON & MERCER 
LUMBER COMPANY 


28 East Jackson Boulevard, CHICAGO, ILL. 


We know the requirements of the 
Retail Dealer and can supply them. 


We can recommend without reservation the 
Ritegrade Red Cedar Shingles we sell. Made- 
rite, gradedrite, packedrite, driedrite, shipped- 
rite, soldrite. 

Try a car and prove our statement. 








ennessee 


Red Cedar 
Posts and Poles 


Oak Dimension, Bridge Plank and Wagon 
Stock; also Fir Piank and Timbers, 


Let us quote you today. 


Wheeler Lumber Bridge & Supply Co.,"“iowa* 











‘*Prices,’’ he said, ‘‘ were nearly double those of 
Jan. 1, while stocks were little more than half of 
what they were at that time.’’ 

Mr. Gilbert called attention to the fact that cot- . 
tonwood was being shipped into this country from 
Alaska and asserted that, in his opinion, the possi- 
bilities of cottonwood had not been anywhere nearly 
reached. ‘‘ With the growing scarcity of stumpage, 
prices,’’ he said, ‘‘are destined to go much 
higher.’’ 


Rotary Cut Box Men Report Big Progress 


E. B. Martin, chairman of the governing com- 
mittee of the Rotary Cut Box Lumber Manufactur- 
ers’ Association, said that altho this body was 
organized only eight months ago it had 96 percent 
of all eligible mills enrolled in its membership. 
He expressed agreeable surprise over the results it 
had been able to accomplish thru its affiliation with 
the American Hardwood Manufacturers’ Associa- 
tion, and said that its work was so successful that 
those who are eligible are seeking to join, thus 
relieving the association of the necessity of going 
after them. To be eligible, he said, a manufac- 
turer must sell at least 25 percent of his output in 
the open market. Mr. Martin also reported that 
the association had established uniform cost ac- 
counting during the brief period since it was organ- 
ized. 

Adjournment was then taken for luncheon. 


WEDNESDAY AFTERNOON SESSION 


At the afternoon session members of the associ- 
ation were favored with a very interesting address 
by Murray Springer, of the Crosby-Chicago Adver- 
tising Agency, on the ‘‘Relations Between Trade 
Extension and Trade Efficiency,’’ the burden of 
which was that intelligent, active codperative effort 
and an accurate cost accounting system were the 
fundamentals to success in the lumber industry as 
well as in all other industries. 


Assessments for Next Year Are Voted 


The association, by unanimous vote, approved all 
resolutions submitted by the resolutions committee, 
thus fixing the maximum assessment of class A 
manufacturers of hardwood lumber and class C 
manufacturers of rotary cut veneers at 25 cents a 
thousand feet, log scale, based on the number of 
feet cut during the preceding year, for the purpose 
of financing all activities of the association, and a 
maximum assessment of 75 cents a thousand feet, 
flitch measurement, based on the amount manufac- 
tured during the preceding year, for all class B 
manufacturers of sawn and sliced veneer, and plac- 
ing the assessment for 1920 on the basis of 15 cents 
a thousand for the two former classes and 45 cents 
for the last named class. 

It was further provided that the association 
‘*place in the hands of the board of directors the 
entire revenue for the ensuing year to be wholly 
expended, or a percentage retained as a reserve 
fund, as may be deemed best for the welfare and 
advancement of the association. 

Thanks were extended to the Lumbermen’s Club 
of Memphis for the assistance given in finding ac- 
commodations for the visiting lumbermen, to the 
trade press and local papers for the manner in 
which they handled reports of the meeting, to E. C. 
Atkins & Co. for the badges which were supplied 
to the members, and to the hotels of Memphis for 
the efforts they made to take care of the delegates. 


Officers Are Unanimously Re-elected 


All the officers for the last year were unanimously 
reélected as follows: 

President—R. M. Carrier, Carrier Lumber & Manu- 
facturing Co., Sardis, Miss. 

First vice president—M. W. Stark, American Column 
& Lumber Co., St. Albans, W. Va. 

Second vice president—J. W. McClure, Bellgrade 
Lumber Co., Memphis. 

Treasurer—R. H. Darnell, R. J. Darnell (Ine.), 
Memphis. 

The following directors for three years were 
placed in nomination at the same time that the old 
officers were renominated and unanimously elected: 

W. E. Delaney, Kentucky Lumber Co., Lexington, 
Ky.; Ralph May, May Bros., Memphis; T. M. Brown, 
W. P. Brown & Sons Lumber Co., Louisville, Ky. ; H. B. 
Weiss, George C. Brown & Co., Memphis; C. H. Sher- 
rill, Sherrill Hardwood Lumber Co., Merryville, La. ; 
H. B. Curtin, Pardee & Curtin Lumber Co., Clarksburg, 
W. Va.; John Raine, Meadow River Lumber Co., 
Rainelle, W. Va. 

Seven 2-year and an equal number of 1-year 
directors hold over. 

President Carrier warmly thanked the association 
for the honor conferred on him, promised to make 
next year even more successful than 1919 had been, 
and announced that all the standing committees 
would remain the same as last year and that James 
E. Stark would be chairman of the board of direc- 
tors. 


The association then adjourned. 


HARDWOOD MEN RE-ELECT OFFICIALs 
[Special telegram to AMERICAN LUMBERMAN] 

Mempuis, TENN., Dec. 18.—The board of direg. 
tors and the executive committee of the American 
Hardwood Manufacturers’ Association at a meet. 
ing held Wednesday afternoon reélected John y 
Pritchard, secretary-manager, and Frank R. Gada. 
manager of statistics, for the ensuing year, My 
Pritchard will retain his two assistants, D. E. Stan. 
ton, in charge of the oak department, and Q, 
VanCamp, in charge of the gum department, My. 
Gadd will likewise retain Arthur Gohn, assistant 
statistical manager. The executive committee is 
composed of the same members as last year: R, M 
Carrier, ex-officio chairman, R. H. Darnell, James 
E. Stark, John W. McClure, R. L. Jurden, M, w 
Stark, E. O. Robinson. Attorney L. C. Boyle was 
reélected general counsel. c 

A delightful informal feature was the dinner at 
the Tennessee Club on Tuesday evening, given by a 
member of the executive commitee. This wag at. 
tended by President C. A. Goodman and Secretary 





J. W. McCLURE, OF MEMPHIS, TENN.: 
Vice President and Member Executive Committee 


F. F. Fish, of the National association, and the fol- 
lowing members of both American and National as- 
sociations. R. M. Carrier, C. H. Barnaby, Earl 
Palmer, T. M. Brown, Bruce Burns, C. L. Harrison, 
R. L. Jurden, W. E. Delaney, Leon Isaacson, J. W. 
Mayhew, M. W. Stark, S. M. Nickey, Attorney 
Boyle, B. F. Dulweber, E. O. Robinson, J. W. 
McClure, E. A. Lang, James E. Stark. 





FORMULA FOR MAKING CASEINS INTO GLUE 


MapIson, WIs., Dec. 15.—Experiments at the 
United States Forest Products Laboratory indi- 
cate that practically all caseins of a reasonable 
degree of purity can be made into satisfactory 
glues by the same formula, simply by varying the 
amount of water used. 

Caseins, the laboratory points out, may be di- 
vided into definite groups according to the amount 
of water which they require to make glue of a given 
consistency. This grouping is roughly the same 
as the grouping according to methods of casein 
manufacture. Grain curd casein requires the least 
water; lactic acid casein, ordinary mineral acid 
casein, and rennet casein, increasingly larger 
amounts. 

The ash content of these caseins also increases 
in the same order. In fact, the relation between 
the ash content and the amount of water required 
is so close that if the former is known the latter 
may be predicted. The relation between the ash 
content and the water requirement may be ex 
pressed by an equation of the type, 

y=mx+hb, 
wherein x is the ash content of the casein, y the 
water-casein ratio required to give a glue of medium 
viscosity, and m and b constants depending upo? 
the formula used. 








Sweden is suffering from a lack of tonnage, 
and the Government has assumed control ove? 
all national shipping. All general licenses for 
foreign trade routes have beea revoked, and 4 
special license from the Government is necessary 
for every Swedish vessel destined to or leaving 
a foreign port. The Swedish chambers of com: 
merce have also decided to take united sateen 
lower freight rates, both in transatlantic, +i 
ropean and coast shipping. 
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THE LUMBERMAN POET 








‘*‘MERRY CHRISTMAS!’’ 


Merry Christmas, you, and you, 
By your hearthstone seated— 

Message old, yet message new, 
By a world repeated. 

By the humblest cottage fire, 
In some house of glory, 

Tiny tot and gray haired sire 
Love the wondrous story. 


May no Christmas ever rise, 
Where your feet may wander, 
But there gleams from out the skies, 
Clearer, brighter, fonder, 
Still a message o’er and o’er, 
Still that lovely greeting, 
‘‘Merry Christmas! ’’—evermore 
The heavens the song repeating. 





‘‘T Am Always Etc.’’ 


There is nothing new under the sun. In ‘‘The 
Searlet Letter’’ Hawthorne said it, and said it 
much better: 

“At every moment the impalpable beauty of my 


soap-bubble was broken by the rude contact of some 
actual circumstance.” 





INFALLIBLE 


The man who never makes mistakes 
And never guesses wrong, 

Who never any chances takes, 
Works cautiously along, 

May never lose a single bone, 
A dollar have to pay— 

Because he’ll never likely own 
A dollar anyway. 


The man who’s never known to err 
Will hold his job for years; 

He need not start, he need not stir, 
Discharge he never fears. 

He sticks to old accustomed paths 
As he has always done; 

He’ll never lose the job he has, 
Or get a better one. 





Oh, be like a tree, with its blossoms and scars— 
Keep your feet on the ground and your head in the 
stars. 





RANDOM 


But if women address the lumber conventions will 
they ever adjourn? 


The red flag has the same effect on a good 
American that it has on a bull. 


The life of a steel car is only thirteen years, and 
the temperature is less than that. 


Instead of saying you feel like 30 cents why not 
say that you feel like a German mark? 
; A dahlia looks more attractive than a bulb; and 
it is easier to sell homes than just lumber. 


The hand that rocks the cradle generally decides 
what kind of a house it shall be rocked in. 


We hope that when the Government gives back 
the railroads it will keep the dining-car chefs. 


Well, it seems that at last we command the mar- 
kets of the world; but the world hasn’t any money. 


The basis of wage adjustment used to be what 
& man earned but now it is what he thinks he 
needs, 

Now there is a shortage of lath. The only thing 
that doesn’t seem likely to be short this winter is 
the winter. 

It might be well for the Government to get up 


another bond issue just to keep us from spending 
our money foolishly. 


We see by the papers that when two Senators 
called on him the president was ‘‘cheerful.’? Then 
he must be convalescent. 


One thing is sure: Any man who has ever seen 
a woman throw a baseball realizes that a baseball, 
at least, is not woman’s sphere. 


; iy they are studying glue at the Forest Prod- 
on s Laboratory, and we are very glad we live in 
cago, Ill., and not Madison, Wis. 


tent 75 percent of us spend more than we can 
. ord, and the other 25 percent not only more than 
® can afford but more than we can earn. 


ge robably The Little Old Lady in Threadneedle 
a “ta throws up her hands these days and says, 
aw, I never thought I would come to this! ?’ 


A Boston paper says that the three most impor- 


har trees in Massachusetts are the shoe tree, the 
im he and the axle tree. We supposed the most 
ha rtant tree in Massachusetts was the family 





OUT IN THE OPEN 


Out in the open, under the stars, 
The stars by night and the sun by day, 
Where there are no barriers, are no bars, 
And the good trail stretches for miles away, 
The lungs can breathe and the heart can sing, 
And life at last is a thing that’s good— 
And man, who lives like a shut-in thing, 
Is free as the things that roam the wood. 


Out in the open, under the sun, 
The sun by day and the star by night, 
There a lonely fight has been often won 
That never were won by candle-light. 
You are out in the open, out with God, 
Just He and you and the narrow trail— 
His sky o’er head, and, beneath, His sod, 
His voice in every breeze and gale. 


Get out in the open, O you who weep, 
And fight it out in the purple hills; 
The heart that aches will find its sleep, 
The mind forgetting the thought that kills. 
You need not turn to the world of men 
For hope or pity or helping hand; 
They will preach you outworn truths again— 
What mortal mortal can understand? 


Get out in the open, get out alone, 
With only God and the sky to see; 
For God has witnessed and God has known, 
And He will come to you presently. 
He will heal the hurt tho it leave a scar, 
He will point the way, by His star and sun; 
So go you forth to the sun and star— 
And come not back till the fight is won. 





BETWEEN TRAINS 


New York, N. Y.—That not all the trouble and 
not all the profiteering is being had or done in the 
lumber business, the friends of the lumbermen and 
the enemies of the lumbermen to the contrary not- 
withstanding, is the impression you would have 
gained if you had sat in with us at the annual ban- 
quet of the American Woolen & Worsted Manu- 
facturers’ Association at the Waldorf-Astoria last 
night. One woolen man told us that he knew of one 
retailer who was charging $150 for an overcoat for 
which he pays $85—which ought to take care of 
quite a lot of overhead. In fact the consumer 
seemed in this case to be getting almost as much 
overhead as overcoat. 

It is this retailer who makes a lot of us other re- 
tailers a lot of undeserved trouble and furnishes 
the middleman-eliminator with the single case that 
is put into a shotgun and aimed at the heads of all 
of us. 





SHELBYVILLE, InD.—Lumbermen ought to like 
this town, for it is full of furniture factories, and 
furniture factories buy a right smart lot of lum- 
ber. The best thing about the furniture factories 
in Shelbyville is that they were built up by Shel- 
byville young men, who didn’t think that a young 
man had to go to New York or Chicago or some 
other big town to make good or make good money. 
So here they are in the old home town, prosperous 
and happy. 

Ed Swain, the well known hardwood expert, is 
a resident of this town, so when it got out that we 
knew Ed and Ed knew us (tho what we know 
didn’t get out) the Chamber of Commerce di- 
rectors gave us a joint dinner at the Hotel Shelby. 
We wish to report that Ed is looking well and 
cheerful. 





Fuint, Micu.—Flint built three thousand new 
dwellings last year, and still it hasn’t enough. A 
town that doubles its population in three years 
has a hard time keeping up with itself. Dick 
Kleinpell, the well known reformed lumber sales- 
man who has been retailing lumber in Flint now 
for eleven years, told us at the Board of Com- 
merce round-up tonight that the hardest things to 
get now are doors and panels. There are a lot of 
new houses all completed but the doors—and Mich- 
igan is no place for a house without doors at this 
time of year. 

Someone started to tell us the chicken-and-horse 
story and we immediately said, ‘‘Ah, ha! Put has 
been here!’’? And sure enough he had, spreading 
the gospel of the Southern Pine Association. We 
don’t know whether Put is making the story 
famous or the story Put; but if Put ever commits 


‘ a erime (other than making speeches) we shall ad- 


vise the police in our large cities to keep not their 
eyes but their ears open and, if they hear a sorrel 
man telling a yarn about a black team of horses, 
to nab the man and notify headquarters. It’ll be 
L. R. Putman, of N’Orlans, sure as shooting. 


The Farmer Has Money to Spend 


—are you getting your share? 


We are getting our share, as our business 
has increased 2000 % in only five years. 
OK Products willhelp you to get your 
share just as they have helped us. 


KY Products 


—include Sun-Lite Windows for hog houses, Cu- 
polas, Non-Freezable and Sanitary Stock and 
Poultry Waterers, Self Feeders for hogs and 
other specialties that bring health to farm ani- 
mals and wealth to farmers, 


Your Sales Are Half Made 
When You Buy the Goods 





Our advertising and sales service is so complete 
and effective that, no matter where you are located, 
there is alreacly a desire for OK Products. Farmers 
d d handise with a good reputation and 
their demands are answered in OK Products. 





An Attractive Proposition fer You 


Let us prove to you that big profits and quick sales 
await you if you carry the OK line. 


Write for Complete Details. 


Phillip Bernard Company 


1903 Floyd Ave. 
Sioux City, lowa 








The Best 
Christmas Gift 


From a lumberman to his friends, or for 
a lumberman, is one of the splendid books 
of Douglas Malloch, “the lumberman 
poet,” full of the humor, sentiment, 
romance and philosophy of the woods 
and the lumber business. 


Easy to Buy 


No “Christmas shopping” to do—just 
write a letter, enclose check, tell us which 
books you want sent and to whom, and 
we will mail them in time to reach the 
recipient at Christmas with a letter from 
us Saying it is a gift from you—or we will 
send them to you direct. 


For Associates, Employes and Friends 


Here is a simple solution of the Christ- 
mas gift problem. Order any of these— 
they make a permanent gift that will de- 
light and entertain for years: 

Tote-road and Trail—A beautiful book illus- 
trated in color. $1.25 postpaid. 

The Woods—A splendid collection of “the 
lumberman poet’s” best verses. $1 postpaid. 

In Forest Land—Sold faster than we could 
print it. Bound in green silkcloth, illustrated in 
tint. $1.25 postpaid. 

Re-Sawed Fables—Humorous prose about the 
lumber business, with a hundred practical 
morals. $1 postpaid. 

Oh, Weep No Weeps—A little brochure in its 
seventh edition. (Better include this.) 25 cents 
postpaid. 


Order any or all of these ana 


your Christmas shopping is done. 
Address the publisher: 


American Lumberman, 


431 South Dearborn Street, Chicago 











CHAPIN’S LUMBER RECKONER 


Reduces to board measure lumber, 
scantling, square timber and saw 
logs. Morocco $3, cloth $2, postpaid. 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicag 
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PITTSBURGH 


AMERICAN LUMBER eure. os Southern Chamber Seeks to Increase Milk Output 


VW at ITE ed | N E During recent years people of the cities have, eries. Among the most striking legends of the aq. 


through experience of one kind and another, been vertisement were the following: ‘‘We suggest g 
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Mi “THERE'S NO PLACE LIKE HOME™ @aa== 


Age THE COMMUNITY BUILDER [& 
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Our Silver White Pine is a real Cork Pine substi- brought to a realization of their dependence upon _ plan to increase the milk production of your coun 
tute for planing Mill and Pattern Work, Etc. the former and consequently of their community How near are you to a creamery? Have you ever 
At our various mill connections we own and of interest in his welfare. During the war the visited it? Here is a plan to stimulate dairying jp 
carry large stock of price of wheat, the price of meat and the searcity your county. Here are the commercial creameries 
idaho White Pine. and high prices of milk ee have driven in age ee ”? — = a pe of the cream. 
home in the most practical and convincing manner’ eries already mentioned. @ advertisement j 
Se ee Pine also SugarPine. the fact that the A msm between pcre wa and printed in poster form and at the bottom is the 
chigan and yin White Pine. production of these commodities is so narrow that ee: Morag this ad in a public place 

so a slight change in farm practice or policy may mean and help interest others. 

YELLOW PINE and HARDWOODS. aah saith, melt or batter pvr red rape A ‘au improvement in agriculture has taken 
Our new mill at Lenox, Ky., is now operating. lous city. place in the South in late years; and now fine dait 
Also our new mill at Florala, Ala. and Paxton, Fla. The milk supply of a city is a day-to-day or cattle can be found quite plentifully in most of the 





4 hand-to-mouth affair; and so small a matter as the southern States. These cattle should afford the 
derailment of a milk train may mean that hundreds nuclei in the various communities for the building 
Whi Pi IDAHO of babies shall be without this one essential food up of a real dairy industry, of which creameries 
ite ines se for twenty-four hours. Likewise, the shifting of ultimately must form a part. A few States have 
OREGON STOCKS | production from milk to beef, or the use of corn systematically built up the dairy industry in just 

for direct consumption instead of for stock feeding such a way as is proposed now in Alabama, and 

TLONG and SHORT LEAF may mean shortage and high price of beef or milk the people of that State thus have the example and 

ALSO . or both. In fact, the city population is as vitally success of others to encourage them to go ahead, 
Yellow Pine concerned in the methods of farming pursued in At the International Stock Show in Chicago, Wis. 

the area to which it looks for its food supply as if consin’s exhibit of farm products emphasized the 

it were directly engaged in agricultural operations. importance of the silo in connection with its dairy 
WM. SCHUETTE & CO. A conerete example of this fact is evidenced by industry; stating that 72 percent of the corn raised 
Pittsburgh, Pa. New York, N. Y. a statement just made by the Chamber of Com- Within its borders is converted into silage, which of 
merce of Birmingham, Ala.: ‘‘It is estimated Course means that it is to be fed to cattle. North- 


Birmingh 5.000 worth of ern Illinois also has developed the dairy ind 
M!J]JuU#H;z!z! ITI fret ™ pap sy Sh ot marth OF creamery to a very high state, owing to the demand for mil 


; estimated that we need 30,000 gallons of sweet milk to supply Chicago. Waterloo, Iowa, has of late 
West Penn Lumber Co. 


a day in Birmingham to fill the normal demand. Years come to the front as a dairy cattle center; 
We are able to buy only about 5,000 gallons, and nd of course other instances could be cited. But 

Wholesale Lumber 
= WHITE PINE YELLOW PINE 
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have to go to other States to buy a part of this the success of all has been due to the interest and 
amount.’’ It should not be difficult for the people enterprise shown by the business men, farmers, 
of Birmingham to figure out the significance of agricultural experiment stations and county ad- 
the coal strike to them, as related to the reduction VS€FS. 
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HEMLOCK HARDWOODS of train service from Illinois and Kansas. The 
Sep eee people of Birmingham are in a coal district and Development Notes 
PITTSBURGH, PA. have a mild climate, but they can —— veyron In A RECENT ane, ‘ “- Bend Today, the 
= 1 limate bstitute f ilk and butter. official publication of the Chamber of Co 
ame ae een sila the Chamber of Commerce is a South Bend, ‘ts, appeared the following im 





demonstrating the value of such an organization to headed ‘‘Women need rooms:’’ ‘‘The business 
GET OUR a community by taking steps to increase the pro- and working women of South Bend, brought her 
BOX LUMBER} inthir ot pi in Alabame ce eau tae ; sneak a 














PRICES ON duction of milk in Alabama. It is worthy of note through the industrial expansion, are meeting with 
Cypress, Hemlock, Spruce and White Pine also that the movement is to cover the entire difficulty in securing desirable rooms. For that 

B. W. Cross Lumber Co. p247, Oliver Bid: State, and the entire State will benefit from Bir- reason an appeal is being made to the residents 
nd * PITTSBURGH, PA. | mingham enterprise. All the people will benefit be- of the city to aid in the welfare of the community 
cause to increase the milk supply means to increase by offering shelter at reasonable prices. It is 

livestock production; which in turn means to in- stated by many of the women that many per 

1, @ Ge | @ Sev: | erease the food crop production; and incidental to sons have rooms which can be used during this 

. both are increased fertility of the soil and a more emergency, but prices demanded for their use mm 

stable and profitable agriculture. from $4 to $10 per week. Many of these rooms, 









\ 


(7 — The farmer who does not like the dairy business it is stated, are without the conveniences of heat, 

> e >) or who prefers cotton to corn may say that Bir- electric lights or bath and are poorly located. An 

Weid man \birch Zg vinghamans are selfish and would like to make effort to impress upon the people of the city the 

= him do work that he does not like in order that necessity of codperation in placing young women 

& ‘5 on Co. i. they may have the food they require; but the fact in homes is being made not only by the Chamber 
TROUT CREEK, MICH. is that Birmingham is merely suggesting that farm- of Commerce, but also by the Y. W. C. A.”’ 

Manufact of ers of Alabama adopt a form of agriculture that 

the public welfare demands ultimately shall be 


Hardwood and Hemlock pursued in every State. Moreover, the chamber, WEST COASTERS HOLD IMPORTANT MEETING 


thru its agricultural committee is codperating with 


7 Peautifut 








LUMBER Auburn, with the State Department of Agriculture, (Continued from page 47) } 
the Southern Bell Telephone Co. and the railroads that the supply of western spruce is not mex 
of the State. haustible and they are beginning to change their 





Another consideration suggested by this cam- ‘equirements to fir. Many prefer fir, rage 
paign in Alabama is the matter of transportation Mr. Angell urged Coast manufacturers to take 
as a factor in the cost of food and other necessi- great care in meeting the wants of eastern buy: 
ties. Increases in freight rates have been enormous Fs, and to see that promises are not made that can 


D O N ? T F O R GC E T in late years; but unquestionably further increases not be carried out. 
are to come ultimately. This will mean that every Says British Columbia Expects Big Year 
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We Specialize in Mixed Cars eee Pens gene Faye Tili- E. C. Knight, of the Vancouver Lumber 4 
. . nois irmingham, for example, must bear an y B.C f th thusiastic attend: 
White P ine, Hemlock increased percentage of transportation cost; that is phage aga phe pote, = aie gs, declared con: 
i ill be a pro- eas : oye . : } 
and Basswood Lumber to say, the element of transportation wi Pp ditions in British Columbia much the same 3% 
portionately larger factor in determining the cost here, with cars very searce. His company has one 
one eat eee png hs - Tie to the consumer. mill at which not one car was received last month. 
Siding and Fir Doors. What the a — Apes goed - He said loggers advanced their prices faster than 
Saginaw, business men of the State is that a group of twenty- . bermen to the 
Mershon, Eddy, Parker Co., Michigan five in each community shall invite 100 farmers aa” ta ae ae = hac will be 
to go with them in their automobiles to the nearest ih. pest in the history of the industry in British 
We Want r creamery, see it operate and visit also some of the Qqojymbia y 
‘e Want Orders for dairy farms in the same community. As an'ex- ‘ es 
200 M feet 8-4 No. 3 Common ample the case of Tuscaloosa is cited. Business = Costa, Profits and oo Buehner, 
gga d of oe tenes Ma le men of that town took 300 farmers to Demopolis, | A committee consisting of PMP) “ii J 
250 M feet 5-4 No.1 & 2 Com p a lively interest in dairying was the result and a Portland, Clyde Walton, Everett, ©. ©. 


. : 7 j j it 
50 M feet 12-4 No. 3 Rock Elm—I6 feet. creamery is being constructed at Tuscaloosa. Seattle, and A. C. Dixon, Eugene Ore., bev 
The Birmingham Chamber of Commerce offers, Washington Jan. 12 and confer with im ding 
Von Platen Lumber Company in codperation with the other interests mentioned, Tevenue and other Government officials regar 








en ee, See 


Mills at Iron Mountain, Mich. to send a representative to any town to work with matters of misunderstanding as to income 

the business men and farmers in organizing such details. a seling 

a trip as is proposed. To bring its offer to the at- The official analyses of the costs am for the 

Mi hi H d M | Bone tention of the business men of the State the chim- prices of members of the association gt 52 

Ic igan ar ap € Dry ber used a full page advertisement in the Age- month of September showed a net profit 0 ait 

Can ship) 4-4 te 16-4 No.1 Com.& Btr. Maple Herald of Birmingham. This advertisement con- per thousand feet, but owing to the — ss : 

now— \e4.848 SS eh enwreed tained an outline map of the State on which were in the year the profit for the nine mont er - 3 
a ee ae located the creamery towns and at one side of the Sept. 30, 1919, was $1.69 a thousand or & é 











ABBOTT & WAGNER, Cadillac, Mich. map were the names and locations of these cream- cent on the invested capital. 
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MARKET IS KEEN IN TEXAS 


Houston, TEx., Dec. 16—As an indication of 
the vaulting trend of the market, one of the most 
rominent distributing concerns of Texas, with 
headquarters here, reported late last week as fol- 
lows: Fit é 

‘¢We will at once put our price list on edge grain 
B&better flooring to $100 a thousand; B&better 
flat grain flooring, $90 a thousand; B&better finish, 
6- to 12-inch, $95; 8- to 10-inch No. 1 shiplap, $60 a 
thousand, all f. o. b. mill.’’ : 

The company quoted, in common with others, 
deplores the disturbing instability of prices, but 
confesses itself unable to stem it. And the car 
situation does not tend to serenity. <A local concern 
the magnitude of whose tonnage would seem to 
insure it special consideration if any favoritism 
were possible, reports that it is ‘‘fortunate’’ in 
getting 20 percent of its car requirements, which is 
fairly typical of the situation as a whole. The 
assertion is made and soberly accepted that the 
quotations of the morning are not dependably rep- 
resentative of the market. 

The Maud 8S. Lumber Co., an adjunct of the 
Continental Lumber Co., is building at Benford, 
Tex., on the Missouri, Kansas & Texas road, a 
modernly equipped band sawmill of approximately 
75,000 feet daily capacity. It will be completed 
about Feb. 1 and will cut hardwoods orly. The 
Maud S. company already has a pine mill in opera- 
tion at Benford. 





WAR WORKER BACK IN THE LUMBER BUSINESS 


PITTSBURGH, Pa., Dec. 15.—W. G. Weston, who 
was in the lumber business for many years at 
Trafford, Pa., on Dee. 15 took full charge of the 
West Elizabeth Lumber & Supply Co., West Eliza- 
beth, Pa., which is located about twenty miles from 
Pittsburgh on the Pennsylvania Railroad. Mr. 


standing timber in northern Idaho is said to be 
of the best quality and will add much to the tim- 
ber holdings of the new owners. 

The Coeur d’Alene Lumber Co. mill has not been 
operated for five years, or since the death of Joe 
Carroll. 

The property and timber holdings which are be- 
ing purchased are owned by the Largey estate, of 
Butte, Mont. The new owners of the Coeur d’Alene 
Lumber Co. are David Winton, Charles Winton and 
W. S. Rosenberry, western manager for the Win- 
ton Lumber Co. 


BANK SEEKS TO PROMOTE THRIFT 


SEATTLE, WaSH., Dec. 13.—With a view to en- 
couraging habits of thrift and saving among the 
loggers and mill employees the Seattle National 
Bank, with the codperation of the employers, is 
placing in the hands of these workers a series of 
five small pamphlets, telling why they should save, 
and explaining its plan of banking by mail. A 
feature of the campaign is a striking three-color 
poster showing a typical lumberjack with silver 
dollars dropping out of a hole in the pocket of his 
mackinaw as he strides along, with the following 
legend: 





BuRNING Your LIFE 
_ Your pay is your sweat and blood. Instead of let- 
ting it burn a hole in your pocket deposit it in a bank 
by mail. Write to any bank for information. 





HAPPENINGS IN THE PORTLAND SECTION 


PORTLAND, ORE., Dec. 13.—Oregon is experienc- 
ing the coldest weather in thirty years, with deep 
snow covering all sections, and as a result logging 
camps and lumber mills. are lying idle at a time 
when they should be operating full blast to fill the 
heavy demands that are coming from all parts of 
the world. It is agreed among the men of the 
industry that even if milder weather should come 





at once, it would take at 
least two weeks for the 











The big 8,800-ton steamship Lackawanna Bridge as it lay at the new Orange (Tex.) 
municipal docks taking on a cargo of 700,000 feet of lumber for Barcelona, 
Spain. The docks, which are nearing completion, will aid in making Orange 


a greater shipping point. 





mills to get under ‘way 
again. A few mills in 
Portland are operating 
their saws, but the Wil- 
lamette River is now 
frozen over and it will 
be impossible to bring 
logs when the supply on 
hand is exhausted. 

Upper Willamette Val- 
ley mills and mills in cen- 
tral and eastern Oregon 
are hard hit because 
there the weather condi- 
tions are even more se- 
vere, and many railroad 
branch lines are tied up. 
Along theColumbia River, 
too, the mills and camps 
are shut down and wait- 
ing for a change in the 
weather. 

The result of these com- 
bined circumstances, a 
shortage of cars, a short- 





Weston sold out his lumber yard at Trafford in or- 
der to enlist in the service of the Y. M. C. A., for 
which organization he did considerable good work 
during the war. He will have full charge of the 
buying of the lumber, hardware and builders’ sup- 
plies for the West Elizabeth yard. 





TO ATTEMPT TO TIE UP WOODS OPERATIONS 


MINNEAPOLIS, MINN., Dec. 15.—Labor troubles 
of a minor character are reported from various 
small camps and the general understanding is that 
the I. W. W. plan to make an attempt at a general 
tie up of woods operations about Jan. 1. National 
Guard aid was called for last week by authorities 
at International Falls to quell disturbances fol- 
lowing a strike of employees on the Minnesota, 
Dakota & Western road, a logging road owned by 
the Backus-Brooks interests and supplying logs for 
their paper mill. The adjutant general and a com- 
pany of militia arrived Saturday but found every- 
thing peaceful. 


“PURCHASES LARGE IDAHO INTERESTS 


SPOKANE, WasH., Dec. 13.—A deal for the pur- 
chase of the Coeur d’Alene Lumber Co. mill at 
Coeur d’Alene, Idaho, and the company’s timber 
holdings in northern Idaho, which will involve a 
cash transaction of $1,000,000 is being consum- 
mated this week by representatives of the Winton 
Lumber Co., of Gibbs and Rose Lake, Idaho, who 
will become the new owners, and representatives 
of the Coeur d’Alene Lumber Co. 
aint Winton Lumber Co. plans to add the Coeur 

Alene mill to its list of working plants. The 











age of sawlogs and diffi- 
culty of operating the mills, will mean still higher 
prices on lumber and activity in the spring that 
unquestionably will exceed all former records by a 
tremendous margin. 

R. J. Menz, general manager of the Brix Lumber 
Co., announced this week that he will terminate his 
connection with that company on the first of the 
year otherwise to engage in the lumber business in 
Portland, plans for which have not yet been an- 
nounced. Mr. Menz is one of the best known lum- 
bermen in the Pacific Northwest, having been in 
that business in Seattle before coming to Portland 
some years ago. He will be succeeded by Charles 
W. Buckner, who for some time has worked with 
Mr. Menz in charge of the purchasing department. 

T. F. Kennedy, of the Bradford-Kennedy Co., of 
Omaha, Neb., was in Portland during the week ar- 
ranging for the opening of a Pacific coast office, 
altho it is not definitely stated as to where the 
offices are to be located. It is also understood that 
Mr. Chenoweth, the well known pine lumberman, 
has been selected to have charge of the Pacific coast 
offices which will be devoted to the purchase of 
lumber. 


— 


GENERAL QUESTIONNAIRE MEETING 


WasHINeTON, D. C., Dee. 15.—The general con- 
ference between representatives of the lumber in- 
dustry and Maj. David T. Mason, head of the tim- 
ber section of the income tax division, bureau of 
internal revenue, on the lumber questionnaire will 
begin here Jan. 12. The conference will be held at 
the Shoreham Hotel, where the first conference was 
held between Maj. Mason and the lumbermen, at 
which the questionnaire was perfected. 








'@ = 
Kneeland -McLurg 
Lumber Company 


Phillips, Wis. 


Manufacturers of 


“SHAKELESS” 
HEMLOCK 


Hardwood Lumber 
Maple and Birch Flooring 


Specials: ™ ™,44,No; 2 Common 


Basswood rough 























Are You Having Trouble 
Finding Fuel? 


SLABS and EDGINGS 


We have 500 cords of 4' Hemlock slabs 
and Edgings, 500 cords of 4' Hardwood 
Slabs and Edgings dry. 


We also have two or three cars of 6/ 4' 
No. 2 Common and better dry Soft Elm. 


Send us your inquiries for 


Northern Hardwood and Hemlock 
Wheeler-Timlin Lumber Company 


Wausau, Wisconsin 














White Pine 








We manufacture and carry in stock ai all 
times a complete assortment of 


White Pine Common 
Shops and_ Selects 


All our stock is cut from virgin 
Wisconsin White Pine Timber and 
is of a very soft texture. Shop Lum- 
ber and Factory Selects are our 
Specialties. 


We solicit your business 











Rust-Owen Lumber Co. 


DRUMMOND, WISCONSIN 
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FOREIGN FIELDS FOR INDUSTRIAL ENDEAVOR : 








Builders Favor “Woco” 
Soft Yellow Fir Doors 


because of their vertical} grain stiles and rails 
and beautifully figured panels. A comparison 
with the grain of other doors will show the 
reason for this popularity. 


We ship Flooring, Ceiling, Drop Siding, Finish, 

ing, Stepping, or Batten in straight or 
mixed cars with doors. Window and door 
frames a specialty. Send for our catalog. 


' The Wheeler, Osgood Co. 
TACOMA, WASH. 


New York and New Lngland_Representative, 

HARAY L. FULLER, - + + © = + = 18 Tremont Street, Boston, Mass, 

Pennsylvania and New Jersey Representative, 
W. C. ASHENFELTER, - + = = Builders’ Exchange, Philadelphia, Pa. 

Middle West Representative, 

tal OK ae Re ae oe 847 Security Bidg., Minneapolis, Minn. 
Chicago Representative, 

Lumber Exchange Bidg., Chicago, Ill. 
2135 Bay Street, Los Angeles, Cal, 
325 East 18th Avenue, Denver, Golo. 








To Build or Not to Build Wooden Houses 


LONDON, ENGLAND, Dec. 4.—There has for some 
months been an agitation in England for wooden house 
construction as a means of quickly meeting the acute 
housing shortage existing here; but so far it has been 
not much more than an agitation, and the question 
whether or not it would be advisable to build of wood 
instead of the time-honored brick is still largely un- 
settled. A great number of “boosters” and “knockers” 
of the scheme have in the meanwhile appeared on the 
scene; there have been multitudinous pros and cons, 
experts’ investigations, reports and recommendations— 
but it seems extremely difficult to decide the problem, 
and to overcome the British idea that when one builds 
one must build with brick. 

The question of building with wood rose out of the 
by now quite time-worn Government housing scheme, 
prepared during times of war. At the time of the 
armistice there was reckoned to be a shortage in the 
country of at least 500,000 houses, mostly workmen’s, 
and elaborate plans were laid accordingly, with con- 
struction to begin as soon as was humanly possible 
after the close of the war and with the intention of 
permitting nothing to interfere with it. Local com- 
mittees to supervise the building were instituted in 
every city, town and hamlet in England, Wales and 
Scotland where there existed or were symptoms of a 
future housing shortage; plans for the houses were 
prepared; sites were selected; it was decided how 
many houses should stand on one acre and every other 
little detail was arranged to complete satisfaction, to- 
gether with schemes for financing and, in a measure, 



























YoOuR customers appreciate the 
advantages offered them in buy- 
ing products plainly stamped with 
the manufacturer’s trade mark. 
When they see our ‘‘Electric Brand’’ 
uppers in your yard it is like meeting 
an old friend—your sale is half made. 


Vertical Grain and Flat Grain 


Fir Flooring 


Xerticel Fix Stepping *°2°", 


quantity 












are all trade builders and one order 
sells another for you. We guarantee 
the quality, millwork and grading of 
every piece of lumher we ship. Let’s 
get together today on your future needs. 
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LONG FIR JOISTS... 
ano BIG TIMBERS 


Granite 
Falls, 
t Washington Fir Cedar and Spruce 
California Redwood 


Wash. 
Red Cedar Shingles 


Minkeseia H. B. WAITE LUMBER CO. 
Transfer © MINNEAPOLIS, MINNESOTS. 


for the supply of materials. 
Wooden Houses to Save Situation 


But delay upon delay in the elaborate housing 
scheme occurred, without anyone apparently knowing 
just what was the matter or who was to blame, until 
at this time practically nothing in this important mat- 
ter has been accomplished and the shortage of houses 
perhaps is more acute than ever. And as the present 
winter approached it was decided, in view of the num- 
erous delays which had thus upset the housing con- 
struction schedule, that extraordinarily rapid con- 
struction was imperative to make up for lost time and 
that wooden construction was by far more rapid than 
the customary brick or stone construction and there- 
fore worthy of very careful attention. 

But Great Britain isn’t used to wooden construc- 
tion, is suspicious and wary of it, and afraid of freez- 
ing up or burning up. Canada being a country of 
wooden houses, and a country whose people, methods 
and ideas Great Britain highly respects, has been 
called upon for advice on the matter, to tell the Mother 
Country just what kind of an existence is led within 
wooden walls. English construction’ experts have 
visited Canada to investigate the matter and Canadian 
experts have been interrogated abroad. And Canada 
is wholeheartedly a booster for the wooden house, be- 
cause she has thru long experience found them entirely 
satisfactory and reliable. But, despite all recommen- 
dations, Great Britain is still shying. However, it has 
relaxed its building laws sufficiently to make wooden 
construction within its confines possible, and it is 
altogether probable that many wooden houses will rise 
within the not distant future and that these by prac- 
tically demonstrating their worth and reliability will 
be instrumental in gradually dispelling the present 
hostility toward them. 


Permit Relaxation of Building Bylaws 


So far the greatest step forward in this connection is 
the issuance of a memorandum of the Ministry of Health 
permitting the relaxation of building bylaws in order 
to allow the erection of wooden houses. It gives the 
local authorities power, exercisable during the period 
of three years from July 31, 1919, ‘“‘to allow the erec- 
tion and use for human habitation of buildings of a 
kind which may not be permissible under existing by- 
laws, but which comply with regulations made by the 
Minister of Health. These regulations have been 
framed in general terms so as to leave a wide discre- 
tion to local authorities in regard to the materials 
and methods of construction which may be permitted. 
The walls may be of any material and construction 
which give sufficient stability and reasonable protec- 
tion against the weather.” 

The following are examples of types of construction 











4 Redwood 5 


will save you money and enhance 
the value of your factory products. 
For color, grain and easy-working 
qualities it is unexcelled. 


Our Salesman will be glad te call on you. 


The Pacific Lumber Company 
1222 Lumber CHIC AGO New York, 


Exchange. 103 Park Ave. 











Kansas City, Grand Avenue Temple Bldg. 








Contains the best work of ‘“The Lumber- 


THE WOODS man ’Poet,”” including “TODAY,” just 


By Douglas Malloch pow America’s most widely quoted poem. 
No lumberman’s library is complete without one. Price, postpaid, $1. 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicago 


of external walls which might be permitted under the 
regulations: 


(1) A hollow wall constructed of brickwork, cement 
concrete slabs or other suitable incombustible material. 

(2) Timber framing covered externally with (a) 
weather boarding—coated, if of softwood, with an 
efficient preservative—or (b) asbestos sheets, or (c) 
metal reinforcement eoated with good plaster of ce- 
ment and sand, or (d) plates or sheets of metal, lined 
internally with asbestos sheets, plaster, plaster slabs 
or other suitable material. 

(3) Steel framing covered externally and lined in- 
sneus. respectively, in any of the ways described 
above. 

(4) Brickwerk of solid or hollow bricks, terra cotta 
or sawn stone, hollow tiles or cement concrete slabs 
or other suitable incombustible material of sufficient 
thickness and strength, the -wall being sufficiently 
strengthened with solid piers properly distributed thru- 
out its length. The internal face of the walls to be 
battened and covered with asbestos sheets, plaster, 
plaster slabs or other suitable material. 


(5) Cement concrete built in situ or solid or hollow 
blocks of cement concrete or other suitable incom- 
bustible material. 

Must Overcome Prejudice Against Wood 


Paragraph 2 at least leaves some leeway for wooden 
construction ; but the present big problem is to over- 
come the prevailing prejudice against it, both in the 


official and public mind. The two chief questions 
brought up in regard to this type of construction jg 
its suitability to the English climate and the fire risk 
attached to it. Canadian experts have shown at length 
the fallacy of arguments on these points. One of 
these in a recent article on the subject says: 


Whether or not the wooden house is suitable for 
English climate and other conditions is a matter not 
likely to be settled by theoretical discussion. Practica] 
demonstration is needed on a larger scale than hag 
hitherto been attempted. * * The fact is that 
when a house is well built, of well-seasoned lumber 
it is as durable as need be. h regard to fire in: 
surance, my 100-year old Upper Norwood house was 


insured at the same premium as a brick house, But 
these houses, and also those farm cottages which are 
built of wood, are in open surroundings. The fact 


that they are reasonably safe does not mean that it 
would be safe to erect wooden houses in rows—and 
usually workingmen can not afford to live in anything 
but rows or groups. It might be argued that even if 
wood is cheaper than brick, and detached or semide. 
tached wooden houses are not an excessive fire hazard 
the fact that brick houses can be safely erected in 
large groups does away with all the advantages of 
economy and rapidity of erection of wooden houses 
But against this argument, would it not be a good 
thing to get away from the fashion of erecting houses 
in long rows in England? If wooden construction 
will help to do so without serious disadvantage would 
that not make it worth while to use more wood? 
* * * The discussion of technical aspects of wooden 
construction should be left to the architects and town 
planners who would be employed to apply and adapt 
the construction to suit English conditions. The im. 
portant point at the moment is that houses are urgent- 
ly needed and that the use of wood for house-building 
has led to rapid and convenient methods of construc. 
tion in Canada, and that the cold climate and scarcity 
of coal have caused Canadians to be up-to-date in heat- 
ing appliances. A demonstration of the merits of the 
wooden house in England is needed—not only to show 
under what conditions wood may safely be used but 
also the methods of rapid building and economical 
heating that have developed in Canada. 


The writer then takes up a detailed discussion of 
suitability to English climate; of fire risk, which he 
declares non-excessive ; of methods and speed of erec- 
tion, and makes further remarks on heating, to show 
that modern heating in a wooden house is far superior 
to the English antiquated system of heating in a brick 
or concrete dwelling. 


Salvation Lies in Wooden Houses 


What was generally considered by the British press 
and public a very important paper on the housing 
question was read recently before the Society of Archi- 
tects, London, by Sir Charles Ruthen, in which he 
produced facts to show the impossibility of relieving 
the present acute situation with brick houses and the 
crying need for the instant and wider employment of 
wood construction. He estimated that if the housing 
problem is to be handled at all satisfactorily during 
the next five years 1,044,000 houses must be erected, 
or well over 200,000 a year. Calculating 25,000 bricks 
per house this would mean that 5,000,000,000 will be 
required a year. To secure this output all other work 
must cease for the time being, or two and one-half 
times the number of workmen engaged in pre-war days 
upon house building must be found to meet the de 
mand. Even so it is likely that fifteen or twenty 
years will be required before the actual housing short- 
age is overtaken. 

If a great national calamity is to be avoided, he 
said, the following are the five essentials in house build- 
ing: Rapidity in construction, weatherproof quali- 
ties, stability, durability and cheapness. Sir Charles 
has studied the methods of construction in the United 
States and Canada, and he said that thousands of 
houses erected in America with timber as the main 
structure have lasted satisfactorily for a period equal 
to the life of the vast majority of the brick and stone 
houses in Great Britain and that in no particular were 
they inferior, under proper management, and declared 
himself convinced that in view of the present situa- 
tion it would be a boon to the country should it adopt 
wooden construction more universally. 


Small Type of House the Most Needed 


As to the sizes of houses required they vary con 
siderably with the manner and condition of the people 
who, would inhabit them. The housing schemes were 
prepared especially to suit workingmen’s needs, and 
therefore call almost wholly for the smaller types of 
houses. The evident intention is, if anything ultt 
mately comes of the wooden construction scheme, to 
import a large number of portable houses, and in that 
case, according to advices from Glasgow, Scotland, 
where this subject has received considerable attention 
of late, the following types would be in great demand 
there : 

Two-room house: One living room and one bedroom, 
with scullery, bath room, cellar and larder. 

Three-room house: One living room and two bet 
rooms, with adjuncts as above. wh 

Four-room house: One living room and three b 
rooms, or one living room, two bedrooms and & kitchen, 
with adjuncts as above. 


Attacks Proposition to Import Portable Houses 


In connection with the proposal to import portable 
houses, in a letter written to the London Times, rq 
tague L. Meyer, erstwhile timber controller, put ae 
plea for the building of wooden houses in Great Brital 
instead of the importation of “ready-made => 
which plea has won staunch support from the Brit 
timber trade. Says Mr. Meyer: 

The campaign in favor of the erection of woot 
houses is accompanied by continual suggestions from 
such houses could be and should be imported vers 
The district where such howe 
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supply of timber is larger and more suitable for the 
purpose and the facilities for manufacture are greater 
elsewhere. I have to point out, however, that the 
import of such houses would involve the following dis- 
advantages: (1) A long and expensive sea journey; 
(2) additional cost due to the employment of Canadian 
labor, which is dearer than that of this country, and 
to which would have to be added the loss on exchange 
incurred at the present time; (38) loss of work to saw- 
mills and their employees in this country. It must be 
remembered that a larger amount of labor than ever 
before was employed in sawmills during the war in 
the production of home grown timber, huts and other 
woodwork for our armies here, in France and else- 
where, and also in executing contracts for many of 
ur Allies. 
i Houses would not be imported packed in cases, as 
this would render their cost prohibitive, but the sec- 
tions would be shipped in bundles or each piece sep- 
arately. Under either of the latter conditions it 
would be impossible to avoid a certain amount of 
damage being incurred during the loading, shipment 
and handling of the goods in this country, and in- 
jury to one or two pieces, marked and numbered for 
facilitating erection, would delay the building of the 
whole house. 

There is a considerable quantity of imported and 
home grown timber already available in this country, 
and further quantities can be produced or imported 
as required. I submit that if wooden houses are to be 
used for the reconstruction scheme, British labor and 
British sawmills should be employed to produce them. 

From all this it appears that the matter of wooden 
house construction in Great Britain is considerably 
muddled at this time, and until it all clears up those 
across the sea who are interested from a _ business 
standpoint will have to practice a little watchful 
waiting. 





British Brokerage Firm Wants Hickory 


The AMERICAN LUMBERMAN has been requested by 
one of the leading concerns of British timber brokers 
to assist it in locating some hickory stocks. This 
concern wishes to get into communication with reliable 
shippers who can furnish this wood in 1%-inch thick- 
ness, any length and width. Either FAS or No. 1 com- 
mon would suit; “in fact,” says the correspondent, 
“our customers might take log run, provided the re- 
spective proportions of FAS and Nos. 1 and 2 com- 
mon are stated.”” The AMERICAN LUMBERMAN will be 
glad to forward the name of this brokerage concern to 
any shipper interested. 





Expect Stronger Charter Market 


Only a limited amount of chartering was reported 


‘in the steamer market last week, but an improvement 


in conditions is expected in the immediate future, now 
that the coal strike has been definitely settled, accord- 
ing to the weekly freight bulletin for Dec. 13 issued by 
Cornish & Co., New York ship brokers. Coal is badly 
needed in Europe, and orders for tonnage for freight- 
ing same are numerous, so that as soon as coal begins 
to move chartering will probably be much more active. 
Freights in all other but the coal trade are compara- 
tively limited. Rates are nominal but probably will 
stiffen. Prompt boats are in ample supply. 

The sailing vessel market continues quiet, with only 
a moderate general demand for tonnage for early load- 
ing. Chartering during the week was light and was 
confined to the offshore trades, very little demand of 
any kind being encountered for coastwise carriers. 
Rates are easy and in some instances quotably lower, 


and the offerings of tonnage are sufficient for all re- 
quirements. 

The following lumber charters have been reported: 

British schooner Cutty Sark (new), St. Johns, N. 
B. to Las Palmas, $18. 

Steamer Faith, 2,071 tons, Gulf to the River Plate, 
at or about $45. 

Norwegian bark Indian Girl, 1,248 tons, Gulf to 
Buenos Aires, $45. 

British schooner Whiteway, 418 tons, Jacksonville 
to Havana, $15. 


Fall of Exchange Hits Canadian Shippers 


Orrawa, OnT., Dec. 15.—The exchange situation be- 
tween Canada and Great Britain is having a serious 
effect on the Canadian lumber trade. Some time ago a 
credit of $50,000,000 for the purchase of Canadian 
lumber by the British timber controller was arranged, 
but now the question has arisen whether payment 
should be made in Canadian currency or in British. 
In all, $28,000,000 of the credit has already been 
expended, part of which was made in contracts with 
fixed exchange, but on the remainder, with the drop 
in exchange, Canadian lumber shippers are faced with 
a loss amounting to about $500,000. The subject is 
being considered by the Canadian Government, and it 
is expected that further British credits will be refused 
until there is guaranty to Canadian shippers against 
similar loss from exchange. 
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Shipping Board Fixes Lumber Rates 


The United States Shipping Board in its recently pro- 
mulgated Atlantic-Far East Tariff No. 17F has fixed 
rates of $1.12 per 100 pounds or $0.62% per cubic foot 
on general cargo, including lumber, for shipment via 
direct steamers from Atlantic and Gulf ports to Kobe 
and Yokohama, Japan ; Hongkong and Shanghai, China, 
and Manila, Philippine Islands. For 40- to 49-foot 
lengths add $4 per ton of 2,400 pounds, and for 50- to 
59-foot lengths add $9 per ton. Special contract is 
required for lengths of 60 feet and over. 

In Supplement No. 1 to lumber tariff No. 27 the 
Shipping Board fixes the rate on southern pine lumber 
and timber to Barcelona, Spain, at $70 from South 
Atlantie ports and $73 from Gulf ports. 





Create Western European Division 


The formation of a western European division, to 
meet the growing demands of American business for 
facts on what is now the key situation in world trade, 
is announced by the Bureau of Foreign and Domestic 
Commerce. For the present the new division will de 
vote itself to England, France, Belgium and possibly 
Holland. The large volume of industrial, financial and 
commercial inquiries relating to western Europe have 
heretofore been handled by experts connected with 
various units in the Bureau, but the mass of informa- 
tion now coming in from the many special investiga- 
tions conducted during the summer and fall and the 
outstanding importance of the situation in western 
Europe as a factor in future commercial developments 
have made it necessary to expand the facilities for 
handling the work and to center them in one division 
under one head. The western Europeans division will 
be in charge of F. W. Powell, who has just returned 
from England after completing a study of the recon- 
struction of British industry. 








SASH, DOORS AND MILLWORK 








The demand for sash, doors and all general millwork 
items continues strong, and there is no indication that 
it will be otherwise for a long time to come. Mills 
are booked to capacity for the next three or four 
months at least, and many of them have orders in 
sight that will not be cleaned up for a longer period. 
The question of supplies of raw materials is troubling 
manufacturers a good deal, and this applies not only 
to shop lumber of all kinds but to such items as glass, 
sash pulleys, sash cord, nails etc. So urgent is this 
phase of the situation that the Southern Sash, Door 
& Millwork Manufacturers’ Association last week sent 
out to its members a special bulletin advising them 
to cover their requirements at once for the next six 
months, saying: “We candidly believe the new year will 
bring forth a scramble for raw materials and supplies 
such as we have not before seen.” 


Price advances for the manufactured product of 
woodworking plants naturally are frequent under ex- 
isting conditions as regards the raw materials. For- 
tunately, the millwork men know their costs better 
than they did a few years ago, and so are in position 
better to cope with the situation. 


Minneapolis and St. Paul (Minn.) manufacturers 
have been forced to make another price advance only 
five weeks following the one of Oct. 28. New lists sent 
out reflect the advances in lumber, hardware and 
glass, and show the following advances on regular 
Stock goods, which are an index also of prices on 
special work: Birch and oak doors 20 percent; win- 
dows, sash and storm sash, glazed, 5 percent; open, 
15 percent; pine and fir molding, 20 percent; yellow 
Pine molding, 8 percent; red oak molding, 4 percent; 
birch molding, 16 percent ; window frames, 12 percent ; 
outside door frames, 10 percent; inside door frames 
in pine and fir, 8 percent; in birch, 18 percent; in 
Ted oak, 14 percent; storm doors, 20 percent. Twin 
city manufacturers are still running at nearly normal 
capacity and trying to clean up old orders clamoring 
for attention. New business is showing up but most 
of it does not call for delivery until spring. There is 
@ tendency to go slow in taking on business at current 
Prices, owing to uncertainties as to prices of mate- 
rials. The new price lists make no difference with 








the trade and the advanced prices are not causing 
any complaints. 

The Baltimore (Md.) members of the sash and 
door trade report a continuance of the activity that 
has prevailed for some time, with indications that 
the calls for products are even more urgent than be- 
fore. Certainly the mills in the West have made no 
progress in the direction of catching up with their 
work. They are compelled to turn down many orders 
because delivery within a reasonable time cannot 
be promised. A similar state of affairs prevails here, 
with buyers on the hunt for manufacturers in a posi- 
tion to make additional bookings, and disposed to 
consider prices as a side issue. All of the conditions 
indicate that the top notch of the rise in the quota- 
tions has not yet been touched, and everyone seems 
to be prepared for material revisions upward between 
now and spring, when the requirements are expected 
to be far greater than now. The main question is to 
figure out what can be done with regard to meeting 
the necessities of the contractors who are retarded in 
their work. 

There has been lighter demand for doors, sash and 
other outside work in Cincinnati, Ohio, and vicinity, 
but the call for delivery of inside finish has increased. 
Some new buildings have been projected by venture- 
some builders, but most of the operations have been 
enclosed, and are in shape for the inside work, which 
generally can be continued thruout the winter in 
this locality. This is keeping all factories busy. 

The Buffalo (N. Y.) door factories and planing 
mills have a good run of orders on hand and expect 
to be busy up to the end of the year. The weather 
has been quite severe the past week, which has checked 
the building of houses, but many storm doors and 
sash are needed. 

San Francisco (Calif.) sash and millwork plants 
are busy and demand continues large. Door factories 
in the Bay section are doing a normal business. Fin- 
ished door factories connected with the white and 
sugar pine mills have a good demand and are operat- 
ing steadily. With heavy snow in the mountains the 
sawmills are closed, but the factories are still in 
‘operation on cut ‘sash and door stock and pine box 
shook. The car situation is fair. 


LIFORNIA 














alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft cies 


Best Stock for Factory 
and Pattern Lumber | 


Ask LOUIS WUICHET 


Room 716 Railway Exchange 
Tel. Harrison 1295 CHICAGO, ILL. 

















alifornia White Pine 


LUMBER and BOX SHOOK 


At our Susanville, Lassen County, Cal., plant we 
carry large stocks of lumber and have a box factory 
turning out 1500 carloads of Box Shooks annually. 


Address your inquiries to 
LASSEN LUMBER & BOX CO. 


nee Bee San Francisco, Cal. 








Macomber Savidge 


California Pine 
Grades Uniform—Quality Fine 
Hobart Building, 

San Francisco, Cal. 

















“These Posts Look Good To Us” 


Mr. L. G. Murphy, Converse, Indiana shares the 


opinion of hundreds of aggressive dealers in re- 
gard to Cha- Cedar Posts. 
pin's Life- CHAPIN’S They sell be- 
Split West- Li FEE 

ern Red farmer, too. 
Columbia Bldg., 


i Axe- theylook 
time Axe IME er gery 
| Chapin Co., SPOKANE, WASH. 
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THE 


Polleys Lumber Co. 


Manufacturers of 


Western White Pine 


Offices and Mills: 


Missoula, Mont. 


Shipments via N. P. and Milwaukee Railways 
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VALUE VS. CHEAPNESS 


You can buy a tally card for a penny or two, while the 
“Climax” tally book costs $1.00 a copy or 6 for $5.50, yet 
thousands of them are sold and hardwood men who once use 
them, always get them. Why? Because they are the best. 
For sample pages and description address 

AMERICAN LUMBERMAN, Publishers, Manhattan Bldg., 
481 Sonth Dearborn St., Chicago. 
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For 
British Columbia 
Fir, Cedar, 


Hemlock, 
Shingles and 


Western Spruce 


Send Your Inquiries to 


Foss Lumber Co., Ltd. 


Box 627, | WINNIPEG, MAN.CAN. (Head Office) 














LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Exch. 3 Great St., Helena, London, Eng. 
sei ae Silane 
ee een dasa Conspbeerd Wolegte 
all classes of cargo and have Special Department handling 
Export Lumber Ship ts. 




















SEATTLE 





J. E. Morris 


gece. LumberCo. he. 
SEATTLE, WASH. 


Wholesalers 


Timbers, Tank Stock, 
Silo Staves, Railroad 
and Car Material, 
Factory and Yard Lumber. 


Douglas 
Fir 


Western Finish, Bevel Siding, 
Spruc e pr Lumber and 


Western sae Shiplap, 
Hemlock — and 
Red Bevel at Ye F inish, _ 
mium and ordinary grades 
Cedar 7 Shingles. 
— MILL— 


J. E. Moms Mill 


moots Company, ke. 
South Seattle, Wash. 


Northern Pacific, Great Northern, 
C., M. & ST. P. and O. W. R.R. 








The Atlas Lumber Co. 


SEATTLE, WASH. 


Manufacturers 


Fir, Hemlock and Cedar Lumber 
Cedar Siding and Shingles 





Straight or Mixed Cars. 











: INLAND EMPIRE LUMBER NEWS 


Formation of State Safety Boards 


SPOKANE, WASH., Dec. 13.—Eastern Washington em- 
ployers this week took issue with proposals of the 
State safety board and recommendations of the Na- 
tional Safety Council that members of shop safety com- 
mittees of industrial plants be selected by the em- 
ployees themselves. J. C. H. Reynolds, representing 
the employers of eastern Washington, declared at the 
State safety board hearing held here that the eastern 
Washington employers feel that the management should 
select the safety committee of the plant. 

“Isn’t it a fact that when employees select dele- 
gates for a committee they choose, as a rule, level 
headed men who can handle the problems?” asked Mar- 
tin Flysik, member of the State safety board. ‘“Ex- 


actly the contrary is true,” answered Mr. Reynolds. - 


“The loudest talkers and generally the worst workers 
get on committees selected by employees. They can 
not get the best men for these committees when selected 
at random by the employees.” Mr. Reynolds submitted 
the following recommendations to the State safety 
board: 


“In every establishment where more than ten per- 
sons are employed there shall be inaugurated and main- 
tained an establishment safety organization, which or- 
ganization at the option of the employer shall consist 
of one of the following plans: 

“An establishment safety engineer, or a safety en- 
gineer employed by a group of employers in a district, 
having charge of accident prevention and educational 
safety work within the establishment. 

“An establishment safety inspector devoting part or 
full time to accident prevention and educational safety 
work within the establishment as shall be provided by. 
rules and regulations of the State safety board. 

“An establishment safety committee comprised of 
employer and employees—representation to consist of 
not less than three or more than five members, unless a 
greater number is deemed practical, whose duty it shall 
be to make recommendations to the management re- 
garding accident prevention measures, as shall be pro- 
vided for by rules and regulations established by the 
State safety board. 

“The organization of any one or combination of the 
— safety plans as outlined shall be by the manage- 
ment.” 


Inland Empire Suffers Car Shortage 


SPOKANE, WASH., Dec. 13.—“Our logging camps are 
all operating, as this is splendid logging weather, and 
up in the Clearwater country there is a depth of three 
feet of snow,” said A. W. Laird, of Potlatch, Idaho, 
general manager of the Potlatch Lumber Co., who was 


in Spokane this week on the coldest day of the year 
when the thermometer read 15 below zero. “Businegg 
would be good if we could get cars to ship with,” saiq 
Mr. Laird. “But the railroads are curtailing servicg 
and it is harder and harder all the time to get carg.” 

E. F. Cartier Van Dissel, manager of the Phoenix 
Lumber Co., declared today that the coming spring ang 
summer would witness a great boom in logging opera. 
tions, because of the heavy demand for lumber. “We 
are getting logs from three of our own camps ang 
from five contractors,” said Mr. Van Dissel. “Thig 
makes our operations about 50 percent above normal, 
The labor situation has improved considerably and ] 
expect our output this winter to be about double what 
it has been in the past. We expect to go into logging 
strong next summer.” 

The cold weather has resulted in some of the plantg 
in the Inland Empire shutting down for repairs. This 
week nearly every district in the Northwest has re. 
ported colder temperatures than ever before have been 
recorded. 


Subcontracting All Woods Operations 


MIssouLa, Mont., Dec. 13.—The “Jippo” system of 
logging has swept over all northern Idaho during the 
last few months, operators being forced to resort to 
this method in order to obtain enough logs to keep 
their mills running at capacity, according to C. L, 
Billings, of the Forest Service. Mr. Billings has been 
on detail in the northern Idaho forests for the last 
year and is intimately acquainted with conditions in 
the lumber regions. 

Subcontractors, or “Jippos,” who a year or two ago 
were making $3 a day now clear as high as $55 a day, 
while $25 is said to be an average for these men. The 
companies, instead of employing crews at day wages, 
conduct all of their operations by the “Jippo” system, 
paying the workmen so much for each thousand feet 
they turn out, this scale being in effect in every branch 
of the work from the time the sawyers attack the tree 
until it is on the mill’s run ways. Even logging rail- 
way crews are working on the “Jippo” system, receiy- 
ing so much for each thousand feet they haul during 
the day. 

Some of the companies held out against the “Jippo” 
system as long as possible, but it is now general in 
north Idaho. It has accomplished results as far as 
supplying logs for the mills, but of course has had the 
effect of increasing the cost of logging operations tre- 
mendously. 








FOR THE MANUFACTURER AND DEALER 








MACHINES THAT LESSEN HANDLING COST 

High costs of labor and its scarcity have emphasized 
the fact that machinery must to the greatest possible 
extent replace man power. To manufacturers and 
dealers in lumber, machinery for the handling of their 
product must make an especially strong appeal. The 
retailer sometimes has to move timbers heavier than 
his ordinary yard force can handle conveniently; and 
the manufacturer, as he gets most of his power from 
the burning of refuse, can operate such power ma- 
chinery at little cost. Of course all sawmills long 
have made use of live rolls, chain conveyors etc., but 
manufacturers may well ask themselves whether they 
have gone as far as they profitably can in the use of 
power machinery to move their product. 

Because the more extensive use of power handling 
equipment is of such pressing importance to lumber- 
men two books just issued by the Link-Belt Co., Chi- 
cago, will be of timely interest to them. These books, 
Nos. 375 and 380, show power handling machinery in 
operation in all the important industries. The first 
treats of elevators and conveyors and the second of 
electric hoists and overhead cranes. The two books 
are very suggestive of the great advances that have 
been made in the use of elevating and conveying ma- 
chinery, and the equipment illustrated in them typifies 
the inventiveness and enterprise of America. The 
books should be on the desk of every lumberman, as 
they contain matter of interest to all handlers of lum- 
ber in quantities. Copies will be sent by the Link- 
Belt Co., Chicago, on request. 





WILL BUILD LARGEST FOUNDRY 

As soon as weather conditions in the spring will 
permit, Fairbanks, Morse & Co., of Chicago, will build 
at its factory, Beloit, Wis., what it is said will be the 
largest iron foundry in the world. The structure will 
be 900x550 feet in size, the floor space amounting to 
more than eleven acres. The new foundry will have a 
capacity of about four hundred tons of gray iron cast- 
ings daily and will employ about fifteen hundred men. 
In addition an equal number of men will be required in 
other departments of the plant to take the increased 
output of the foundry thru further processes of manu- 
facture. \ 

Not only will the new foundry be the largest of its 
kind ; it will be the latest word in convenience of ar- 
rangement and efficiency of equipment, as well as em- 
bodying all the modern features of sanitation, lighting, 
etc. The building will be so designed as to take advan- 
tage of the heat generated to secure frequent change 
of air. Lockers and showers will be provided for the 
workers, so that they may bathe, change their cloth- 
ing and leave their work at night as neat as when they 
entered in the morning. A large cafeteria will be pro- 
vided so that workers may obtain hot meals and food 
will be carried from the main restaurant to the foundry- 
men at noon in large thermo tanks. 

Everything will be handled by power, immense mag- 
nets lifting the pig iron and electric shovels moving 
the molding sand, coke and other heavy materials. 


Castings from the foundry will be removed and dis- 
tributed to other parts of the great factory by means 
of electrical cranes and conveying machinery. 

This foundry is but an addition to the large modern 
factory already operated by Fairbanks, Morse & Co. at 
Beloit, where scales, motor cars, engines, grain mills 
and a very great variety of machinery and factory 
equipment already are manufactured. 





MODERN RESEARCH LABORATORY 

The part that science performs in modern industry 
is evidenced by the presence of chemical and mechan- 
ical laboratories in connection with individual fac- 
tories, which are necessary because combinations of 
metals and other elements that enter into manufac- 
tured products must be kept uniform, not only to 
maintain the standards established by the manufac- 
turer but to produce required results. Moreover, as 
there is always room for improvement, the rivalry of 
competing producers and the striving for excellence 
that are characteristic of American industry make 
constant experiment an essential feature of manufac- 
turing in all its important branches. 

To the layman the research laboratory must always 
possess something of the mystery of the miraculous, 
must occupy in the modern world something of the 
position formerly occupied by the den of alchemist; 
and the modern industrial chemist, tho matter-of-fact 
enough in his methods, is, like his ancient prototype, 
in search of the “philosopher’s stone” that shall trans- 
mute the raw materials of industry into gold. Oddly 
enough, modern chemistry is the direct outgrowth of 
ancient alchemy, as modern astronomy is the outgrowth 
of ancient astrology. To practitioners in alchemy and 
astrology much of mystery was attached in the old 
days; some secret connection with the Evil One being 
suspected by the superstitious. 

The selecting of an ancient church mansion for @ 
research laboratory by the Joseph Dixon Crucible Co., 
Jersey City, N. J., might suggest the thought that 
in such a situation its chemists would be immune to 
the machinations of the Evil One, who was supposed to 
codperate in some mysterious way with the alchemist 
of old. At any rate, this structure, which formerly 
was attached to a Scotch Presbyterian church, has been 
transformed into a fine modern laboratory of research, 
in which delicate instruments will be undisturbed by 
the vibration produced by the machinery of the Dixon 
factory some distance away. The house cn 
twenty rooms and has been found to be admirably 
adapted to its new use. 


BOBBBB LL II IIS 


The reason for the panicky state of Austrian nee 
is that at least 90 percent of the industrial establis 
ments in the country have been idle for months or oo 
operating at a loss. Austria produces so little at pre’ 
ent that direct taxation can not bring large returns, 
and the purchasing power of the public is 90 tert 
that indirect taxation does not produce a satisfa 
income. 
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- THE TRAILER AS AN AID TO THE TRUCK 





The Varied Field of Use Shown — Equally Useful in Hauling Logs, Lumber 


or Wood Products 





TRUCKS HAUL MATCH STOCK 

SPOKANE, WASH., Dec. 13.—Three Federal trucks 
which are hauling lumber from the Gardner & Woolley 
lumber mill on Mount Spokane to Mead, Wash., a 
distance of thirteen miles, are averaging 45,000 feet 
a day, each truck making four trips. The owners of 
the trucks are doing their own driving and the accom- 
panying photograph shows 
R. E. Arnold with over 


tractor hauling about thirty tons a day to either 
Sears-Roebuck or some other firm. 


Figures supplied by Mr. Kurz show that with teams 
haulage of sixty tons a day costs $40, while at pres- 
ent, even with advanced costs of haulage, this is being 
done by tractor with a cost of from $17 to $20 a day. 
Mr. Kurz also says that the tractors have done every- 





eight tons on his 3%-ton 
long wheel base Federal 
truck. 

This particular load had 
a little over 4,600 feet ot 
Idaho pine. The planks 
are of different widths, 16 
feet long and 2% inches 
thick. The lumber has 
been sold by Gardner & 
Woolley to the Idaho Pine 
Match Block Co., whose 
plant is located at Spo- 
kane. The lumber is sawed 
into match blocks before 
being sent east to various 
manufacturers of matches. 
Gardner & Woolley have a 
three-year contract to de- 
liver 20,000,000 feet of 














lumber to the match block 
company, the job to be 
completed in 1920. 
Fourteen trucks of various makes are used in haul- 
ing the lumber and they average 100,000 feet daily. 
The three Federal owners declare they are hauling 
45,000 feet daily. The Oldsmobile Co., of Washing- 
ton, agents for the Federal truck at Spokane, sold 
twelve trucks last spring that are now hauling lum- 
ber or logs in the Spokane district. The truck is 
made by the Federal Motor Truck Co., of Detroit. 





Good, conscientious truck drivers are hard 
to obtain, tho a good truck driver can keep 
down the operating expense of a truck won- 
derfully. The Motor Truck Department of 
the AMERICAN LUMBERMAN would like 
to know what steps its readers, have taken 
to stimulate care in truck drivers and how 
successful the plans have been. 











HOW ABOUT THIS? 


An ordinary wooden packing box is rather a cut- 
and dried affair in every sense of the word, but it is 
the basic article in a truck transportation perform- 
ance that is just now attracting a deal of attention. 
Charles Kurz, of the Kurz Downey Co., Chicago, one 
of the large box making concerns in the middle West, 
is telling his friends of the record made by two tractors 
and three trailers which have reduced his transpor- 
tation cost 100 percent and enable his firm to do what 
had been impossible with teams—deliver from thirty 
to sixty tons of boxes a day to Sears-Roebuck alone 
and many additional tons to other customers. 

One trailer is loaded at one end of the route while 
another is being unloaded, and in this way the two 
tractors are kept continually at work. The tractors 
are of different capacities, one being a Federal light 
duty tractor and the other the Federal heavy duty 
tractor, but in this particular work there is very little 
difference between the work done by. each tractor, the 
trailers all being of the same capacity. The loads 
average six tons a trip, altho they have gone consid- 
erably higher than that on occasions. 

The trailers are 20 feet long, 7 feet wide and 8 
feet high and were originally designed to carry made-up 
boxes. Owing to the limited storage space at the 





TRUCK AND TRAILER IN NEW ORLEANS PARADE 


Sears-Roebuck plant, in spite of its forty acres and 
hundreds of buildings, the boxes are delivered “knock- 
down ;” yet the same volume, entailing a far greater 
Weight, is carried by the tractors and trailers. They 
make five trips each work day over 6-mile hauls, each 





LONG WHEEL BASE FEDERAL WITH 4,600 FEET OF LUMBER 


thing a team can do—and more. One of the recent 
“stunts” was “pulled off’ by the light tractor which 
was used to respond to a hurry-up call from the Sears- 
Roebuck company for sawdust. The tractor was at- 
tached to the trailer and run into the yard beside the 
sawdust pile, a tarpaulin was placed in the trailer 
body and loaded nearly full. Holes in the soft ground 
in the yard pulled the front wheels of the tractor up 
into the air several times, but the tractor finally tri- 
umphed and made the trip in record time. 


TRUCKS AND TRAILERS REDUCE COST 


The Swain-Roach Lumber Co., of Seymour, Ind., 
manufacturer of hardwood lumber, is using two 3%- 
ton Federal tractors with two Fruehauf semitrailers 
with much success. A representative of the company 
recently told the AMERICAN LUMBERMAN that: 

So far we are well pleased with our motor equipment 
and believe that this solves the log hauling proposition, 
as we can accomplish so much more with our trucks 
and trailers than with teams. Two trucks will do the 
work of seven or eight teams at about one-half the 
cost, not counting the upkeep and depreciation—which 
can not be determined until we have used the equip- 
ment longer. 

The Swain-Roach Lumber Co. hauls 1,200 to 1,500 
feet on each truck and each machine ordinarily makes 
two trips a day. The company is finding trucks espe- 
cially advantageous on long trips. It finds that it can 
send the trucks as far as twenty-five miles and haul in 
logs with good results, thus saving a long pull with 
teams to a railroad siding and loading the logs on rail- 
road cars for shipment to Seymour. The company 
also finds it possible to go after logs that are too far 
away for teams—thus is opening up new sources of 
timber supply; and to run the trucks over roads that 
will not permit hauling with teams. 


LUMBER TRUCKS SHOW UP IN PARADE 


NEw ORLEANS, La., Dec. 15.—There was a motor 
truck parade in New Orleans the other day, said by its 
sponsors to have been three miles in length. Certainly 
it was a very interesting and impressive index to the 
place that the motor truck and its trailers have taken 
in industry. In the parade there were almost as many 
used trucks as new. The city showed several fire fight- 
ing machines and a number of other public service 
units. The mayor felt the importance of the show 
great enough so that he 
consented to ride at the 
head. While the new ma- 
chines with their bright 
paint were mighty fine to 
look at, the old timers with 
placards stating that they 
had been in constant use 
five or eight or ten years 
were the objects of the pros- 
pective buyers’ most inter- 
ested gaze. Notable among 
the older machines were 
three 144-ton Oneida trac- 
tors with 4-ton trailers, 
each loaded with several 
thousand feet of southern 
pine in the form of long, 
square timbers. Even the 
timbers were branded with 
a well known and highly re- 
spected trade name, altho 
the camera was too slow to 
eatch it. These trailers, 
with high wooden wheels 
supporting the bulk of the 
load while the balance of 
the weight rests upon the 
rocker at the rear of the tractor in each case, are very 
well adapted to lumber hauling in the city. There 
were several other trucks with loads of forest prod- 
ucts, boxes and the like, showing that the lumber busi- 
ness of New Orleans is using many trucks. 





SEATTLE e 











John McMaster 
Shingle Co. 


Seattle, Wash. 


PANAMA BRAND RED CEDAR 


Siding and Shingles 
made from one of the finest 


stands of Red Cedar Timber 
in the State of Washington. 


Panama 
Cedar Siding 


in the “Clear” grade is strictly 
clear and perfectly manu- 


factured. 


Panama 

Shingles 
are full thickness, the butts 
are smooth and even and the 
packing is very carefully done. 


Panama Shingles are Rite-Grade Inspected 


Write us for prices 
and full particulars. 











NFir, Hemlock, Cedar 
We specialize in Straight or Mixed Cars of Fir Floor- 

“RITE- R&D CEDAR 

GRADE” SHINGLES 





TRADE 


Our MATCHLESS BRAND CLEARS makes permanent customers. 
Let us mix a car to suit your needs. Write or wire for prices today. 


John D. Collins “"¥8asing. 
a. Lumber Co. 





The Lumbermen’s 


Searchlight 


BY M. M. FERGUSON 


One of the handiest lumber calculators on the 
market today. It contains tables of ready-made 
answers to freight rates; reducing board feet to 
pieces and pieces to board feet; lineal feet to 
board measure, including moulding; unusual 
methods of rechecking extensions and other 
valuable information on making correct estim- 
ates. 


90 pages, size 4x9 (hip pocket edition) 
Bound in Cloth. Price $2.00 Postpaid 


ORDER YOUR COPY TODAY. 


431 So. Dearborn St. CHICAGO 














Collections by Retail Lumber Dealers 4, ,3e7!3 


by subscribers to the American Lumberman, giving their 
views on the best way to handle the accounts of a retail 
lumber business. These letters offer many excellent 
ideas, and it will well repay any retail lumber dealer to 
read them carefully. Fifteen cents, postpaid. 
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PORTLAND, ORE. 


AND THE COLUMBIA VALLEY 
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PORTLAND OREGON 


IMIPANY 


WHOLESALE oe 
PaciFric CoAst Forest PRODUCTS 


PoRTLAND, OREGON. 


Now is the time to choose for 
the year 1920, a Pacific coast 
account having large ship- 
ping-capacity and prepared 
to satisfactorily supply you 
with high-grade Douglas fir, 
Oregon spruce, Western hem- 
lock lumber. 


Your corr 








Rememb er 


Last Fall? 


When the orders started to pour 
in, it was a case of “every man 
for himself and the divil take the 
hindmost.” 


Are You Going To Wait Too Long? 
BUEHNER LUMBER CO. 


MANUFACTURERS 
FIR AND SPRUCE LUMBER 





SALES OFFICES, PORTLAND, ORE. 














PORTLAND, OREGON’ ff 
Lumbermens Building, 
We Specialize in all kinds of 


FIR TIMBERS 
RED CEDAR SHINGLES 


Send us your inquiries. 
Z ins 
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FROM COAST TO COAST 
SHIPMENTS VIA ALL 
TRANSCONTINENTAL ROUTES 


Tri en ol EM 








CHAPIN’S LUMBER RECKONER 


Reduces to board measure lumber, 
scantling, square timber and saw 
logs. Morocco $38, cloth $2, postpaid. 


Publisher, 431 So. Dearborn St., Chicago 





News of American Hardwood Industry 


EVANSVILLE, IND. 


Dec. 15.—Conditions remain abnormal in the south- 
ern Indiana lumber market. Manufacturing concerns 
in this section say the market is uncertain due to the 
great shortage of stocks and that while many of them 
are buying all they can get at advancing prices, they 
are at a loss to know when the present conditions will 
come to an end. The wood consuming factories in 
Evansville now have more lumber on hand than they 
generally carry and they continue to buy in large 
quantities. The demand for the best grades of hard- 
wood lumber has been strong for some time and manu- 
facturers find it impossible to fill orders for certain 
grades at this time. 

Charles A. Wolflin, manager of the Wolflin West 
Side Lumber Co., retailer of this city, reports that 
mills are short on stocks and that the mills and yards 
have about all the orders that they can properly 
handle. 

J. C. Greer, of the J. C. Greer Lumber Co., of this 
city, who returned a few days ago from a business 
trip thru the South, reports that he never saw a time 
when the demand for hardwoods was so strong. Stocks 
are short everywhere, he says, and because of this he 
looks for prices to continue to increase, 


MEMPHIS, TENN. 


Dec. 15.—The hardwood market continues exceed- 
ingly strong because production is so restricted, stocks 
at the mills are so light and because there is more 
than enough demand to absorb everything offered for 
sale. Prices are higher than ever previously known 
and yet, even with this condition, many buyers are 
unable to secure the quantity of lumber in the grades 
and dimensions wanted. 

Further heavy rains have occurred thruout the val- 
ley area during the last week and very little logging 
is being done because it is impossible to cut logs or 
haul them to the rights of way of the railroads. 

The lumbermen of Memphis have exceeded their 
quota of $6,000 in the campaign in Memphis to raise 
$92,000 for the prevention of tuberculosis. The lum- 
bermen were the first to exceed their quota, thus main- 
taining the splendid record they made thruout the 
war period. , 

The International Lumber Co. has been formed here 
with a capital stock of $25,000 and will engage in 
the wholesale distribution of southern hardwoods in 
both domestic and export channels. Ben J. Davis, 
formerly with the American Tie and Timber Co., is 
the principal stockholder. The Messrs. Brown, two 
prominent lumbermen of Brunswick, Ga., are interested 


with him. 
HOUGHTON, MICH. 


Dec. 15.—Upper peninsula loggers are up against a 
situation that virtually is unprecedented. They have 
the best season in many years in prospect and with it 
comes the toughest: lumbering conditions, due to ex- 
cessive snowfall. Around Beaver, where the Case 
Lumber Co. is operating, which may be said to be the 
center of the logging industry in southern Houghton 
and northern Ontonagon counties, the snow is 40 inches 
deep in the woods. 

Conditions are a.little better in the territory of the 
Worcester and Hebard companies, eastern Houghton 
County and all of Baraga County. There the snow 
averages a little worse than 24 inches in the woods. 
This condition increases logging cost immensely be- 
cause logs that are down and ready for skidding are 
buried under tons of snow. The result is that shovel- 
ing gangs have to be employed, if the buried logs can 
be located at all. 

The Copper Country logging district, in spite of this 
handicap, will this winter probably have a record out- 
put of hemlock and hardwood. The Worcester com- 
pany is operating ten big camps and has a lot of small 
contractors employed. The Hebard, Stearns-Culver, 
Pryor and Hillyer companies are probably working 
forty large camps among them and a score or more of 
jobbing camps. 

Another complication that is looked upon as serious 
by the loggers of the district is the decided curtailment 
in the production of ties, which this winter will not 
total more than 50 percent of last year, and some esti- 
mates put it even lower. 


CLEVELAND, OHIO 


Dec. 15.—Members of the Cleveland Board of Lum- 
ber Dealers will unite with the Employers’ Association 
of Cleveland in the campaign of the latter to increase 
its membership. This association is made up largely of 
contractors and builders affiliated with the Cleveland 
Builders’ Exchange. It now contemplates taking in 
as members smaller contractors who have not yet been 
reached. It is the belief of lumber interests here that 
only a strong organization like that of the Employers’ 
Association can protect the public interest from tre- 
mendous losses incurred by strikes, lockouts and boy- 
cotts. 

With a view toward safeguarding the interests of 
the industry and those allied to it Cleveland lumber 
interests, thru the Cleveland Board of Lumber Deal- 
ers, have communciated with the National Lumber 
Manufacturers’ Association, asking the services of the 
latter organization in making an examination of the 
Cleveland building code. It is felt that the lumber in- 
terests should guard against any undue discrimination 
against the lumber industry. 

“All retailers here are wondering when manufac- 
turers will call a halt on price advances,” says J. V. 
O’Brien, secretary of the Cleveland Board. “The 
wholesale. market is extremely chaotic, from the re- 
tailer’s point of view. It seems natural therefore that 
few dealers have sufficient confidence in the situation 
to buy far ahead and are content to purchase for imme- 


diate requirements. As the Cleveland market is fairly 
well stocked for the time of year and demands upon it, 
the probability is that heavy buying will not develop 
for some time.” 

Demand for lumber and other building materials jg 
far above normal for this time of year. To date al] 
yards are busy and will continue so into January, mak. 
ing deliveries on earlier contracts. Meanwhile there jg 
much figuring going on for 1920 and the coming year 
looks quite as promising as 1919. Building loans haye 
been harder to get each week during the last quarter 
of 1919. Banks likewise are well loaned up. 


LOUISVILLE, KY. 


Dec. 15.—During the Fuel Administration regula 
tions in the Southeast hardwoods climbed especially 
fast and were the real feature of the lumber market, 

High water in the Ohio at Louisville and thruout 
the Ohio Valley and south were nearing flood stage 
on Saturday, but a severe freeze thruout the district 
resulted in the water being held in check. So far no 
serious trouble has been reported in the upper Ohio, 
but trouble has been experienced in some districts of 
western Kentucky. 

The hardwood market is very strong on all items, 
and everything is in demand. Production in the 
South is lower than ever due to the exceedingly high 
water, this forcing prices even higher. A few of the 
prices reported on hardwoods during the last few days 
on actual sales are as follows: Sycamore, log run, 
$65 ; firsts and seconds, $80; No. 1 common, $60: No, 
2 common, $40; quartered oak, 6- to 9-inch, 4/4, FAS, 
$265 ; 10-inch and up, FAS, 4/4, $285; No. 1 common, 
3- to 9-inch, $180; plain oak, 4/4, No. 1 common, 
$100; ists and 2nds, $150; poplar, 4/4, 1sts and 
2nds, $125 to $130; No. 1 common, $85; ash, 10/4 to 
12/4, No. 1 common and better, $185 to $225; red gum, 
4/4, No. 1 common, $140; 4/4, No. 1 common gap, 
$65. Hickory is scarce and hard to find, and is aver- 
aging around $75 a thousand at mill, 6/4 stock selling 
at around $75 for No. 1 common and better; $95 for 
1sts and 2nds, and $55 for No. 2 common. 


MARINETTE, WIS. 


Dec. 15.—The Sawyer Goodman Co. expects to oper- 
ate both of its mills in this city day and night if logs 
can be procured. 

The H. F. Below Lumber Co., this city, has pur- 
chased from the Spies-Thompson Co., of Menominee, 
the manufacturing plant which was built im 1916 for 
the Wilson Manufacturing Co. A force of men is now 
busy putting the plant in shape te manufacture hard- 
wood flooring. This is the second mill Mr. Below has 
bought within a short time, he having purchased the 
former N. Ludington Co.’s mill in this city. 

The lake shipping season at Escanaba was brought 
to a close when the H. H. Hettler, of the Hettler Lum- 
ber Co.’s fleet, left port with a cargo of maple lumber 
for Chicago. Shipping by water has also ceased at 
the port of Marinette-Menominee on account of ice. 


CINCINNATI, OHIO 


Dec. 16.—There has been considerable reduction in 
the movement of all kinds of lumber to and thru this 
market, not because there has been any decline in the 
inquiries or reduction of requirements, but because the 
various embargoes laid by the railroads, in order to 
facilitate the movement of coal, have tied up cars that 
could have been used continuously by the trade. How- 
ever, the supply of stocks of all kinds of lumber has 
been so low that these transportation conditions have 
not proved as serious as they would have been under 
different circumstances. They have served, rather, to 
reveal the urgency of the demand, which promises to 
cover everything in hardwoods that can be made ready 
for market all of the winter. Requests for deliveries 
continue urgent, and inquiries are coming in by every 
mail concerning supplies for next year. Prices have 
strengthened on all grades of hardwoods, and there 
have been advances of $5 to $10 on nearly every 
grade and thickness of plain and quartered red and 
white oak and of poplar, which, with basswood and 
hickory, have been the most active woods. 

At this time the heaviest demand is for vehicle and 
agricultural implement woods. These factories are 
busier than ever before. The furniture and musical 
instrument factories are equally busy, and all wood- 
working plants are drawing on all the lumber that can 
be put in condition for working. 

Building permits continue heavy, and the architects 
and builders are occupied with plans and contracts for 
next year that will consume more lumber than the 
trade has ever before been called on to supply, in one 
season. This insures the maintenance of prices at & 
profitable level, even tho something should come off 
the present top. 


MILWAUKEE, WIS. 


Dec. 16.—The fuel restrictions, which practically 
demoralized retail, wholesale and manufacturing in- 
dustries in this district during the past week, were 
completely lifted on Monday, Dec. 15. Business is 
again back to its normal pace of a few weeks ag0, with 
many plants putting forth added effort to make up for 
the losses during the shutdown. 

The local lumber market continues very strong and 
shows no sign of breaking. Prices on most every item 
are ranging considerably higher than last week. Some 
grades, especially the better grade hardwoods, have 
improved from $5 to $10 since the first of the month. 
No. 2 and No. 3 hardwoods have also advanced and 
indications point to further advances before the close 
of the year. The demand for all grades of wo ’ 
very brisk, with birch and oak reported leading, fol- 
lowed closely by ash, rock elm and maple. Furniture 
manufacturers, auto body and implement makers, 
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eabinet and musical instrument makers, and other 
users of better grades of hardwoods are especially in- 
sistent in their demands and willing to pay almost any 
price. The demand for building materials is also 
extraordinarily heavy. There has been no lull in the 
demand for these woods thus far. Building activities 
thruout the State continue to grow larger despite the 
advent of cold weather. In Milwaukee building per- 
mits alone totaled more than $20,000,000 up to Dec. 
1, and will undoubtedly exceed $23,000,000 for the 
year’s total, which will be the largest building year in 
the history of Milwaukee. The same holds true for 
nearly every city and community in the State. 
Everything is favorable to the biggest cut of logs 
in the history of the industry. The start of real 
winter with snow and cold weather has been favorable 
to an early opening of logging operations. This has 
permitted the mills to start cutting much earlier than 


usual, 
ANTIGO, WIS. 


Dec. 15.—With unchanged weather, logging is pro- 
eeeding with increased activity and prospects appear 
very favorable for a large supply of logs for local 
mills. All mills in the city will be in operation within 
the next week, which will be nearly a month ahead of 
last year’s start. ‘The Langlade Lumber Co. also ex- 
pects to put on a night shift in the near future. 

Labor for logging camps appears to be more plenti- 
ful, large shipments arriving daily from the cities 
where a surplus of men is available. 


BEAUMONT, TEX. 


Dec, 17.—Demand for all varieties of hardwood con- 
tinues to exceed the supply and stocks find a ready sale 
the moment they are ready for shipment. Consumers 
continue to buy stuff as it comes from the mill in 
order to insure future supplies. Several wholesale 
concerns are still out of the market and make no effort 
to do a general business in hardwood. The expected 
relief in the car situation has failed to materialize 
and the supply is extremely spotted. 


BUFFALO, N. Y. 


Dec. 16.—The Buffalo Lumber Exchange meeting of 
Saturday ranged itself as a friend to the canal-to-the- 
ocean project, the transportation committee, of which 
Millard S. Burns is chairman, being instructed to act 
in conjunction with the Chamber of Commerce in pro- 
moting canal popularity. 

C. Walter Betts has returned from a trip of six 
weeks to the Pacific coast, during which he visited the 
mills of Idaho, Washington, Oregon and California. 
He found only a small percentage of the many mills 
called upon in shape to take on business. 

W. L. Morley, A. L. Dickinson and L. S. Rounds 
have returned from New Brunswick and elsewhere in 
Canada, where they bought about 1,000,000 feet of 
spruce for Mixer & Co. 


JACKSONVILLE, FLA. 


Dec. 15.—General conditions thruout the southeast- 
ern territory during last week were exceptionally good. 
However, not as much material was sold as during the 
previous week, which was probably due to the fact 
that mills were not taking on any business other than 
what they could deliver before the holidays. 

Prices received have shown a great deal of improve- 
ment. The average price received for B&better 4-inch 
flat flooring, compared to the previous week, shows 
an increase of approximately $3; No. 1 common about 
$2.50, and the same applies to No. 2 common, No. 3 
common and cull. Prices received for 3-inch flooring 
do not show, as a whole, as much advance as prices on 
4-inch, with only about half the quantity sold as there 
was of 4-inch. Six-inch No. 2 common flooring shows 
an increase of approximately $2.50, while No. 3 com- 
mon and cull show a slight decrease. Practically no 
ceiling was reported sold last week in anything ex- 
cept ys. The average price received for B&better was 
slightly less than the previous week, but No. 1 and No. 
2 showed gains. Novelty siding shows both a gain in 
sales reported and in average price received ; likewise 
Square edge siding and bevel siding. Six-inch No. 2 
common roofers have shown a considerable strengthen- 
ing in price. The rough and dressed board market, 
with the exception of the No. 2 common, has shown 
very little activity, while there has been a good quan- 
tity of mill run boards moved. The shingle market 
has shown a good advancement. The same applies to 
the lath market. Dimension and timbers have been 
very active. Weather in this territory has been excel- 
lent except where millmen have been bothered: more 
or less by the recent heavy rains in Alabama and west 
Georgia. 


TROUBLE AND LITIGATION 


BLYTHEVILLE, ARK., Dec. 16.—Mrs. Lula Hayes, of 
Blytheville, was awarded a judgment of $10,000 
against the Poinsett Lumber & Manufacturing Co., of 
Truman, in the United States Court at Jonesboro. 
Mrs. Hayes’ husband was electrocuted when handling 
hooks from an overhead trolley while in the employ 
of the company. 


CINCINNATI, OHIO, Dec. 15.—Creditors of the Maley- 
Thompson & Moffett Co., which went into bankruptcy 
several years ago, following the death of the president 
and active manager, Thomas J. Moffett, held their 
final meeting Dec. 10. The company had for years 
operated large lumber and planing mills in the West 

nd of Cincinnati, had extensive hardwood interests 
in the South, and Mr. Moffett was interested in some 
mahogany and other operations in Cuba and Central 
poms. The report of the trustee in bankruptcy, 

rank H. Shaffer, to the creditors, showed the liabili- 
ties of the company aggregated $441,834.94, while the 
sate available at the time of the failure were $121,- 

8.51. After all expenses of administration of the 
sunte and court costs had been paid there remained 
thy the secured creditors, $55,689.17. The claims of 

8 class of creditors aggregated $310,829.63 and the 











dividend recommended by the trustee to United States 
Referee in bankruptcy Charles T. Greve, and by him 
reported to the court for approval, is 18 percent. The 
payment of this dividend will close the litigation. 





HYMENEAL 


BLAIR-GOEBEL. C. Earl Blair, a young lum- 
berman of Pikeville, Ky., and Miss Catherine Belle 
Goebel, daughter of a lumberman of Jenkins, Ky., 
were married in the latter place on Dec. 8. The 
young couple departed on a wedding trip to the East 
and to Baltimore and ington in particular, 
after which they will reside in Pikeville. 





TIMBERLAND SALES 


CLINTON, ARK., Dec. 15.—S. K. Patton recently sold 
a tract of several thousand acres of timber land in 
the north part of the county. 





NEWPORT, ARK., Dec. 16.—Lon L. Campbell, a local 
attorney, representing eastern capital, purchased four 
sections of timber land in Clay and Green counties, a 
plantation of 700 acres, an electric light plant at 
Coring, a stave mill at Coring and a short-line rail- 
road in Clay County at the bankrupt sale of the 
estate of George Booser at Jonesboro. The property 
is said to be valued at $150,000. 





FRESNO, CALIF., Dec. 13.—The California Fruit Ex- 
change has purchased the Davies Box & Lumber Co.’s 
properties, including sawmill, box factory and about 
12,000 acres of standing timber, logging and railroad 
equipment and other property. Options on enough 
other timber to assure a plentiful supply of box ma- 
terial for the mill for thirty years are said to have 
been obtained. 





WHITESBURG, Ky., Dec. 15.—The Middle Fork Lum- 
ber Co. has purchased 500 acres of hardwood timber 
land in the Middle Fork district.: The Carr’s Fork 
Coal Co., of Hazard, Ky., has purchased hardwood 
timber and coal lands on Carr’s Fork. 





CHARLOTTE, MICH., Dec. 17.—The purchase by W. 
T. Culver of the Eddy Lumber Co.’s plant at Lake 
Linden, Mich., has been followed by an additional pur- 
chase of 36,000 acres of timber land east of Lake Lin- 
den, from the Calumet & Hecla Mining Co, This gives 
the new owners 150,000,000 feet of standing timber, 
all of which will be cut and sawed at the Lake Linden 
mill. George B. Martin, of Detroit, and George N. 
Gould, of Harbor Springs, Mich., have purchased from 
the Cadillac Handle Co., a tract of nearly 8,000 acres 
near Harbor Springs, which the handle company has 
been lumbering. The land will be sold for farm pur- 
poses. 





PORTLAND, ORE., Dec. 13.—The Prairie Box Co., of 
Prairie City, Ore., has purchased 100,000 feet of lodge- 
pole pine from the Forest Service to use in box manu- 
facture. 





GRAHAM, Va., Dec. 16.—The Graham Lumber Co. 
has purchased a large boundary of timber near Witten 
Mill and another in Russell County, and is moving its 
sawmill to Witten Mill to cut the timber. 


CHARLESTON, W. VA., Dec. 16.—The Mankin Lum- 
ber Co., of Fayette, has purchased a 4,000-acre tract 
of virgin timber in the Powells’ Mountain section. 





RICHLAND CENTER, WIS., Dec. 16.—The Hillsboro 
Lumber Co. has purchased 120 acres of timber land 
known as the “Coop Woods” in the vicinity of Lloyd, 
Wis. Mill and quarters will be erected immediately 
and the tract cleared this winter. 





HAirax, N. S., Dec. 13.—The properties owned by 
Rood & MacGregor, of New Glasgow, in Pictou, Anti- 
gonish, Colchester and Hants counties have been sold 
to the Nova Scotia Steel & Coal Co., J. C. Purdy and 
R. B, Atkinson, of Amherst, and J. T. Cornell, of St. 
John. The deal involves 15,000 acres of timberlands, 
comprising about 45,000,000 feet of timber. 





MARINETTE, Wis., Dec. 16.—The Northern Paper 
Mills, of Green Bay, has closed negotiations for the 
purchase of 5,600 acres of timber land in Ontonagon 
County, Michigan, and will begin logging operations 
in the Spring. The land, with about 50,000,000 feet 
of hemlock and hardwood, was purchased from the 
St. Mary’s Canal Mining Co., of Boston. 





JAPANESE SEARCH FOR RIVED CEDAR 


SEATTLE, WASH., Dec. 13.—Japanese buyers rep- 
resenting Mitsui & Co. have made an energetic 
canvass of the red cedar territory in search of rived 
or split cedar for export. They require clear stock 
cut to lengths of 6 feet 6 or 6 feet 7 inches, which 
is the specified length of paneling stock in Japan. 
There are no random lengths. The log is split into 
quarters and the heart taken out, so that the inside 
face of each stick measures at least ten inches. 
There has been a great deal of inquiry for this 
stock, and shipments to date have approximated 
about five carloads, with a good prospect of de- 
velopment. In Japan the rived cedar is sawed into 
wainscoting and paneling, in thickness about %- 
or ys-inch. The demand for clear stock fits nicely 
into the business of getting out split cedar posts, 
as the lengths are about the same, and the two- 
fold market guarantees the utilization of the en- 
tire tree. 

The bulk of the shipments to date have been 
handled by J. E. Morris, of the J. E. Morris Lum- 
ber Co., and by William Marshall, of the Red Cedar 
Post & Lumber Co. Representatives of Japanese 
export houses have placed a bid for rived cedar 
with R. E. Moore, contractor, who is swamping out 
the right-of-way of the new Victory Way, leading 
from the north city limits to Bothell. 
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is only one of the woods we 
feature in our “Service” to 
Eastern Buyers but it is an 
important one and growing 
in popularity with lumber 
users every day. The uses 
for which it excels make it 
a readyseller everywhere— 
here are a few of them:— 
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DIMENSION, 
R.R. MATERIAL. 


FINISH, FLOORING, 
CEILING, SIDING, 
AND YARD STOCK. 
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Other Sitka Spruce 
Woods Western Hemlock 
Red Cedar 
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Western Pine 

Idaho White Pine 
Idaho Fir and Larch 
Red Cedar Shingles 
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Chas. S. Hinkley, Mgr. 
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MINNEAPOLIS—Lumbex-—~change. 
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POPLAR 


A SPECIALTY 
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Baldwin 
Lumber Co. 
316 Railway Exchange, 

CHICAGO 
Sales Office and Yards, 
LAUREL, MISS. 
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BROOKHAVEN, MISS. 
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Timbers of Quality 
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Planing Mill Products 
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or Length 
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You Will Buy Genuine 
Long Leaf Yellow Pine 
Hammond Lumber Co., Ltd. 
HAMMOND, LA. 
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Manufacturers of ROUGH and DRESSED 





Long Leaf Yellow Pine 
Calcasieu Lumber 
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RUSTON, LA. 
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Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 


Mills at 
GANDY, LA. 
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RUSTON, LA. 











POWELL LUMBER CoO. 


LAKE CHARLES, LA. 
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Big Value YELLOW PINE 


We Specialize its Manufacture 





Krause & Managan Lbr. Co., Ltd., W=STUAKE- 





News from America’s Lumber Centers 


CENTRALIA, WASH. 


Dec. 13.—A hearing on the petition of local manu- 
facturers before the Public Service Commission was 
held here Dec. 2 at which the manufacturers sought 
to have a connection established between the Milwau- 
kee road entering the city from the West and the 
Northern Pacific, the Great Northern, and the Oregon- 
Washington Railroad & Navigation Co. The millmen 
pointed out that under present conditions the Milwau- 
kee road was practically useless to them for shipping 
as most of their plants are located along the rights-of- 
way of the other systems and that freight for the Mil- 
waukee must be hauled across the city by truck. The 
commission is expected to render its decision at an 
early date. 

The Eastern Railway & Lumber Co., of Centralia, 
installed two new boilers and are operating again. 

The International Mill & Export Co., of Portland, 
which company recently purchased,the Walter Flanigan 
mill near Ethel, is installing a new engine and other 
improved equipment. When completed the mill will 
have a capacity of about 25,000 feet daily. 

Mackie’s mill at Ocosta has shut down for repairs 
and for improvements, including a new slip and cut- 
off saw for cutting cedar bolts which will be shipped 
to Japan for veneer purposes. A new engine will also 
be installed at the same time. 


ABERDEEN—HOQUIAM, WASH. 


Dec. 13.—Added to the shortage of cars, the lumber 
manufacturers of Grays Harbor have been up against 
cold weather the last ten days. Despite conditions the 
Donavan Lumber Co. and the Wilson Bros. Co. an- 
nounce that they will operate night shifts. The Dona- 
van company will add to its working force about one 
hundred and twenty-five men and the Wilson Bros, 
company about sixty men. The Wilson company will 
run its planing mill principally. The snow and cold 
have slowed down logging. 

Completion of the sale of seven acres on the harbor 
front by J. C. Pearson to the Bishop Lumber Co., of 
Montesano, was announced this week. Mr. Bishop will 
move to Aberdeen soon to start work on the new plant. 


SAN FRANCISCO, CALIF. 


Dec. 13.—The demand for lumber of all kinds con- 
tinues to be strong. With winter weather now pre- 
vailing all over the Pacific coast, production is dimin- 
ishing and transportation is slower. The tendency is 
to strengthen rather than to weaken the market. 

The car shortage in the redwood districts has not 
been relieved and the mills that are unable to ship by 
water can not catch up with their orders, Rail ship- 
ments of fir from the Northwest are still shut off by 
lack of cars and deliveries by boats are slow. Many 
of the mills are closed owing to snow and lack of logs. 
Two steamers are reported to be coming from British 
Columbia with lumber for San Pedro. 

San Francisco wholesalers have a healthy demand 
for lumber, but the fir mills are not willing to take 
on future business with conditions as they are. Some 
large concerns make heavy sales. 

Domestic cargo shipments of Douglas fir common are 
strong at $33.50 base, San Francisco, and $35 south, 
List 7. Those who need lumber are ordering without 
questioning the price and sales at $34 and $35 base 
are being made here. Fir clears are selling at $25 
over List 7, both here and south. Flooring and ceil- 
ing are scarce and prices are firm at recent advances. 
Flooring sells at $33.50 above Rail B List. Lath are 
scarce and are quoted at $11.50 here. 

Reports from the Northwest indicate that produc- 
tion of fir lumber may be greatly curtailed by a snow 
storm which has interfered with logging. Four mills 
on Grays Harbor have closed down. In the Columbia 
River district, a 10-inch snowfall has forced the log- 
ging camps to close. Mills have thirty days’ supply. 

Heavy snowfall is reported in the mountain dis- 


tricts of California, and the white and sugar pine mills ° 


have closed down for the season, with the exception 
of two or three which operate thruout the winter. 

Redwood manufacturers are winding up a phenome- 
nal year, with a continued heavy demand for lumber 
of all grades. The prolonged car shortage has held 
back shipments, but buyers, instead of canceling or- 
ders, are trying to place more. Everything is in de- 
mand, yard stock, tank stock, siding and specialties, 
Planing mill facilities at the sawmills are inadequate. 
Yards are buying rough lumber in many instances and 
surfacing it to meet the demands of their trade. 
Altho prices are high at present, the mills are still 
cutting many old orders taken at far lower prices. 

Production at the mills has been hampered by labor 
conditions, shortage of logs etc., so that the year’s 
output of redwood probably will not come up to expec- 
tations. But the prevailing prices and big demand 
will be an incentive to put forth extra efforts to keep 
up the winter cut. The mills will close for repairs 
during the holidays, but no unnecessary time will be 
lost. 

S. M. Hauptman, vice president of Charles R. Mc- 
Cormick & Co., this city, who has returned from New 
York, states that from what he saw the outlook for 
Pacific coast lumber in the East ought to be good. 
There should be a big demand thruout next year, with 
supplies of southern pine diminishing. The railroad 
demand will be enormous, provided the roads are re- 
turned and legislation is passed to assist them. 

The California demand for creosoted material is 
growing. The St. Helens Creosoting Co., controlled 
by the Charles R. McCormick interests, this city, has 
been in full operation lately, after having been closed 
for some time owing to lack of creosote oil. After the 
first of the year the company will begin treating per- 
forated railroad ties by the Goss process. 

The management of the Standard Lumber Co. is 
having plans prepared for the new white and sugar 


pine double band sawmill, which is to be built at 
Standard City to replace the single-band mill recently 
destroyed by fire. An additional logging camp will be 
opened next season above Strawberry and the railroad 
is being extended to it. 

M. H. Grover, superintendent of production for the 
Fruit Growers’ Supply Co., in charge at Susanville, is 
in the city after having made a good start. The plans 
for the white and sugar pine sawmill show one of the 
most efficient plants ever designed. 

The Hammond Lumber Co. is running all depart- 
ments of the big redwood mill at Eureka as nearly up 
to capacity as conditions will permit. Eastern ship- 
ments are being made as rapidly as cars can be se- 
cured. 

The Holmes-Eureka Lumber Co., which is cutting 
90,000 feet of redwood a day, is in an advantageous 
position, with two steamers making prompt deliveries, 
The company shipped 2,300,000 feet during November 
and took orders for 2,700,000 feet. A reserve stock 
is kept on hand, so that orders for clear can still be 
taken. Good shipments of redwood shingles have 
been made from the new mill. 

Fair export inquiries are reported for redwood and 
fir from some of the principal markets of the world, 
The Oriental demand is good. Australia continues to 
order for its necessities, despite the fact that rates of 
exchange are very adverse, with the English pound 
greatly depreciated. 

The tonnage situation is easing up and each week 
more steel steamers are becoming available for lum- 
ber, and several vessels have been chartered lately. 

The redwood mills are sold ahead on clears and are 
not expected to take much interest in export shipments 
before spring. They are now cleaning up on old orders, 
and have the lumber ready for loading as quickly as 
the rest of the vessels chartered for this season’s busi- 
ness arrive in Humboldt Bay. Three vessels are now 
loading. A good inquiry for redwood lumber has been 
received from Holland. 

The offshore freight market continues firm, with 
rates unchanged, at recent quotations. Offshore 
freight rates from Pacific coast ports are about as 
follows: To Sydney, $37.50; to Melbourne, $42.50; 
to direct port in Chile, $35; to China and Japan, $35; 
to South Africa, $55; to United Kingdom, $55. 


EVERETT, WASH. 


Dec. 13.—To the troubles of the millmen were added 
near blizzard weather and the dislocation caused by 
the Railroad Administration in cutting off the supply 
of log trucks. The cold shut down many mills not 
previously closed, but there had been no break in the 
logging until inability to secure cars forced a close 
down and a jump in the price of logs of $3 a thou- 
sand. Below freezing weather, ranging down to 14 
above zero, with flurries of snows, prevailed thru most 
of the week. Many operators were growing weary of 
piling up stocks at high cost of production and rather 
welcomed the inactivity. A majority of the largest 
camps in Snohomish County are dependent upon the 
common carrier for an outlet and until cars are avail- 
able a great portion of the log supply to Everett mills 
will be cut off. With a lack of water borne shipments 
this week the situation here became one of extreme 
depression. 


WESTWOOD, CALIF. 


Dec. 138.—Manager H, F. Fall, of the Red River 
Lumber Co.’s wholesale sugar and white pine yard at 
Chicago, Ill., reports trade very active and that the 
company is disposing of a very large amount of the 
upper grades of sugar and white pine lumber. This 
yard has been in operation under the management of 
Mr. Fall for the Red River company during the last 
eight years. A year ago the yard, containing 3,000,000 
feet of lumber, was destroyed by fire and since that 
time the capacity has been increased to 5,000,000 
feet. The yard is well located for the Chicago whole- 
sale trade, and its object is to furnish in not less than 
carload lots, on short notice, upper grades of lumber 
to the adjacent territory of Chicago, also quick ship- 
ments to farther eastern points. 

The storms of Nov. 30 to Dec. 3, following a severe 
cold snap of several days duration which left the 
ground in a thoroly frozen condition, have cleared up, 
leaving a fall of 4 feet of snow on the 5,500-foot level 
and 2 feet at the 5,000-foot level, in the neighborhood 
of Westwood, and made it necessary to move the log- 
ging donkeys from the higher altitudes to the lower 
plateaus, where winter conditions are less severe and 
make it practical for the Red River Lumber Co. to 
operate during this season of the year. The high 
wheels were temporarily put out of commission until 
either more snow fell (when the horses necessary to 
operate them would have to be sent to the valley) or 
what snow was on the ground settled so that roads 
could be broken and the high wheel logging resumed. 

With the closing of almost all other California lum- 
ber mills, which has relieved the labor situation pre- 
valent thruout the summer and fall, the Red River 
company now finds it easy to fill all vacancies in its 
plant as fast as they arise. Lumber is being shipped 
out of Westwood at the rate of twenty-five to thirty 
cars a day—when cars are available. With the dry 
kilns, having a capacity of 300,000 feet of lumber @ 
day, running steadily, and a good supply of dry lum- 
ber on hand, the company is assured of being in posi- 
tion to make steady shipment thruout the winter un- 
less the unforeseen happens, 

Experiments are being made, this winter, with trac- 
tors in breaking roads. On Dec. 3 a tractor went from 
Westwood to Susanville, a distance of twenty-three 
miles, bucking three feet of snow in going over the 
Fredonia Pass and making the trip between the two 
points in six hours, demonstrating that the tractor 
has a commercial value in road’ breaking, in that work, 
taking the place of horses whose legs are sometimes 
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badly cut by the snow crust when being used for that 
purpose. When the tractor left Westwood the snow 
here was twenty inches deep, and the operators found 
twenty-four inches at Susanville. The return trip 
was made in somewhat better time. 


BELLINGHAM, WASH. 


Dec. 13.—This gives evidence of being a compara- 
tively quiet month, owing to scarcity of cars and bot- 
toms. Only three more vessels are expected to arrive 
and the car situation will not improve much before 
January. The Puget Sound Sawmills & Shingle Co. 
may be compelled to close before the customary holi- 
day shutdown. No lumber carrier will berth at its 
docks in December and its storage room will soon be 
filled. The Bloedel Donovan Lumber Mills expects to 
load two cargoes for Honolulu, one for 1,200,000 feet 
and the other for 250,000 feet. 


SEATTLE, WASH. 


Dec. 13.—December is coming on with practically no 
market for fir, altho there never was such a demand 
as now exists. The unraveling of this paradox is found 
in the car situation. Speaking in general terms, noth- 
ing can be bought because nothing can be shipped; 
and since there is substantially nothing for sale it fol- 
lows that nobody can buy. The ante-holiday season 
is living up to its reputation as an unsatisfactory 
business period. A week ago shipments were 21.73 
percent below actual production at the mills reporting 
to the West Coast Lumbermen’s Association; but this 
week they have dropped off to 28.54 percent, showing 
that the railroads are not moving the cars. 

Altho there is a report that approximately 1,400 
empties are now west of the Cascades in Washington, 
the car shortage if gaged by the actual movement of 
cars is worse than ever. 

While the car situation is simply ‘‘fierce,’’ ship- 
ments remain at a low notch. Yet the significant fact 
is that they are only 10.6 percent below orders booked. 
Actual production shows an improvement at 7.13 per- 
cent below normal, or about 4 percent over the total 
for last week. Stocks are close to normal. Ordi- 
narily millmen are reluctant to pile up high-priced lum- 
ber. Today the old-time element of caution is cast 
to the four winds, for manufacturers never were so 
optimistic. Orders accepted have dropped to 1,499 
cars for the week, as compared with 2,387 cars for 
the previous week, showing that the mills decline to 
book more orders until there is a prospect of cleaning 
up their files. 

As the week draws to a close there is a report that 
the Oregon-Washington railroad has placed an em- 
bargo on forest products, with a strong probability 
that other roads will take like action. But all told, the 
fir industry has been shipping a few cars and has not 
exactly been marking time as the year draws to a 
close. It is acknowledged that fir is poised for what 
probably will prove to be its highest and most spec- 
tacular flight. 

Shingle manufacturers likewise are accumulating 
stocks. At numerous mills the output is being passed 
thru the dry kilns and piled alongside of the railroad 
tracks. The millmen have built sheds for this prod- 
uct, and have covered it from all sides in such a 
manner that the shingles will absorb little if any 
moisture. When the time comes for shipment these 
shingles will be ready for handling in the shortest 
possible time. : 

Another advance in logs is noted this week, lifting 
prices to $17, $22 and $28. Logs are scarce. It is re- 
ported that there would be extreme difficulty in buying 
a raft on Puget Sound today. Camps are shut down 
generally. The shutdown is concurrent with notice 
received last Tuesday that on all common-carrier roads 
logs would be listed as a “non-essential” product. 

8S. L. Johnson, manager of the Washington Cedar & 
Fir Products Co., returned Thursday after an absence 
of ten weeks, during which he made a tour of no less 
than fifteen States, east and west, for the purpose of 
studying market conditions and requirements. Every- 
where he found lumbermen closing their books on the 
most prosperous year they had ever enjoyed but 
eagerly anticipating even greater prosperity in 1920. 

C. C. Bronson, secretary and treasurer of the Day 
Lumber Co., Big Lake, Wash., will retire Jan. 1 next 
from active service with the concern with which he 
has been connected for the last seventeen years. While 
he will retain his interests in the company his future 
plans are not yet completed. As his home is in 
Seattle, however, he will probably engage in some 
way in the lumber business here. He is treasurer of 
the Lumbermen’s Indemnity Exchange of Seattle and 
will continue as such. Mr. Bronson and J. C. Wixson, 
vice president of the Day Lumber Co., became asso- 
ciated together in the lumber business at Rhinelander, 
Wis., as Wixson & Bronson, twenty-seven years ago. 
Ten years later they moved to the Puget Sound 
country and bought into the Day Lumber Co., with 
which they have since been connected. Mr. Bronson 
has always been active in association and other work 
for the good of the industry and the community, and 
is well known in the trade. 

Joe Laune, who for some years has represented the 
Pacific States Lumber Co. and the Mineral Lake Lum- 
ber Co., Tacoma, in the Southwest with headquarters 
at Omaha, has been spending a few weeks at the gen- 
eral offices of the company, familiarizing himself with 
conditions on the north Coast. - 

A. W. Wiley, a wholesale lumber dealer of Phila- 
delphia, Pa., spent a few days in Seattle and Tacoma 
this week on a hurried business trip to the Coast. He 
Specializes in north Coast lumber. - 

James G. Wallace, of the Wallace-Ballord Lumber 
Co., Minneapolis, Minn., arrived in Seattle this week 
to look into the situation on the Coast and to confer 
with Reed §, Edgerton, manager of the Seattle office 
of the company. While enroute Mr. Wallace spent a 
few days in Spokane, he and his associates owning 
the Dalkena Lumber Co., manufacturing pine lumber 


at Dalkena, Wash., near Spokane. Like other middle 
western lumbermen Mr. Wallace is almost dazed over 
the lumber situation in the Puget Sound country, 
where prices seem to be no object and cars an almost 
unknown quantity. Mr. Wallace expects to be on the 
north Coast only a few days, returning to his home 
for the holidays. 


VANCOUVER, B. C. 


Dec. 13.—Manufacturers here of ready-made houses 
are sanguine regarding the market for this product in 
Great Britain. An order has been received here for 
$10,000 worth of houses which will be set up on ar- 
rival in Britain, and assurances come from reliable 
London brokers, who see the possibilities, that every 
assistance will be given, financial and otherwise, to 
try out the style of residence which is new to the Old 
Country. 

The shortage of cars has resulted in several shingle 
manufacturing plants being temporarily shut down, but 
this is nothing more than was contemplated with the 
relaxation in prices. Shingle quotations on this date 
are: Perfections, $8.75 to $9; Eurekas, $7.50; 5X, 
$6.75; 3X, $5.50 to $5.75. Bolts are scarce at from 
pon to $18 a cord, while eedar in the log is $27 and 
$28. 

Labor conditions in the logging camps are improv- 
ing, but it is too late to provide a good output for 
this year. Logs are scarce and some mills have been 
paying premiums for good timber. Increased prices 
are: Fir, $15, $20 and $25; hemlock, $14 and $15; 
cedar, $32 to $35; spruce, open. 

Government royalties on cut timber and logs in the 
province of British Columbia will be increased to the 
extent of 37 cents a thousand feet at the beginning of 
the new year, according to Hon. T. D. Patullo, minister 


of lands. 
MINNEAPOLIS, MINN. 


Dec. 15.—The Minneapolis building inspector issued 
418 building permits for November, with a total esti- 
mated cost of $1,684,545. The record for November, 
1918, was 175 permits with a total cost of $222,710. 

Six logging camps are being conducted by the Crooks- 
ton Lumber Co. getting out logs for its mills at 
Bemidji, Minn. Two camps are located near Orth and 
the others near Nebish, Finkley, Blackduck and 
Northome. 

W. B. Tomlinson, of Tomlinson & Mitchell, whole- 
salers at Winnipeg, was here a few days ago on his 
way to visit his mother in eastern Canada. He re- 
ported that Canadian lumbermen are bidding for or- 
ders on this side of the line in order to take advantage 
of the heavy exchange rates, which give them a premi- 
um of 5 percent and more on stuff sold in the States. 

The Central Warehouse Lumber Co. has purchased a 
50-ton electric switch engine to switch cars for its 
warehouses and for tenants on its property. 

W. T. Cox was reélected State forester by the Minne- 
sota State Forestry Board at its annual meeting re- 
cently. General C. C. Andrews, the original forestry 
booster of Minnesota now past the age of 90, was 
reélected secretary of the board, a position he has held 
for nineteen years. 

William H. Squier and Harry W. Squier, well known 
salesmen in this market, have joined in establishing 
the Midwest Lumber Agency with offices st Minne- 
apolis and Seattle. Harry Squier, who has been selling 
for the Milwaukee Corrugating Co. in North Dakota, 
has taken charge of the Minneapolis offices in the 
Lumber Exchange. W. H. Squier, until recently a 
salesman for C. M. McCoy, will have charge of the 
Seattle end of the business. 


DULUTH, MINN. 


Dec. 16.—The effects of the coal strike have been 
cumulative and dealers here are finding it more diffi- 
cult to obtain dispatch from the railroads in the hand- 
ling of either inbound or outward shipments, than 
even at the time the labor troubles were at their 
most acute stage two weeks ago. 

Dealers on this market are working on the advanced 
basis of quotations announced two weeks, but it was 
noted that premiums are being obtained*for prompt 
deliveries of special materials. 

To protect themselves in making bids builders, in 
view of the expected heavy building season, are now 
hustling around to contract for their requirements of 
lumber and other materials. An official of the Vir- 
ginia & Rainy Lake Co. asserted that he is authorized 
to book any contracts for lumber at present prices to 
be delivered during the winter or spring at any job 
that may be designated. With that assurance afforded 
them contractors are going out after the work and a 
heavy season in the trade is regarded as assured. 

Following the sale of their timber holdings in Lake 
and Cook counties to the Weyerhaeuser interests last 
week, Alger, Smith & Co. are engaged in closing out 
their business. All their logging equipments and other 
supplies are being advertised for sale. 


NORFOLK, VA. 


Dec. 15.—The heavy demand enjoyed by the North 
Carolina pine mills during the last week in November 
and the first week in December continues, and while 
aggregate sales during the last week may not total 
as large as during the previous ones this will not be 
due to any falling off in demand but rather to the 
inability of the mills to continue accepting all orders, 
their production still being below normal. There has 
been no letup in the call for the better grades of rough 
edge and stock boards, and prices on such items have 
advanced during the last week, with further advances 
in prospect altho the manufacturers say that they 
would rather see advances in the lower grades with no 
further upward movement on the uppers, this because 
most of their output consists of low grade stock. It 
has been very fortunate that during the coal strike the 
weather has been moderate not only in this section but 
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in the North and East, and that this has allowed a 
continuation of building operations. 

Good rough lumber is very scarce and many mills 
are not quoting at all on this. Demand for 4/4 edge 
box and other low grade rough lumber during the 
week was just as large as during the week previous, 
and large sales were frequent. It appears that the 
New York and New Jersey markets are taking most 
of this stock, and it is wanted right away, for buyers 
are afraid transportation routes may be tied up by 
the time they really want the stock. The Norfolk and 
Baltimore markets are not buying much box lumber, 
Norfolk being close to the producing center depending 
on the small air-dried mills for supplies, and Balti- 
more buyers stating that prices are too high at present 
and waiting for lower prices—which, judging from the 
present trend of conditions will not come for some 
time. There is still a brisk demand for box bark 
strips and many of the mills which two weeks ago 
reported a surplus of this stock now have none to 
sell, and prices consequently have advanced to some 
extent. The prices obtained for rough box lumber also 
are a little higher than one week ago, altho the mar- 
ket on this stock is not especially brisk. 

There has been no decrease in the demand for all 
kinds of dressed pine lumber, including factory floor- 
ing and sizes. Roofers are exceptionally active and in- 
quiries as yet show no signs of falling off. Large sales 
of roofers of all widths have been frequent for prompt 
and future delivery, resulting in price advances. There 
is no question but that prices in all kinds of dressed 
lumber will make further advances before the end of 
the year. 

Attention must be called to a sale of 2,000,000 feet 
of #2x5%-inch roofers sold during the last week for 
prompt delivery at $45 f. o. b. Norfolk net. This is 
an exceptional sale and will have a great effect on 
future quotations. 


NEW ORLEANS, LA. 


Dec. 15.—Settlement of the coal strike has not as 
yet resulted in the lifting of the embargo on export 
shipments to this port. 

Word comes from Mississippi that a project will 
be submitted to the State legislature, which meets 
in January, for sale of the State convict plantations 
in the Delta and the purchase, with the proceeds, of 
large tracts of cut-over lands in south Mississippi. 

The Loranger community in Tangipahoa Parish, is 
said to have contracted to supply 200,000 cross ties 
for W. A. Bowers, an Illinois Central tie contractor. 
The waste will be utilized in the Loranger turpentine 
retort. 

Advices from Gulfport, Miss., state that the Gulf 
& Ship Island railroad shops have just completed 
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ninety new log cars, equipped with a patent lever trip 
by means of which the operator can unload the logs 
from the opposite side of the car from which the logs 
fall, thus avoiding the chance of injury. 


TUSCALOOSA, ALA. 


Dec. 15.—The market shows but slight improve- 
ment in prices. However there is good demand for 
practically all the items on the list. Finish and 
flooring, as well as common shiplap, continue to ad- 
vance, with practically none of this stock available. 

Because of unusual rains, a number of railroads 
are out of commission and all lines are more or less 
crippled. Several bridges were washed away and a 
large dam east of here broke, causing considerable 
damage on the Tallapoosa River. Production for the 
last week has been at a standstill at most of the mills 
as the woods are very wet. 


KANSAS CITY, MO. 


Dec. 16.—The severe weather has almost wholly 
stopped building operations. Meantime, however, there 
is no let up in the preparations for next spring’s 
trade. With peace prevailing in the labor ranks there 
is no doubt that next year will see all building rec- 
ords broken. Kansas City alone, based on estimates 
of increased population with the opening of big plants 
here next spring, is short 3,000 houses at the mini- 
mum. Kansas City, Kans., Wichita, and several Okla- 
homa cities also are in need of many hundred new 
houses. 

Frank Watkins, sales manager of the Missouri Lum- 
ber & Land Exchange Co., who was called to the coal 
fields for guard duty, sprained an ankle the first day 
and was sent home. Paul Kendall, of the Long-Bell 
advertising department, and ‘Ted’ Sanford, of the 
shingle department of the Chicago Lumber & Coal Co., 
did not get home until Saturday morning. 


ALEXANDRIA, LA. 


Dec. 15.—The small mills in this territory are prac- 
tically all closed down due to the excessively wet 
weather. Orders are free as ever, without any limita- 
tion as to prices. It seems to be only a question of 
finding the stock wanted, especially by northern buy- 
ers, for the market continues to advance on all items. 
A great many items of southern pine can not be had 
at any price because all the mills are sold out and in 
some instances sold ahead for the next thirty or sixty 
days. This refers particularly to the upper grades 
and lath. The demand for timbers keeps up, yet it is 
not as strong as the demand for yard stock, as there 
seems to be no let up in the demand for this class of 
material. 

This section is suffering from a severe car shortage. 
Mills having two or three railroads to connect with 
find difficulty in getting enough equipment. There 
seems to be a particular shortage of open cars of any 


description. 
HOUSTON, TEX. 


Dec. 15.—A large proportion of the mills in east 
Texas are swamped with orders, especially for build- 
ing material. The great demand necessitates the mills 
running to capacity and therefore the men do not ex- 
pect a long Christmas holiday, perhaps just Christmas 
day. A maximum service is demanded from the rail- 
roads for direct shipment of finished lumber, and the 
greatest handicap has been the shortage of cars and 
freight congestion. 

Washington has sent information to the Lufkin 
Chamber of Commerce to the effect that the Railroad 
Administration has considered the proposed increase 
in log rates made by the Dallas district freight traffic 
committee, and that no action is to be taken in the 
matter. 

The American Wood Pipe Co., of Tacoma, Wash., 
has selected Houston as its headquarters for the 
Southwest. The product is to be distributed thruout 
Texas, Louisiana and Mexico from here. 


LAKE CHARLES, LA. 


Dec. 18.*-Demand for lumber is apparently falling 
off to some extent. Contractors have enough work on 
hand to last well into next spring, but most of it will 
not materialize until after the holidays. The housing 
situation is gradually getting easier altho there is still 
an acute shortage. The car shortage is as serious as 
ever. Prices show a tendency to stiffen in some items. 
There is still a great demand from the Texas and 
Louisiana oil fields. 

Too much rain all over the Calcasieu district has 
hindered logging operations. Most mills are working 
on full time. 


BEAUMONT, TEX. 


Dec. 17.—Southern pine prices during the past week 
stayed at the former high level with added strength. 
This year many mills have only broken stocks and 
prefer to withdraw from the market until this condi- 
tion can be rectified. This action serves to illustrate 
the absence of fear of a decline. Present prices apply 
to all grades, a circumstance that is never present in a 
nervous market. 

Exporters are having worries unknown to the do- 
mestic trade, foreign exchange rates keeping them on 
the anxious seat. The decline is now equivalent to 
$25 a thousand, or the price of timber delivered in 
England before the war. 

The two schooners now nearing completion at the 
plant of the Beaumont Shipbuilding & Dry Dock Co. 
have been purchased by A. D. Cummins & Co., of Phila- 
delphia. The ship building company was organized 
mainly to build schooners for the Kirby Lumber Co. 
to take care of its export trade. The Kirby company 
was very desirous to make a bid when the Shipping 
Board got ready to dispose of the ships. It was the 
general impression that the ships would be offered for 
sale after launching and it was somewhat of a sur- 





prise to learn later that they had been sold prior to 
that time. 

Texas sawmill men are greatly relieved over the 
action of the Railroad Administration in declining to 
approve action of a material advance in the rate on 
logs that threatened to put some of the mills out of 
business. Several mills which had held up making 
changes to increase their output pending a decision 
will now proceed to carry their plans into effect. 


ORANGE, TEX. 


Dec. 15.—Prices show added strength, as a result 
of reduced mill stocks and the fact that there is smal} 
chance of their being replenished this winter. It is 
customary for a great many mills to shut down during 
the Christmas season. and the mills avoid stocking 
up at the close of the year. This year most of the 
mills have withdrawn from the market because they 
have only badly broken stocks to offer. This with- 
drawal serves to illustrate the confidence of the mill- 
men in present market conditions. A further eyj- 
dence that prices are up to stay is that they apply to 
all grades, a circumstance never present in a nervous 
market. Orders from the interior continue to pile up 
and the oil field demand is still far ahead of the 
ability to supply it, principally on account of freight 
congestion and the consequent embargo. 

The export situation continues to be dominated 
largely by the state of the foreign exchange market, 
which has recently resulted in considerable losses to 
the more venturesome exporters. It is stated that 
English exchange at the present time is off virtually 
the same amount as lumber cost delivered in England 
before the war. When England withdrew her arti- 
ficial bolstering up of credit the pound sterling was 
worth $4.76. It has steadily declined since that time 
and yesterday’s quotations put its present exchange 
value at $3.66. Interpreted in trade terms this means 
the pound sterling has lost one-fourth of its purchas- 
ing power, while the price of the article to be pur- 
chased has increased considerably. With three steam- 
ers in port and that many more en route here, the 
coming week promises to be a busy one in export 


circles. 
SHREVEPORT, LA. 


Dec. 15.—Altho it is approaching the season when 
lumber trade in ordinary times shows a slackening, 
there is such a persistent demand that it looks as if 
the mills are going to be kept busy. Both demand 
and prices continue exceedingly strong, and there is 
little to cause the lumbermen any serious worry, ex- 
cept, of course, the car shortage. 


MERIDIAN, MISS. 


Dec. 16.—The southern pine market has been flooded 
with inquiries from the eastern and northern States 
for the last week or ten days. Prices seem to be jump- 
ing steadily from day to day. The weather is the 
most unfavorable in years. During the past week 
eleven inches of rain made sawmilling, logging and 
hauling absolutely impossible. The car shortage is 
only spotted. Labor is scarce and high. Yard stocks 
are being sold and shipped faster than they are being 
replenished, altho retailers are buying broadcast. 
Wholesalers are not taking on orders for future ship- 
ment on account of the uncertainty of the market. 
Hardwoods are in brisk demand. Some dealers are 
oversold as far as it is safe to be. 


MOBILE, ALA. 


Dec. 15.—The torrential rains of last week in this 
district reached their climax about the middle of the 
week. There was almost an entire cessation of move- 
ment in the lumbering industry as the rains handi- 
capped work in the woods and hampered loading at 
this port. Traffic by rail out of this city has been 
shut off for a day or two because of washouts on all 
the railroads leading north. 


PHILADELPHIA, PA. 


Dec. 15.—The lumber market here is full of buyers. 
The consumer seems to understand that if he con- 
tinues to wait, he will have to pay more. The re- 
tailer, spurred by the demand, is trying to get orders 
placed. The big industrial buyers are scouting around 
with orders for immediate and future use. The whole- 
saler is spending his time trying to find the lumber to 
fill the orders he has offered him. Prices are naturally 
going right up all the time and almost all quotations 
are for immediate acceptance. Planing mills are 
crowded with business. Furniture factories can not 
fill their orders. Contractors are so busy they could 
use more help if they could get it. The big industrials 
are finding use for more stock than they have needed 
for a long time. Even the box makers, who have been 
behind the rest in activity for a time, are now busy as 
they can be and some are already short on stock. 

All the hardwoods are in demand beyond the sup- 
ply, with prices always moving upward, and with the 
demand for all kinds of hardwood flooring, and oak, 
ash and poplar, still especially strong. There is also 
a good demand for maple, birch, beech, basswood, 
chestnut, cherry, hickory, walnut and mahogany, at 
almost any price asked. White pine is very scarce 
and high in price, with the popular items being par- 
celed out often with only a percentage of the stocks 
on which the seller is longest. Spruce prices have 
soared, and the demand is far beyond the supply. 
Hemlock prices continue to rise, and there is no stock 
offered worth mentioning. Cypress demand continues 
strong, with shipments light, and stocks diminishing 
both here and at mills. Southern and North Carolina 
pines have suddenly become very scarce since 4 pee 
ber of large sales have been made, and it is very har 
to find takers for large orders now, even at the high 
prices. Even North Carolina roofers and box ed 
scarce and high. There seem to be more or 
sizes than anything else, but they are very high in 
price and the offerings are rapidly being taken up. 
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Timbers in both southern and North Carolina pines 
are especially scarce and high. Lath have jumped 
clear out of all reckoning, and are hard to get at any 
price, but are bringing about an average of $15 a 
thousand wholesale. Shingles are also scarce and are 
bringing high prices. 

The recently reorganized Retail Dealers’ Associa- 
tion of South Jersey held a meeting at Bridgeton on 
Dec. 10, as guests of Harry and Frank Kankins and 
George and Albert Maier. A splendid dinner was 
served at the Laurel Hotel, after which most of the 
time was devoted to a discussion of conditions in the 
trade, with especial interest in the future, which seems 
rather uncertain to most dealers. The next meeting 
will be held at Woodbury. 

It has been reported here that the Victor Talk- 
ing Machine Co. has just purchased a tract of thirty 
acres along the Delaware River near Folsom, a short 
distance below this city. The Camden factory has been 
overcrowded for some time, and it is rumored that 
there will be a big housing operation in connection 
with the new factory. 


NEW YORK, N. Y. 


Dec. 15.—The situation from a seller’s standpoint 
could not be more encouraging, provided there was a 
reasonably good opportunity of getting enough stock to 
supply the market’s requirements. This problem is 
really the only one a wholesaler has to contend with, 
because when he is in position to make delivery it is 
not difficult to agree on prices. There is a very glaring 
difference in quotations for the same grade of lumber, 
indicating an irregularity which, from several stand- 
points, is not a healthy sign. Yards and consumers are 
taking whatever stock is offered, but under existing 
conditions there are few inquiries for shipments cover- 
ing any considerable period in the future. Manufac- 
turers are so far sold ahead that they are unwilling to 
commit themselves on future business. It is undoubt- 
edly a long while since the market has been as active as 
it is and at the same time on such a close hand to 
mouth basis. 

Many observers point out that the demand is less 
active than appears on the face and that the activity 
is pronounced only when compared with the limited 
supply of lumber available. This scarcity necessitates 
buyers repeating their inquiries, and as a result the 
volume of inquiries is heavier than under normal con- 
ditions. At the same time more business could be had 
if mill stocks could be obtained, and as long as this in- 
sistent demand asserts itself and there are so many 
buyers for a block of stock there is no doubt that 
prices will continue on the present high and irregular 
basis. ‘ 

From the buyer’s standpoint one important feature is 
given consideration and that is the prospect of a 
heavier production after Jan. 1. Notwithstanding de- 
nials from some manufacturers that income tax returns 
have any effect on lumber production, there is a very 
strong impression in this section of the country that it 
would not be business-like for heavy timber owners to 
saw up their stock on a basis that requires their turn- 
ing practically all of the profit of this period of the 
year back to the Government. The new year is looked 
to as bringing a change in the tax situation, and with 
the hope that there will be a lower income tax rate next 
year comes the probability of heavier lumber produc- 
tion after Jan. 1. 

A much discussed feature the last few days is the 
possibility of a board walk being laid at Coney Island, 
along the lines of the famous Atlantic City board walk. 
If this proposition goes thru, as seems likely, it will 
entail an expenditure of about $5,000,000, resulting in 
a good volume of plank business. 


NORTH TONAWANDA, N. Y. 


Dec. 15.—The last stock to be received at the Tona- 
wandas by vessel has arrived. The steamer United 
Lumberman and barge A. B. King were expected to be 
the last boats to reach the local port with cargoes of 
lumber this year, but word was received by Brady 
Bros., owner of the boats, today that they had been 
frozen in at Amherstburg, Ont., and that there was 
little hope of finishing the trip. The boats loaded 
stock in the Georgian Bay district for the R. T. Jones 
Lumber Co. They had entered Amherstburg to seek 
shelter when they were frozen in. The lumber will 
be left aboard the boats and brought to the Tona- 
wandas at the opening of navigation next spring. 


CLEAR LAKE, WASH. 


Dec. 13.—All the small shingle mills in this vicinity 
are closed down indefinitely and will not open up until 
labor and railroad troubles are adjusted. Many of the 
Sawmills will close down next week for the holidays. 

C. V. McCreight, of Ricks-McCreight Lumber Co., 
Pittsburgh, Pa., which represents the Clear Lake Lum- 
ber Co. in the Pittsburgh territory, spent several days 
here this week, Mr. McCreight appears very optimis- 
tic and reports good prospects for business in his sec- 
tion the coming season. 

P. C. Burfenning, of the Salzer Lumber Co., Minne- 
apolis, was in Clear Lake this week. He reports pros- 
pects good for the coming year. 

0. O. Bye, W. K. Moore and A. H. Thiele, eastern 
Tepresentatives of the Clear Lake Lumber Co., are here 
this week on their annual visit. 


ST. LOUIS, MO. . 


With indus ~The retail business continues fairly heavy, 

ae in ustrial construction still leading. A number 

re £ Projects are under way and others are planned 

‘or early in 1920. As a whole the outlook for the new 

year is most promising. 

. The St. Louis Lumber Trade Exchange (Retailers) 
how located in its new quarters on the eighteenth 


Dec. 16 


floor of the Arcade Building. 

of the Galloway-Pease Lumber Co., 
t. Louis today on his way to Memphis. 
he company in southeast Missouri are 


Max Pease, 
stopped off in § 
The mills of t 


busily engaged in cutting oak. “We have plenty of 
labor and are working full time,” he said, “but our 
great difficulty now is in getting cars.” 

Word has been received by Col. Edmund J. Mc- 
Mahon, well known in the lumber trade, of his appoint- 
ment as a colonel in the officers’ reserve corps, the 
highest rank possible in that corps. He was awarded 
this honor because of his service in France in command 
of the 138th (St. Louis) Infantry during the war. 


TORONTO, ONT. 


Dec. 15.—The demand for lumber thruout Ontario 
is still abnormally active. The supply is becoming 
shorter very rapidly. In many lines, in fact, it has 
become exhausted, while in general lines it is very 
heavily depleted. 

Prospects for the coming year are exceedingly bright, 
so far as the demand is concerned. Production is 
likely to show some increase, notwithstanding labor 
difficulties and the increased cost of equipment and 
supplies. Wholesalers are expecting continued high 
prices next year but do not expect this to reduce the 
demand to any important extent. Lath today may 
be said to be off the market. Prices indicate that the 
sales are being made to meet emergency requirements. 
Shingles are scarce and very firm. 

C. W. Wilkinson, of the Union Lumber Co., Toronto, 
who has been on a business trip to England and 
France, has returned to Toronto. 


OBITUARY 


JOHN C. LEWIS, a former lumberman of Chi- 
cago, was struck by an automobile on Dec. 8, re- 
ceiving injuries of which he died at the Illinois 
Central hospitahb on Dec. 10. Mr. Lewis was 84 
years old and was in the lumber business here from 
1870 to 1876, when he became connected with the 
N. K. Fairbanks Co. Later he was manager of the 
Chicago refinery of the American Cotton Oil Co., 
which position he retained until his retirement 
from business in 1918. 

















LEWIS SHELBY, for years prominently identi- 
fied with lumber and timber interests in eastern 
Kentucky, and an operator of sawmills, died at his 
home on Chloe Creek, Pike County, Kentucky, last 
week, aged 56. He leaves an estate of thousands of 
acres of hardwood timber and coal lands, a large 
part of which is undeveloped. A widow and chil- 
dren survive him. 





WILLIAM FLATT, a timber contractor, of Green- 
ville, Ky., who moved to Ashland, Ky., to make 
his home, died of heart disease just after arriving 
there. He was 47 years old. 





JAMES M. CRAWFORD, who for many years was 
engaged in the lumber manufacturing business at 
Bentonville, Ind., died at the home of his daughter 
in that city a few days ago, his death being due 
to the infirmities of age. Mr. Crawford was 78 and 
had retired from the lumber business a few years 
ago. Five children survive. 





ALFRED C. PARFREY, prominent lumberman 
and mill owner of Richland Center, Wis., died Dec. 6 
at his home there after a long illness. Mr. Parfrey 
was a native of England, born Jan. 31, 1839. He 
learned the milling business in his native land, and 
in 1863 became interested in Richland Center mills. 
He built and operated with partners—first J. C 
Nichols, and later D. E. Pease—a sawmill, bedstead, 
furniture and stave factory and in later years an 
excelsior factory which is now operated by his son, 
Charles Parfrey. He was active until a few years 
ago when declining health forced him to turn busi- 
ness affairs over to his sons. A widow, four sons 
and three daughters survive. 





HERBERT K. BLANCHARD, whose entire busi- 
ness life had been associated with the lumber busi- 
ness, died recently at his home in Brookline, Mass. 
Mr. Blanchard went into the lumber business in 
California when a young man, being associated 
with an uncle in Oakland. After several years he 
returned to the East and entered the lumber busi- 
ness on his own account, subsequently becoming a 
member of the firm of William Haskins & Son, 110 
State Street, Boston. A widow, one son and one 
daughter survive. 





HERBERT ALLEN HALL, a prominent lumber- 
man and life long resident of Lansing, Mich., died 
at his home, 616 South Capitol Avenue, Dec. 15, 
following a stroke of paralysis. For years he was 
president and general manager of the Hall Lumber 
Co., one of the pioneer lumber concerns in that part 
of the State. The company was established shortly 
after the Civil War, and Mr. Hall was of the third 
generation to control it. He was born in Lansing 
in 1869 and attended the public schools and later 
Albion College. He was a member of the Masonic 
and Elks lodges and the Rotary and Riverside 
Country clubs. During the war he was prominent 
in Liberty Loan campaigns. He was assistant chief 
of the American Protective league at Lansing. All 
lumber offices in Lansing were closed Tuesday, 
Dec. 16, out of respect to Mr. Hall. A widow, two 
children, a brother and sister survive. 





MRS. CLARIBEL FOX, wife of Arthur S. Fox, 
of Chicago, died at her home in this city, Dec. 2. 
Her husband is the Chicago representative of the 
American Window Glass Co., of Pittsburgh, and 
well known among lumbermen and sash and door 
men of this city. 





MARTIN McKEE, formerly a well known lumber 
dealer of Toronto, died on Dec. 4 at his residence in 
that city. Mr. McKee was born in Belfast, Ireland, 
and came to Canada in 1853. He engaged in busi- 
ness first as a general store keeper and subse- 
quently established a planing mill and lumber yard 
on his property in Riverdale, which is now part of 
the city of Toronto. He continued the lumber busi- 
bony for twenty-five years, retiring a few years 








TEXAS HARDWOO 





Oak 


Gum 


Texas ka 


are favored by particular buyers be- 
cause they come in wide widths; are 
clear grained and possess a beautiful 
figure. You know the importance of 
these qualities in 


Factory Lumber 


We cater to the needs of exacting buyers and 
will welcome your future inquiries and orders, 
Write for prices today. 


Lumber 
Company 


White City, Texas 


Boynton 


A. L. BOYNTON, 
Pres. & General Mer. 








| Bewenriont Qualieys 


represents the acme 
of perfection in 


Yellow Pine and 
Hardwood Lumber 


Bridge Timbers, Cross Ties 
and Piling, Car Siding, 
Roofing and Decking 


A trial order will prove the 
many advantages we offer ex- 
acting buyers. Write us now. 


The Beaumont LumberCo. 


Ben S. Woodhead, BEAUMONT, W.A. Priddie, 
President. TEXAS Vice-Pres. BS 






















Oak, 
Ash, Gum, 
Cottonwood, Elm, 
Hickory, Magnolia, 
Long and Shortleaf 
Pine 
Cable Address 


Foreign Buyers 


as well as those in America 
who want big value lumber 
should give us a trial. 


We operate our own mills, 
hence are responsible for 
uniform quality and grades. 


Send us your inquiries. 


South Texas Lumber Co. 


\ HOUSTON, TEXAS Bese 


Keith Lumber Co. 


VOTH, TEXAS 


Manufacturers of all 
items of 


LONG AND SHORTLEAF 


Yellow Pine 


and. Southern 
Hardwoods 


HEWN TIES AND 
PILING 


All grades of Pine are Steam Kiln Dried 
Hardwoods are all Air Dried. 


Telegraph Station — Beaumont, Texas 











Your 
Inquiries 
Solicited. 
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: HARDWOODS 





\ 


Complete Assortment 
of Dry 


Basswood, Birch 
Poort Grey Elm 
and Hard Maple 


Highest Quality 
Standard Grades 


H.F. Below Lumber Co. | 


Farmers and Merchants Bank Bldg., 
MARINETTE, WIS. 
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E. Sondheimer Co. 


MEMPHIS, TENN. 


Wholesale Manufacturers and Exporters 


Red Gum Plain Oak 

Sap Gum Quartered Oak 
Cottonwood Hickory 
Cypress Soft Elm 

Ash Sycamore 


All Grades and Thicknesses 


We make a specialty of Mixed Cars of SAP 
and RED GUM, one-half to 2 inches thick 
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Maple and Birch 


Is all the name implies and is the 
kind reputable dealers like to rec- 
ommend to exacting customers. 
Write today for prices. 
We are members of the Maple Flooring Manufacturers’ Association 




















HARDWOODS 


KENTUCKY AND ALABAMA 


Poplar, Oak, Chestnut, Basswood, 
Red and Sap Gum, Tupelo, Sycamore 


Mountain and Southern Hardwoods 


KENTUCKY LUMBER CO. 
LEXINGTON, KENTUCKY 


Manufacturers 








GRAND RAPIDS MICHIGAN 


Where else can you get in the same car anything in 
Northern or Southern Hardwoods and choice of 114 
varieties of 3-8 in. and 13-16 in. Hardwood Floering? 
The lumber can be kiln dried and worked too if 
desired. Send your inquiries to 


NICHOLS & COX LUMBER CO. 
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LOCAL AND PERSONAL 





Morris Welch, of the Welch Lumber Co., of Mem- 
phis, Tenn., was a local lumber trade visitor this week. 


W. E. N. Christmann, of the Christmann Veneer & 
Lumber Co., St. Louis, Mo., was in Chicago Tuesday. 


Frank B. Pryor, sales manager of the W. M. Ritter 
Lumber Co., Columbus, Ohio, was a local lumber trade 
visitor this week, 


M. A. Mummert, of the Mummert Lumber & Tie Co., 
returned Wednesday from Kansas City, Mo., where 
he went on business. 


Harry J. Strong, wholesaler of New York, was in 
Chicago early in the week on his way home from a 
trip to the west Coast. 


Bert E. Cook, sales representative in Chicago ter- 
ritory for the Missouri Lumber & Land Exchange 
Co., spent most of the week on a sales trip in central 
Illinois. 


Charles W. Smith, of the West Shore Lumber Co., 
Racine, Wis., was in Chicago this week and said that 
business was good and the outlook for building at 
Racine next spring was never better. 


Kenneth Ross, of Missoula, Mont., manager of the 
lumber department of the Anaconda Copper Mining Co., 
Bonner, Mont., is spending a couple of weeks in Chi- 
cago, staying at the Congress Hotel. 


The current issue of the Long-Bell Bulletin, pub- 
lished by the Long-Bell Lumber Co., Kansas City, Mo., 
is appropriate for Yuletide in its editorial make up, 
and certainly the retail trade will appreciate its visit. 


F. H. Campbell, sales representative in Chicago ter- 
ritory for the Peavy-Byrnes Lumber Co. and the 
Peavy-Wilson Lumber Co., of Shreveport, La., left 
for the South this week expecting to be gone two 
weeks, 


George C. Flanner, of the Flanner-Steger Land & 
Lumber Co., Blackwell, Wis., was in Chicago this 
week and said that he was in a hurry to get home, 
as he intended to have an old fashioned Christmas and 
wanted to prepare for it. 


J. W. Wright, of the W. M. Simpson Lumber Co., 
Indianapolis, Ind., was in Chicago early in the week. 
He said that business at the company’s yards in 
Indiana and Illinois was good and that considerable 
building was expected in the spring. 


E, A. Hamar, of Chassell, Mich., secretary and gen- 
eral manager of the Worcester Lumber Co. (Ltd.), 
was in Chicago this week and while here said that 
there was a full crew in the woods and the weather 
could not be more suitable for logging. 


C. E. Skidmore, secretary of the district association 
of the National Box Manufacturers’ Association at 
Atlanta, Ga., was in Chicago this week and said that 
the affairs of the district association were moving 
along nicely and its members were busy. 


E. W. McCullough has resigned as secretary and 
general manager of the National Implement & Vehicle 
Association and has been succeeded by H. J. Sameit, 
who for several years has been connected with the 
association and thoroly knows its affairs. 


W. B. Decker, assistant general manager of the 
Vilas County Lumber Co., Winegar, Wis., was in Chi- 
cago Wednesday and said that the demand for hard- 
woods and hemlock was very active and that operation 
was as heavy as could be expected under present labor 
conditions. 


C. E. Davidson, the well known retailer of Green- 
ville, Ill., was in Chicago Monday and said that busi- 
ness was fine now and prospects were good. Mr. 
Davidson, who is widely known among Illinois dealers 
as an expert on lien laws, expects to leave soon for 
Florida to spend several weeks there. 


Knute Levine, of the St. Croix Box Co., Stillwater, 
Minn., and B. W. Ellis, of the Ellis Lumber & Box Co., 
Grand Rapids, Wis., were visiting box men this week. 
Both stated that they had orders enough to keep them 
busy for several weeks, while Mr. Ellis stated that the 
sawmill of the company was being operated night and 
day. 

George E. Watson, of New Orleans, La., secretary 
of the Southern Cypress Manufacturers’ Association, 
was in Chicago on business this week. A. G. T. 
Moore, also of New Orleans, assistant secretary of the 
Southern Pine Association and director of its cut-over 
land department, was also in Chicago and then went 
on to Washington, D. C. 


Thomas J. Warren, who for many years was chief 
inspector for the old Yellow Pine Manufacturers’ Asso- 
ciation, has opened up a commission office in Chicago 
and this week left for the South to visit some of the 
mills. C. F. Bolden, inspector in Chicago territory for 
the Southern Pine Association, left for Houston, Tex., 
this week to attend a meeting of the inspectors there. 


Orrin S. Good, of the Good Hopkins Lumber Co., 
Spokane, Wash., was in Chicago this week on his way 
home from an eastern business trip. He sees a big 
demand for lumber in the East but does not know how 
the Inland Empire and west Coast mills are going to 
meet it, because lumber stocks are short everywhere 
out there and production is not improving much. 


H. W. Sherman, sales representative in Chicago for 
the Grande Ronde Lumber fo., Perry, Ore., and the 
Nibley-Mimnaugh Lumber Co., Wallowa, Wash., re- 
turned this week from a trip to the mills. He reported 


that most the mills in eastern Oregon were closed 
down because the railroads are unable to provide equip- 








ment to bring in the logs or to ship out lumber. Lum- 
ber is scarce everywhere and the demand is big, but 
transportation conditions bring operations almost to a 
standstill. : 


Among the Chicago hardwood lumbermen who went 
to Memphis, Tenn., this week to attend the annual 
of the American Hardwood Manufacturers’ Associa- 
tion were George F. Kerns, of the George I. Kerns 
Lumber Co.; L. J. Pomeroy, of the Landeck Lumber 
Co.; B. A. Lang, of the Chicago Mill & Lumber Co. 
Robert Boyd, of Manley & Boyd; R. M. Merrill, of 
Merrill Lumber Co.; and J. B. Higman, of the J, BR. 
Higman Lumber Co. 


A visitor to Chicago recently was George Sauer 
of Houston, Tex., who, while not directly connected 
with the lumber business at this time, was for many 
years a prominent figure in the southern pine trade 
in the South and is well known to members of that 
industry generally. Mr, Sauer was in Chicago in con- 
nection with a big timber deal which he hopes to close 
within a short time. From Chicago he went to Kansas 
pnd and expects to return to Chicago within a few 

ays. 


G. A, Vangsness, sales representative in Chicago for 
the Steven & Jarvis Lumber Co., returned this week 
from a trip to some of the hardwood mills in Missis- 
sippi and Louisiana. Mr. Vangsness had heard the 
southern hardwood men tell many times about raing 
holding production down and says he will now believe 
anything they say about heavy rains in the South, 
“Why I even got seasick looking out of the car win- 
dow,” he said, “the water stretched so far. I did not 
get to visit a mill but that either had its logging opera- 
tions closed down or expected to close down on account 
of conditions in the woeds.” He said that labor condi- 
tions in the South, tho, were better than they were in 
the North. 


BELTING BRANCH FOR CHICAGO 


An important piece of news to the users of belting 
in the lumber and other industries is contained in the 
announcement of the Gandy Belting Co., of Baltimore, 
Md., that it will shortly establish a branch in Chicago. 
The branch when open will carry one of the largest 
and most complete stocks of belting in the country, 
and will be situated at 549 West Washington Street, 
which is at the corner of Clinton and in the heart of 
the machinery district. In opening the branch the 
Gandy Belting Co. expects, in addition to a more 
prompt filling of orders from here, also to increase the 
service for which the company has been noted. Fielder 
I. Schillinberg jr., who has been in charge at the New 
York office, has been transferred to Chicago to act as 
manager of the new branch. Speaking of the need of 
the new branch in Chicago, one of the officials of the 
Gandy Belting Co. said: 

“Under the spur of reconstruction, mechanical ac- 
tivity has increased enormously and its pressing needs 
can be adequately met only by prompt, eflicient service 
—complete stocks near at hand for the quick filling 
of orders. Gandy service has kept pace with industrial 
growth for more than forty years and the establish- 
ment of our new branch in Chicago is a logical step 
in the development of a big enterprise to meet the 
increasing demands for Gandy belts in the industrial 
and farm power machinery fields.” 








RETAIL SERVICE WORK WILL CONTINUE 


In announcing the resignation of H. R. Isherwood, 
retail service representative, the National Lumber 
Manufacturers’ Association has issued a statement 
saying that the work of the retail service bureau will 
continue without interruption and will be intensified. 
To work thru the retail associations is an established 
policy, as in that way many of the problems of the 
retailer and manufacturer may be mutually solved. In 
part the statement says: 

The goal toward which all efforts are to be directed 
is: The efficient merchandising of lumber and its 
maintenance as a preferred building material. 

The platform of the Retail Service Bureau may be 
briefly stated thus: 

1. By personal contact with retail associations and 
their members to assemble pressing problems concern- 
ing lumber distribution. 

2. To select the more important ones of common in- 
terest and by research work in consultation with spe- 
cialists to produce satisfactory solutions such as will 
safeguard and broaden the markets for lumber. 

3. To disseminate this information nationally and 
give such assistance as is necessary to translate it into 
actual practice. 


een oer 


ANIMATED FILMS FOR THRIFT WEEK 


National Thrift Week, which will start Jan. 17 and 
is being promoted by the Y. M. C. A., will have the 
assistance of animated films prepared by the Rothacker 
Film Manufacturing Co., of Chicago. Henry R. Isher- 
wood, recently of the retail service bureau of the Na- 
tional Lumber Manufacturers’ Association, learned on & 
visit to the studio of the company that one of these 
films will be known as an “Own Your Home” — 
These short movie films, or trailers, will be 100 fee’ 
long, of which a fourth will be devoted to an animated 
drawing which will graphically drive home a par 
ticular message. The remainder of the trailer will - 
devoted to short snappy arguments. The movie tra 
ers may be had at $10, and their use in moving wens 
theaters can drive home the gospel of thrift to t e 
sands of people each day. Trailers are being made : 
be appropriate on each of the days of that bene 4 
“Start a Bank Account Day,” “Share Your ie 
Others Day,” “Take Out Life Insurance Day, 








n- 
it 


it 
al 
i- 
1S 
r 


> 
-* Fe 


Sao TF tod ee? 


ov 


wereeSe ns ee www Cee S&S CF 


2 ew SS a SC (Ue 














DECEMBER 20, 1919 





AMERICAN LUMBERMAN 77 








Your Own Home Day,” “Make a Will Day,” “Thrift 
in Industry Day,” ‘Family Budget Day” and “Pay 
Your Bill Promptly Day.” 





JOINS FORCE OF BOGALUSA CONCERN 


Sr, Louis, Mo., Dec. 15.—Announcement has been 
made by M. C. Bay, president of the Bay Bros. Lumber 
Co., that Frank L. Roope will join its forces Jan.:1. 
Mr. Roope is well known in the lumber trade. For 
geveral years he was the St. Louis representative for 
the Great Southern Lumber Co., Bogalusa, and re- 
cently has been assistant sales manager of the Ozan 
Lumber Co., which now is being liquidated. The Bay 
Bros. Lumber Co. specializes in railroad car material 
and special stocks, handling southern pine and west 
Coast products. Mr. Bay also is president of the Mid- 
west Forge & Steel Co., which has a plant in East 
St, Louis. 


JOINS SOUTHERN PINE’S SAFETY STAFF 

The Southern Pine Association, of New Orleans, 
La., makes the announcement that on account of the 
increased activities of the safety and industrial rela- 
tions department, of which W. Graham Cole is direc- 
tor, it has been found necessary to employ an assist- 
ant. The new assistant is R. E. Zimmerman, of 
Baltimore, Md., who during the war served as an 
officer in the aviation branch of the service. Previous 
to his war service Mr. Zimmerman was employed by 
the Maryland Casualty Co., of Baltimore, as manager 
of its branch claim divisions in Pennsylvania. He also 
traveled extensively thruout the South adjusting 
claims, which work brought him in to touch with 
lumber mills. 








BUSY YARD AT ENGLEWOOD 


Thousands of commuters on the Rock Island Rail- 
road, when passing to and from the city, gaze out the 
window as the trains stop at the Englewood station, 
and one of the first things that faces them is the huge 
sign of the Rittenhouse & Embree Lumber Co. It 
must pay to advertise, because the company’s business 
pulls, in territory several miles away as well as that 
close at hand, said C. J. Rittenhouse this week when 
discussing the trend of the trade. 

Business is good at the yard, which is located on 





DWIGHT H. DAVIS, OF CHICAGO; 
Who Heads New Lumber Company 


When the mill was dismantled and removed to 
Seattle, Wash., Mr. Davis went out there as a boy and 
on his return east attended business college at Val- 
paraiso, Ind. He then took a position as tallyman for 
the Edward Hines Lumber Co., at Ashland, Minn., and 
after working as stenographer for the same company 
at Hayward, Minn., he did the same kind of work at 
the Chicago office for two years. Mr. Davis returned 
to the Pacific coast in 1904 and in 1905 came back to 
Chicago to represent Schwager & Nettleton (Inc.), 
specializing in this territory in railroad and car ma- 
terial. 

The company was then a wholesale concern. When 
it engaged in the sawmill business Mr. Davis changed 


sale both Pacific coast and west Coast woods and will 
specialize in railroad and car material. The office of 
the company will be at 813 Fisher Building. 


OCTOBER WOOD EXPORTS FROM BOSTON 


Boston, Mass., Dee. 9.—Exports from the port of 
Boston during October were as follows: 








Kind 
Boards— Amount Valu 
CN oi ceceeesaaacedeecees sua $ 33,197 
Wee PN nocaccccetauceeuns 111,000 6,266 
Gi ee eee re 1,000 29 
Was tkeu ds ade «Séeke ad 16,000 1,100 
PGE fececacwacddaewunaga 420,000 34,517 
cade bWoteveregeteans 19,000 119 
Ce IIR Sn, S'e-sie cc Buna weaeee Sdnee 1,489 
\ 0 aaa oo eee eee 13,962 
Furniture, woodenware and other 
manufactures of wood............... 296,184 
WO dinccdhodsccdsawndaeuek 6nser $386,863 


Of the oak boards 231,000 feet went to England 
and the rest to Argentine; the 111,000 feet of white 
pine all went to Cuba; the hardwood boards went 
mostly to England ; the wood pulp all went to Belgium ; 
and of the other manufactures of wood $6 worth went 
to Germany and most of the rest to Great Britain. 





EXPORTS THRU THE VIRGINIA PORTS 

NorFOLK, VA., Dec. 9.—Below is given a statement 
of exports of forest products thru district No. 14, 
comprising the ports of Norfolk and Newport News, 
Va., during October : 


Value 
54,897 feet poplar lumber to Avanmouth..$ 6,472 


115,000 feet poplar lumber to Glasgow..... 8,907 
209,000 feet poplar lumber to London...... 19,183 
344,000 feet poplar lumber to Liverpool.... 28,860 
15,307 feet pine lumber to Havre......... 955 
29,000 feet pine lumber to Liverpool...... 4,067 
8,000 feet oak lumber to Glasgow........ 448 
206,000 feet oak lumber to London........ 26,956 
560,000 feet oak lumber to Liverpool....... 41,452 
34,000 feet oak lumber to Rotterdam...... 2,430 
136,000 feet gum lumber to London........ 10,533 
257,413 feet gum lumber to Liverpool...... 12,686 
24,000 feet basswood lumber to London... 2,884 
28,000 feet walnut lumber to Liverpool.... 1,925 
44,000 feet oak lumber to Glasgow........ 4,113 
37,000 feet ash lumber to Liverpool....... 1,487 




















YARD OF RITTENHOUSE & EMBREE CO., OPPOSITE ENGLEWOOD UNION DEPOT IN CHICAGO; AT LEFT CENTER, MR. RITTENHOUSE 


Sixty-third Street near the Englewood union station, 
and Mr. Rittenhouse says that on account of the diffi. 
culty in getting stock the volume carried is not as 
heavy as it usually is. However, there is more than 
a million feet of lumber in the yard and the two 
trucks used are kept busy making deliveries. The 
larger truck shown in the illustration is a Nelson- 
Lamoon with a 2-ton capacity, having a Jacob Press 
Sons body trailer. The yard also has a small Ford 
truck for quick delivery work. The conveyor shown 
in the illustration is a Matthews’ make, while the 
large sign shown is the one that the eye of com- 
muters can not escape. The yard has been located at 
the place for the last twelve years and was formerly 
known as the Sixty-third Street Lumber Co. 

Despite the prevailing prices for lumber Mr. Rit- 
tenhouse says he finds but little complaint from the 
buyers, who apparently are eager to go ahead with 
building and have more money now to do building 
with than they ever have had, and consequently a 
good spring business is expected. 








TO HANDLE WESTERN WOODS 


The first of the new year will see a new strong 
Pacific coast and Inland Empire organization in the 
local field, the Dwight H. Davis Lumber Co., having 
as its head Dwight H. Davis, who is known as an 
authority on fir. The vice president of the company 
is W. B. Nettleton, of Seattle, Wash., of the Schwager 
& Nettleton Lumber Co., who recently bought the in- 
terest of his partner, Lewis Schwager, in that con- 
cern. Mr. Nettleton is one of the best known Pacific 
coast lumbermen and a leader in West Coast Lumber- 
men’s Association affairs. The secretary of the com- 
Dany is Frank Hoffman, who for the last year has been 
associated with Mr. Davis in the lumber department 
of Edwards & Bradford, of Chicago. Mr. Davis has 
been sales manager of the department which handles 
ea eroduct of several Pacific coast and Inland Empire 


Of Mr. Davis, president of the company, it might be 
said that he has been a lumberman from the day he 
was born, as he first saw the light in a lumber mill 
poarding house at White Lake, Mich. His father, 
ars Davis, was foreman at the “Old Red Mill” of 
his pro owling & Co., at White Lake, Mich. Both 

8 parents died before he was five years old, and until 

was a young man he lived with an uncle, Daniel 

who was engineer for the same mill for forty 


years. Mr. Fish, now 80 years old, lives at Minne 
*polis, Minn, . 3 





his connection to the Tacoma & Eastern Lumber 
Co., of Tacoma, Wash., representing that company in 
Chicago territory from 1911 until 1914. From 1914 
until this country entered the war Mr. Davis repre- 
sented the Lumber Manufacturers’ Agency, of Cen- 
tralia, Wash., in Chicago and then he went to Wash- 
ington, D. C., as special representative of the West 
Coast Lumbermen’s Association. For the last year he 
has had charge of the lumber department of Edwards 
& Bradford. 

Mr. Hoffman, who will become associated with Mr. 
Davis at the Chicago office, has had several years’ busi- 
ness experience, having been in the purchasing depart- 
ment of the sanitary district of Chicago for six years, 
with the Illinois Central Railroad for six years and for 
the last year with Mr. Davis. The company will whole- 





FRANK HOFFMAN, OF CHICAGO ; 
Secretary Dwight H. Davis Lumber Co. 


76,000 feet ash lumber to London......... 11,371 
47,000 feet ash logs to Liverpool......... 1,820 
169,000 feet chestnut lumber to Liverpool.. © 14,217 
17,000 feet chestnut lumber to Rotterdam. 1,467 
15,000 feet cypress lumber to Liverpool... 1,250 
51,000 feet mahogany lumber to London... 8,620 
feet hardwood lumber to London... 4,263 


26,000 feet maple flooring to London...... 1,760 
2,545,617 feet total. WeRGnas saucdeds $218,226 


The exports of lumber during October were just a 
little over one-half of what they were in September, 
which was an exceptional month. A comparison of 
October, 1919, exports with those of the same month in 
1918 showed a marked increase for 1919. In 
October, 1918, the total lumber exported thru this 
district was 309,000 feet, valued at $33,244. 





VALVE MANUFACTURER EXPANDS PLANT 


It is announced that negotiations have been com- 
pleted whereby Jenkins Bros., manufacturers of valves 
and other mechanical goods with headquarters in New 
York City, wili in the near future increase their manu- 
facturing facilities by operating a plant in Bridgeport, 
Conn., which will be devoted entirely to the manufac- 
ture of the Jenkins valve—an engineering product 
which dates back to 1865, when Nathaniel Jenkins 
invented and first introduced the renewable disc type 
of valve. It is expected that Charles V. Barrington, 
who has a wide experience in the manufacture of 
valves, will be in charge of the Bridgeport plant. 

The manufacture of the Jenkins discs, sheet pack- 
ings, pump valves and other mechanical rubber goods 
will be continued at Blizabeth, N. J. 

To take care of the rapidly increasing business in 
Jenkins valves abroad the Canadian branch, Jenkins 
Bros. (Ltd.), of Montreal, has recently completed 
alterations and additions to its brass valve department, 
and now has in course of construction a new 192x80- 
foot iron valve foundry. The Canadian branch sup- 
plies Jenkins valves thruout Canada and foreign coun- 
tries, while the Bridgeport plant will make valves for 
use in the United States and insular possessions. 





Norwegians have lost no time in taking part in the 
development of the Brazilian lumber industry, and 
are already operating sawmills near Para. Various 
railroads are to be constructed there and motor roads 
built. Steamer service between Swedish ports and 
the Amazon ig shortly to be -established by the John- 
son Line. 
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Downer Lumber Company 


Successors to 


Moss-Downer Lumber Co. 


Manufacturers and Wholesalers 


Long and Shortleaf 


Yellow Pine 


Rough and Dressed 


Specializing in 


TIMBERS 


Valdosta, Georgia 





\s a 


William Whitmer & Sons 


Incorporated 


1806-8 Finance Building, PHILADELPHIA 


Manufacturers and Wholesalers 


SPRUCE, HEMLOCK, 
HARDWOODS 


LONG AND SHORT LEAF PINE 














Page & Jones, Mobile,Ala., U.S.A. 


Cable Address, “‘PAJONES, Mobile” 
All leading Codes used 








Ship Brokers and Steamship Agents 








ARKANSAS HARDWOODS 
\ 


{ Conservative Builders 
Favor Oak Trim 


and shrewd buyers, who have their customers’ best 
interests at heart, send us their orders in that we 
specialize Hardwoods and feature the famous 


Dixie Moulding 
Brand Casing 
Flooring Base, Etc. 





The next time you have a “stickler” for quality send us 
your order, Better get our prices t ; 


Write us for copy of our new booklet on Oak 
Flooring which will be mailed free of charge. 


Bliss-Cook Oak Company 


BLISSVILLE, ARKANSAS 








i igh ixed cars of Flooring, Oak, Ash, 
|». Weeknights Sent Gan Lambert.” , 









and 
“Velvet Edge” 
QUARTE f Flooring 
SAWED ¥ SA Strips. 


wep 6 
TONGUED AND GROOVED, END MATCHED OAK FLOORING 


Flooring that matches perfectly because of the modern 
machinery used in its manufacture and careful grading. 
IN QUARTERED AND PLAIN OAK we carry com- 
plete stocks in all thicknesses and can _ ship _floor- 
ing and lumber in the same car. Inquiries solicited. 


ARKANSAS OAK FLOORING CO. 
Pine Bluff, Arkansas 














THE LUMBERMAN’S ACTUARY Spows the cost 
ber of feet of lumber between 2 and 29,000 feet at any price 
from $6 to $75 a thousand; also of lath and shingles from 85 

a thi In leather $6, cloth $5.50, itpaid. 


AMERICAN LUMBERMAN, 431 So. Dearborn St, CHICAGO 
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BUSINESS CHANGES 


ALABAMA. Huntsville—G. Newman Robinson 
will sell his lumber business, known as the Robin- 
son Lumber Co., to Frank W. Webster & Sons, and 
will enter the building field, planning to erect a 
number of houses early in the coming year. 


ARIZONA. Mesa—The Halstead Lumber Co. has 
purchased the lumber yard of the Valley Lumber 
Co., and will operate it as a branch of its Phoenix 
business. 

ARKANSAS. Blissville—The sawmill and flooring 
factory of the Bliss-Cook Oak Co. has been sold to 
the Jerome Hardwood Lumber Co. The latter con- 
cern was organized recently with Herman F. Moeller 
as manager. 

CALIFORNIA. Mountain View—The Adams Lum- 
ber Co. succeeds G. B. Fuller. 

Oakland—The Hogan Lumber Co. has petitioned 
for a dissolution of the corporation and a distribu- 
tion of assets. 


LOUISIANA. New Orleans—The Rainwater Lum- 
ber Co., incorporated here in 1913, has published a 
notice of dissolution. 

MARYLAND. Baltimore—The MacLea Lumber 
Co. has purchased from Bertha F. Matthews the 
lumber yard on Albemarle Street which was occu- 
pied for many years by the firm of Thos. Matthews 

Son. It will be used by the MacLea Co. as its 
main storage yard and plant. 

MISSOURI. Clinton—Mills & Sparling succeed 
E. T. Montgomery in the lumber business here. Mr. 
Mills was formerly in the business under the name 
of Mills-Walters Lumber Yard. 


OREGON. Gold Hill—The old Gold Hill Lumber 
& Railway Co.’s sawmill and logging railway plant 
was sold under foreclosure proceedings in the cir- 
cuit court to the First National Bank of Southern 
Oregon, of Grants Pass. Title to a large tract of 
valuable timber was included in the sale. 

Klamath Falls—Merging of four big timber in- 
terests in the Associated Lumber & Box Co., for 
the establishment of a planing mill and box factory 


at Dorris, Cal., to manufacture the output of the 
mills involved, is announced by T. W. Graham, 
president of the Anderson Lumber Co. The others 


interested in the deal are Tartar & Webster, box 
shook manufacturers of Stockton, Cal.; G. H. Kes- 
terson, and H. L. Gilkey, sawmill operators. 
PENNSYLVANIA, Pittsburgh—W. G. Weston, 
who for many years was in the lumber business 
at Trafford, Pa., will take full charge of the West 
Elizabeth Lumber & Supply Co., West Elizabeth, 
Pa. Mr. Weston sold his lumber yard at Trafford 
to enlist in the Y. M. C. A. service during the war. 
TEXAS. Bon Wier—The plant and timber hold- 
ings of the J. H. Coffman Lumber Co. have been 
purchased by the Sabine Valley Hardwood Co. 


WASHINGTON. Aberdeen—The Lester Logging 
Co. has sold its sawmill, shingle mill, logging equip- 
ment, etc., on the North River district to the Sagi- 
naw Timber Co., of Aberdeen. 

South Bend—The Larkin Logging Co., which has 
been conducting logging operations on the Nasel 
River, Washington, opposite Astoria, Ore., has sold 
its camp equipment and timber holdings to the Ni- 
agara Logging Co., composed of South Bend men, 
with Charles Funk as president, Alfred Strong as 
vice president and George King, secretary and 
treasurer. Mr. Strong will be superintendent of 
the logging operations. The sale included about 
20,000,000 feet of merchantable timber in the upper 
Nasal River district. 

WEST VIRGINIA. Buckhannon—Charles E. Hiner 
has sold his interests in West Virginia to his part- 
ner, A. H. Tenney, and will winter in California. 
For twenty years the firm of Tenney and Hiner 
has been in the lumber business in Upshur and ad- 
joining counties. Recently they sold their interest 
in the Holt Lumber Co., of Bablin, and now Mr. 
Tenney has purchased the entire interests of the 
former partnership. This includes the Upshur 
Planing Mill Co., of Buckhannon, which Mr. Ten- 
ney will continue to operate. 

Elkins—The Tygarts River Lumber Co. is re- 
ported to be planning to discontinue business. 

WISCONSIN. Marinette—The H. F. Below Lum- 
ber Co. has purchased the manufacturing plant of 
the Spies-Thompson Co. to be used for the manu- 
facture of hardwood flooring. 


NEW MILLS AND EQUIPMENT 


ARKANSAS. Arkadelphia—The Wright Lumber 
Co. has begun the erection of another building at 
its plant. The new structure will be a storage 
warehouse. The foundation will be of concrete. 

CALIFORNIA. Standard—The mill of the Stand- 
ard Lumber Co., which was recently burned, will 
be replaced at once. The sawmill was large enough 
to give employment to over 300 men. 

KENTUCKY. Louisville—The Louisville Cooper- 
age Co. has started work on a $10,000 addition to 
its keg plant with the plan of increasing the capac- 
ity of that department from 400 to 1,000 kegs, daily. 

Prestonia—A. S. Witmer, manager of the Indus- 
trial Foundation, Louisville, has announced that a 
new woodworking plant will be established at 
Prestonia, but that further details will not be given 
until the ground is secured. 

LOUISIANA. Shreveport—It is reported that the 
Reliance Tie & Piling Co., of Houston, Texas, will 
erect a mill here. 

MICHIGAN. Ontonagon—The Greenwood Lum- 
ber Co. is improving its plant and installing new 
machinery. 

NEBRASKA. Central City—The Foster Lumber 
Co. is erecting a new lumber shed, 64 by 152 feet. 

OHIO. Dover—The Garver-Marsh Lumber Co. 
will erect a building in Tuscarawas Avenue, and 
will consolidate its Cherry Street lumber yard with 
the former Collier & Baer yard. The Dover Wood- 
face Co. will also be combined with the Garver- 
Marsh Co. 

OREGON. Klamath Falls—The Associated Lum- 
ber & Box Co., a combination of lumber interests 


in this region, will establish a planing mill an 
factory at Dorris, Cal., to manufacture the phn. 
of the mills involved. 

Wendling—The Booth-Kelly Lumber (Co, _ 
nounces an extensive railroad building plan for next 
year at its holdings in Wendling. 

WASHINGTON. Issaquah—C. F. Colipy, of 
Seattle, has acquired a large tract of alder and 
maple near here, and will erect a mill to run ex- 
clusively on those woods. 

Ocosta—The Mackie mill at Ocosta, near Aber- 
deen, Wash., has been shut down for repairs and 
the construction of an addition to the plant, A 
slip and cut-off saw will be added for cutting cedar 
bolts to be shipped to Japan for veneer purposes, 
A new engine will also be installed. 

South Bend—The Getchell Shingle Co. has secured 
a lease on three fifty-foot lots adjoining the mij} 
property and will enlarge the plant. 

WISCONSIN. Antigo—The Charles w. i 
Lumber Co., according to reports, will build a = 
planing mill here, electrically equipped. 

Clintonville—The Wisconsin Building Material 
Co. is erecting a modern planing mill. 

Edgerton—The Highway Trailer Co. is erecting 
a modern two-story factory, 160 by 510 feet. 

Fond du Lac—The Northern Casket Co. will erect 
a three-story addition, 100 by 100 feet. 

Fond du Lac—-The Longdin-Brugger Co., manu- 
facturer of automobile tops, has completed plans 
for the erecting of a two-story factory building at 
cane tees ae el ee The company re- 

crease S$ capital st 40,00 
$120,000, : p ock from $40,000 to 
ilwaukee—The W. S. Seaman Co., 
manufacturer, has started work on the aret — 
of its plant on the Port Washington road, near 
Lake Street. The building, when complete, will be 
720 by 420 feet and five stories high. 


BRITISH NORTH AMERICA 


ONTARIO. Orono—C. J. Thornton will bui 
operate an electrically driven sawmill ee 


INCORPORATIONS 


ALABAMA. Seale—Daggett Lumber Co., incor- 
porated; capital, $150,000; general lumber manufac- 
turing business. 

ARKANSAS. Marked Tree—Retail Lumber Co., 
incorporated; capital, $50,000; will buy the Turner 
Handle Factory site. 

GEORGIA. Brunswick—Columbia Lumber & Tim- 
ber Co., incorporated; capital $10,000. 

Brunswick—Olive Lumber & Tie Co., incorpor- 
ated; capital, $5,000. 

_ ILLINOIS. East St. Louis—O’Neill Lumber Co., 
incorporated; capital, $25,000. 

Sterling—R. M. Wylie Lumber Co., incorporated; 
capital, $50,000; retail lumber, building material and 
coal business. 

KANSAS. Wilmore—Wilmore Hardware, Imple- 
ment & Supply Co., incorporated; capital, $20,000; 
to handle hardware, harness, lumber, implements, 
autos and supplies. 


KENTUCKY.  Pineville—Wasioto Lumber Co., 
incorporated; capital, $10,000. 

LOUISIANA. Bienville—Alberta Lumber Co., in- 
corporated; capital, $10,000. 

Lake Charles—Sabine Valley Hardwood Co., in- 
corporated; capital, $100,000. 

MASSACHUSETTS. Vermont—Boston Lumber 
Co., incorporated; capital, $50,000. 

NEW YORK. Buffalo—A. J. Chestnut Lumber 
Co., increasing capital from $150,000 to $300,000. 

New York—Barker-Bond Lumber Co., incorpor- 
ated; capital, $50,000. 

NORTH CAROLINA. Asheville—Boone Fork 
Lumber Co., increasing capital to $1,500,000. 

Charlotte—Hardwood Manufacturing Co., incor- 
porated; capital, $100,000. 

High Point—Furniture City Manufacturing Co., 
capital, $25,000. 

OHIO. Portsmouth—Leet Lumber Co., increasing 
capital from $170,000 to $330,000. 


TENNESSEE. Chattanooga—Union Land & 
Lumber Co., incorporated; capital, $50,000. 

TEXAS. Houston—Pasadena Lumber Co., incor- 
porated; capital, $11,000. 

WISCONSIN. Milwaukee—General Timber Co., 
formerly known as General Lumber Co., incorpor- 
ated; capital, $2,000,000. 

Milwaukee—General Sales Corporation, incorpor- 
ated; capital, $250,000; to market the products 
manufactured by the Recordson Phonograph Co., 
General Manufacturing Corporation and the Heaney- 
Schwab Billiard Manufacturing Co. 

Milwaukee—Kenneth W. Jacobs Co., increasing 
capital from $50,000 to $75,000 and changing name 
to K. W. Jacobs Cooperage Co. 

Milwaukee—Heaney-Schwab Billiard Manufactur- 
ing Co., incorporated; capital, $25,000. 

Milwaukee—Longdin-Brugger  Co., 
capital from $40,000 to $120,000. 


NEW VENTURES 


GEORGIA. Atlanta—It is reported that head- 
quarters of the Beaver Board Companies of ten 
southern states will be established in Atlanta. 
Temporarily the offices will be in the Peck Building, 
later in the Rhodes Building. The offices will be in 
charge of W. F. Michau. 

INDIANA. Columbus—The Orinoco Furniture Co. 
has closed a $1,000,000 contract with the Sonora 
Phonograph Co., of New York, to make phonograp’ 
cabinets. The plant will be enlarged and the work- 
ing force increased to take care of this order. t 

Evansville—Grimwood Brothers, manufacturers 0 
talking machines, pases floor lamps and ¢ 
chests, have started their plant in operation. 

OREGON. Portland—Russell H. Brown, formerly 
with the Swift interests in North Portland, pea 
entered the wholesale lumber and box business 
has established offices in the Yeon Building. 


increasing 
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TEXAS. Orange—The H. Janssen Lumber Co., 
of New Orleans, will establish a yard here. 

WASHINGTON. Chehalis—In the northern part 
of this place Matt Bekar will soon open a lath 
factory with a capacity of 30,000 daily. The 
Guerrier mill, near Forest, is installing lath ma- 
chinery. It is reported that two other lath plants 
will soon be in operation here. 

Raymond—The Case Shingle & Lumber Co. has 
sold its No. 3 shingle mill to Harry Hulen and asso- 
ciates. They have formed the Raymond Timber & 
Shingle Co. to own and operate the plant which is 
equipped with four machines. Mr. Hulen is a 
nephew of E. E. Case, president of the Case Shingle 
& Lumber Co., and has been with the concern a 
number of years. 

Seattle—The Herron Lumber Co. has opened 
offices at 1143 Henry Building and has engaged in 
the general wholesale lumber business. The con- 
cern is incorporated for $50,000 with W. W. Herron 
as president and manager. 

WISCONSIN. Milwaukee—The Lawson Air Line 
Transportation Co. has purchased the plant of the 
Pan-American Rubber Co. at South Milwaukee, 
and will start the manufacture of airplanes in 


January. CASUAL 


ALABAMA.  Tuscaloosa—The Phalin sawmill, 
north of the city, with 150,000 feet of lumber, was 
burned recently at a loss of about $1,500, with no 
insurance. ; 

Attalla—Fire of unknown_ origin destroyed the 
heading plant of the Attalla Cooperage Co., the loss 
being estimated at about $20,000, with $5,000 insur- 
ance. The plant will probably be rebuilt at once. 

INDIANA. ‘Tell City—Fire in the plant of the Tell 
City Planing Mill Co. resulted in a loss of about 
$1,000 to the building, and about $7,000 on the stock. 
The company carried an insurance of $5,000. 


MAINE. Winslow—Fire destroyed the planing 
mill of the Proctor & Bowie Co., with contents and 
machinery and a cement store house containing a 
considerable amount of rough lumber. The loss is 
estimated at $15,000, covered by insurance. 

NEW YORK. Moravia—Fire in the wood work- 
ing plant of George S. Cady caused a loss of $5,000, 
the dry kiln and sleigh factory being badly damaged. 

OHIO. Akron—The office building of the C. V. 
Gough Lumber Co. was destroyed by fire, with a 
loss of $5,000. 

Toledo—The plant of the Milburn Wagon Co. was 
damaged badly by fire which broke out in the paint 
shop and extended to several other departments, sev- 
eral buildings being destroyed. A large quantity of 
raw materials and finished wood parts for wagons and 
automobile bodies was also destroyed. The loss is 
fully covered by insurance and officials announced 
that new buildings would go up immediately. 

OKLAHOMA. Tulsa—The R. C. Geck Lumber 
Co.’s yard was destroyed by fire with a loss of 
about $75,000. 

WASHINGTON. Everett—Dry kilns and storage 
sheds, together with 00,000 shingles of the 
Mukilteo Shingle Co., at Mukilteo, near Everett, 
were burned Dec. 9. This concern is owned by the 
Cc. & B. Lumber & Shingle Co. of Everett. 

Everett—At the plant of the Everbest Shingle Co., 
Dec. 12, fire destroyed about 200,000 shingles and 
damaged the dry kiln. 


BRITISH NORTH AMERICA 


BRITISH COLUMBIA. West Vancouver—The 
Nasmyth shingle mill was burned with a loss of 
about $10,000. It will be rebuilt. 

Victoria—The sawmill of Moore & Whittington 
on the upper harbor was destroyed by fire on 
Dec. 10, the loss being estimated at $90,000, includ- 
ing considerable lumber. 








WEEK’S NEWS OF THE MARKETS | 





For Editorial Review of Current Market Con- 
ditions See Page 35 
Chicago Lumber Receipts and Shipments. 
Reported by J. R. Mauff, Secretary of Board of Trade 
RECEIPTS—-WEEK ENDED DEC. 13 














Lumber Shingles 
BR Sc ao nee wees wes 55,575,000 4,269,000 
ME ov ega memenne eee 37,683,000 4,395,000 
POCTOCABE «2. ocinees Dye. A) | ee rc 
eee. ee rere te 126,000 
TOTAL RECEIPTS JAN. 1 TO DEC. 13 
Lumber Shingles 
Ee site se beeen mas 1,921,787,000 253,357,000 
BE ceverasaven me aes 2,243,456,000 277,600,000 
TIGCRORNG: wcicsiees¢s 321,669,000 24,243,000 
SHIPMENTS—WEEK ENDED DEC. 13 
Lumber Shingles 
ME cn cence konweewe 18,417,000 4,371,000 
DOME ccs wee ececisw wey 12,960,000 1,559,000 
Ce 5,457,000 2,812,000 
TOTAL SHIPMENTS JAN. 1 TO DEC. 13 
Lumber Shingles 
oo Ee aro se 822,305,000 199,046,000 
ERE Eee 1,035,308,000 156,478,000 
GIORNO 2 55 canccce ce kemeee Gals 42,568,000 
RIGCTOORD << o.cict.c 0:50 213,003,000 


Chicago Building Permits 
Permits issued by the Chicago Building De- 


_— for the week ended Dee. 17, are as fol- 
ows: 





CLASS No. Value 
UO) Se 2 § 
$ 1,000 and under $ 5,000...... 19 49,869 
5,000 and under 10,000...... 17 106,050 
10,000 and under 25,000...... 9 123,000 
25,000 and under 50,000...... 9 261,000 
50,000 and under 100,000...... 6 462,000 
NBVEE DEOO O00 ovo c.cs wa cccsmescs 7 2,115,000 
ROU S Son's tela ekadaad ieee 69 $ 3,117,819 
Average valuation for week...... .... 45,185 
Totals previous week............ 33 1,690,800 
Average valuation previous week.. .... 50,642 
Totals corresponding week 1918... 21 232,930 
Totals Jan. 1 to Dec. 17, 1919.... 6,486 101,332,569 
Totals corresponding period 1918.. 1,969 33,529,067 
NORTHERN PINE 


= Césege, Dec. 17.—The northern pine demand 
€eps up but distributers find it more difficult to 


get stocks from the mills in the North. Prices have 
advanced lately. 


New York, Dec. 15.—The volume of business holds 
satisfactorily and wholesalers report an improve- 
ment in inquiries. Stocks are poorly assorted and 
my are strong indications that distributing yards 
a — it difficult to replenish their stocks from 
poor Shipments, production being much under nor- 


Minneapolis, Minn., Dec.. 15.—Advanced prices 
ote not checked the buying pressure in the pine 
aon — and mills are having more unsolicited 
te of business than ever before. They are ad- 
wa md to a policy of selling only in assortments that 
aa cep the low grade stock moving with the up- 
sabie og also are conserving stock as much as pos- 
vt or their regular customers. The demand for 
Ra mer stock comes now more actively from 
laid —— but is still light here as most users 
nto arge stocks some months ago. Shipments 
nue heavy in spite of car supply troubles. 
ng N. Y., Dec. 16.—A great demand prevails 
Would —e and buyers are willing to pay what 
‘an " inarily be called an exorbitant price if they 
get their orders filled. The market has gone 


to a very high level, with most everybody believing 
that it will go higher next spring, if not before 
then. There is not enough lumber to go around, 
so those who get any have to pay the price. The 
retailers are anxious to get lumber but are finding 
that little is obtainable in some grades. 





North Tonawanda, N. Y., Dec. 15.—Producers are 
asking more for their stock and telling buyers that 
quotations are bound to increase because of the 
strong demand and little likelihood of an increase in 
production. Dealers have been paying the increases 
in order to replenish supplies and higher prices are 
certain to be in force at the yards. The lake re- 
ceipts for the season are at an end and any lumber 
brought forward from the mills will be carried by 
train. 


Boston, Mass., Dec. 17.—White pine demand is 
fairly good and increasing, and the market is being 
maintained firmly at the recent advances. Prices 
current are: Uppers, 4/4 to 8/4, $151; 2%4-, 3-inch, 
$166; 4-inch, $176; selects, 4/4 to 8/4, $141; 2%-, 3- 
inch, $156; fine common, 4/4, $120; 5/4 to 8/4, $130; 
No. 1 cuts, 4/4, $86; 8/4, $100; 4-inch, $135; barn 
boards, No. 2, 6-8-inch, $66; 10-inch, $68; 12-inch, 


$72. 
EASTERN SPRUCE 


New York, Dec. 15.—Prices are well held but there 
is not the snap to quotations shown in other lines. 
Yards are poorly supplied and, while stocks among 
mills are in fair shape, there are no surpluses avail- 
able. The settlement of the building trades strike 
is bringing a volume of inquiries. This will necessi- 
tate many yards being heavy spruce buyers during 
the winter if they wish to have their stocks in shape 
to meet the expected spring demand. 


Boston, Mass., Dec. 17.—Demand for dimension 
has slightly increased, while production is so small 
that there is a most pressing shortage of frames. 
Base is therefore maintained firm at $55. Some 
rather look for an advance. The demand for random 
has increased and business has much improved. The 
tone of the market is much firmer. There is, how- 
ever, still some variation in prices. Prices current 
are: 2x3, 2x4, 2x6, 2x7, $46 to $49; 2x8, $49 to $50; 
2x10, $51 to $52; 2x12, $51 to $52. The board market 
is uneven. Prices are: Random covering, $42 to 
$43, rarely $41; matched, clipped, $47, usually some- 


times $48. 
WHITE CEDAR 


Chicago, Dec. 17.—This is the off season in the 
white cedar trade. Shingles, however, are much in 
demand and are very short in the North. 


Minneapolis, Minn., Dec. 15.—There is very little 
doing in the post and pole market and wholesalers 
are not soliciting business, being well satisfied not 
to take much on under present market conditions. 
Attention is concentrated on the woods, where pro- 
ducing operations are going on under difficulties. 
Cold weather has finally produced a fairly good con- 
dition for hauling. Tho there is plenty of common 
labor supply now the loggers are having constant 
difficulty with the men. 


HARDWOODS 


Chicago, Dec. 17.—The shortage of hardwoods, 
both north and south, is such that prices continue 
to advance and most mills are sold up for many 
weeks ahead. There is simply a dearth of hard- 
woods. Some prices seem almost unbelievable but 
they are being obtained. In the South recent rains 
have further curtailed output and many mills simply 
may only read about quotations and know that 
someone else is getting the prices. In the North 
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W.E.Foshee Lumber Co. 


Manufacturers and Wholesalers 


LONG AND SHORTLEAF 


Southern Pine 


Flooring, Ceiling, 
Siding, Finish 








We invite and other 
your future T)ressed Stocks; 
* Dimension a Specialty 


W.E. Foshee Lumber Co. 


709-11 First National Bank Bldg., 
MONTGOMERY, ALA. 


Service a 


Two Big Factors Today 


in our organization and retail dealers will be 
well pleased with both when they rely upon 
us for 




















Ouality 


LONG AND SHORTLEAF 


YELLOW PINE 


FLOORING, CEILING, SIDING, 
BOARDS and DIMENSION 


Give us an opportunity to quote 
you on your next order. 


W. L. Shepherd & Co. 


MONTGOMERY, ALA. 
NY a 

















We Want 
to Buy— 


8-4 No. | Common 
Quartered Red Gum. 

8-4 No. | Common 
Quartered Sap Gum. 

4-4 No. | Common 
Quartered Red Gum. 


Chickasaw LumberCo. 


DEMOPOLIS, ALA., U.S.A. 














The Lumberman’s Searchlight 
By M. M. FERGUSON 
One of the handiest lumber calculators on the market 
today. It contains tables of ready-made answers to 
freight rates; reducing board feet to pieces and pieces 
to Cenrd feet; lineal feet to board measure, includin 
moulding, unusual methods of rechecking extensions an 
other valuable information on making correct estimates. 
90 es, size 4x9 (hip pocket edition) 
Bound in Cloth. Price $2.00 Postpaid. 
ORDER YOUR COPY TODAY. 


431 So. Dearborn St., 
Amer ica CHICAGO 











Cable Address: 
NG * “PRIMONTO” 
in 
* 
STANDARD 
EXPORT LUMBER COMPANY 
Exporters Wood Goods 


NEW ORLEANS, LA., U.S. A. 
Price & Pierce, London, European Agents. 
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Don’t Be 
Old Fashioned 


Save time, labor and money. Use the Dow 
Car Door Roller and unload your cars of 
lumber in one half the time. Handy, dur- 
able, inexpensive. 


Write for particulars about this and Dow 
Gravity Conveyors. 


DOW WIRE AND IRON WORKS, Inc. 
Louisville, Ky. 


O 


LOUIS- 
VILLE 











We specialize Dimension 
and 

Car Siding 

2x4" and 2x6" 


Long Leaf 
Yellow Pine 


Ask for Prices 


W. B. Harbeson 


Oe Funict . Lumber Co. 


Springs, Fla. 
We Furnish Everything in 














ROUGH AND DRESSED 
Gulf Red Cypress 
In the Our wood is more even in color and texture 
Heart of and runs uniform in quality, millwork and 
The Best grades. 
Cypress District Burt on- Swarte 
Annual Capacity, 70,000,000 @ of Florida 


Feet. Correspondence Solicited 


Qpress 
Perry, Fs. 











Cummer Cypress Company 











Mills: Jacksonville and Sumner, Fla. 


Cypress LUMBER 


Rough and Dressed 


Shingles and Lath 








Sales Office, 280 Madison Avenue, New York City 














East Coast Lumber Co. 


ROUGH AND DRESSED 


CYPRESS 


Mills and Office: 


WATERTOWN - - FLORIDA 














The Cost of Growing Timber 47° -30{2"sss"S arse" 
By B. 8. Kellogg and E. A. Ziegler. 25 cents, postpaid. 


AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 


production is far below normal and the stock short- 
age is accountable for the high prices. Industries 
using hardwoods no longer think of questioning 
prices. 





Minneapolis, Minn., Dec. 15.—Factory trade is still 
busy and buyers are having difficulty in getting 
stock they need, especially in the line of oak, ash 
and elm. Upper grades of basswood also are scarce. 
Substitution of birch for oak is extensive and is 
going to cause a scarcity of birch before long. 
Sash and door plants are running at a much more 
active rate than normal at this time, and are calling 
for hardwood supplies. Gum sells readily in this 
market when it is offered, but dealers are having 
difficulty in getting it for early delivery. 


Kansas City, Mo., Dec. 16.—Bad weather thruout 
the hardwood region and embargoes delay ship- 
ments. Buyers of factory stock are especially eager 
to place orders. A big volume of orders for Cana- 
dian account also has been placed, largely for heavy 
and rough stock. The demand for yard stock is not 
quite so heavy, tho there appears to be no diminu- 
tion in the demand for flooring. 


New York, Dec. 15.—There is unquestionably a 
good hardwood demand. Prices are strong, in some 
instances mounting rapidly to unheard-of figures. 
Stocks are hard to get, buyers being more concerned 
about delivery than prices. All thru the mar- 
ket there is a decidedly keen interest in the possi- 
bility of heavy purchases during the early spring. 
The demand is well distributed thruout the list. 


Cincinnati, Ohio, Dec. 16.— Notwithstanding 
weather and transportation conditions which have 
interfered considerably with shipments, there has 
been a good volume of movements of lumber the 
last week. Inquiries have continued of good sized 
volume, and there is nothing in the bearing of de- 
mand to supplies to indicate that there will be any 
break in prices. In fact, there has been further 
advance in oaks and poplar, the rest of the market 
holding steady at recent advances. In quartered 
white oak prices are from $5 to $10 higher, the 
strongest grades being in 2-inch stocks. All grades 
and thicknesses of quartered red oak are $5 higher. 
All grades of plain white and red oak, with the ex- 
ception of No. 3 common, are up $5. In poplar, 
advances of $5 are reported in FAS and Nos, 1 and 
2 common and advances of $3 on the 14- and 1%- 
inch thicknesses of No. 3 common. Saps and selects 
and panel and wide No. 1, while in excellent de- 
mand, are unchanged, but box boards have sold $10 
higher at $140 for 13- to 17-inch. In addition to the 
plain oaks the demand has centered most around 
basswood and hickory, both of which have been very 
strong at the advances of $5 to $10 made a week ago. 
The excessive rains have interrupted logging opera- 
tions and decreased production has resulted at the 
mills, with a consequent decrease of marketable 
stocks of all kinds of hardwoods, on even the lighter 
movement that has followed the railroad embargoes. 
Sales were made the last week at the following 
prices, f. o. b. Cincinnati: 


QUARTERED WHITE 


Oak— 4/4 5/4 6/4 8/4 
SOG: ss sae eateee $275 $285 $285 $295 
eS ee 225 240 240 250 
No. 1 common... 175 190 190 200 
No. 2 common... 95 100 100 110 

QUARTERED RED OAK— 
i ee eas 225 240 240 
No. 1 common... 145 165 165 
No. 2 common... 80 90 90 
—— WHITE AND RED 
A C 
are ae 150 160 160 165 
ee ee eee ee 130 140 140 145 
No. 1 common... 105 115 115 120 
No. 2 common... 70 75 75 80 
No. 3 common... 35 40 40 45 
Sound wormy.... 75 85 85 95 
PoPpLAR— 2 
NEE ote hs el eracesG: 150 155 155 155 
Saps and selects.. 110 115 115 115 
No. 1 common... 8&5 95 95 100 
No. 2 common... 60 65 65 70 
No. 3 common... 40 45 45 45 
Panel and_ wide 
Do. i, 28" 
yee re 175 r : 
Box boards, 13” 
see eer 150 - wees 
Bass woop— 
PAS .Gissecne ss 100 105 110 120 
No. 1 common... 75 80 80 85 
No. 3 common... 45 48 48 50 
CHESTNUT— 
PAG osc sicas wens 105 110 110 115 
No. 1 common... 80 85 85 90 
No. 38 common... 32 35 35 35 
Sound wormy.... 50 55 55 56 
AsSH— 
LL EER COST so 350 185 190 195 
No. 1 common... 95 105 110 120 
No. 2 common... 45 50 65 60 
WALNUT— 
AS Sc cme veea'e 200 215 220 230 
No. 1 common 115 120 125 
No. 2 common... 60 70 70 75 
No. 3 common... 30 acetate ans wetare 
MAPLE— 
DB. asian eer 90 105 110 120 
No. 1 common... 75 85 90 95 
No. 2 common... 50 55 60 65 
Hickory— 
I isons bre hie ks ee eer 125 130 
No. 1 common... ... wrihace 100 105 
No. 2 common... 65 70 
BrrcH— 
7 aeere ane Se wes bas oe 
No. 1 common... 100 wines owes ee 
No. 2 common... 70 Lnieie Pree wate 
BrecH— 
ee. sa decsaa's « ie Satie Paes Pree 
No. 1 common. 65 paelsis eee aene 


No. 2 common... 45 pies ina eine 





“St. Louls, Mo., Dec. 16.—The demand for hard 
woods of all kinds is greater than it has ever been. 
Prices change rapidly upward.- Soft maple is one 
of the brightest spots on the list now, there being . 
big demand from manufacturers of automobile 
bodies. ? 


Buffalo, N. Y., Dec. 16.—The hardwood trade jg 
keeping up at a good level, with most buyers anxioyg 
to get lumber. They are all afraid that prices wij 
go higher and that they will be found without any- 
thing on hand. Another thing that prompts buyin 
is the likelihood of an advance in freight hog 
But the shortage of lumber is in itself a sufficient 
ground for alarm. Late reports show that very 
bad weather prevails at southern mills. 


Boston, Mass., Dec. 17.—Recent advances have 
been maintained and others made last week without 
curtailing general demand. The tone of the market 
is remarkably firm. All lines of consumers are buy- 
ing well. Demand for white ash is very strong here 
and it has recently advanced materially. Prices 
current are: Ash, $140 to $150; basswood, $105 to 
$110; beech, $80 to $85; birch, red, $115 to $120: sap 
$105 to $110; maple, $100 to $105; quartered white 
= $250 to $275; plain, $140 to $150; poplar, $135 to 





Baltimore, Md., Dec. 15.—One member of the 
hardwood trade remarked that he wished it were 
possible to hold stocks of all kinds until spring. 
The significance of this attitude lies in the fact 
that still higher quotations are confidently looked 
for. The gains made are wholly due to the activity 
in the domestic market, the conditions abroad still 
leaving much to be desired. The chief trouble is 
inability to get stocks. 


Alexandria, La., Dec. 16.—The hardwod market 
is still exceedingly active, especially in upper grades 
and stocks are nearly exhausted. . Buyers are 
eagerly combing the woods and anything movable 
is going for prices made by the manufacturers, 
There is a great difference in prices paid. Produc- 
tion has been curtailed by excessive rains. Hard- 
wood operators can find little consolation over the 
prices now being received when production is 
under so great a handicap. Cars are still scarce, 
The export market, especially in thin stock, is show- 


ing some activity. 


_Ashliand, Ky., Dec. 15.—Oak continues very ac- 
tive, especially common and better. The switch tie 
market shows signs of awakening, with increased 
inquiries from the railroads. Snow and a tempera- 
ture considerably below freezing interfere somewhat 


with operations. 
HEMLOCK 


Chicago, Dec. 17.—Hemlock is scarce and is selling 
at strong prices, the tendency being to advance. 
Wholesalers visiting the North are almost unable to 
find desirable stocks. 


New York, Dec. 15.—The open weather has allowed 
progress to be made in alteration work and yards 
find little opportunity of accumulating any supplies. 
Mill stocks are broken and while effort is being 
made to increase production, little headway is made 
on unfilled orders. 


Buffalo, N. Y., Dec. 16.—A strong market has pre- 
vailed in hemlock for some time and no falling 
off is shown now. In fact, the mills are predicting 
higher prices and the point does not appear to have 
been reached where prices check buying. With a 
big building program in prospect it looks as if the 
market would be active next year and the retailers 
— been less cautious lately about making pur- 
chases. 


North Tonawanda, N. Y., Dec. 15.—A healthy de- 
mand is reported. With stock being sold almost up 
to the saw and many orders on the waiting list 
dealers state that there is no chance of an easy 
market next season. Higher prices are therefore 
considered a certainty. Buying is being done ahead 
in anticipation of future wants on a larger scale 
than heretofore. 





Boston, Mass., Dec. 17.—Demand for hemlock is 
better and prices firmer than they were. Demand 
is very nearly sufficient to absorb offerings here, tho 
retailers are disinclined to stock up. Random boards 
sell for $40 generally, tho some now ask $42. East- 
ern clipped boards, 10 to 16 feet, are quoted $43 to 
$44, tho most of the sales are at the former figure 
and there is undoubtedly some business at $42 now 
and then. 


Cincinnati, Ohio, Dec. 16.—There has been no im- 
provement in the relation of supply to demand in 
hemlock stocks, either at mills or yards. Sales have 
been made at $5 to $8 higher than the November 
average, and despite the lateness of the season for 
construction work the demand is of good volume 
and buyers are pressing for deliveries. 


FIR, SPRUCE, CEDAR 


Chicago, Dec. 17.—The fir situation is not improv- 
ing from the viewpoint of the local distributer, who 
finds it increasingly difficult to get stocks. There 
are some transit cars out but if they contain any- 
thing like desirable items they are disposed 0 
quickly. An idea as to prices may be gained when 
some of the west Coast wholesalers quoted atock 
this week at $40 over rail list B on all items 0 
uppers in fir and hemlock; $20 over on 2-inch — 
sion, boards and shiplap; $15 on 8- and 4-inch di- 
mension, ahd $9 on timbers. The trade in the ~ 
realizes that it is no longer a question of price er 
simply one of ability to secure stocks needed 4 
spring requirements. Many orders are being 8¢ 
in with open prices. 
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Seattle, Wash., Dec. 13.—The fir mills are entering“ 
the period of the seasonal shutdown, with produc- 
tion considerably’ in excess of both orders and ship- 
ments, so that the net result is an accumulation. 
The tendency is to pile stocks, with the total close 
to normal at this writing. Car shortage is the big 
problem. It has been complicated by the coal strike 
from the fact that the roads do not encourage load- 
ing until there is enough fuel in sight for operat- 
ing. 





Kansas City, Mo., Dec. 16.—Wholesalers have been 
heavy buyers of fir and a good many buyers have 
placed orders for fir. Prices remain about steady, 
with tendencies to advance here and there. 


Buffalo, N. Y., Dec. 16.—Both fir and spruce are at 
very high levels as compared with prices a short 
time ago, and the demand for these woods con- 
tinues active. The shortage of southern pine is 
helping to widen the market for fir to a great ex- 
tent. Lumber is scarce and good stock is picked 
up as soon as it leaves the mill. Spruce lath have 
taken a big jump and some wholesalers quote them 


at $16. 
WESTERN PINES 


Chicago, Dec. 17.—Not much western pine busi- 
ness is being booked here as mills haven’t the stocks 
to offer this territory. The condition shows very 
little chance for improvement. 


San Francisco, Calif., Dec. 13.—The eastern de- 
mand for white and sugar pine lumber continues. 
Unsold stocks at the mills are extremely light, and 
most of the mills are closed for the winter. There 
is a fairly good supply of cars now and shipping 
will continue thruout the winter. Factory lumber 
will clean up very rapidly. Many of the mills are 
said to have sold their production of that grade for 
six months ahead. 


Spokane, Wash., Dec. 13.—Little change has been 
noted in the local market during the last week. 
There is still a big shortage of cars, and shipments 
have been more than ever hampered because of the 
coal shortage. Many big lumber companies are still 
out of the market as far as accepting new orders 
is concerned. 


Kansas City, Mo., Dec. 16.—There is a good in- 
quiry for shop lumber with little of the stock of- 
fered. Few mills are seeking business and a good 
many of them are not likely to be at all active in 
the market before late in the spring. Odd lots find 
a ready sale. od 

Buffalo, N. Y., Dec. 16.—A big demand for shop 
lumber now prevails and prices are apparently little 
object, if the buyer can get prompt delivery of lum- 
ber. A comparison of prices shows that they have 
gone up 25 percent or so in some instances in the 
last few weeks. Dealers who were reluctant to buy 
when the market was at the bottom are now firmly 
convinced that the top has not been reached. Hardly 
any sugar pine is to be found. 


REDWOOD 


Kansas City, Mo., Dec. 16.—It is no trouble to take 
orders for redwood stock, but getting them accepted 
is another thing. The mills offer little encourage- 
ment for a more open market. Meantime prices are 


very stiff. 
CYPRESS 

New Orleans, La., Dec. 15.—Demand continues 
very strong, with more business offering than can 
be placed. Car supply is far under normal, marked 
scarcity of box cars being reported. The car supply 
is described as “‘spotty.’’ Labor supply in general 
is pronounced adequate for day runs and the cut is 
about normal. Prices are said to be climbing. 


Chicago, Dec. 17.—‘‘If the mills would only loosen 
up and give us some stocks we could do plenty of 
business,” is the sentiment of the local cypress dis- 
tributer. Distributers can’t accept offers in this 
kind of market, but first must know where the lum- 
ber is. That is a big problem right now with cypress 
mills short of stocks. 


Kansas City, Mo., Dec. 16.—New lists have been 
issued showing prices $5 to $10 above previous quo- 
tations. The mills, however, have not come back 
into the market. There is a big inquiry, but very 
little of it is filled. 


’ St. Louis, Mo., Dec. 16.—The demand for cypress 
is greater than it has ever been. Reports from the 
mills are that stocks are as badly broken as ever. 
From the number of inquiries coming from retailers 
it would seem that they, too, have short stocks. 
The planing mills are in the market and there is a 
very good demand for shop lumber. 


Alexandria, La., Dec. 16.—Production is slightly 
less than normal. Orders are plentiful. If produc- 
tion can be kept to the highest pitch and no new 
business is created, the manufacturers will not be 
able to meet the demand. : Prices continue to ad- 
hon and it is safe to say that they will go much 

er. 


New York, Dec. 15.—No falling off in business is 
reported. Quotations are strong and buyers find it 
difficult to get much satisfaction from mills regard- 
ing shipment of orders that have been on the books 
for some months. The settlement of the strike has 
created a firmer inquiry among small woodworking 
oe who will now gradually get back. into the 

uilding business. Stocks among local yards are 
boorly assorted. 

% 





Shaoergy N. Y., Dec. 16.—Not much cypress is to 
ad because of the shortage of cars, and now 


the bad weathe 
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Boston, Mass., Dec. 17.—-The cypress dealers now 
find it most difficult to satisfy a large demand here 
with satisfactory deliveries. There is no doubt that 
advances have come again and may come once more 
and that the market is firm on all these advances, 
Prices current are: FAS, 4/4, $98.50 to $103.50; 8/4, 
$112.25 to $115.25; selects, 4/4, $89.50 to $93.50; 8/4, 
$100.25 to $103.25; No. 1 shop, 4/4, $70.50 to $75.50; 
8/4, $80.25 to $85.25. 





Baltimore, Md., Dec. 15.—The yards carry no 
stocks of southern cypress and the mills experience 
such a ready demand as to feel encouraged to mark 
up their quotations. The level of prices is firmly 
maintained. 


Cincinnati, Ohio, Dec. 16.—Stocks of cypress are 
reported so low that the demand could not be met 
even if there were an adequate car supply. Prices 
above last quotations are reported to have been 
made for certain grades of shop, barn and fencing, 
but orders can not be filled. 


SHINGLES AND LATH 


Chicago, Dec. 17.—Quotations on red cedar shin- 
gles this week were: Clears, $7.80; stars, $5.72, Chi- 
cago basis. White cedars: Extras, $7 to $7.10; 
standards, $6 to $6.10, and sound butts, $3.75 to 
$3.85, Chicago basis. The variety of prices on lath 
is such that it is impossible to give a price that 
represents the market. Lath are high priced and 
scarce. 





Minneapolis, Minn., Dec. 15.—While the demand 
for red cedar shingles is not large in volume it is 
taking care of the transit car supply and the short- 
age of cars is creating a new condition. Buyers are 
going after transit cars when they want stock for 
the next sixty or ninety days and are paying good 
prices for shingles in transit. Production seems now 
to be limited by shipping facilities, and with holi- 
day shutdowns due soon, the tendency of prices is 
upward. 


Seattie, Wash., Dec. 13.—Red cedar shingles are 
featureless with the approach of the holidays. There 
is just about enough buying to take care of loading 
capacity. Quite a few mills are running—which 
means that stocks are accumulating. The market 
is not very strong as compared with the sudden 
speculative burst marking last week’s transactions. 
Stars, $5.65; clears, $6.75. 


Kansas City, Mo., Dec. 16.—What small bunches 
of lath the southern pine mills are turning out 
moved readily at quotations all the way from $12 
to $12.50. Fir lath are now quoted at $10.50. There 
are small quantities of cypress lath still available 
at $9.95 for No. 1 and $9.20 for No. 2. Shingle 
prices have held steady thru the week, with some 
reduction in demand, but without any increase in 
supply. Prices for siding also are quite firm. 


St. Louis, Mo., Dec. 15.—The matter of price does 
not seem to interest buyers of shingles. They are 
not buying any and there seems to be no buying in 
prospect. In an effort to bear the market some per- 
sons are quoting $6 for clears and $5 for stars, but 
that does not appeal to buyers. Reports from the 
Coast tell of snowstorms and of inability to get 
cars. 





New Orleans, La., Dec. 15.—Continued brisk de- 
mand is reported from all quarters. Where stocks 
of shingles or lath are available the price is pretty 
much what the seller feels like asking. Cypress 
manufacturers are restricting acceptances of lath 
orders rigidly to mixed cars; some of them are out 
of the market on shingles. 





Buffalo, N. Y., Dec. 16.—The red cedar shingle 
market is almost bare of stocks and few wholesalers 
here have anything to offer for prompt delivery. 
Prices are strong. British Columbia XXXXX are 
selling at $9.25. Washington clears are $8.40, with 
stars $7. The mills are not getting any relief from 
the severe car shortage and are also having bad 
weather. Retailers are generally anxious to buy. 


North Tonawanda, N. Y., Dec. 15.—With the car 
shortage still serious and mills preparing to shut 
down for the midwinter repair period, supplies are 
far from being plentiful enough to meet the de- 
mand, which is asserting unusual strength. Mills 
are declining to take orders excepting on the going 
rate at the time of shipment. Prices are showing 
stronger tendencies right along, clears being quoted 
at $8.13 and stars at $6.96, local basis. Practically 
the same condition applies to shipments and orders 
for fir. Uppers are quoted at $35 over rail B list. 


Boston, Mass., Dec. 17.—The scarcity of lath con- 
tinues and prices are very high and firm. The 1%- 
inch have sold at $11 and $11.50 and the 1%-inch at 
$11. The shingle market is decidedly quiet but as 
firm as before. The white cedars are offered, extras, 
$8.50; clears, $8. The better brands of the extra 
clear reds are very firm. There are practically no 
sales of spruce clapboards. Furring is firmer. The 
2-inch sells for $46 and the 3-inch at $45. 





Baltimore, Md., Dec. 15.—The shingle market 
shows marked strength. Lath are also in extensive 
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production is far below normal and the stock short- 
age is accountable for the high prices. Industries 
using hardwoods no longer think of questioning 
prices. 





Minneapolis, Minn., Dec. 15.—Factory trade is still 
busy and buyers are having difficulty in getting 
stock they need, especially in the line of oak, ash 
and elm. Upper grades of basswood also are scarce. 
Substitution of birch for oak is extensive and is 
going to cause a scarcity of birch before long. 
Sash and door plants are running at a much more 
active rate than normal at this time, and are calling 
for hardwood supplies. Gum sells readily in this 
market when it is offered, but dealers are having 
difficulty in getting it for early delivery. 


Kansas City, Mo., Dec. 16.—Bad weather thruout 
the hardwood region and embargoes delay ship- 
ments. Buyers of factory stock are especially eager 
to place orders. A big volume of orders for Cana- 
dian account also has been placed, largely for heavy 
and rough stock. The demand for yard stock is not 
quite so heavy, tho there appears to be no diminu- 
tion in the demand for flooring. 





New York, Dec. 15.—There is unquestionably a 
good hardwood demand. Prices are strong, in some 
instances mounting rapidly to unheard-of figures. 
Stocks are hard to get, buyers being more concerned 
about delivery than prices. All thru the mar- 
ket there is a decidedly keen interest in the possi- 
bility of heavy purchases during the early spring. 
The demand is well distributed thruout the list. 


Cincinnati, Ohio, Dec. 16.— Notwithstanding 
weather and transportation conditions which have 
interfered considerably with shipments, there has 
been a good volume of movements of lumber the 
last week. Inquiries have continued of good sized 
volume, and there is nothing in the bearing of de- 
mand to supplies to indicate that there will be any 
break in prices. In fact, there has been further 
advance in oaks and poplar, the rest of the market 
holding steady at recent advances. In quartered 
white oak prices are from $5 to $10 higher, the 
strongest grades being in 2-inch stocks. All grades 
and thicknesses of quartered red oak are $5 higher. 
All grades of plain white and red oak, with the ex- 
ception of No. 3 common, are up $5. In poplar, 
advances of $5 are reported in FAS and Nos. 1 and 
2 common and advances of $3 on the 14- and 1%- 
inch thicknesses of No. 3 common. Saps and selects 
and panel and wide No. 1, while in excellent de- 
mand, are unchanged, but box boards have sold $10 
higher at $140 for 18- to 17-inch. In addition to the 
plain oaks the demand has centered most around 
basswood and hickory, both of which have been very 
strong at the advances of $5 to $10 made a week ago. 
The excessive rains have interrupted logging opera- 
tions and decreased production has resulted at the 
mills, with a consequent decrease of marketable 
stocks of all kinds of hardwoods, on even the lighter 
movement that has followed the railroad embargoes. 
Sales were made the last week at the following 
prices, f. o. b. Cincinnati: 


QUARTERED WHITE 
Oa 





K— 4/4 5/4 6/4 8/4 
PE iiscivekanees $275 $285 $285 $295 
ee ee 225 240 240 250 
No. 1 common... 175 190 190 200 
No. 2 common... 95 100 100 110 
QUARTERED RED OAK— 
2 eR eer 225 240 240 
No. 1 common... 145 165 165 
No. 2 common... 80 90 90 
PLAIN WHITE AND RED 
AK— 
CE eee. 150 160 160 165 
ee eee 130 140 140 145 
No. 1 common... 105 115 115 120 
No. 2 common... 70 75 75 80 
No. 3 common... 35 40 40 45 
Sound wormy.... 75 85 85 95 
PoPpLaAR— 
Oe 5-5 es wie Sabi 150 155 155 155 
Saps and selects.. 110 115 115 115 
No. 1 common... 8&5 95 95 100 
No. 2 common... 60 65 65 70 
No. 3 common... 40 45 45 45 
Panel and_ wide 
oO; 3, r to 
eT ee 175 % 
Box boards, 13” 
. eae ee 150 F . Par 
Bass woop— 
RE er ee ae 100 105 110 120 
No. 1 common... 75 80 80 85 
No. 3 common... 45 48 48 50 
CHESTNUT— 
Me lsivenksseue 105 110 110 115 
No. 1 common... 80 85 85 90 
No. 3 common... 32 35 35 35 
Sound wormy.... 50 55 55 56 
ASH— 
PA kaw eae 150 185 190 195 
No. 1 common... 95 105 110 120 
No. 2 common... 45 50 65 60 
WALNUT— 
(gee arr ene 200 215 220 230 
No. 1 common... 115 120 125 130 
No. 2 common... 60 70 70 75 
No. 3 common... 30 waves osu ry 
MAPLE 
ROC errs 90 105 110 120 
No. 1 common... 75 85 90 95 
No. 2 common... 50 55 60 65 
fHickory— 
er a ae 125 130 
No. 1 common... ... siete 100 105 
No. 2 common... ... las 65 70 
BircH— 
| joss mee axes pare warm 
No. 1 common... 100 aaa er — 
No. 2 common... 70 Saisie erm nate 
BErECH— 
ey thee eee, aie eee sane 
No. 1 common... 65 Se ions ears 
No. 2 common... 45 sere ne cece 





“St. Louls, Mo., Dec. 16.—The demand for hard 
woods of all kinds is greater than it has ever been, 
Prices change rapidly upward. Soft maple is one 
of the brightest spots on the list now, there being : 
hen demand from manufacturers of automobile 
odies. 


Buffalo, N. Y., Dec. 16.—The hardwood trade jg 
keeping up at a good level, with most buyers anxious 
to get lumber. They are all afraid that prices will 
go higher and that they will be found without 


any- 
thing on hand. Another thing that prompts buying 
is the likelihood of an advance in freight rates 


But the shortage of lumber is in itself a sufficient 
ground for alarm. Late reports show that very 
bad weather prevails at southern mills. 


Boston, Mass., Dec. 17.—Recent advances have 
been maintained and others made last week without 
curtailing general demand. The tone of the market 
is remarkably firm. All lines of consumers are buy- 
ing well. Demand for white ash is very strong here 
and it has recently advanced materially. Prices 
current are: Ash, $140 to $150; basswood, $105 to 
$110; beech, $80 to $85; birch, red, $115 to $120; sap 
$105 to $110; maple, $100 to $105; quartered white 
ao $250 to $275; plain, $140 to $150; poplar, $135 to 





Baltimore, Md., Dec. 15.—One member of the 
hardwood trade remarked that he wished it were 
possible to hold stocks of all kinds until spring 
The significance of this attitude lies in the fact 
that still higher quotations are confidently looked 
for. The gains made are wholly due to the activity 
in the domestic market, the conditions abroad still 
leaving much to be desired. The chief trouble js 
inability to get stocks. 


Alexandria, La., Dec.. 16.—The hardwod market 
is still exceedingly active, especially in upper grades 
and stocks are nearly exhausted. Buyers are 
eagerly combing the woods and anything movable 
is going for prices made by the manufacturers, 
There is a great difference in prices paid. Produc- 
tion has been curtailed by excessive rains. Hard- 
wood operators can find little consolation over the 
prices now being received when production is 
under so great a handicap. Cars are still scarce, 
The export market, especially in thin stock, is show- 


; ing some activity. 


_Ashland, Ky., Dec. 15.—Oak continues very ac- 
tive, especially common and better. The switch tie 
market shows signs of awakening, with increased 
inquiries from the railroads. Snow and a tempera- 
ture considerably below freezing interfere somewhat 


with operations. 
HEMLOCK 


Chicago, Dec. 17.—Hemlock is scarce and is selling 
at strong prices, the tendency being to advance. 
Wholesalers visiting the North are almost unable to 
find desirable stocks. 


New York, Dec. 15.—The open weather has allowed 
progress to be made in alteration work and yards 
find little opportunity of accumulating any supplies, 
Mill stocks are broken and while effort is being 
made to increase production, little headway is made 
on unfilled orders. 





Buffalo, N. Y., Dec. 16.—A strong market has pre- 
vailed in hemlock for some time and no falling 
off is shown now. In fact, the mills are predicting 
higher prices and the point does not appear to have 
been reached where prices check buying. With a 
big building program in prospect it looks as if the 
market would be active next year and the retailers 
— been less cautious lately about making pur- 
chases. 


North Tonawanda, N. Y., Dec. 15.—A healthy de- 
mand is reported. With stock being sold almost up 
to the saw and many orders on the waiting list 
dealers state that there is no chance of an easy 
market next season. Higher prices are therefore 
considered a certainty. Buying is being done ahead 
in anticipation of future wants on a larger scale 
than heretofore. 


Boston, Mass., Dec. 17.—Demand for hemlock Is 
better and prices firmer than they were. Demand 
is very nearly sufficient to absorb offerings here, tho 
retailers are disinclined to stock up. Random boards 
sell for $40 generally, tho some now ask $42. East- 
ern clipped boards, 10 to 16 feet, are quoted $43 to 
$44, tho most of the sales are at the former figure 
and there is undoubtedly some business at $42 now 
and then. 


Cincinnati, Ohio, Dec. 16.—There has been no im- 
provement in the relation of supply to demand in 
hemlock stocks, either at mills or yards. Sales have 
been made at $5 to $8 higher than the November 
average, and despite the lateness of the season for 
construction work the demand is of good volume 
and buyers are pressing for deliveries. 


FIR, SPRUCE, CEDAR 


Chicago, Dec. 17.—The fir situation is not improv- 
ing from the viewpoint of the local distributer, who 
finds it increasingly difficult to get stocks. There 
are some transit cars out but if they contain any- 
thing like desirable items they are disposed of 
quickly. An idea as to prices may be gained when 
some of the west Coast wholesalers quoted on 
this week at $40 over rail list B on all items 
uppers in fir and hemlock; $20 over on 2-inch —_— 
sion, boards and shiplap: $15 on 3- and 4-inch dl- 
mension, and $9 on timbers. The trade in the ve 
realizes that it is no longer a question of price ne 
simply one of ability to secure stocks needed . 
spring requirements. Many orders are being 8@ 
in with open prices. 
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Seattle, Wash., Dec. 13.—The fir mills are entering“ 


the period of the seasonal shutdown, with produc- 
tion considerably’in excess of both orders and ship- 
ments, so that the net result is an accumulation. 


‘ @he tendency is to pile stocks, with the total close 


to normal at this writing. Car shortage is the big 
problem. It has been complicated by the coal strike 
from the fact that the roads do not encourage load- 
ing until there is enough fuel in sight for operat- 


ing. 


Kansas City, Mo., Dec. 16.—Wholesalers have been 
heavy buyers of fir and a good many buyers have 
placed orders for fir. Prices remain about steady, 
with tendencies to advance here and there. 


Buffalo, N. Y., Dec. 16.—Both fir and spruce are at 
very high levels as compared with prices a short 
time ago, and the demand for these woods con- 
tinues active. The shortage of southern pine is 
helping to widen the market for fir to a great ex- 
tent. Lumber is scarce and good stock is picked 
up as soon as it leaves the mill. Spruce lath have 
taken a big jump and some wholesalers quote them 


at $16. 
WESTERN PINES 


Chicago, Dec. 17.—Not much western pine busi- 
ness is being booked here as mills haven’t the stocks 
to offer this territory. The condition shows very 
little chance for improvement. 


San Francisco, Calif., Dec. 13.—The eastern de- 
mand for white and sugar pine lumber continues. 
Unsold stocks at the mills are extremely light, and 
most of the mills are closed for the winter. There 
is a fairly good supply of cars now and shipping 
will continue thruout the winter. Factory lumber 
will clean up very rapidly. Many of the mills are 
said to have sold their production of that grade for 
six months ahead. 


Spokane, Wash., Dec. 13.—Little change has been 
noted in the local market during the last week. 
There is still a big shortage of cars, and shipments 
have been more than ever hampered because of the 
coal shortage. Many big lumber companies are still 
out of the market as far as accepting new orders 
is concerned. 


Kansas City, Mo., Dec. 16.—There is a good in- 
quiry for shop lumber with little of the stock of- 
fered. Few mills are seeking business and a good 
many of them are not likely to be at all active in 
the market before late in the spring. Odd lots find 
a ready sale. ¢ 


Buffalo, N. Y., Dec. 16.—A big demand for shop 


lumber now prevails and prices are apparently little 
object, if the buyer can get prompt delivery of lum- 
ber. A comparison of prices shows that they have 
gone up 25 percent or so in some instances in the 
last few weeks. Dealers who were reluctant to buy 
when the market was at the bottom are now firmly 
convinced that the top has not been reached. Hardly 
any sugar pine is to be found. 


REDWOOD 


Kansas City, Mo., Dec. 16.—It is no trouble to take 
orders for redwood stock, but getting them accepted 
is another thing. The mills offer little encourage- 
ment for a more open market. Meantime prices are 


very stiff. 
CYPRESS 

New Orleans, La., Dec. 15.—Demand continues 
very strong, with more business offering than can 
be placed. Car supply is far under normal, marked 
scarcity of box cars being reported. The car supply 
is described as ‘‘spotty.’’ Labor supply in general 
is pronounced adequate for day runs and the cut is 
about normal. Prices are said to be climbing. 


Chicago, Dec. 17.—‘‘If the mills would only loosen 
up and give us some stocks we could do plenty of 
business,’ is the sentiment of the local cypress dis- 
tributer. Distributers can’t accept offers in this 
kind of market, but first must know where the lum- 
ber is. That is a big problem right now with cypress 
mills short of stocks. 


Kansas City, Mo., Dec. 16.—New lists have been 
issued showing prices $5 to $10 above previous quo- 
tations. The mills, however, have not come back 
into the market. There is a big inquiry, but very 
little of it is filled. 


St. Louis, Mo., Dec. 16.—The demand for cypress 
is greater than it has ever been. Reports from the 
mills are that stocks are as badly broken as ever. 
From the number of inquiries coming from retailers 
it would seem that they, too, have short stocks. 
The planing mills are in the market and there is a 
very good demand for shop lumber. 


Alexandria, La., Dec. 16.—Production is slightly 
less than normal. Orders are plentiful. If produc- 
tion can be kept to the highest pitch and no new 
business is created, the manufacturers will not be 
able to meet the demand. ‘Prices continue to ad- 


vance and it is safe to say that they will go much 
higher. 


New York, Dec. 15.—No falling off in, business is 
reported. Quotations are strong and buyers find it 
difficult to get much satisfaction from mills regard- 
ing shipment of orders that have been on the books 
for some months. The settlement of the strike has 
created a firmer inquiry among small woodworking 
here who will now gradually get back-into the 

uilding business. Stocks among local yards are 

Poorly assorted. 

* 

oe N. Y¥., Dec. 16.—Not much cypress is to 
ad because of the shortage of cars, and now 





the bad weather is.causing the shutting down of 


‘numerous mills, some of which are under water. 
Very little stock is being brought in, as railroad 
embargoes discourage the movement of lumber to 
the North. 





Boston, Mass., Dec. 17.—-The cypress dealers now 
find it most difficult to satisfy a large demand here 
with satisfactory deliveries. There is no doubt that 
advances have come again and may come once more 
and that the market is firm on all these advances. 
Prices current are: FAS, 4/4, $98.50 to $103.50; 8/4, 
$112.25 to $115.25; selects, 4/4, $89.50 to $93.50; 8/4, 
$100.25 to $103.25; No. 1 shop, 4/4, $70.50 to $75.50; 
8/4, $80.25 to $85.25. 





Baltimore, Md., Dec. 15.—The yards carry no 
stocks of southern cypress and the mills experience 
such a ready demand as to feel encouraged to mark 
up their quotations. The level of prices is firmly 
maintained. 


Cincinnati, Ohio, Dec. 16.—Stocks of cypress are 
reported so low that the demand could not be met 
even if there were an adequate car supply. Prices 
above last quotations are reported to have been 
made for certain grades of shop, barn and fencing, 
but orders can not be filled. 


SHINGLES AND LATH 


Chicago, Dec. 17.—Quotations on red cedar shin- 
gles this week were: Clears, $7.80; stars, $5.72, Chi- 
cago basis. White cedars: Extras, $7 to $7.10; 
standards, $6 to $6.10, and sound butts, $3.75 to 
$3.85, Chicago basis. The variety of prices on lath 
is such that it is impossible to give a price that 
represents the market. Lath are high priced and 
scarce. 





Minneapolis, Minn., Dec. 15.—While the demand 
for red cedar shingles is not large in volume it is 
taking care of the transit car supply and the short- 
age of cars is creating a new condition. Buyers are 
going after transit cars when they want stock for 
the next sixty or ninety days and are paying good 
prices for shingles in transit. Production seems now 
to be limited by shipping facilities, and with holi- 
day shutdowns due soon, the tendency of prices is 
upward. 


Seattle, Wash., Dec. 13.—Red cedar shingles are 
featureless with the approach of the holidays. There 
is just about enough buying to take care of loading 
capacity. Quite a few mills are running—which 
means that stocks are accumulating. The market 
is not very strong as compared with the sudden 
speculative burst marking last week’s transactions. 
Stars, $5.65; clears, $6.75. 


Kansas City, Mo., Dec. 16.—What small bunches 
of lath the southern pine mills are turning out 
moved readily at quotations all the way from $12 
to $12.50. Fir lath are now quoted at $10.50. There 
are small quantities of cypress lath still available 
at $9.95 for No. 1 and $9.20 for No. 2. Shingle 
prices have held steady thru the week, with some 
reduction in demand, but without any increase in 
supply. Prices for siding also are quite firm. 


St. Louis, Mo., Dec. 15.—The matter of price does 
not seem to interest buyers of shingles. They are 
not buying any and there seems to be no buying in 
prospect. In an effort to bear the market some per- 
sons are quoting $6 for clears and $5 for stars, but 
that does not appeal to buyers. Reports from the 
Coast tell of snowstorms and of inability to get 
cars. 





New Orleans, La., Dec. 15.—Continued brisk de- 
mand is reported from all quarters. Where stocks 
of shingles or lath are available the price is pretty 
much what the seller feels like asking. Cypress 
manufacturers are restricting acceptances of lath 
orders rigidly to mixed cars; some of them are out 
of the market on shingles. 


Buffalo, N. Y., Dec. 16.—The red cedar shingle 
market is almost bare of stocks and few wholesalers 
here have anything to offer for prompt delivery. 
Prices are strong. British Columbia XX®XXX are 
selling at $9.25. Washington clears are $8.40, with 
stars $7. The mills are not getting any relief from 
the severe car shortage and are also having bad 
weather. Retailers are generally anxious to buy. 


North Tonawanda, N. Y., Dec. 15.—With the car 
shortage still serious and mills preparing to shut 
down for the midwinter repair period, supplies are 
far from being plentiful enough to meet the de- 
mand, which is asserting unusual strength. Mills 
are declining to take orders excepting on the going 
rate at the time of shipment. Prices are showing 
stronger tendencies right along, clears being quoted 
at $8.13 and stars at $6.96, local basis. Practically 
the same condition applies to shipments and orders 
for fir. Uppers are quoted at $35 over rail B list. 


Boston, Mass., Dec. 17.—The scarcity of lath con- 
tinues and prices are very high and firm. The 1%- 
inch have sold at $11 and $11.50 and the 1%-inch at 
$11. The shingle market is decidedly quiet but as 
firm as before. The white cedars are offered, extras, 
$8.50; clears, $8. The better brands of the extra 
clear reds are very firm. There are practically no 
sales of spruce clapboards. Furring is firmer. The 
2-inch sells for $46 and the 3-inch at $45. 





Baltimore, Md., Dec. 15.—The shingle market 
shows marked strength. Lath are also in extensive 





To Get Your 
Truck Out 
of the Mud— 


To hold it ona slippery road; to make it 
100% Efficient; Save Time and Money— 


Write for Free Booklet. 
Challoner Co., Wisconsin 











Coupon Books 


We make them to 
fit individual needs. 


a Harrison St., 


Poole Bros., “Chicago, ii. 




















Short Dimension Sales Co. 
CORINTH, MISS. 
SALES AGENTS FOR 
M. M. Elledge Lumber Co. 
McRae Lumber Company 


Burnsville Mercantile Co. 
H. C. Bell Lumber Co. 


SPECIALTY— 


2x4’s 


Planing Mills At: 
Corinth, Thrasher, Boonville, Amory, 
Burnsville, Belmont and Red Bay, 


Also Short 
Dimension, 
Boards, Small 
Timbers. 








SHORT Hubert F. Young 


Corinth, Miss. 
x Makes Them > 
4°s Hogg-Harris x 


St. Louis, Mo. ° 
Sells Them 4S 





C. Y. Butram 


Manufacturer and Wholesaler 


2x4’s, Boards, Small Timbers & 
Dimension— Also Hardwoods 


Mill and P. O., Rienzi, Miss. 





Pocahontas Lumber Co. 


Specialists in Two By Fours, 
also 4x 4’s and 2x 6’s. 


Planing Mills at Corinth, Hazard & Iuka, Miss. 
L. F. Garrett, Mgr., Corinth, Miss. 








McNally-Knebel Lumber Co. 


Mills and Yards, Sales Office, 
CORINTH, MISS. ST. LOUIS, MO. 


Specialty—2x4 & 2x 6—dressed. 
Lengths, 10 to 20 ft. Long Leaf. 
Lengths, 9, 10 & 12 ft. Short Leaf. 
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For Handling Big Logs 








EXCESSIVE strains on skidding ropes 
are not produced entirely by handling 
big logs, for often smaller logs are sud- 
denly caught, and such occurrences im- 
pose greater stress upon the line than big 
logs when moving freely. 
The reserve strength HERCULES (Red-Strand) 
Wire Rope, enables it to withstand all such severe con- 


ditions, Its toughness and elasticity plus its strength 
make and keep it a ‘‘live’’ and dependable rope. 









Established 1857 


A. Leschen & Sons 
Rope Company 
ST. LOUIS, U. S. A. 

New York, Chicago, 


Denver, 
Salt Lake City 


Francisco 


HERCULES 
WIREROPE 




















The Proper Card for You 


Your business is vastly too important to 
be represented by anything less than a 


Wiggins Peerless Patent 
Book Form Card 


Many of America’s largest 
card users compliment the 
skill and care exer- 
cised in engrav- 
ing a Wiggins 
Plate by using 
Wiggins Cards 










exclusively. z 

Ask for tab of “ ROTEEL COMPANY. 
specimens; tTTODURON.OA. bi ean 
detach them Shee Xi MICA ° 
one by on> 

and observe 


their clean-cut edges and general excellence. 


The John B. Wiggins Company 
Established 1857 
Engravers, Plate Makers, 


1108 South Wabash Avenue, 


Die Embossers 
CHICAGO 








I 
HME 


The Quality and Service of 





Northland’s Pine 


Cannot Be Equaled 


With an annual production of 125,000,000F eet 
we always have plenty of Stock on hand_ to 
fill your orders at once, and it is always of 


the Highest Quality. 


NORTHLAND PINE COMPANY | 
MINNEAPOLIS, MINN. 


TT 
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TT 





WATT 














© seHarcwood Lumber 

Rie Valor’ Mitaple Flooring 
pL! ‘ p Ve 

Nashville Hardwood Flooring Co. 


EBarholomen) ni Sst SouthWestern Ave., Chicago. 


















READ THE CLASSIFIED ADS EACH WEEK 
When you want anything or have something to sell or ex- 
change. When you want employment, employees or any- 
thing used in the Lumber World write us—we can help you. 

Advertise in the GREATEST LUMBER JOURNAL ON 


RTH. 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chicago. 





WARREN AXE & TOOL CO. 
WARREN, PA. 


honors Panama - Pacific 
international Exposition 


Ligslal? eat 4 
FREES Ne eR 
ALSO ALASKA-YUKON PAC'FIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500Axes & Tools 











: ¥ 
request, with ‘stocks so heJ@ down that there is 
complete. absence of pressure. : 
: Se 
Cincinnati, Ohio, Dec. 16.—Builders are beginning 
to wonder how they are going to meet the demand 
for shingle roofing and trimming for next season’s 
work, for which architects already are asking esti- 
mates and bids. Cedars seem out of question, more 
because of shortage of supply than on account of 
prices. ,Chief dependence is placed on cypress, but 
the most urgent requests receive no assurances of 
being filled until well into January. The lath situa- 
tion is not much better, and prices are ruling around 
$12 for No. 1 cypress and pine. 


ARKANSAS SOFT PINE 


Little Rock, Ark., Dec. 16.—The following f. o. b. 
mill prices were obtained for Arkansas soft pine 
from Dec. 9 to 15, inclusive: 













Flooring 
1x3” 1x4” 
Fn AE TCOR ER OTOL TE $ 95.50 $98.75 
B&better edge grain................ 102.50 91.25 
C edge grain...... Penaeus cikamcniae *95.25 *84.50 
ce ee ee 79.00 *76.75 
B&better flat grain 79.50 81.00 
No. 1 flat grain..... - 69.50 68.00 
No. 2 flat grain..... - *46.25 44.75 
Ceiling and Partition 
Ceiling Ceiling Ceiling Partition 
Yn" ” wy” 3 ” 
Bé&better ...... $56.00 $60.75 bes $2.00 
a See *41.00 49.75 *$64.75 booed 
END, Dac aviceken ve *34.00 41.00 *39.75 45.00 
Finish—Dressed 
A B&better c 
GOP. ES eee ee rare see $83.50 oss 
6 & 8” -*84.50 85.75 $85.00 
5 & 10” . -*80.75 91.25 87.00 
| eee . »*80.75 87.00 87.00 
1% to 2”x4 to 8”... < = 106.00 see 
236. 0: 27290 @ 18" o5 6c cssc ee 102.75 wae 
Casing and Base 
OaB ii BY As cssees TRCOTO B05 10" A. occccses nee 
4-6 & 8” B&better. 94.25 5 & 10” B&better.. 95.00 
Fencing and Boards—Dressed 
No. 1 No. 2 °. 
$49.25 $35.25 $29.50 
49.25 38.00 30.00 
49.25 39.25 30.25 
51.50 40.25 29.75 
55.00 44.50 32.00 
No. 1 Dimension—S&E 
0-18- 
12’ 14 & 16’ , 
<2 SR OPS AS A. $40.00 $40.25 $41.75 
BE aria sgiieAn cones 38.75 38.75 39.25 
By sien pea ereee RO ee 39.75 39.75 41.25 
IME. ascidnis i sian Bw Siesta ee 40.50 40.50 42.00 
RE nhc asde wes deleskune ee 41.50 41.50 *42.75 
No. 2 Dimension—S&E 
10-18- 
12° 14 & 16’ P 
RMT” SGieinlrentore ys wold eee $38.00 $38.25 $40.75 
PRIME saieiieianadne watan hie 34.25 34.25 38.00 
Re is saree siuvery Spud our eR 39.25 39.25 eee 
BEN. danarcca dieivousboauiniine 38.00 38.00 39.00 
PEE Wire se béaonmurugeeeen 40.00 40.00 40.00 
S2S&CM and Shiplap 
No. 1 No. 2 No. 3 
EC TORS $54.75 $39.25 $30.75 
Pee eS .WGiSGresiaie ss & bale lees aae 48.00 40.00 30.50 
BO pore és omnia nootesiort *46.75 39.75 32.00 
Lath 
; No. 1 No. 2 
ee ING. Fob ick iscvned $12.00 $11.00 





*Indicates that no sales were reported on the item 
for the period but that price shown is brought forward 
from previous report. 

***None sold. 

Norr.—In obtaining above average prices, freights 
computed on longleaf basis of weights have been de- 
ducted from delivered prices realized in various mar- 
kets. This report, therefore, does not reflect exact 
f. o. b. mill realizations. By adding freight from the 
Arkansas group to any market using longleaf weights 
average delivered prices will be closely approximated. 


NORTH CAROLINA PINE 


New York, Dec. 15.—Prices hold well and while 
two weeks ago box quotations were shaded, the 
market has recovered substantially and few large 
blocks are offered for prompt shipment. Building 
schedules are stiff in price and while obtained a 
little more readily, there are many orders unfilled. 





Baltimore, Md., Dec. 15,—The market shows con- 
spicuous strength. Even the quotations on box 
grades reflect the prevailing conditions, the rise 
recorded of late being maintained. The require- 
ments of the box trade have undergone a material 


a 
expansion of late but the receipts have not been 
any larger than before. Building stocks are jn 
strong request, with the offerings by no means 
heavy and a prospect of higher quotations. The 
disposition to place orders is far more decided than 
usual at this period. 





Boston, Mass., Dec. 17.—Demand for roofers is fair 
and the 6-inch are now selling at $49 and $50 for 
really good stock. Demand for rough edge is not so 
good, but the price is high and firm at between $99 
and $85. The trouble with this lumber is inability 
to promise early deliveries. 


Buffalo, N. Y., Dec. 16.—The shortleaf pine mar- 
ket is very strong and the demand is unusually 
heavy for this time of year. The retailers are quite 
willing to buy and the prices asked do not cause the 
haggling which occurred when the market was much 
lower. It is a scramble to get stock, as it is gener. 
ally realized that not enough is being produced to 
meet the needs of the country. Some wholesalers 
say they have all the orders they can handle for the 
remainder of the year. 


SOUTHERN PINE 


Chicago, Dec. 17.—Southern pine distributers are 
surely having their troubles in trying to get their 
orders placed as only a few of the big mills have 
stocks and many of the small mills haven't lumber 
to offer. Most mills have orders booked weeks 
ahead and do not care to take on more business, 
Prices are advancing, too, and that just adds to the 
troubles of the distributer. Surely, he is having a 
hard lot. 


Jacksonville, Fla., Dec. 15.—Following is a re- 
capitulation of prices received here during the two 
weeks beginning Nov. 24 and ending Dec. 6, in- 
clusive: 

re Average 







his Last 
Week Week 
Flooring 
Re a oo Se ees e hecho we. Ce Saes $100.00 
NE: a ae aCe le ee 100.00 
Bé&better flat rift........ce0. 79.61 79.57 
No. 1 common flat rift....... 71.91 71.02 
No. 2 common flat rift....... 36.96 36.69 
No. 3 common & cull flat rift. 23.61 25.00 
SEED FeO ask okie ons os crore owed T3008 8= kee 
Sw BR OCEOe GOD FATE. cece ssves cases 91.25 
No. 1 common sap rift..’..... ih | ee 
No. 2 common sap rift....... Sen - hee 
B&better flat rift............ 73.79 73.77 
No. 1 common flat rift....... 67.62 65.76 
No. 2 common flat rift....... 35.50 35.29 
No. 3 common & cull flat rift. 22.75 23.41 
G/4x4 B&better ....ccccccccscccces ie: ee 
INO... 2 COMMOD. 00:00 sccc eves 7400 sshac 
No. 2 commMONn..........200- + tee 35.00 
1x6 B&better ..... GSie0. ‘ates 
CORREO Cc kc ekeaeeues tase 51.00 
No. 2 common...... wc eee 35.54 
No. 3 common & cull........ 25.38 24.79 
Ceiling 4 
WexO™% B&better .. ccc ecccrvcccvens 47.14 41.50 
ie eT Ree eee ee 39.04 38.23 
NO. 2 COMIIOR <6 55 68 cc 08 3 23.16 22.57 
WEG, TDC? cc cccs ee kewcawns 58.00 55.91 
Ie. 2 COMIMIOR.:. occcccuvece 51.88 51.96 
ING. DB COMMBOR, .< .ccccvecss 32.77 33.13 
No. 3 common & cull....... 15.00 20.00 
ex6 INI oie crea as ae in a aih bv 50.00 wee 
i a eee ee S506 9 incris 
INO. 2 COMMMOR. 6006 ccs ces 380.00 wanes 
56x38 i ED ice caece es dae . 35.00 
1x4 PORBIEOOE in.:0,6.4.0. 0 «sw 6 odo 8 80's 75.25 72.00 
ES a Serer gs 68.18 ..... 
Dit. Ce COON. so. 8.0.0.0 0 a5:08 Seat genes 
eS. ee 25.00 21.00 
1x6 ING. Se COMMMEOR cece cece se ee. Sew 36.40 
Partition oe 
We Ge oh soe caw e tae cece ¥< 78.00 75.50 
ase ORION gs osc tbe 6 08 Bis << 69.60 73.36 
PROTA GOMMIMOEN 6-0 She: 6s 6:8 6.068886 SEO <Geen 
, Siding 
Novelty Siding— 
Fe NE ee eee 61.00 63.50 
ING (A OID. 5 as ce meee 6.45 59.68 
ING. 2 COMMON 6, v0. c:6s sien e ete 36.48 36.97 
Gs Oe BOUOM cee ecereeecen oehes 26.71 
Bevel Siding— 
PETER CET Cee eee eee: 36.90 re 
Tats, ae MINI cos 6-670 5 sto ake ce os 33.36 33.00 
No. 2 ee Re eee earn 17.00 17.00 
Square Edge Siding— 3s 
Tox6 B&better te peace ccataiae Koceiste nae 42.50 40.57 
NO. COMMOD 6.6 6.09000 098 39.03 38.74 
ee re 20.62 20.46 
Roofers - 
EGG AIOE ac eh et ecereeee nee. <heae 50.00 
Not COMMOR  <ncasiecesccees sa fer 45.00 
Nis CORAMAOU 5 taco cila,ie-a's av ovee nies 35.72 35.08 
INO: US COMNOR 65 sce och et oaloe 60 27.50 26.00 
SEG) NO. 2 COMMON. 60:5 6 ee cco eee ees 37.69 37.00 





Norfolk, Va., Dec. 15.—The following prices for North Carolina pine have been obtained f. o. b. ee 
red heart 


No. 2 & better 


No. 8 Bor 
$34.50 @36.50 $3 


























PE Gaerne Gm einai Wires eu hielan eileen ame $76.00 @83.50 $59.50@63.00 
ee rin retire oo ee ee 79.00 @81.50 62.00 @65.00 36.00@37.00 —s wa anes 
ee Nery opm ee ait 80.00 @82.50 63.00 @66.00 86.00@87.00 .....- 
SE Pe ee ey ee ee ee eee 83.00 @85.50 SC5QOGES.00.. ecesccccces -evedeceseces 
RovucuH 4/4 ue 6.00 
RE renee eR ene or 80.00 @85.00 63.00 @67.00 89.50@40.50 35.00 @36. oo 
MPT aa’ dea too. 66-6 mnie te WA. SRN See ara EOS 81.00 @ 86.00 64.00 @68.00 40.50@41.50 36.00 oe OD 
iach sicas o Ghetidak a aretiee ns wea CREO 85.00@90.00 65.00 @69.00 43.00@45.00 36.75 @38.00 
Bank erates; Nos, 2-ONG 2s vies cic $58.00 @59.50 BARK STRIP PARTITION, Nos. 1 and 2.. . $68.00@70.50 
Se eee 28.25 @30.00 CULL RED: HBART,. .......c0c0cececesee 28,00@ +2 
No. 2 & better 
RAH NG DE ss. cis woe $10.00@11.00 Roorers, 6”..... - -$42.50@43.50 D4S, 6%........cceeeeeees a 
ae Bae os «8802 £50 oe « 48.00@44.00 = —«_—_—«_— BM. ccc rccccccceeres 3308 
FACTORY FLOORING, 2”.. 39.00@44.00 10". » 48.50@44.50 = 10%... .cccceccccseses 37°50 
Sizes, N. C. pine...... 36.50 @ 41.00 Ser sce 44.50@45.50  —«-_-_—_ 12. cc cee eee eee erent i 
, cong ny as ‘ $97-00102.00 No.4 
LOORING, }$x ONG OP TNE. oo. i es tess cece 97. ; Ray 
2) acai aaa tee . 80.00@ 85.00 $69.00 @75.00 $42.50 44.00 
MRE Me 51 eta cs pon as occ es as ce ei 45.00@ 48.50 38.50 @39.50 27.00 31.25 
a ET OES eee PTO CPT EE eel ee 47.25@ 50.00 40.50 @ 43.50 oo. 45,00 
PURE IN S858 sos a Se elotilio dsl oe ae 5 81.00@ 86.00 70.00 @76.00 43.50@ 49. 
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his Last 
Week Week 
Boards 
Bébetter, 1x 3 DAS...........0.0. TR, hw eacx 
Se ee Gee <sees 
Be EN  oc¢ andieicecede de 70.00 
Be BEE 5 Seadcads cekins 73.00 
po OO rr ee 65.00 
oS rr 70.20 
BO EN isscé fea ekmee 65.67 
Pe EET dv e'e's's ace wergals 72.70 
DO TOO © a s.vcccncvees 71.00 
io |. 72.00 
po ee 73.13 
| ee yy SF eer ee 
1x 6 to 12 D4S 77.00 
1x 6 to 12 Rough 75.00 
iy 2). rar 69.00 
BSE PU So csececcssa§ wees 
EE 806 6 He ee nee se. waede 
SP SE. vnccectsesene exes 
GSBEES TOME Sc evcccsseee anne 
6/4x 6 Rough 78.00 
6/4x 8 Rough 73.00 
OPER POON iasticccaweced Tepes 
me, ft common, It 6 D432. ccc veces 
1x (Rr emer 
1x 8 D4S 63.80 
2 BD kccixavos Simmer 
1x10 D48S 65.00 
SE DD nciwcde canes 
po OO eae ee 
pcil Bil a 70.00 
hoo Bo eee 4 
iz 6 te 33 828..... 60.00 66.82 
TS 2 . ee 
D/Ee SS WIG vceecness Gage. wwe 
Fe eae 65.00 
Dag OS ee ee 66.00 
Fee Re 70.00 
G/ORES TORR cccccecs wees 74.00 
Se  icesteds eueces 65.00 
CP  cicwcuee scectes 66.00 
Gren OUD seccccece§ awtes 70.00 
OlEREe HOUND cession ones 74.00 
5/4, 6/4 and 8/4x6 to 
12, No. & better 
pe 53.00 
No. 2 common, 1x 4 S48 ......... eee 
Ix 4 Shiplep ....... Ct See 
i: ol |. ree 36.57 34.23 
oo: 3” | ee 37.62 35.35 
is & Shinian ....... 38.82 39.80 
Co F eas 37.438 37.00 
1x10 Shiplap ....... 45.00 40.00 
pb ee 87.95 39.00 
iz 6 to 12 D28..... 35.28 35.75 
Lit St) | ae BEUS .vcaen 
5/4, 6/4 and 8/4x6 and 
8 No. 2 common & 
eT ae 45.00 
No. 3 common, 1x 6 D4S ......... 28.50 
DR BPE csaicccecs, SRO cama 
1x.8 Shiplap .. 29.00 
Ixi0 845 .... 27.00 
1x10 Shiplap 32.50 
Oo err 30.80 
ix 6 to 12 S28...... 27.62 27.60 
4/4x 4 and up SYS... 28.25 ...... 
No. 3 & eull, = or 10 B/is... 0. pk 
ee GUE WR es «hee ccaws 5. 
Other grades, 1x8 Standard rough _— 
Se SEGe © cases 
Mill Run K.D. rough... 34.67 38.00 
Mill Run green rough. 29.17 ..... 
b Shingles 
PS a aulaetee ve Uda woo Reece 7.22 7.11 
LATA SR ere eee Ra 3.70 3.50 
I CURRIN os 5s ae go boa RK WE ora 7.00 P , 
RR OO oe aa: a wid aideve 6 a ee (oe 
EM ATURE. 6 oy) oval@ wis ccudecne ak were wie 6.00 ae 
ME CUDPCRS 50. <0 6:4 ace 0006 Wk wal obs 4.00 f ; : : : 
os. Lath 
> Bane: We. Be. NOs. Bie oc ccc iwreew nes | Tee 
ROGIN NOR Goals ge e's eco kik te Co ( irre 
ae re, INO. Bio ik ine cece ° Grae 
Jo Se ree 5.00 uw 
en NG NGS Me oale ns. a porate COO’ cscs 


Kansas City, Mo., Dec. 16.—Southern pine is by 
far the strongest feature of this market and buying 
appears to be a long way yet from the saturation 
point. ’ There has been a falling off in the volume 
of business placed, due partly to a good many mills 
being sold up to the limit. Flooring and finish are 
scarcer than ever and prices are steadily advancing. 
Boards also are getting very scarce. 


St. Louis, Mo., Dec. 16.—The market for southern 
Pine continues to advance. The advance on dimen- 
sion and boards last week amounted to $1.50 to $2. 
There has been a great improvement in the demand 
for all items of No. 2 and better dimension and 
even 2x12 is also improving. With the settlement 
of the coal strike it is expected that there will be a 
marked improvement in car supply. 


New Orleans, La., Dec. 15.—Reports indicate a 
slight decline of bookings for the week, but they 
still run well ahead of production, and shipments 
and inquiries are reported very active. Heavy rains 
In several southern pine States put a further crimp 
in production. The same storm interrupted rail 
Service and slowed down shipments. 


Cincinnati, Ohio, Dec. 16.—Weather and railroad 
embargoes have worked against the movement of 
southern pine, but have not affected the volume of 
inquiries that have come in to manufacturers and 
distributers to the retail trade. These indicate an 
unsatisfied demand for lumber that is expected to 
ike up all that can be marketed this winter. De- 
ayed deliveries seem to have operated to strengthen 
Prices, and the general trade sentiment is that the 
top of the market is further ahead. Heavy re- 
quirements from the building industry for next 
Tata in sight, and some have developed into 
a ngs. Indeed, unusually conservative operators 
owing optimistic of the outlook and more and 
aerate that buying for spring is starting a 
os ahead of its usual time. Current prices 
live F praecsegen the past week show much higher 
to 10 — than the week before. Flooring $2.50 
on ear igher, B&better, 1x3-inch selling at $100, 

advance of $10; No. 1 common at $87, up $9, and 








—Is your yard 40 years behind the 
rest of your plant? 


Is your mill plant one of those latter-day anomalies with the latest 
and most efficient machinery in the Mill and half-century-old methods 


holding things back in the Yard? 


Are you gauging the “pep” of your Yard organization by the slow, 
plodding gait of a four-footed tractor? 


PRESCOTT 
LUMBER TRACTOR 
“Ask Any User” 


is speeding up Yard organizations in America’s 
leading mills. Prescotts are selling as fast as 
we can deliver; and more than half of the out- 
put goes to fill unsolicited repeat orders! 


But, it’s justified. The first 
is still going 


Some record! 
Prescott ever made and sold 
strong. 


The Prescott will replace six to eight horses 
or mules and do more work, also releasing all 
but one of the drivers for other tasks. ‘The 


Prescott is economical to operate, costs noth- 
ing when idle, has power enough to spot loaded 
freight cars, is easy on tram-ways, has weight 
enough to get traction anywhere, even on oil- 
smeared docks, is speedy and easily-handled. 
Built to last and backed by Prescott reputation. 

Do this: Write today asking for facts about 
the Prescott as applied to YOUR needs. Men- 
tion size of Yard and number of horses or 
mules now used. No obligation. Let us 
PROVE what we state. 


THE SUMNER K. PRESCOTT CO. 


MANUFACTURERS 





SEATTLE, U.S. A. 
See 





Army 


New Hip Rubber Boots..........- 


ee Cer 


ordinary tents. 
postagé if by parcel post. 


Barrett & Zimmerman, 





Purchased from the U. S. Government 


Used Army Tents—Pyramid Shape—1!6x16—Cost $100.00— 
Cet EO i» 6 0 6:0nn cnan a0 chcgiedea dies os 6s ee eee $35.00 

Used Army Tents—Pyramid Shape—9x9.......----2-05> 

Used Army Tents—Pyramid Shape—/7x7....... 

Tarpaulins—9x 16 Bee hi, Se ca ead tape ead steadaaded wean 
Larger size tarpaulins at various prices. 


oy avhaldlace sia died ee ee 
16.00 
sad ota End hei wdekiTc oe 6.00 


1912 Model Officers’ Saddles—Made to fit any horse.... 
Humane Metal Horse Collars — Will fit any horse — Just the thing for 
10,000 second hand government wool ‘lined heavy canvas 

Rie AND 6 o.docvescccicdesecegntesshaseinccceiaeee 


The above tents and tarpaulins are all made of 12-ounce duck, being a lot heavier than 
Mail orders promptly filled. Send draft or money order along. 


Goods 


Each 25.00 


...Each $15.00 and up 
2.50 
8.25 


eee ae 


ee 


Include 


Midway 
Horse Marke 


St. Paul, Minn. 














- Stocks are hard to get. 
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No. 2 common at $46.50, up $4.50. In partition; 
Bé&better sold $7 higher at $90.50 and No. 1 common 
$8 higher at $86.50. No. 1 common shiplap, 1x8- to 
10-inch, has sold up $13 at $63. The most sensa- 
tional sales have been made of Bé&better finish, 
4/4x6-inch selling at $100, or $17 higher, and 4/4 and 
8/4x6-inch $17 and $17.50 higher at $105. In boards 
and strips, No. 2 common, 1x4-inch sold $8 higher 
at $42, and other sizes $1.50 up at $46. Dimension 
has been very active, all sizes ranging from $4 to $6 
higher. 








New York, Dec. 15.—The volume of inquiries con- 
tinues most encouraging from a’seller’s standpoint. 
While quotations are more 
regular, the changes occur more with a view to 
bringing lower grade prices into proper relation to 
high grade prices rather than to reducing quota- 
tions on good stock. The lack of building has made 
this market a poor construction buyer the past few 
months. There are many inquiries for large con- 
struction along industrial lines that will require 
quantities of southern pine. 





Buffalo, N. Y., Dec. 16.—Some unusually big prices 
are being recorded in southern pine and the mills 
report that they will have little lumber available 


# 


in the next few weeks. Bé&better flooring is being 
quoted by wholesalers here at $106 to $110, which 
means that there is hardly any in the market. The 
reports from Alabama and Mississippi mills show 
that many are under water as the result of the re- 
cent heavy rains and that no trains are running in 
some sections, 





Baltimore, Mo., Dec. 15.—There are not wanting 
indications that Georgia pine feels the effect of the 
general demand for lumber, while the assortments 
at the mills are small. The local yards are not 
inclined to increase their assortments, tho flooring 
and other dressed stocks are in urgent request. It 
is by no means easy to induce the mills to enter 
into commitments, 


Boston, Mass., Dec. 17.—Inability to fill orders call- 
ing for satisfactory deliveries is still the outstanding 
feature of this market. Demand for partition and 
flooring is good. There is no doubt about the mar- 
ket being firm, that there have been advances and 
that more are to come. A number of mills are still 
out of the market. Quotations do not seem to have 
curtailed demand. Roofer demand is fairly good 
and 6-inch select, $49 to $50. Flooring prices are: 
A, $108 to $114; B, $104 to $108; C, $93 to $99; parti- 
tion, B&better, $92 to $96. 











burg, Miss. 


November Ist., 1919. 





DISSOLUTION NOTICE 


Notice is hereby given that the co-partnerships of Geo. T. 
Houston & Company of Chicago, Illinois, and of Houston Bros., 
of Vicksburg, Miss., composed of the undersigned, have this day 
been dissolved. Frank B. Houston has retired. 


' The entire business has been taken over and will be continued 
solely by Geo. T. Houston under the same firm style and names 
of Houston Bros. and Geo. T. Houston & Company at Vicks- 


GEO. T. HOUSTON 
FRANK B. HOUSTON 











ASTAR *rie° 
AND WIRE 


have proved the most efficient and 
economical method of tying bundles 
of Flooring, Ceiling, Siding, Pickets, 
Box Shooks, etc. 


Wire tied bundles lay closer together. 
They are not held apart by loops, knots 
and thick rope. Therefore, you can 


Load More Bundles 
In Each Car 


Your customers will appreciate this careful 
tying, for it protects their stock. Ask for 
_ further particulars today. 


BALING TIE BUCKLE CO. 


3 CLEVELAND, OHIO, U. S. A. 





BUCKLES 


KZA 
WO SL 


QA IW 
SNH AY 
Lyyupae - \ 





Manufacturers of 
STAR, 
JUNIOR STAR, 
BULL DOG AND 
HERCULES 


Baling Tie Buckles 
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Bigger Loads 





Now Add To Your Profits 


by eliminatlng long hauls and construction costs for miles of logging 
roads. No timber is too high to bring down at a good profit, 
no grades too steep, when you use the 


down the shortest route without sand hilling and at 
the same time protect your men and horses. The Barienger 
Brake has saved hundredsof dollars for loggers and lumbermen in 
Canada and the United States, Investigate and learn how it will save you money. 


Let us tell you where you can see them in use and give you an estimate on equipment for your needs. 


RYTHER & PRINGLE COMPANY, Carthage, N. Y. 


Barienger 


Brake 











The pricessprinted below are based on reports of 
actual sales f. o. b. the mills on the dates indicateg: 












Hat- 
ties- Alevan- Kansag 
burg, dria, City 
Miss. _ La. Mo. 
Dec. 18 Dec. 18 Dec. 18 
Flooring 
PE Ri ace 6.4 + obia. 6 R 100.00 oe fees 
B&better 93.75 95.00 98.00 
5. . 93.75 ears ay 
ate - 85.75 ae Pee: 
i 58.00 ae Sa 
PG Babetter «.....css6. 82.00 89.00 he 
| DRA RP serene nce arate ne 80.25 
CE, ss cigacennes 75.00 0. 
Ree eos eie some 0.00 3. 42.50 
ix4” NG B&better .......00. aaa 96.50 93.00 
Oe  enee’ Wink ous Resin 90.75 85.00 au 
gece day Mine wid orekss 81.25 oi ey 
Nis ons aigcns chess 70.50 ie 
Serer 54.50 oe a 
PG Beveter: ov. sisa0 77.75 80.00 83.75 
WB oie, eae ce .... 77.00 78.00 
"Aa ROR ‘oases cece C200 TOR 
| RA ne oer cares aot 70.00 71.50 
on ) ICON er 69.75 71.50 Cae 
BROS Mg ho KG 6 viele ke 38.75 3.00 4295 
oa Saeneete ni: —_— .. — 
SOT Wee. 8G Ms sco ov 05 ore 61.75 a 
NOs By. Met as ba Kceeeye 38.75 
INO, CONE iocwancsmes 28.75 
Ceiling 
ESS” BASE! ....6 6 o-0.c acces 52.75 sieve 52.50 
1 Ee Cer nee 50.75 ire 49.75 
POs Vans uo -e viknc se wate Re 34.25 aed As 
1 a Cee ee 21.00 Sas, ats 
WeRe” TAMNGUCOE  oie< 6.0: 0:k:0.0:308s 57.00 60.00 60.25 
i Sy SET manor: 54.75 55.00 55.00 
Ce SEER nn or: 38.00 40.00 41,95 
sorts erro eae 22.25 Shin, ee 
4x4” B&better ............. 71.00 79.00 
PNM tB es Gen oreo\aupa paerrsisame 60.00 ite 
1x4 & 6” gebetter 78.00 80.00 
No. 1... ye 73.0! 
Se Segre — 
ES Ont eens reg 
14x6” B&better .....0.s'o00e .25 ites 45.00 
i a Sacer me : Ree 38.50 
RSS fis hae AO a VE cee . Sem 
SEXO” BACHE coos cceccvos 55.00 63.00 iy 
TS Bess « ensues ek ees 45.50 ie 
INO, Mis hoe eve eee oan 33.75 
Drop Siding 
1x4 or 6” Bkbetter.......... 66.25 72.50 5.50 
OU UE sea ac mele ciate 62.25 67.00 67.50 
BN eS aS ie Wein eae 41.90 45.00 46.25 
Ma *easeck ora ecaecec atin 27.50 Rae: 
Finish 
Bébetter rough : 
NMEON ERIE 9-65 <- ps0. boise eee ee ele 80.00 ss vs 
MN dew Cinceiohe ah ace Gig eae se 80.50 82.75 90.00 
MN Giardini shina dsl alete aoe eat 80.50 82.75 90.00 
BAO BE Oise k een cv ies eimai 82.75 90.00 
a ltalaly o wisGie ee uae ees ae 82.75 90.00 
ROE WO Be 6 5 ior ce somes 81.50 a" eerull 
LS | rere ° 79.00 osce 
BP, SIE 6 arian 6c-e/bia ohare 86.00 it 
RU Sais ee are ag kale ae 86.00 c 
Ue EE BO) TB oso kc secs 80.00 i" 
Ch eS OS 70.00 y 
CE ET 6 nen b 4s ec hieecee 70.00 F 
O/4 & 6/450" & 10" 60. cues 73.25 . 
NOP EE 6s. 0 oso 6c were es 74.75 ‘ 
Bébetter Surfaced: 
Meme ICN MN igs 5 eros low boxes sx Wiiellote 76.50 Seats re 
BUM ors s aeein Weve alersate.p wees 73.00 80.06 79.50 
MME a Rens sche eevee s 77.25 85.00 87.50 
Us Jag OT Se irc aan ano Oe oe a 77.25 86.00 87.75 
EON Ny sted boc cieknws 79.00 87.00 88.50 
MR ican oar autidele waloKtecotehrs 81.25 89.00 90.25 
PRG COORD 3 n'6 Sig's sa ewes 79.75 83.00 92.75 
NUP Sshciesh, C0. 5A aie TA Rea oocal 79.25 tes es 
POM, | eA ie ence 'k 4 Ro aw ee Rl 82.25 Re 
Br Nisia alias tse ccna: Mar eecele 83.25 sae 
RN yoga 5 -a orn es era w ok 83.75 are 
RN ie ea giana caer oan wie sare 84.50 oats 
Dae OM eee $6 9S". ok scsi 83.00 Saas 81.00 
(2 SE ES | rere tes 77.00 Rs: 
ek BS re 84.50 ees van 
oe Ae irre 84.50 
C/2 & B/ax6" & 10" .. «6 000 os 84.00 ‘ 
CR earn 85.00 
CO Surfaced: 
SOON oias55450 aig Bs Marescetoar 66.00 ee 
EEE ED ee 4725 %8.00 ish 
MMS Sp 06 ak chini ke Bs Reesolewrares.< eee 73.75 78.00 oeat 
eae. 0! <9 ochre areca s\.eeare 72.00 78.00 77.00 
EE BO s,s 0:5 kee were fe 75.00 78.00 ooee 
Ie ors, k eae bb eee biac eens T5.00 78.00 79.00 
hn ER Oe tee 78.75 ae seve 
ON” gE Paar tee apa hoe 78.75 
PO 6g Sigs kal 4 Slap Aloe ok 60S 78.75 
RE Se NO 5 0:16.56 <0 be 60 é6 we 78.00 sees 
US 3 RANA SET ere ern 79.25 vee 
CE 60 69 6.8 9, bie 4.6.40 ae 81.50 
ES ROS OS | ere ran 76.75 ose 
CE SE a 6.75 : 
Oe OR > te ane 76.75 . 
OPE S/SSENOS . i305 Celeccses 77.25 . 
Casing and Base 
Bébetter: 

Meer 5. < sch die perhtorerehets 86.50 90.00 86.50 
WM BO 0 oso wad ein oae 81.50 89.50 87.00 
Jambs 

Bébetter : 
cc eee eee 79.25 
234, 256 GO But & GO. oo cckccc 84.50 ‘ 
Fencing, S1S 
No: 1, 1n8* 16" ..... vise t .... 54.50 
Other lgts 49,00 52.75 
TOP AON ck, ee 3 
a i oe Other Igts....... 49,00 52.50 
No. 2 (all lengths) : 
x4” sort ‘< ake Sia ote tees 85.00 86.75 
ME iia x's ero, oxeitss 46 "IID 38.00 89.00 
No. 3 (all lengths) : 
{x4 ans ‘s SR es re 29.00 29,75 
BIB y Nose ys eae Be ie. 80,00 30.75 
Boards, S1S or S2S 
DOO, EER ARs oe ae tas ss 68.75 woes 100 
1x8”, 14 and 16’..... 66.00 50.50 51. 
ther lengths... 63.50 50.00 50. 
1x10”, 14 and 16’.... 68.50 seas 51.00 
Other lengths.. 65.75 50.00 51 
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Hat- j 
ties- Alewan- Kansas 
burg, dria, City, 
Miss. La. Mo. 
Dec. 18 Dec. 18 Dec. 18 
1x12”, 14 and 16’.... 68.25 51.50 61.00 
ther lengths. . 67.25 50.00 60.50 
No. 2 (all 10 to 20’): 
SH NT ee ne oes ee 40.25 Sees PP 
ES. cv cae etkees eens 39.15 41.00 42.50 
SO sit hevedis oeege 39.50 42.00 42.75 
Wes ca slew iiss classe ds 41.50 45.50 46.50 
No. 3 (all lengths) : 
oo 2: eee 30.25 ree e 
EO. ac ¥.bassterss cect 31.00 32.00 34.25 
SHPO 650s obo e's aves 31.75 32.00 33.00 
SEE che cesses cutecs 32.00 32.50 33.75 
No. 4, all widths and lengths. 16.7 75 eyes ora 
Shiplap 
No. 1, 1x 8”, Other lgts...... 50.75 49.50 54.25 
po ge eS 2 ee ea re 54.50 
Other Igts...... 50.00 50.50 
No.2 (10 to 20’): 
Ca Civ cack ne hea 39.50 41.00 42.50 
B Snehe eek an RRR ES 39.50 38.75 42.50 
No. 3 (ail lengths) : 
Shae wedge! Oore eee ale 31.25 33.00 33.25 
ee LGC EEE 32.50 34.00 34.00 
Grooved re 
ma i, £590", 14 GIG. .css' 55.00 
Other Igts.. 53.00 
Dimension, S1S1E 
eh Be IO Seo cwke. 41.00 41.50 
|) ene 41.50 41.00 
MG eo mioces wa en 43.50 43.00 
BO O OO . ccs 44.50 44.00 
10’ to 20’ eee eee 
Se Or In eevctveas 39.00 39.50 
We Ghieee cues 88.50 38.00 
Bee ard cre wae 40.00 39.75 
Ct S| rr 41.00 40.25 
10’ to 20’ ene een 
Loe gee re 40.50 41.50 
12’ eee ee 41.00 40.75 
ree 42.50 42.50 
|< ob pee 42.50 42.50 
10’ to 20’ ana ieee 
a 40.00 41.50 
- sateuenan’ 40.50 40.50 
| Pre rrirt ce. 43.50 42.00 
1 ee 44.00 42.75 
10’ to 20’ Mnceee oer 
; ae | ee 42.00 42.00 
Se Wegman wean 42.00 42.25 
|. ee 43.50 44.25 
2s. are 44.50 44.75 
10’ to 20’ corr wae 
Say Aa .> a cis | aaa GP Ea Ce 40.00 38.75 
We” cegeucusines 40.00 37.50 
WO éeeicwaaces 41.75 39.25 
a ie 42.50 weve 
10’ to 20’ “awn een 
Bei GE, FO ices cous 31.00 33.75 
35.50 33.75 
36.50 34.75 
39.00 35.00 
ya Ge | Sill ER PORN 37.50 39.50 
BAe siete a eeen 37.00 37.00 
Se een 38.00 38.50 
18 - re 38.50 39.00 
0’ to 20’ cows eoee 
REGO", Te vst aeveves Pat aoa 
ee ‘ecuvineen te 36.00 35.75 
Dt. ex ues enews 40.00 39.50 
Be ee Ge ives cs 40.00 40.00 
10’ to 20’ Ost wae 
SEED: oe etcsaneuié peat. a 
ee dee Wreralery Riete 38.75 ke 
Be. weed eee 40.50 39.00 
18 & 20’ 41.00 43.00 
10’ to 20’ my was 
PRO Oe DERE boo ae ccd east s 28.25 
MEM Sw Sicerd city's oa ee 24.00 
bt nO Se ee yet re oe aaa 
ES oop eee Pete out 30.00 wie 
y | yl nea eee cane ital 
- > ee | eee ee 26.75 
Longleaf Timbers 
No. 1 Sq.E&S S48, 20’ and 
under: 
14 Oe ee eee ee 35.25 39.00 40.25 
ROPE a nO ar Orca Urals era arama d 37.50 40.00 43.50 
12” eT ee re ee eee eee 42.50 44.00 42.25 
14” CLEP RT CE OR OCC ORE 47.75 53.00 Son 
Me 5c ciale o'via Sigma sae ees 52.00 ne 
Shortleaf Timbers 
No. 1 rough, 20’ & under: 
Lyle OE EONS tee 9 GR “eaaveare we 34.25 
BOE 6 66a eo eR ead SN Es 39.25 
SAR EE tere ny Tea 40.00 
Plaster wa 
eR See OS oe ches cceas 0.50 aN 10.50 
ee GiB Sn awceteimeenes 13:50 11.00 9.90 
Byrkit Lath 
MeO ce oc ok oe eats 3.50 32.00 82.50 
ein eae ioe iar 34.00 34.00 
ee ONG TOMBOF: & 5 6 G0. iuxce care 32.00 34.50 36.25 
Car Material 
(All 1x4 and 6”): 
B&better, 9 and 18’......... 79.75 82.00 er 
Wy SF aearek wack @ees 60.50 a Ee “ere 
ete BD ONG ERS cs kk wccwe ce 50.50 66.00 ened 
ie = ere §1.25 62.00 er 
OE RS ee See TRE sal ae 65.00 dima 
MO 2s RAND 5 oru'craaencdaese 88.75 wee. 42.50 
Car Deckin 
No. 1, 2” 18 or 20’. 41.67 
No. 1, 2% to Se 9, 10, 18 or 
eg ES 0 GE AES 30.00 
84s, S4, mas Car Sills, S4S 
tt Sayer 40.25 ee aes 
Up to 9” $4. ti GO" oc es es 40.00 sere eats 
+ ee Aer ee 41.00 bus er 
: 38 to ERE Ee 42.00 er Sinus 
Up to 10”, 34 to 36".......: sae BEOO? heen. 
Up to 12”, 34 to 367.2... 47.0 oe ee 
ee UO OU a ore as aces oa 5 : 
ME rc nats ee 
Up to-14”, 34 to 36°11 2/122: 61.50 
SS 1G: GO ic sciaas ee 65.50 
9 Stringers 
"% mt, 7x16 & 8x16” 
“F  ilneaea eae 61.00 


No. 1 Sq.E&S 


Longleaf Paving Block a 
30.00 








Advertisements will be inserted in this de- 
partment at the following rates: 

25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 

line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 

mitted. 

Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to | 

4 secure insertion in regular department. All , 
advertisements received later will be placed 
under heading Too Late to Classify. 











WANTED—TO PURCHASE 
A good second-hand hardwood sawmill complete, consisting 
of one 8’ band mill using 12 or 14” saws; edger, trimmer 
and boilers necessary to handle hardwood logs in short 


lengths. Give full description, price and location. 
Address “S,. 61,’’ care American Lumberman. 


FOR SALE—40 H. P. 
Wolf, compound high pressure boiler on wheels, in fine condi- 
tion. Write R. G. EVANS, Cheboygan, Mich. 


LONG & SHORT LEAF PINE TIMBER FOR SALE 
15 and 25 million feet large original virgin long leaf pine, 
near R. R.; 3, 15 and 30 million feet large original short 
leaf pine, near R. R. in South Carolina. $4.00 per 
Terms easy. BOX 228, Charleston, S. 


WANT—30 H. P. GASOLINE INCLINE MACHINE 
One double cylinder, double friction drum gasoline hoisting 
machine, suitable for hauling lumber up a mountain. One 
drum to be about 20” to hold 2200’ 5% wire cable and one 
drum about 18” for % cable for rehaul. Address ‘‘GASO- 
LINE INCLINE,’’ care American Lumberman. : 














WANTED—FOREMAN 


For planing mill. Must understand the manufacturing of 
interior finish, flooring, siding and general mill work. 
Plant equipped with all new machinery of the latest design. 
Location northern Ohio. References required. 

Address “S$. 26,’’ care American Lumberman. 





WANTED—FIRST CLASS MILL FOREMAN 
For double band mill cutting 100,000’ of hardwood per day. 
Location in healthy southern city, with good schools and 
living conditions. Man must be capable of doing millwright 
work, but will not be called upon to do this except in case 
of emergency. Permanent position for right man. State 
experience, age, references and salary expected in first 
letter. 

Address 


WANT SUPTS. LOGGING & FARMING 
In sunny south one mile of 30,000 inhabitation. Raise to- 
bacco and corn. House, would furnish. Good price right 
man. C. B, SMITH LUMBER & LAND CO., Danville, Va. 


WANTED—TWO LUMBER INSPECTORS 
Who are especially familiar with Poplar, grading according 
to rules of National Hardwood Lumber Ass’n, at mill located 
in middle Georgia, in city of 60,000, healthy climate, good 
schools. Permanent work and good salary to right men. 
Give age, references | salary expected in first letter. 
Address R. 15,’’ care American Lumberman. 


SASH AND DOOR FOREMAN. 
Wanted for a large plant in the South. Must be a first 
class man capable to handle both stock and special work. 
Give experience and wn, a. 
Address X NO. 285, Palatka, Florida. 


‘S. 36,’’ care American Lumberman. 














WANTED—YARD AND SHED FOREMAN 


For retail lumber yard. Location northern Ohio. Must be 
first-class man and furnish references.”’ 
Address “S. 27,’ care American Lumberman. 





WANTED—HARDWOOD LUMBER INSPECTOR 
Steady work good town with good schools. Prefer man with 
wholesale yard experience. ‘Give reference, age and salary 
expected in first letter. 

Address “Pp, 19,’’ care American Lumberman. 

WANTED—AN EXPERIENCED HOTEL MAN 
To manage Hotel for lumber company operating in Northern 
Michigan. Must be able to furnish satisfactory references. 
Good salary to the an person. 

Address . 41,’ care American Lumberman. 


WANTEDCRIANAGIR FOR RETAIL LUMBER 
Yard in Texas oil fields. Write, giving reference, to 
G. M. RICHARDSON LUMBER COMPANY, Room 107 
Westbrook Hotel, Fort Worth, Tex. 


WANTED—SALES MANAGER 

For wholesale yellow pine lumber office. Must be well 
posted with the producing and consuming markets. Also 
a good correspondent. Only a man of experience and abil- 
ity and good personality need apply. State age, references 
and salary. Willing to pay a good fair salary and per- 
centage of profits to the right man. All replies strictly 
confidential, 

Address 











“S. 19,’" care American Lumberman. 








WANTED—CLERK 
With general lumber office and bookkeeping experience pre- 
d. 


ferred. Firm in Chicago. State salary desire 
Address “S. 56,’" care American Lumberman. 


HELP WANTED 
We — the services of all-round good man to operate 404 
B-S. Wood Planer and Matcher. 
BU 'SKIRK-RUTLEDGE LUMBER CO., Cincinnati, 0. 


WANTED—YARD MANAGER 
Wanted—Retail yard manager for yard in small town N. W. 
Mo., on salary and commission. 

Address “S. 41," care American Lumberman. 


WANTED—BOOKKEEPER AND 
General office man for our mill thirty miles from Macon, 
Ga. One who can keep books and take full charge of all 
records from woods to car. Do not answer unless have had 
lumber experience and are willing to work. The right man 
will have a bright future with us, as we are starting a new 
operation. State age, whether married or single and salary 
wanted in first letter. 

COLU MBIA SAW MILL CO., Grovania, Ga. 


SALES CORRESPONDENT 
With experience in wholesale and retail lumber business. 
One who is capable of acting as assistant to the sales man- 
ager, competent to censor sales correspondence, familiar 
with departmental organization and experienced in handling 
a large volume: of detail work. Applicant must come well 
recommended and in reply should state experience, salary, 


ete. 
Address 














“S. 42,"" care American Lumberman. 


SALES MANAGER WANTED 
By Minnesota concern (manufacturesr and jobbers lumber and 
Cedar products), to take charge sales Cedar Post and pole 
department. Must be familiar with trade—both northern 
and western. State fully experience, references, age and 
salary wanted first letter. 
Address 





. 37,’’ care American Lumberman. 


WANTED 
By a large wholesale concern, a young man 35 to 40 years of 
age, experienced in wholesale business. Capable of taking 
full charge in absence of general manager. Good corre- 
spondent and personal salesman well posted on Long and 
Short Leaf Yellow Pine. Permanent position and liberal 
salary to man who can show results. Give age, references, 
experience, all in strict confidence. 
Address “LL. 1.’ care American Lumberman. 


WANTED—HEAD FIREMAN 
Capable of keeping boiler plant in condition. Battery of 
ten boilers. Must be able to furnish satisfactory references. 
Good salary to right man. 
Address “R. 14,’’ care American Lumberman. 


WANTED—YOUNG MAN STENOGRAPHER AND 
General office assistant. One who could work city trade, 
later on traveling. 

RAYMOND W. IRVINE. Evansville, Ind. 


SUPERINTENDENT WANTED 

Hustling Manager to take charge operation Trim Mill 
running dealers’ stock mouldings in hardwoods. Must have 
capacity to handle expansion of plant to include desirable 
millwork items and ultimate capacity carload or more 
daily. Practically new plant being equipped with latest 
type machinery. Must be able to gather competent crew. 
Location in Western Virginia with excellent living condi- 
tions, town about 5,000. Address BOX 1723, Richmond, Va. 


INSPECTOR WANTED—HARDWOOD 
Yard in Chicago. 
ddress “L. 32,’? care American Lumberman. 


MANAGER WANTED. 
Exceptional opportunity for experienced man capable of fill- 
ing position as Manager of large Wholesale and Retail Lum- 
ber business in New Yerk State. State age and experience. 
Interest in business a * be secured if desired. 
Address .”’? care American Lumberman. 























WANTED VAR MANAGE) 
For southern Minnesota and South Dakota. Only men of 
experience and that 7, furnish good references need apply. 
Address . 34,” care American Lumberman. 


sean WANTED 
For stock and odd work sash and door factory in Middle 
West. We want a young man familiar with efficiency 
methods and with modern methods of handling men. State 
age, experience, whether married or not, salary expected 
and any other details jn first letter. 
Address ““R. 2,’ care American Lumberman. 


WANTED—EXPERIENCED SAW-MILL SUPT. 
Capable of taking charge of entire operation from stump to 
cars. Single band hardwood mill. Must be capable logger, 
good handler of labor. Prefer a man between 35 and 45 
years old. Good steady position to right man. Give refer- 
ences and full details = your experience in first letter. 











Address . 9,”" care American Lumberman. 
WANT? 5 aAROWOOD INSPECT! — 
Must be A-1. State salary, how soon can repert, and give 


details of experience 3 first letter. Location, West Virginia. 
Address . 12,’ care American Lumberman. 


s WANTED-MECHANICAL DRAFTSMAN 
rien 
oa THE PRESCOTT COMPANY, Menominee, Mich. 


ANTED—A BUYER 
* Large wholesale lumber firm in Seattle wants a young man 
familiar with Western Pine and West Coast Products to buy 
and contract lumber. Im your answer state experience, ref- 
erences and salary — 
Address . 30."" care American Lumberman. 


WANTED—AR EXPERIENCED 
Saw mill superintendent to operate a single band and resaw 
mill in Northern Michigan. Must be able to furnish satis- 
factory references in first letter, state experience, salary 
expected, how soon could report for work if application ac- 
cepted. 
Address 











“R. 1,”" care American Lumberman. . 


EXPERIENCED — MAN 
With contracting a Addre 
OMBS LUMBER CO., Lexington, Ky. 


WANTED auGM CLA RETAIL LUMBERMAN 
With or without money to invest, in a well-established busi- 
ness in a large on city. 

Address . 7,’ care American Lumberman. 
wintasaaee BUYER 
Familiar with South and Southeastern Indiana and South- 
western Ohio. 
Address 











“R, 3,’ care American Lumberman. 


WANTED—SALES MANAGER. 

A salesmanager for wholesale Yellow Pine lumber office. 
Must be good correspondent with experience in wholesale 
lumber. Prefer a man about thirty — of age, not over 
thirty-five. Willing to pay a good salary and commission 
to right man. 

ddress ““K. 23," care American Lumberman. 


WANTED—FOREMAN FOR SMALL MILL 
In Columbus, Ohio, making a general line of builders’ mill- 
work. Give references. 

ddress “S§. 52.” care American Lumberman. 














AMERICAN 











ACCOU"TANT AND BOOKKEEPER WANTED 
To take fl charge of office of saw mill plant in nice town, 
healthy Keality, South Carolina. Must have good references 
as to health and ability in modern methods of accounting, 
getting at cost statements, etc. Reply in handwriting, 
giving age, married or single, experience, references, salary 


how soon could come. 
“S, 22,’’ care American Lumberman, 


HELP WANTED 
Young man, single preferred, who has had experience in 
selling oak trim in carloads to the retail yard trade and 
who is familiar with the manufacture of same and also 
—— wholesale planing mill work. Advise fully in first 
etter. 
Address “S. 3,°’ care American Lumberman. 


WANTED—YARD MANAGER AT ONCE 

Good one-yard town central Nebraska; must be good all 
around man, good buyer and collector. This is a company 
of over one hundred stockholders’; manager can buy present 
manager's stock if wanted. Must have best of references. 
State salary wanted and what church you affiliate with in 
first letter. 

Address 


expected and 
PY; daress 








“S$. 5,’? care American Lumberman. 


ANTED 
Good, energetic young man to take charge of log pound at 
sawmill near Norfolk, Va. Must be competent log scaler 
in water and on land, be able to manage small crew men. 
Address ‘‘LOG SCALER,’’ P. 0. BOX NO. 394, Norfolk, Va., 
advising salary expected and how soon can report. 


WANTED—A WIDE AWAKE 
Dimension mill and lath miil man, either salary or contract. 
Address “S. 2,’ care American Lumberman. 


WANTED—FIRST CLASS STENOGRAPHER 
Who understands filing system and has had lumber office 
experience. 
Address 











“S. 1,’° care American Lumberman. 


WANTED—HIGH CLASS 
Northern hardwood lumberman who is experienced both in 
the buying and selling end, by a responsible firm which is 
ready to give an A Number 1 man with the real stuff in him 
an exceptional chance to make good financially. None but 
first-class men need apply. Give full information when 
applying. All applications confidential. 
Address “S. 10," care American Lumberman. 


WANTED—FACTORY SUPERINTENDENT 
For interior finish mill located Central Michigan. State 
age, experience, wages, also how soon you could assume 
duties. Furnish references. 
ress **S. 12,"° care American Lumberman. 


MILLWORK ESTIMATOR 
Capable of figuring all kinds of special millwork, either 
from plans or lists. Must be familiar with ‘‘Cost Book 
A."" Give full particulars. AMERICAN SASH & DOOR 
©O., Kansas City, Mo. 


WANTED—LADY BOOKKEEPER AND 
Stenographer experienced in wholesale and manufacturing 
lumber office. Location in healthy Mississippi town, with 
all conveniences. State salary and references in first letter. 

Address “S. 7,’’ care American Lumberman. 


WANTED—COMPETENT 


Hardwood lumber inspector. Good wages, full time and 
steady work. 

















THE OVAL WOOD DISH COMPANY, 
Tupper Lake, N. Y. 











WANTED—CHIEF ENGINEER 
For large saw mill plant in South. Man must be experienced 
in this line, thorough mechanic, familiar with electrical 
equipment, able to handle negro labor efficiently, thoroughly 
reliable and steady. In reply state wages expected, refer- 
ences age and when you could report for duty. 
Address ““S. 55,’’ care American Lumberman. 


WANTED—SAWYER FOR SMALL MILL 
To saw lumber to grade and run mill. State wages wanted. 
Address “*S. 58,’’ care American Lumberman. 


WANTED 
Experienced millwright for sawmill near Norfolk. Must be 
capable and young or middle aged man preferred; steady 
work. Good job for right man. Address P. 0. BOX NO. 
394, Norfolk, Va., advising salary expected and how soon 
could report. 











WANTED—A HIGH GRADE FIR SALESM 
To take charge of Fir Department in a Chicago wholesale 
office. State age, experience, references, salary expected 
and how soon open for position. 
“g 


Address . 43,’ care American Lumberman. 


COMMISSION SALESMEN 
Selling retail trade direct, can get good connection for filling 
orders for Short Leaf Dimension, Boards and Timbers by ad- 


dressing 
P. O. BOX NO. 857, Meridian, Miss. 


WANTED—SALESMAN 
To manage Chicago branch sales office, large wholesaler. 
Traveling sales experience necessary. Only responsible map 
need apply. State experience, and salary now earning. 
Address “P. 42,’ care American Lumberman. 


CITY SALESMAN 
For retail lumber yard and planing mill in city of 125,000. 
Must be a hustler and a good man in soliciting building con- 
tractors. Give age, reference, salary and whether married 
or single in first communication. Address 
P. 0, BOX 63, Youngstown, Ohio. 














WANTED—BY FIRST CLASS MILL MAN 
Steady and permanent position as sawmill foreman of 
Superintendent. Am a practical mechanic, know the work- 
ing of sawmills in every detail, operating or construction, 
make and repair leather belts, know the manufacture of 
lumber and handle any labor. Married and strictly sober, 


Prefer South or West. 
Address “P. 0. BOX 983,’’ Laurel, Miss, 


WANTED—POSITION BY EXPERIENCED 
Lumberman. Ten years sales end. Good correspondent, 
Address “S. 16,’ care American Lumberman, 


POSITION AS SUPERINTENDENT 
Manager. Have had twenty-five years’ experience in sash, 
door and interior trim mill, in all its branches from bench 
and machine man to foreman and superintendent, also ag 
draftsman, estimator and sales agent. 

Address “S$. 17,”. care American Lumberman, 











COMPETENT SAW MILL MANAGER 
And Executive, twenty years’ experience, understanding 
business thoroughly from stump to car, desires change 
Jan. ist. Address ‘‘R. 33,’’ care American Lumberman. 





WANT EXPERIENCED LIVE-WIRE SALESMAN 
By wholesaler of Southern and West Coast lumber and prod- 
ucts. Excellent territory. 

ddress ““M. 17,”’ care American Lumberman. 


EXPERIENCED SASH AND DOOR SALESMAN 
To travel Central Kentucky; one able to list and ugure plans. 
Address COMBS LUMBER CO., Lexington, Ky. 


SALESMAN WANTED TO SELL 
Western Cedar Posts, Poles and Piling on Commission. 
Address CHURCHILL CEDAR CO., Spokane, Wash. 


WANTED—SALESMEN. 

Reliable salesmen to sell Pacific Coast lumber in any east- 
ern market for established coast wholesale company. Com- 
municate immediately. 

Address “F. 36,’’ care American Lumberman. 














LIVE WIRE SALESMAN 
To sell our special brand of red cedar shingles, bevel siding 
and Pacific coast products on commission. 
dress “G. 105,’’ care American Lumberman,. 





A PRACTICAL SUPT. & ESTIMATOR 


Of retail planing mill, sash and door factory desires change. 
Have 24 years’ experience and have the best kind of a 
record back of me for handling men, getting results and 
a minimum of mistakes in the mill. Will expect a salary 
of $300.00 per month to start. Am now with a firm doing 
$400,000.00 annually and am on the best of terms with 
them, but have good personal reasons not concerning this 
firm for desiring change; am less than 40 years old and 
married. 


Address “S. 31,’’ care American Lumberman. 


POSITION AS PRODUCTION MANAGER 

Of yellow pine operation having mill capacity of 100,000 
feet or over. Take entire charge of cutting and shipping, 
pond to car. Company must be committed to a genuine 
American policy of operation, including welfare work. 
Salary $400 per month and nothing but a two-year contract 
considered. Available Jan. 1, 1920. If you want results, 
give me a trial. JOHN C. LAMBERT, Laurel, Miss. 


CAPABLE OFFICE MANAGER AND 
Auditor thoroughly understanding lumber and sawmill ac- 
counting desires change Jan. 1st. Anyone wanting book- 
keeper, cashier or chief clerk with executive ability, 
Address “R. 34,’? care American Lumberman. 


WANTED—POSITION AS 
General superintendent or auditor, yellow pine lumber busi- 
ness. Experienced and thorough lumberman and expert 
accountant; 20 years’ experience. Know the business from 
stump to consumer. Best of references. Want change by 
Jan. Ist. 
Address “S. 33,’’ care American Lumberman. 


COMMISSARY MANAGER AND BUYER 
18 years’ experience, desiring to make a change, is open for 
engagement for one or more stores. 
Address “S. 35,’’ care American Lumberman. 
A-1 ROTARY FILER WANTS POSITION 
A. J. SLATER. Tomahawk, Wis. 




















GOOD EXPERIENCED MAN TO ERECT AND TAKE 
Oharge small 25 M. capacity Lath Mill cutting bolt stock. 
Power already in. Start immediately. State salary and 
experience first letter. 
STUHR LUMBER COMPANY, 
Minneapolis, Minn. 


FILER WANTED—AT ONCE 
Band saw filer. Wire MINER LUMBER CO., Warsaw, Ind. 
WANTED—EXPERIENCED MEN 
In planing mill and shop work inside and bench work. 
WHITING LUMBER CO., Port Huron, Mich. 

















WANTED—COMMISSION SALESMEN 
By an old, established lumber manufacturing concern in the 
state of Washington, owning its own mills and timber and 
also doing a large wholesale lumber business, to sell north 
Pacific Coast forest products in the following states: 


Pennsylvania Massachusetts 
hio Nebraska 
New York Iowa 
Indiana chigan 


Mi a 
Only salesmen with established connections desired. 
Address “S. 25,’’ care American Lumberman. 


SALESMEN WANTED 

By large manufacturing and wholesale firm, three live, ex- 
perienced salesmen, one for each of the following ‘terri- 
tories; Eastern Illinois and Indiana and Northern Alabama 
and Southern Tennessee, Give references and state salary 
expected in first letter. Also how long worked territory 
and for whom. THE MARBURY LUMBER COMPANY, 
Birmingham, Ala. 


WANTED—EASTERN MILL WORK SALESMAN 
By Wholesale Lumber Company, handling several good ac- 
counts. Entire management of department, if satisfactory. 
Knowledge of lumber sales desirable. Salary guaranteed, 
percentage of profits. Position open January 1st. 








YOUNG MAN 30 YEARS OF AGE 
Two years’ reltail yard and five years’ wholesale yellow pine 
experience, desires position as assistant sales manager in 
large wholesale concern. Held position as assistant sales 
manager for two years prior to war and during war had 
the letting of timber contracts for army in France. Have 
sales and executive ability, good correspondent and capable 
of taking charge of sales within six months. If you have 
an opening for a wide-awake, high-tension man, then an- 
swer this advertisement. 
Address ““S. 15,’’ care American Lumberman. 





“TOTE-ROAD AND TRAIL” 
BY THE LUMBERMAN POET 


A new book by Douglas Malloch, the laureate of the lum- 
ber industry, full of rollicking rhymes of logging camps and 
drives, the sawmill and the timber. Illustrated in color, 
$1.25 postpaid. AMERICAN LUMBERMAN, Publisher, 431 
8S. Dearborn St., Chicago. 





WANTED—POSITION AS MANAGER 
I am at present employed as manager of retail yard; ex- 
cellent reasons for desiring change. Have had five years’ 
experience in retail lumber business handling all kinds of 
building materials. I am an excellent collector; last year 
had less than one per cent of accounts left on books. Pre- 
fer salary and commission on collected accounts. Please 
state salary and location of yard in first letter. Can give 
excellent references. 
Address “S. 57,’ care American Lumberman. 


YOUNG MAN STENOGRAPHER 
Wishes position in sales department of hardwood manufac- 
turing or wholesale firm, offering good opportunity to learn 
the sales end of the hardwood business. Thoroughly expe- 
rienced and capable. 
Address “S. 60,’’ care American Lumberman. 








Address “Pp. 5,’’ care American Lumberman. 


COMMISSION SALESMEN 
Wholesale lumber company desires highest type yellow pine 
commission salesmen in all territories. 
Address “S. 32,’’ care American Lumberman. 








RETAIL LUMBER ACCOUNTANT 
And office manager desires position by February first; none 
but first-class propositions solicited. Am thoroughly ca- 
pable, age thirty-one and married. 
Address “*S. 59,’° care American Lumberman. 


WANTED—POSITION SALES MANAGER OR 
Buyer Yellow Pine or Fir Manufacturer or Wholesaler, Am 
twenty-nine years of age, married. At present, Mgr. Yel- 
low Pine and Fir Depts. large Eastern Wholesaler. Life 
long experience in lumber business. Five years wholesale 
and commission, remainder time at mills and on road. 
Have good reasons for desiring change. Can furnish excel- 
lent references. 

Address “S§, 24,"" care American Lumberman. 


POSITION WANTED—AS MANAGER 
Assistant manager or buyer for line of yards. Wight years’ 
experience at mill and selling on road and 8 years managing 
retail yard. 36 years old, married. Large line yard com- 
pany as reference. 

Address “"M. 6,’? care American Lumberman. 











WANTED. YARD MANAGER 
With years of experience, to do relief work and audit a line 
of yards. What have you to offer? Good references and 
reasons for change. 
Address “N. D. 280,’? care American Lumberman 


WANTED—POSITION 
By an experienced man as bookkeeper, assistant to book- 
keeper or timekeeper; best of reference. S. ©. BURNS, 
Lufkin, Tex. 


WANTED—POSITION SALES MANAGER 
Ten years’ experience largest southern and northern mills, 
domestic and export, Excellent references. 
Address “§. 20,’’ care American Lumberman. 


YARD FOREMAN BOOKKEEPER 
Ex-officer of late war, 27 years old, married, seven years’ 
working experience, commercial graduate, good accountant 
and not afraid to work; now employed, but want place in 
south or east. Anything reasonable considered; good ref- 
erence. 

Address “§, 21,’’ care American Lumberman. 


WANTED—TO TRAVEL IN SOUTH AMERICA 
For some good company as lumber salesman, inspector or 
any good position. Fifteen years’ lumber experience; also 
some experience in sash and doors. Am a colored man. 
Best references. 

Address 


WANTED—POSITION AS MANAGER 
Of retail lumber yard; have had fifteen years’ experience. 
Six years with present firm as manager yard and office; de- 
sire change to more favorable and live location and with 
firm appreciating results and hard work. Central Missouri 
preferred, but will consider other states. Thirty-two years 
old, married. A-1 references. 
Address “*S. 51,’ care American Lumberman. 


MILLMAN WITH RETAIL AND WHOLESALE 
Experience desires to become affiliated with either a large 
yard or line yard company to handle the millwork end of 
the business. 

Address “§. 44,"’ care American Lumberman. 


WHERE IS THE LUMBERMAN WHO WANTS 
an experienced millman to take care of the trouble end of 
his business? Can prove my ability. 

Address “S. 45,’ care American Lumberman. 


BUYER—AUDITOR—BOOKKEEPER 
Desires a position with a wholesale lumber firm. Have had 
seven years’ experience with a line yard concern by whom 
I am now employed, but desire to get connected with a firm 
where the possibilities are greater. 
Address “§. 46,’? care American Lumberman. 


WANTED—BUSINESS CONNECTION 
A thoroughly experienced and competent young man de- 


sires to get in touch with a successful lumber dealer in live 
city of 10,000 or more who has arrived at a time in life 
when he would like to shift his responsibilities to a man 
he can really depend upon to take complete charge and 
handle his business successfully on a salary and profit shar- 
ing basis, Have had wide experience in retail lumber and 
building business—fully competent to make estimates and 
supervise the construction of any work. For past seven 
years part owner, Secretary and General Manager of 
Retail Lumber and General Contracting Business. Best 0 
reasons for desiring change. 
Address “R, 12,” care American Lumberman. 


WANTED—POSITION AS ASSISTANT 














*“*§. 18,’ care American Lumberman. 




















By experienced bookkeeper in lumber business. Begin first 
of year. ‘ 
Address “§, 47,"’ care American Lumberman. 





SOUTHERN BUYING REPRESENTATIVE 
Experienced, practical lumberman, will represent you on 
Gulf Coast, covering Alabama-Mississippi mills. If advis- 
able can divide expense by forming export connection. 

Address “S, 48,"° care American Lumberman. 


EXPERIENCED BAND SAW FILER 
Now giving entire satisfaction, desires change. Too much 
iron reason for moving. References from present employer. 
Can arrange to come on short notice. Practical, — 
Can produce results that will please. Address ROOM NO. 
19, 216 RIVERSIDE AVE., Jacksonville, Fla. 


WANTED—TO REPRESENT GOOD WESTERN MILL 
On commission basis. Young lumberman with wide expe 
rience in Chicago yard and industrial trade. 

Address “§, 38,’ care American Lumberman. 


GENERAL SUPERINTENDENT OR- ASSISTANT, | 
Manager desires situation with a good going concern, i 
appreciates results; over twenty-five years’ experien® 6 
manufacturing yellow pine, from log to car with some 0 £ 
largest plants in the south. Employed but desires change. 

Address “§. 6,” care American Lumberman, 














FAST AND RELIABLE eae 
Right-hand band sawyer desires change. Experienced rel 
ing oak, white and yellow pine, spruce and cyprss- avy 
years’ engineering and machine shop practice U. Sil g0 
Will only consider ae offer. Am single and 
anywhere, in or out of U. 8. 
. Address “§. 62,’’ care American Lumber!42 


DECEMBER 20, 1919 
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